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DAY 8 

Show You The Money 

Congratulations! I am very proud of you! 
 
Our goal for these two weeks is to get a well-rounded Marketing Plan 
drafted so that you know what to do to attract your next 10 cash-paying 
clients.  
 
If you have done your homework, you should have your marketing plan 
tasks laid out on your calendar. You know what to do to get an online 
presence (website and/or online locator). You have created a signature talk 
title and identified places to speak. You have identified new and continued 
referral sources with whom you plan to keep in touch. You HAVE created a 
marketing plan. Now the steps are to review  your progress and keep track 
of your efforts and results. Tomorrow we will put it all together. 
 
Today we go back to money. Let's look at your fees and your feelings 
around money.  
 
NOTE: Please go for lightness with today's assignment.  
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DAY 8 ASSIGNMENT 

 
1. Commitment time now: Yes or No - Will you commit to keeping track 

of your income and expenses? A thriving business owner knows her 
numbers. So, please write down your answer here: yes or no? Okay, if 
your answer is NO, then I recommend you get some help with your 
issues around this.  

2. Please read Strategy 1 - Resolve Those Old Issues of Money and Worth 
Quickly in the self study course, Please also do the associated 

exercises. 

3. Please listen to the Right Price audio by Mark Silver in the resource 
center. (Besides your Day 1 homework, this might be the most 
important assignment you have.)  

4. Do the Right Price Exercise as described by Mark Silver in the above 
mentioned audio: 
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5. What comes up for you and what do you need to change? 

 

 
6. Commit to knowing your numbers. Here is what you want to keep 

track of each week and by month: 
 

a) How much did you earn this week? 
 

b) How many sessions did you have? 
 

c) What was your average fee per session? (divide a by b) 

 
d) Tally this by month so you can compare January of this year to 

January of last year. (You want to compare your income by 
'seasons'.) 

 
e) Ask each client how he or she found you and as accurately as 

possible identify how much you make by marketing activity (If 
they say, 'online' just accept it - they may not know which site 
they found you on.) 
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YOUR BOOTCAMP SCORE: 

 

  Yes! I commit to knowing my numbers 
  Yes! I read the self study course sections on money 
  Yes! I listened to the 'Right Price' audio  
  Yes! I did the 'Right Price' exercise 
  Yes! I either started keeping track of my numbers or put a task on my  

 calendar to do it in the next week. 
 


