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Overview 

Calacanis has a straight-forward goal with this book: in 
his own words his aim is to teach you how massive
wealth is created in the twenty-first century Given the
booming tech industry and the continual need for 
innovation as people demand more conveniences, 
investing in early start-ups is the fastest way to 
multiply your money. With a decade of experience and 
$150 million under his belt, Calacanis shares the 
specifics techniques of successful angel investing. 

“Angel investors are looking for wild cards, because the best
founders are typically inflexible & unmanageable, pursuing 

their visions at the expense of other people’s feelings.” 

The Author and Angel Investing 

“As an angel investor, it’s my job to write 
the check when no one else believes in you — 
and that’s the most thrilling bet in the world.” 

Money that sits in the bank, stocks, real estate, or bonds 
is dead money that could better serve the world 
through investing. As the world depends more on 
technology, the few powerful and clever people who 
create this technology will dominate. By investing in 
them, you can earn a seat at the table. 

If you cannot handle losing money, angel investing is 
not for you. You will have to contribute time, money, 
expertise, and networking skills. To be a great angel 
investor, you should be in Silicon Valley, as both 
societal changes and the companies leading it are 
located there. In addition, 30% of capital invested in the 
U.S. is in this region and the best founders are there. 

Over his 6 years as an investor, he invested $10 million, 
and his portfolio is now worth over $150 million. In his 
first year, he invested in Uber and Thumbtack, his two 
biggest successes. He refers to himself as an outsider, as 
he grew up in a working-class family in Brooklyn with 
no connections to the investing world. 

While riskier than investing in an established business, 
investing in a startup can pay out at a much higher rate. 
Most huge investment firms wait until a product or 
business is more established before investing. And if a 
company in which you invest becomes a billion-dollar 
company, you will have life-changing money. 

“If you learn anything from this book, it’s that you
must take risks as an angel investor and in life if you 

want at least the chance of an outsize outcome.” 

Startup Funding Explained 

x Self-Funding: Founders are often the first investors 
in their own businesses, whether through actual 
finances or free labor sweat equity f a founder
does not invest in their business, it is a bad sign. 

x Bootstrapping: A bootstrapped company uses 
whatever resources it can to solve problems and 
pull itself up by its bootstraps. While it may receive 
help from people other than investors, it claws its 
way up on its own. These are the companies to 
invest in, as they are like sweat equity businesses, 
but even more resourceful. 

x Friends & Family: Common seed startup investors. 
x Incubators: These are organizations which provide 

modest seed funding in the range of $25,000 to 
$150,000. A startup going through an incubator is 
often not a great sign, but is a far better option than 
a startup abandoning their product. 

x Bridge Funding: n a bridge round , founders 
raise more money, typically from the same initial 
investors. Since it is common for founders to 
underestimate the amount of funding needed, this 
aims to bridge the gap (hence its name). Here, it is 
important to examine what the money has been 
spent on thus far to see if it is wise to invest further. 

x Series A: Once the product is well on its way, 
Series A funding occurs when venture capital

firms become involved. They create a board, hold 
meetings, focus on stock prices, and get the product 
to market (described in The Founder s Dilemmas). 


