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Lesson Nine: How Do I Choose A Financial Adviser? 

Lesson Handout 

 

 

When planning where to place your money, you may wish to seek 

professional guidance.  Financial advisers can give you information to help 

you choose savings and investments that are right for your lifestyle and 

family situation.  Accountants, bankers, financial planners, insurance agents, 

and stockbrokers are some of the people who can help you with your savings 

and investment decisions.  This lesson provides information to help you 

select the best financial adviser for you.  When choosing a financial adviser,  

 

 1. Investigate before you invest to make sure you are investing with a 

reputable adviser. 

 2. Know the types of services a financial adviser can provide for you. 

 3. find the right adviser with whom you feel comfortable working. 

 4. Know the questions to ask to find the financial adviser that is right for 

you. 

 5. Know the roles of different types of financial advisers and how they 

can help you manage your savings and investments. 

 

 

Investigate before you invest.  Before you invest your money with anyone, 

contact the Office of the Kansas Securities Commissioner (KSC) to check 

the firm or individual’s history.  Anyone charging a fee for financial advice 

or selling securities in Kansas must, by law, be registered with the KSC or 

have an exemption from registration.  The staff at the KSC can tell you if 

there is anything that should be disclosed by the agent.  They can also share 

disciplinary history that might impact your decision to work with them.  You 

http://www.maysfinancial.com/
http://www.moneycrunch.org/
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can find information about the Office of the Kansas Securities 

Commissioner on the web at www.dontgetscammed.org or they can be 

contacted, toll free, at 1-888-40-SCAMS. 

 

A financial planner can help you 

 

1) If you need a comprehensive financial plan 

2) If you need a plan to meet specific goals 

a) Save for education (self, child, or grandchild) 

b) Build investments 

c) Insure adequately 

d) Reduce taxes 

e) plan for retirement 

i) Build assets to provide income 

ii) Decide how and when to take your retirement income 

iii) Generate income during retirement with the resources you have 

f) Transfer estate to beneficiaries 

3) If you need recommendations on specific products to meet financial goals 

4) If you need to buy financial products 

5) If you need your portfolio managed on ongoing basis. 

 

How do you find the right adviser for you? One way is to ask friends or 

people you work with, whose opinion you respect.  Ask them to recommend 

someone knowledgeable in the field of savings and investments. 

 

Before you visit with these experts, gather as much information as you can 

about savings and investments.  Read an introductory book on investments 

to become familiar with basic terminology and determine your investment 

objectives.  The Wall Street Journal, Business Week, Forbes, and Money 

Magazine are also sources of financial information.  After reviewing these 

resources, you'll be more prepared to plan your savings and investment 

strategy.  Shop around.  When choosing a financial adviser, it's a good idea 

to interview at least three people to be sure you find the right adviser for 

you.  Take the time to talk and meet with the adviser before taking action.  

The following questions can help you find the right adviser for you. 

 

● What is your background, education, and experience? How many 

years of professional training have you had?  Look for a degree in 

personal financial planning, accounting, family economics, 

economics, business administration, or finance.  For added 

http://www.dontgetscammed.org/
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assurance, choose someone with a professional designation.  A 

professional designation means that the person has met certain 

educational and expertise requirements, passed a series of exams, 

agreed to adhere to a code of ethics, and made a commitment to 

ongoing professional development.  Some designations that you 

might find are: 

 

  CFA       - Chartered Financial Analyst 

  CHFC      - Chartered Financial Consultant 

  CFP
®

       - Certified Financial Planner 

  CPA       - Certified Public Accountant 

  CPA/PFS - Certified Public Accountant/Personal Financial 

Specialist 

  CLU        - Chartered Life Underwriter 

 

Here are some questions to ask so you can interview financial professionals 

to find the one best suited for you. 

 

● How do you keep up with current trends in your field? 

● What type of clients do you usually advise and what income 

bracket are they in? Many advisers specialize in a certain area.  

Learn what area the adviser specializes in and whether he or she 

specializes in a particular type of client.  How much experience do 

you have working with clients whose income and circumstances 

are similar to mine? 

● My most urgent concern is ____________________.  How might 

you handle that? 

● How long has the adviser and the company been in business? Has 

the adviser entered the financial services industry only recently? If 

so, look for related skills acquired from another professional area 

that add to the planner's credibility and overall abilities. 

● Are you registered or licensed? Have you ever been reprimanded 

or disciplined by regulatory or industry bodies? For example, 

financial planners who deal in securities or receive compensation 

for investment advice should display a license or registration from 

the Securities and Exchange Commission (SEC) or the Financial 

Industry Regulatory Authority (FINRA).  Those who handle 

insurance should be licensed by the State Insurance 

Commissioner's Office. 

● How are you compensated? Some financial experts, such as 
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insurance agents and stockbrokers, do not charge a consultation 

fee.  They make money from commissions on the products you 

purchase.  Others will charge you an hourly fee for their time.  

Some will agree to a free visit the first time to determine what your 

needs are and to see how they can help you. 

 

CFP practitioner’s report the following methods of compensation: 

Method  Percent 

(%) 

Fee and 

commission 

         54 

Commission only          11 

Fee only          29 

Salary only            4 

Other            1 

The average hourly fee is $162.   The average fee for a single focus financial 

plan is $894 and $3,316 for a comprehensive plan (Rattiner, 2005) 

 

When interviewing a financial planner, ask the following questions. 

● Can I see a sample of a written plan? 

● What continuing services will I receive after the initial plan and what 

will they cost? 

● Are there other people in your office who would be working on my 

plan? Are there other people or resources you might use for insurance 

policy or estate planning evaluation? 

● If you don't sell financial products, can you recommend specific 

investments and insurance policies and help me obtain them at a good 

price? 

● If you sell insurance and investments, from what companies? Will you 

tell me your commission on each product you recommend? 

 

An accountant can help you develop your financial plan and goals.  An 

accountant can provide advice on tax planning, investment planning and 

performance, financing education as well as retirement, and estate planning.  

Accountants may vary as to how they charge.  They may charge a fee, a 

commission, or a combination of the two.  If he or she doesn't sell products, 

he or she can put you in touch with a competent and reliable stockbroker, 

insurance agent, or whoever else you need to put your financial plan into 

action. 
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Your banker where you regularly do business can provide advice on savings 

accounts, interest bearing-checking accounts, savings bonds, certificates of 

deposit, individual retirement accounts, and bonds.  Some banks also offer 

investment services.  The investment representative can guide you in finding 

the right investment to meet your goals.  Bankers are usually paid a salary 

rather than a commission. 

 

A financial planner can analyze your financial situation and recommend 

savings or investment alternatives that can help you meet your financial 

objectives.  A financial planner can help you with more than choosing 

savings and investments.  He or she can assist you in the following ways: 

 

● Assess your current financial situation by analyzing your tax returns, 

investments, retirement plan, estate plan, and insurance policies. 

● Help you develop a financial plan, based on your personal and 

financial goals, history, and preference. 

● Identify financial areas where you may need help, such as building up 

retirement income or improving your investment returns. 

● Write down a financial plan based on your objectives and discuss it 

with you thoroughly. 

● Help you implement your financial plan, including referring you to 

specialists, such as accountants or lawyers, if necessary. 

● Review your situation and financial plan periodically and suggest 

changes in your program when needed. 

 

Financial planners vary as to how they are compensated.  A fee-only planner 

charges a flat fee or an hourly fee for his or her time.  Payment is required 

whether or not you choose to implement the suggested plan.  The planner 

bases the charge on gathering your financial data, analyzing it, and 

recommending a plan of action. 

 

A commission-only planner charges no fee for his or her service.  He or she 

makes money through commissions paid by the companies of the investment 

products he or she sells.  For example, if the planner sells you a universal 

life insurance policy, you will pay the planner a commission.  A planner who 

relies on commissions might direct you toward the purchase of products that 

gives him or her the best commission.  So be careful when following the 

advice of a planner who works on commission until you develop a trusting 

relationship with one who knows your complete financial picture. 
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A fee and commission planner receives payment from both a sales 

commission and a fee.  For example, if the planner receives a commission 

from the company that sells the product you purchase, the fee you are 

charged may be less. 

 

Make sure you get a written estimate of the services you can expect for what 

price.  Compare this estimate with others.  Choose the package of services 

that best meets your needs at a reasonable cost. 

 

An insurance representative can sell you products that can offer you 

opportunities for you to save money and make a good return.  Whole life 

insurance allows you to build cash value.  Universal and variable life 

insurance policies allow you to have insurance coverage while you build up 

cash value and earn money on your cash value.  A tax-deferred annuity is 

another investment alternative offered by financial companies.  Insurance 

representatives work on commission and should be licensed with the state. 

 

A stockbroker is affiliated with a brokerage firm.  "Registered 

representative" is the official name for brokers licensed to buy and sell 

stocks, bonds, government securities, and other investments.  Brokerage 

firms often use other titles such as financial consultants, account executives, 

or investment executives.  In some cases, the brokerage firm will be a full 

service organization.  In other cases, the broker will be affiliated with a 

discount service. 

 

A broker working with a full service brokerage firm offers you more 

investment services.  He or she can analyze your investment needs including 

your investment goals and your current assets.  The broker should be able to 

develop an appropriate investment plan based on what you consider to be a 

desirable or acceptable rate of return.  He or she can provide research reports 

on specific securities, reference libraries, and safekeeping services for your 

securities.  They buy and sell securities for a commission. 

 

A broker with a discount brokerage firm only buys and sells securities.  A 

full-service broker will charge a higher commission than a discount broker 

because of the more extensive service he or she offers. 

 

Financial experts can give you financial information but you will have to 

finally decide which investment is best for your lifestyle and family 

situation.  Weigh their suggestions carefully before making any financial 
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decisions. 

 

Note: Visit http://www.cfp.net/ to find those who hold the certified financial 

planner designation in your area. 

 

 

 

 

Grow Net Worth 

 

The purpose of saving and investing is to have the money you need to do the 

things you want to do when you want to do them.  As you grow your savings 

and investments, you will be able to track your progress by observing your 

net worth.  Your net worth is a financial snapshot that reflects how you are 

managing your money.  Your net worth is your assets, the things you own, 

minus your liabilities, the things you owe.  To calculate your net worth, use 

Table 9–1.  Ideally, you will want to increase your net worth each year.  

Whether you do it on your own or with a financial adviser, it is up to you to 

put the money into savings and investments to grow your net worth. 

 

 

 

 

Summary 

 

When planning where to place your money, you may wish to seek 

professional guidance.  Financial advisers can give guidance in choosing and 

managing your savings and investments in a way that is best for you.  When 

choosing a financial adviser,  

 1. Investigate before you invest to make sure you are investing with a 

reputable adviser. 

 2. Know the types of service that a financial adviser can provide for you. 

 3. Find the right adviser that you feel comfortable working with. 

 4. Know the questions to ask to find the financial adviser that is right for 

you. 

 5. Know the roles of different types of financial advisers and how they 

can help you manage your savings and investments. 

http://www.cfp.net/
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Table 9-1 
Net Worth Worksheet 

 
Assets     
Liquid Assets    
  Whole life insurance cash 
value   

  Cash on hand and in 
bank    

  Checking 
accounts     

  Saving 
accounts     

  Money market 
accounts    

  Certificates of deposit    

  Savings bonds     

     
Investments    
Stocks      

Corporate bonds     

Government/municipal 
bonds    

Mutual funds     

Retirement plans     

      
Other     
Real Property     

Personal 
Property     

      
Total Assets     

     
Debts     
Mortgage      

Car loan      

Installment debts     

Personal loans     
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Life insurance 
loans     

Charge accounts     

Credit cards     

Taxes      

Other      

      
Total Debts     

      
Total Assets     
Total Debts     

Net      

      
Face value     

  Whole life insurance    

  Term life insurance     

Total face value of 
insurance    
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