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Lending Club, the San Francisco start-up that set out to bypass traditional banking, captured the 

attention of Wall Street on Thursday as it listed on the New York Stock Exchange and shot to a valuation 

of $8.5bn. 

Shares in the world’s biggest peer-to-peer lender began trading at $24.75 on Thursday, delivering an 

instant 65 per cent gain to investors who bought in at the listing price and valuing Lending Club above 

S&P 500 constituents such as Nasdaq, Pitney Bowes and Hasbro. 

The company’s shares closed 56 per cent higher at $23.43. 

“It is a good day for Lending Club,” said Lawrence Summers, the former US Treasury Secretary who sits 

on the company’s board and whose 1m shares are now worth almost $25m. “It’s not the beginning of 

the end, but it is perhaps the end of the beginning.” 

The listing is widely viewed as a coming of age moment for the entire peer-to-peer, or marketplace 

lending, industry. Already two other alternative lenders — OnDeck and SoFi — are waiting in the wings 

for their own IPOs. 

“It’s a watershed moment in terms of awareness,” said Matt Burton, founder and chief executive of 

Orchard, which is working to build a secondary trading market for P2P loans. 

Lending Club sold 58m shares at $15 apiece on Wednesday evening, valuing it at $5.4bn in an initial 

public offering that was many times subscribed. In its first 10 minutes of trading, nearly 17m shares 

changed hands, or about 30 per cent of the free float. 

Morgan Stanley and Goldman Sachs, which led the underwriting, increased the size of the listing at the 

last minute, and could lift the final amount of capital raised to just above $1bn. 

Proceeds from the deal, which the company said will be used to “increase our capitalisation and 

financial flexibility”, hit $870m and were to be shared between the company and selling shareholders. 

The exterior of the NYSE was festooned in a Lending Club-themed light installation for the occasion. 

Inside, chief executive Renaud Laplanche mingled with board members and early investors including 

Mary Meeker, the famed technology analyst who works for venture capital investor Kleiner, Perkins, 

Caulfield and Byers, John Mack, the former Morgan Stanley chief executive, and Hans Morris, the long-

time Citigroup banker and former president of Visa who also sits on Lending Club’s board. 

Wearing a red jacket with the words “captain” emblazoned on the back — a nod to his experience as a 

competitive sailor — Mr Laplanche said: “I think we are just getting started.” 

The closely anticipated offering took more than an hour to begin trading on Thursday, as bankers tried 

to assess demand for the stock. The opening price was scaled up as supply and demand met, rising from 

$17 to $20 to the final opening price of $24.75. 



Rett Wallace of Triton Research said: “It shouldn’t be surprising. In the time since Lending Club filed in 

August, Uber — which operates a very similar marketplace model — saw its valuation go from $18bn to 

$40bn in several transactions. Investors love these marketplace companies right now.” 

Any doubts about Lending Club’s business model appeared to have fallen by the wayside as investors 

scrambled to buy the company’s stock ahead of its listing. The IPO, seeking to raise at least $650m, was 

fully subscribed within five hours of the start of its investor roadshow, said people familiar with the 

matter. 

As the roadshow progressed and investor enthusiasm became apparent, Lending Club lifted its price 

range and increased the size of the deal. 

“What people are realising in these road shows is that the market is so much bigger than just debt 

consolidation and credit cards,” said Ron Suber, president of Prosper, Lending Club’s nearest 

competitor. “This really is the new way to borrow for all these different products.” 

Lending Club now faces life as a public company and must demonstrate to investors that it can grow 

sustainably. Some large market investors had privately expressed concerns that the sector’s lending 

standards may deteriorate as pressure to grow mounts and as the industry becomes larger and more 

competitive. 

It is also unclear how the business model will fare once interest rates rise and whether significant 

investors who have been behind the sector’s growth will continue to be as infatuated with the industry. 

Mr Burton at Orchard said: “If they [Lending Club] can have a couple quarters showing these are 

businesses with bright futures then I think that will be a big deal for the space. One by one you just have 

to alleviate any fears people might have with the sector.” 

 


