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PRESIDENTS MESSAGE 
 

I just cannot wait for fall to begin for two reasons. First this summer has been far 
too hot and  dry. My new trees and garden have been scorched and need 
constant care. Secondly, I love college football and cannot wait for games to 
begin. I formed a “pick’em” league for my brothers, nieces, nephews, and other 
family members to talk smack up to and through the Thanksgiving  family 
gathering. 
With the weather moderating our section has put together a few driving events to 
get us back on the road. 
We are planning a drive to Oklahoma City on Saturday October 1 to visit the new 
First American’s Museum of Native culture. Lunch will be held at “Toby Keith’s I 
love this bar.”  Afterwards folks can walk around the OKC Riverwalk or drive back 
to Tulsa. 
In November we are going to try something new- a weekday drive. On Thursday 
November 3, 2022, we will drive to Pawnee Ok to visit the Pawnee Bill Ranch and 
Museum. Gordon William Lillie was known as “Pawnee Bill” and was an American 
showman and performer who specialized in Wild West Shows. We will tour his 
memorabilia and ranch. Lunch will be served at Click’s Steakhouse- a local 
Pawnee institution. 
Saturday December 3 will be our Marine Corps Toys for Tots fun drive with the 
Cimmaron section of the Porsche Club of America and Jackie Cooper Mercedes 
Benz. Please start collecting your $20 unwrapped toys for this event, drive, and 
chili luncheon. 
In November we plan our Chili Cookoff with more details to follow. 

MBCA has entered a long -term partnership with the Alzheimer’s Association.  
Our section is participating in a Medallion Rally with some of the other  MBCA 
sections across the country. See the enclosed story on our new partnership. The 
Walk to end Alzheimer’s  is scheduled in Tulsa Dream Keepers Park  for Saturday 
September 17. I hope you will support the Alzheimer Foundation in either the 
Medallion Rally or walking. See the enclosed story on our partnership in this 
newsletter. 

Finally, thanks for your trust in me, the officers, and board. We are trying to do our 
best to make sure the section has lots of options for folks to enjoy each other and 
their Mercedes Benz automobiles. We have open positions for Membership 
Chairman and for a person to help put together our newsletter. If any of these 
position interest you, please get with me to discuss the roles. 
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UPCOMING EVENTS 
THURSDAY, SEPTEMBER 15, 6:00 PM  

     MONTHLY GATHERING,  SIEGI’S SAUSAGE FACTORY, TULSA OK 

SATURDAY, OCTOBER 1, 8:00 AM 

        FIRST AMERICANS’ MUSEUM, OKLAHOMA CITY, OK 

                                                         LUNCH IN BRICKTOWN  

THURSDAY, OCTOBER 20, 6:00 PM  

     WATERFRONT GRILLE, JENKS, OK 

THURSDAY, NOVEMBER 3, 9:00 AM    

       PAWNEE BILL MUSEUM AND RANCH 

       LUNCH AT CLICKS STEAKHOUSE, PAWNEE, OK 

THURSDAY, NOVEMBER 17, 6:00 PM 

                                                        MONTHLY GATHERING,  CHILI COOKOFF           LOCATION TBD 

SATURDAY, DECEMBER 3, 11:00 AM 

  U.S. MARINE CORPS TOYS FOR TOTS FUN DRIVE WITH PORSCHE CLUB 

THURSDAY, DECEMBER 8, 6:00PM 

   CHRISTMAS PARTY, FREDDIE’S STEAKHOUSE EVENT CENTER, SAPULPA OK 
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Strudel, Spatzle, Benz, and Brats 

Twenty-nine members of the Eastern Oklahoma section participated in their first annual Benz & Brats gathering on 
Thursday August 18, 2022, at the home of Harriet and John Kushnerick. We have found that events in member 
homes creates the best opportunity  for face-to-face conversations and introductions in a warm environment. 

The menu consisted of Grobe Bratwurst and Kolbasse grilled by section President John Kushnerick. Members 
brought an array of side dishes, salads, and desserts.  Brats were purchased at Seigi's Meat Market- a favorite 
German eatery in Tulsa.  The section also provided chilled bottled water and seltzers. This was a BYOB event and 
some members brought beer and wine. 

A fortunate break from the summer heat allowed members to eat inside or out of the patio. It was great to see 
section members Bill and Pat Nash who drove in from Edmond Ok and to see other members who have not been 
able to attend one of our recent gatherings or drives. 

Members were informed of the upcoming Medallion Rally, First American Museum drive,  drive to the Pawnee Bill 
Ranch and Museum and other upcoming fall events. 
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Member  achieves a  milestone 
 
 
 

                 
 
Congratulations to our club’s very own Mercedes-Benz Master Certified Technician, Brandon Bebout 
for earning the Mercedes-Benz Technical Excellence designation. The Technical Excellence title is 
given only to Technicians that complete the updated Master Technician certification program 
consisting of four separate Pillars—eMobility, Powertrain, Chassis & Suspension, and Comfort & 
Safety.  
 
While Brandon has been a Master Technician since 2013, Mercedes-Benz continually updates its 
certification program to match the increased complexity of the vehicles they produce. Master 
Technicians must continue to meet those qualifications as they evolve. 
  
The process starts with achieving the Certified Technician designation. Becoming a Mercedes-Benz 
Certified Technician is particularly demanding. Completing the training requires sustained 
commitment and drive. Individuals who successfully complete these programs are already extremely 
knowledgeable about the parts and repair work for Mercedes-Benz.  
 
It then takes a minimum of 3 years as a Certified Technician paired with a series of online classes 
and in-person training at a Mercedes-Benz Training facility to earn the Master Technician 
designation. Retaining the certification requires monthly online courses. 
  
While there are several Master Certified Technicians at Jackie Cooper Imports, Brandon Bebout is 
the first technician to reach this updated level of training.  “Brandon sets the standard we encourage 
all of our technicians to achieve,” said Jackie Cooper Imports Service Manager, Denny Martin. “We 
offer all our technicians the same opportunity for advancement through on-site learning and 
manufacturer training with the expectation they all will reach this level of excellence. We are proud of 
the hard work they put in to get there and very proud that Brandon is leading the way in this new 
process.” 
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  EASTERN OKLAHOMA AND MBCA TO SUPPORT ALZHEIMER’S ASSOCIATION 
The Mercedes Benz Club of America has entered a multi-year partnership with the Alzheimer’s 
Association of America. More than 6 million adults in the United States are living with Alzheimer’s . In 
fact, 1 in 3 seniors dies with Alzheimer’s or another Dementia. All of us know of family or friends that 
have suffered from this disease and thus it is a perfect cause for MBCA members to support. 

The Medallion Rally is a first ever event of its kind. The purpose of the rally is to unite all 85 Sections 
of the MBCA in North America in a national event that links each Section by the passing and 
collection of medallions between clubs until all Sections are symbolically connected through the 
passing and receiving of the medallions and in the process raise funds annually for the Alzheimer’s 
Foundation.  

The Rally Medallion’s will be sold for $100 each and we hope you can support this cause. The 
Eastern Oklahoma Section Board of Directors approved our participation in this event and will 
purchase a Medallion to be displayed at the National Mercedes Freude event in late October in 
Newport Beach CA. 

A national email blast was sent to members on Friday outlining more information on the Medallion 
Rally and provided a link for members to make a donation and purchase a Medallion. The annual 
ALS Walk is scheduled for Saturday September 17, 2022, at Dream Keepers Park in downtown Tulsa 
(formerly known as Veterans Park. Our section will have a booth at the event and several members 
are walking in the 2-mile walk.  
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After 39 years, a long-lost 1967 BMW 2000CS 
miraculously finds its original owner 
 
Jeff Peek 
11 November 2021 

 
Steve Linder 
 
 
Every once in a while, we hear an amazing story about a long-lost car being reunited with its original 
owners, years after they let it go. This is one of those stories. Except that it’s different. Backwards, 
you might say. 
Doug and Marianne Linder sold their 1967 BMW 2000CS more than three decades ago, and although 
they often reminisced about the car and wondered what might have become of it, they never went 
looking for their German sedan. Turns out they didn’t have to. The BMW eventually found them—or 
Marianne, at least. Her husband passed away in 2017, but in a remarkable twist of fate, Doug’s 
obituary played a role in making the reunion happen … 39 years after he sold the car, four years after 
he died, and 2800 miles from where he had driven the BMW back and forth to work each day. 
Intrigued yet?  
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“It’s an incredible story,” admits the car’s current owner, Jack La Torre. “I never considered myself a 
car guy. My brother-in-law, Stanley—he’s the car guy. That’s how the car came to me. He’s 87, and 
last year he moved from sunny California to New Jersey to live with his daughter, and he gifted the 
car to me. 
 
“Living in Brooklyn, I would never go out and get a car like this—not with a manual transmission and 
no power steering. It’s too impractical. But I do love it. It’s a work of art, right down to the dash.” 
Doug and Marianne Linder bought the BMW in 1966, directly from the factory in Munich, Germany, 
and then they toured Europe in it—which included a visit to Marianne’s home country of Sweden—
before shipping the car home to California. For years, Doug drove the manual-transmission BMW in 
Los Angeles traffic without complaint. 
“That car was the very first car that I remember growing up,” explains the Linders’ son, Steve. “I loved 
washing it so much that I started my own little auto detailing business back when I was 6 or 7 years 
old. 
 
“I also remember how much time my dad spent in the car to provide for our family. He spent three 
hours each day—an hour and a half each way—driving a stick-shift in L.A. traffic. But despite that, I 
have absolutely no memory of him ever complaining. That wasn’t who he was. He always looked for 
the good in things and people, and I think the car was something that he truly enjoyed. It gave him a 
personal vehicular respite.” 
 
In 1982, the Linders decided to sell the BMW to Jack La Torre’s brother-in-law. At the time, Jack 
says, Stanley mentioned that he was going to use the 15-year-old 2000CS as a parts car. Stan later 
realized that the car was special and decided to keep it as a driver, but the Linders had no idea he 
had changed his mind about parting it out. Which explains why they never went looking for the 
Bimmer. Not that Steve didn’t at least think about  
 
“Dad babied that car so much. I think that was why I had always wanted to buy it back for him after he 
sold it because I knew and I felt how much he enjoyed it,” Steve says. “But through the eyes and ears 
of a kid, I always believed that it was sold for parts.” 
As for Jack, he too knew the car, but he never dreamed of owning it. Then came Stanley’s cross-
country move in September 2020 and, his brother-in-law “made me an offer I couldn’t refuse.” The 
BMW was soon on its way to New York to live with Jack and his wife, Elaine. 
 
The 1967 BMW 2000GS arrives in Brooklyn from Hawthorne, California.  
As only the third caretaker of the car, Jack was curious about its original owners, so he decided to do 
a little detective work and see if he could locate them. It was a task that came naturally since the 66-
year-old La Torre is a retired NYPD lieutenant. 
“Sadly, I found the Linder family through the obituary for Mr. Linder,” Jack says. “It mentioned his wife 
and their two children (Steve and his sister, Kristina). I was able to write a letter to Mrs. Linder, and 
she and her son and daughter were kind enough to communicate with me. That’s how I learned of 
their fond memories and their love for Mr. Linder and the car.” 
 
By then, Marianne Linder had moved from California to Portland, Maine—meaning the car was only 
300 miles away. Steve suggested to Jack that they plan a surprise meeting for his mom’s birthday, 
and last month they made it happen. As she walked across a busy street in Manhattan with Steve 
and his friend Summer, Marianne spotted the Chamonix-painted BMW and recognized it immediately. 
“I can’t believe it!” she exclaimed more than once. 
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Jack, who put the original blue California plates (773BMW) on the car for the reunion, handed over 
the keys and encouraged them to take a drive in the 112,000-mile time machine. 
As Marianne sat in the passenger seat, she ran her hand over the dash and began to cry. “I’m so 
grateful,” she said through her tears. 
 
“Quite frankly, it’s still very surreal,” Steve says. “Since I wasn’t old enough to drive when my dad sold 
it, I had no idea that the car had no power steering until I drove it myself in Central Park. As I sat 
there and felt the original stitching of the steering wheel, the wood of the dash, the stick shift with its 
original rubber boot—it hit me just how much that car was part of my dad’s life. 
“Giving my mom a ride in it and hearing her squeal with the excitement of a little girl, that was 
priceless.” 
 
For Jack too. “It was a very special and magical moment for all of us,” he says. “Steve said it best 
when he said, ‘Seeing the car is the icing on the cake. No, it’s the icing AND the cake.’” 
 
Looking back, the timing couldn’t have been better. 
“It was absolutely amazing that Jack reached out in the first place,” Steve says. “Living in Maine, my 
mom was experiencing the normal hardships of being on her own and missing my dad ’til the ends of 
the earth. So, stumbling across the car, which had been such a huge part of their life—I think that’s 
one of the best things that’s happened for my mom since my dad’s passing. 
“She still talks about how much she enjoys watching the videos and looking at the pictures from that 
day. I guess it’s kind of fitting that a BMW which brought my dad so much peace and enjoyment has 
now brought his wife peace and solace more than 40 years later. I thank Jack for making that magical 
moment happen.” 
 
We’re guessing Doug had something to do with it too. 
 

 
Jack Le Torre 
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New Members 
 

David Krueger 
Becky Hardmeyer 

 
 

 

Expired Members 
 

Richard Van Laere 

Dan Taylor 

Steven Brown 
 

Renewed Members 
 

Jerry Pearce 

Richard Salamon 

Linda Ferris 
 

Thanks for Renewing 

 

Place an Ad in Our 
Newsletter 

 
1. Full Page   $200 
2. Half Page  $150 
3. Business Card $75 

Price is for a year – 6 Issues 
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Are some colors worth more than others? 
Dave Kinney 
20 April 2022 
 
Are certain car colors worth more than others? The most accurate answer is about as clear as mud (or clear as 
umber if you’re a helpless color geek). An unusual color can also be a double-edged sword—perhaps 
it deserves to be unusual. It all depends on the hue, the car, the era, and the audience. 
For the most part, special paint colors fall within one of three categories. There are “iconic” colors, paint mixes 
instantly recognizable from a specific period or model of car. Picture the idealized representation of a 1955 
through 1957 Ford Thunderbird. Chances are, it’s wearing something like Thunderbird Blue (turquoise), Dusk 
Rose (a shade of what you just might call pink), or Coral Sand—even though more of the cars were actually 
painted black or white. 
 
Fast forward a generation, and think about the colors most often found on muscle cars from all domestic 
manufacturers. AMC boasted the “Big Bad” colors, hot Mopars shouted with a rainbow of “High Impact” hues, 
and both GM and Ford cranked out a cadre of cars wearing some seriously fetching shades, even if the 
sheetmetal under the fresh lacquer was writing checks its engine couldn’t cash—like Grabber Blue on a three-
speed, six-cylinder Ford Maverick. 
Of course, these factory standards are a far cry from today’s ongoing “Paint to Sample” craze, where any 
moneyed owner can snip a lock of their award-winning Havapoo puppy’s hair and have it immortalized by the 
in-house paint specialists in Stuttgart, Woking, or Crewe. 
A color considered popular when new does not necessarily translate to sustained value in the market, as there 
is often a span of time when a used, enthusiast-focused car is simply viewed as another used car, having not 
yet made the cultural leap into collectible car status. In fact, odd colors can often keep a car from selling; a few 
years following the end of production, those soon-to-be iconic colors can look so last year in the eyes of a 
prospective buyer. Think of unique car colors in the same way you might think of cyclical fashion: in one 
season, out the next, and then reintroduced as retro-chic a few years on. 
 
It also depends on the character of the car in question. While the characteristically pastel colors of the ’50s are 
fun, some would prefer their mid-century Cadillac (or Lincoln, Imperial, or DeSoto) in a white or dark blue hue. 
Big, meaty muscle cars? I’ll take mine in the most look-at-me color possible, as I suspect will the majority of 
collectors. 
Paint-to-sample presents its own challenges. While it’s cool to have a car in the same color as your favorite 
pair of Levi’s, that might not be the next person’s choice. Still, special-ordering some modern sports cars in 
historically significant colors from other eras might pay off, especially in the wild Porsche market. At the very 
least, you’re usually able to at least recoup the original cost of the PTS order when you go to sell that one-off 
Cayman. 
In some cars, color is a bigger issue than others. While few hate a Mercedes-Benz in classic silver, there are 
those who will only have lipstick red. We call these people “original owners.” If there is a question surrounding 
an unusual color, an appraiser can do a market survey and ask dealers, marque-specific club members, and 
even other owners if they might pay more or less for said paint, and report those findings. 
Of course, it’s usually a solid practice to ask your appraiser whether he or she is colorblind. Plus, it never hurts 
to recount your reasoning behind that PTS order, including why you immortalized Cuddles the Havapoo on the 
exterior of your Porsche. Sometimes, the story is better than the color. 
Dave Kinney is an appraiser and publisher of the Hagerty Price Guide. 
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Mercedes-Benz Club of America, Inc 
Eastern Oklahoma Section 
John Kushnerick, President 
12445 S Granite Ave 
Bixby, Oklahoma 74008 
 
 
 
 
        
Regional Director, South Central Region 
Brett Jurick,  
Ph:  214-773-7820, or bjurick@tx.rr.com 
Officers, Eastern Oklahoma Section 
President: John Kushnerick 
918-527-8121 or jkushnerick@cox.net  
Vice President: Nathan Armer 
918-361-6967 or naskespy@aol.com  
Treasurer: Jerry Herron 
918-284-5516 or messageforjerry@hotmail.com 
Secretary: Carolyn Fuchs  
918-906-2791 or fox4werk@yahoo.com 
 

Other Board Members of 
Eastern Oklahoma Section 

 
Ben Kehe   918-906-3715 
Ron Hardage   918-364-3838 
Susan Hoog   918-682-1288 
Jim Rice   918-812-3193 
Harriet Kushnerick  918-740-7624 
Richard Jagel  918-357-2573 


