
Lesson #1 – Your Foundation to Success 

 

Overview: 

Harsh truths and real opportunities 

 

Building a foundation, any foundation is CRITICAL to 

success… any success! 

That's the reason most people never lift themselves out of a 
mediocre and unfulfilling existence. 

It is a tough thing to say, but unfortunately true. People would rather 

take shortcuts, take bad advice, and do things in a hurry rather than get 

things done right the first time. Because if they did that, they could 

actually be really, really successful… What an amazing concept to 
consider. 

For you at least, that’s going to change. 

You need to know that… you can do this and… you do have the 
time. 

Each lesson is structured so that you create many successes in your 

personal and business life in small steps, and no lesson… unless 
otherwise indicated… will take more than an hour.… 

… Although the fun exercises that we give you, can be done any time 
during the week, prior to your next lesson… 

We have taken particular effort in making these lessons simple and as 

effective as possible with only one thing in mind, and that is your 
success… creating successes for you each and every week. 

A large part of the program revolves around personal development, so 

we are also going to help you with key factors that you may be struggling 
with such as fear, excusitus and believing in yourself. 

You may ask, "Why is personal development so important?" One 

thing we have all learned is that as you become a competent and effective 

communicator your own personal confidence grows significantly, so 

personal development is a natural and organic component of learning 
this process called networking. 



So what's it all about? 

 
Let's clear the deck and get an understanding of what networking is and 
isn't, so that together we can move forward from the same starting point, 
with the same understanding. 
 
Most people do not understand what networking is. 
 
Over the last 15 years I have personally asked people (I love doing mini 
surveys), "What is networking to you?"… and I have received a very 
wide range of responses to that question, but most of it appears to 
revolve around having an opportunity to pitch a product or service, try to 
make a sale or find a person who they can do business with… 
 
WRONG, WRONG, WRONG! (I am pretty strong on this point, aren't I… 
LOL?) 
 
 
I would like you to write this down and put it up somewhere where you 
can see it every day: 
 

 Your network = Your net-worth. 
 

 ALL prosperity comes through people. 
 

 Networking has always been a process. 
 

 Networking is a "LIFE SKILL", not just 
the business skill. 

 
 
When we know that building a network is actually building a personal 
community we start to understand the importance of this process that 
many wrongly call – networking. 
 
Since building your personal community is critical to your future success 
I would like to suggest that we shift the concept in your head and heart 
from "NETWORKING" to "NETWORTHING”. 
 



Because "NETWORTHING” is not really about the process of 
networking, and has EVERYTHING to do with the process of building 
your net worth… this is what we are going to have a lot of fun with. 
 
It is also the reason why "NETWORTHING” is for everybody, not just 
people in business (you will notice I said PEOPLE in BUSINESS, because 
there is no such thing as a business person, there is only a person who 
conducts business… PEOPLE always come first). 
 
What this means is that it doesn't matter whether you are a student, 
housewife, teacher, employee (private or public sector), in the military, a 
single parent or a person in business… all of us need to learn to increase 
our net worth through building a personal community of people. 
 
So… the most OBVIOUS question is, "WHY should I build a 
personal community and increase my net worth?" 
 
Now when you ask THIS question, it actually sounds quite silly doesn't? 
 
However, I would like you to bear with me, as most people do not ask 
this question. 
 
They don't actually understand the true scope of learning the process of 
increasing one's own net worth through people or the benefits that they 
would receive… so, I am going to list just a few things for you to consider. 
 
 
The benefits of building your personal community. 

 

 It can help you get a job 

 Helps in developing your current career 

 Yes, it can help you develop sales leads or 
referrals 

 You can develop a list of contractors to help you 
around the house or your business 

 Your community can help you with information 
and advice when you need it 

 Can assists in exploring new career options 

 It drives word-of-mouth recommendations 

 You can find Mentors 

 You can find suppliers 



 Can help you when you travel, where ever you 
choose to go 

 Helps you understand market opportunities 

 It improves your communication skills 

 It is a great way to find new friends both 
personal and in business (the friendship 
benefits are enormous) 

 You can find help for yourself or your business 

 It can create a positive influence in your life 

 There are opportunities to socialise 

 It can even help you find a life partner, if that is 
what you're looking for 

 Increasing your visibility in the marketplace 

 Becoming a confident communicator 

 Peer learning 
 
… And so much more. 
 
What truly makes the process of networking so important is that we all 
need to understand that it is about engaging people, being able to 
effectively communicate and being able to connect with people at all 
levels. Effectively building strong and robust relationships that will be 
with us throughout our life. 
 
These particular skills need to be nurtured and developed in a holistic 
fashion and this requires a small amount skill, passion and dedicated 
application to work well to increase your net worth. 
 
 

Introduction 

Now that we have organised our starting point, let's get into the real 
‘meat and potatoes’ of creating "Your Foundation for Success". 

This module has important information that you will need for your 

success in every aspect of the life you are creating and I can tell you with 

certainty that if you don't build this solid foundation, any personal or 
business success you may achieve, will not last. 

 



Throughout my personal and business career I 

have seen and met many remarkable people. 

The greatest sadness I ALWAYS experience is 

that I see people who have invested a lot of 

money and time learning processes and 

techniques to succeed, without laying down a 

solid, robust foundation and FAILING time and 

time again. 

To tell you the truth, I have also been one of 

them, and until I learnt, the hard way, that a 

solid foundation is CRITICAL to succeed, I too 

failed time and time again much to the distress 

of myself AND my family and friends. 

Because you may not know or appreciate this… 

You are not the only one involved in your 

failures and your family and friends actually 

do WANT YOU TO SUCCEED. 

 

Here we are going to cover the: who, why, where, when, what and most 

importantly the how that are required to create your net worth through 
building a strong and robust personal community. 

You may have noticed I did not use the word LARGE when describing 
your personal community. 

There are some of you that will create very large personal communities. 

However many of you will discover that focused and structured personal 

communities are just as effective as large ones, besides not everyone can 

build a large personal community, let's leave that to the extroverts who 

will soon discover their genuine talent as global connectors… not 
something that everyone aspires to. 

 

 

 



A clear vision, your why and your purpose. 

 

So let's start with finding out your "WHY"… and discover the importance 
of knowing this information. 

 

I would like to ask you a question first, "You would like to 

build a successful personal life as well is create 

success in either your work or your business, 
wouldn't you?" 

Again, simple question with an obvious answer, however as obvious as 
the answer may be, I bet you don't ask yourself this question very often. 

The very first step on how to build your own successful life, whatever 

that may look like, is finding out "WHY" you are doing what it is you 
choose to do. 

Now this is actually quite huge but I do not want to get into a complete 

life changing mode at this time. However, in this lesson you are going to 

look at why building a strong personal community is going to help you 

become successful and why you need to know the reason that drives you 

to build it in the first place. 

When we get to the exercises for this lesson, you will be able to use the 

exact same questions and processes to look at your WHOLE life and 

determine your life's purpose (which I think is a really good idea), at a 
later stage. 

 

There is also another very big reason where understanding 
why you do what you do is so important. 

Because in those moments when you are all alone, sitting 

in a dark room wondering why you’re not getting anywhere 

in your life and your work or business is not succeeding, the only true 

thing that will shake you out of this way of thinking and propel you 

forward to achieving the success you desire, is your belief in your 
purpose… Your WHY! 

 



Have ever met somebody who truly loves what they do? Someone who 

gets up every morning ready to give everything they've got, and take on 

the world, because what they have and who they are a so aligned that 
they couldn't imagine doing anything else? 

How they get there? What drove them to succeed? Have YOU ever want 
to be in that place as well? 

If I had to guess, I’d say the answer is yes! 

It is actually a lot easier to achieve this than you think and we will get 
into that when we get to the exercises. 

But first let's look at a few scenarios that explain the power of 
understanding your WHY and its importance in creating success for you. 

 

What does this all mean to you? 

 

Let's ask a few other questions first… "Why would I want to build a 

personal community?" "Why is it so important to my success?" "Why put 
in the effort at all, doesn't this happen naturally?" 

No matter who you are or what you do, building a personal community is 

a very powerful and effective process that will help you in ways you 

couldn't imagine. Some of these things actually do come naturally, but 
many need to be learned. 

Let us see if we can answer these questions with some of the examples 
below. 

These examples will give you some ideas of how building your personal 

net-worth will be of assistance to you and others. The ideas are not 

exhaustive but are only designed to stimulate your thinking on how your 
own strong and connected personal community is of help to you. 

 

Housewife: Welcome to the hardest and most 

underrated occupation in the world, where partnered 

women and single parents (males and females) 

everywhere work diligently to raise their families in an 

environment that is growing more difficult every year 
(not just financially). 



In most cases if you or your partner works, it is difficult 

to maintain a household without having a very strong 

and supportive network, a personal community that 

you can totally rely on to help you get things done and 
to be there in emergencies as they arise. 

This personal community covers a wide range of people 

that you need to be able to know, like and trust to be 

there and/or do things to assist you in running your 
household and helping you with your children. 

Often, when we need assistance particularly in the 

contractor area, or a mechanic, babysitter, cleaner etc… 

we often ask people we know (who are already part of 

our personal community), to help with 

recommendations to connect us to these types of 
people. 

Unfortunately, many of our own friends don't 

necessarily have this information (or the information 

they share are horror stories that they have 

experienced), and we then become reliant on our own 

skills to find, assess, and develop connections with 

people who will potentially become part of our growing 

personal community, so that we can move through our 
lives far more easily and effectively. 

The skills that you are learning through the 

MasterClass Networking Course are of enormous value 
to you. 

 

Employee: As an employee one of the greatest 

challenges is job satisfaction. 

Now I do know that there are employees who are quite 

satisfied and happy in the work that they do but I also 

know that the vast majority of employees are 

dissatisfied either with their boss/manager, their 

working conditions, their growth opportunities, their 

company's attitude to their workers (this could also 

include various forms of discrimination), and the 

company's lack of additional training (or any kind of 



training for that matter), to further the careers of their 
employees. 

Building a strong personal network in your working 

environment not only helps you enjoy your work better 

but it also gives you huge opportunities to connect with 

people in the different departments of your work that 
could be of assistance to you now and in the future. 

By having a good connection in the Human Resources 

Department for example, you may be able to hear 

about opportunities for advancement or training that 
can help further your career. 

Developing a relationship with a manager may open up 

opportunities of "mentorship" which can transition you 
into a possible promotion. 

And a worst-case scenario is if you have a canteen at 

your work, getting to know the catering manager and 

the catering staff will it least make sure that you get 

really good food and service whenever you visit the 
commissary… LOL. 

 

Student: When you're in senior high school, college or 
university. 

Whether you are finishing high school, doing an arts, 

law, science or business degree etc…, better 

communication skills, increased ability in connecting 

with a broad range of people and being able to build 

powerful relationships will pave the way that will 
secure you a prosperous and successful future. 

Many students rely on their academic record alone to 

get work when they graduate, the reality is that the 

workplace is very much a "dog eat dog" world, and 

there are often far too few jobs for the number of 

graduates coming into the marketplace in any given 
year. 

Learning to create appropriate connections from the 

beginning of your academic career, identifying the right 



people to develop relationships with, in and outside 

your campuses and looking for internship 

opportunities (during summer breaks), while you are 

studying, will open many doors and come very close to 

guaranteeing a job and a future career path when you 
graduate. 

Instead of foundering after graduation, trying to find 

any kind of work, you will be able to take charge of your 

life by learning the connection, communication and 

relationship building skills that will guarantee your 
personal and career success now and in the future. 

 

Business Owner: As a business owner one of your 

biggest hurdles to financial success and business 

growth is your ability to market your business and your 
goods and services into the marketplace effectively. 

Decades of business research has shown us that 

MARKETING is the biggest area of failure (but not the 
only one), for businesses globally. 

Once you learn the skills necessary to become effective 

at using the process we call "NETWORKING", you will 
be able to guarantee your business success. 

Being able to find the right people to connect with, the 

people that will assist you in developing referral 

partnerships, strategic alliances and problem-solving 

opportunities to grow your business is "pure gold" in 
the business world. 

All of this will ensure your future prosperity and 
success in business as well as personally. 

 

Newly Single: Welcome to the real world… I have put 

this category in because it is one of the biggest realities 

that we have in the world today (no matter what your 
work category may be). 

People who are newly single come face-to-face with 

some harsh realities (notwithstanding still running a 



household, keeping their work together and raising 
children), some of these are: 

 Realising that much of your personal network 

came from your partner. 

 Having to find a job as your partner was the 

primary source of income for the family. 

 Discovering that many people who you thought 

were friends, take sides and you often lose the 

people you expected to be there… aren’t. 

 Finding out to your horror, you really don't have 

as many skills as you thought in being able to 

rebuild your personal connections and network. 

 Having your whole world uprooted, shaken, 

ripped apart and looking nothing like your life 

before you separated without much of the 

support network and mechanisms that you use to 
have. 

Don't get me wrong many people keep their good 

friends and are able to move on reasonably well but 

even they struggle when they realise big parts of their 

life have changed significantly or ceased to exist and 

they need to find ways to rebuild those areas to move 
forward. 

 

These are just a few of the categories that are helped by doing this 
course. 

 

Summary 

In this lesson we have covered the basic foundation step for building 

your personal community and we have given you a few ideas and 
examples that reinforce the need to learn these skills well. 

In the following exercises which you can download, you will be able to 

build your "WHY" statement and identify the real reasons and 

opportunities you have for building your personal network and building 
relationships that are going to move you forward. 



Take the time to do this particular exercise as it will 
guarantee every success for you now and in the future. 

I hope you have fun doing these exercises as we move forward into the 
next lesson which is: 

"How to Cure Yourself of the Failure Disease – Excusitis" 

Have a great week, see you soon. 

  

Lesson #1 - Exercises 

 

How To Create Your Own Why, Your 

Purpose, Your Motivation. 

Here’s one of the simple ways to develop your ‘Why’. 

 

Step 1: Find a nice quiet space where you can be alone and 

uninterrupted. Turn off your phone, any other distractions you might 

have. It’s important that you give this process the kind of focus and 

attention it really deserves. Your success depends on it. 

 

  

Step 2: Either on your computer or with a notebook and pen (my 

preference is pen and paper), start to write down all of the things in your 

life that motivate you, get you excited, that you want to achieve, and/or 
give you energy. 

Make this list as long as you can. Spend at least 10 minutes on this part. 

At first it might not come to you. You may list off a few small things but 

the point here is to really dig deep. Start to think about all of the times 

when you’ve felt as though you were your best; all the times when time 

felt like it didn’t really exist. 
 

 

 

 

 



Step 3: After you’ve made that list, put it off to the side. Answer the 

following three questions: 

 

1. When am I most happy?  

 

2. If money didn’t matter, how would I spend my time?  

 

3. What’s important to me?  

 

Again, it’s crucial that you make some dedicated time to think about and 

answer these questions. Be honest, no one needs to see this but you.  

  

 

Step 4: Go over your list. After you’ve answered the above questions, go 
back to your list that you made in step 2. 

Take a look at the list and try to identify a common thread and anything 

that really sticks out for you. Listen to your gut here and think about why 

these things stuck out.  
 

Step 5: Find alignment. Looking at your list and at the answers to the 
questions you answered, what do you notice? 

What sticks out? Why do you think that is? Does what you listed as 

motivating and exciting align with what makes you most happy and 
what’s important to you?  

 

Step 6: Draft your first statement. This is the trickiest and most time-
consuming part. 

Chances are you won’t have your finished statement the first time you try 

this. It’ll take a little bit of time and effort to create a statement that you 

feel confident and will be able to share without having to look down on a 

piece of paper or on your phone.  

 

Your statement should start with something like “I believe…” or “What 
drives me is…” 

 



Remember - all the exercises are designed to lock 
down each lesson that you've completed. 

So take your time, be patient and do it right. 

As each exercise is completed you will discover how 

much more capable and confident you are feeling in 

taking on the next step, not just in the course but in 
your life as well. 


