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The 5 Steps To
Uncover Your
Business Niche

General Advice Warning

In accordance with ASIC Policy Statement 175 under
the FSR licencing regime, we are required to advise
that through this eBook we are only providing General
Advice.
The information contained in this document is general
in nature and is provided purely as a guide to financial
areas and strategies which may be pertinent to your
situation and which you can then discuss with the
appropriate adviser. This General advice has not taken
into account any of your personal needs and objectives
or your financial situation. Before taking any action to
use any financial products mentioned on this website
or to try and develop any personal financial strategies
from the information provided you should consider
whether that is appropriate having regard to your own
objectives, needs and financial situation.
You should obtain advice from an appropriate expert in
areas of tax, legal, financial planning or other area on
any financial strategy suggested in this website and
discuss its application to your situation.
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uncover your niche

Time to reclaim your life!

WHY?
In business, we are often focused on bringing business
in the door. But rarely stop to actually think if we are
attracting the right clients. No doubt you have heard the
analogy that 80% of profits come from 20% of clients.

So what if we just focused on that 20% of clients and
grew that! What if the clients you dealt with every day
are actually people you like?

Some of the biggest resistance I hear is that 'I am afraid
of turning away customers!' But in a world so busy with
marketing noise it is time to take a stand.

In doing so you will be taking the first steps towards
reclaiming your time and your lifestyle.
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CHAPTER 1

What is your current
limiting story?
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CHAPTER 1
vividly remember being hesitant to share that I was a
financial planner at networking events or in social
settings. It nearly always caused a negative reaction or
sharp comments back.

What I now realise is many people actually didn't
understand what a financial planner did for their clients.
Many feeling it was just a service for the ultra wealthy
and out of reach.

So who's fault was that? Ultimately my responsibility. I
was choosing to be defensive instead of really standing
proud about the professional I worked in. However,
more importantly I wasn't clear at all about who I served.
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CHAPTER 1

What is your answer when you get asked 'What do you do?'

What is the typical response?

Are you ever hesitant to share this with others? If so why?
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CHAPTER 2

Shine a light on your
inner genius
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CHAPTER 2

Your Inner Genius
For many business owners you have the skills, talent and
expertise to attract many types of customers. You are
also likely to be naturally resistant to creating dissidence
that could turn away potential business.

The lesson I learned the hard way! Trust me on this. Was
that you need to understand your genius zone and work
within this.
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CHAPTER 2
What gives you a sense of achievement you get from your
current work?

Describe the clients/customers that you have the most fun
with?

Where do you add the most value?
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CHAPTER 2

Your Focus Statement

It is now time to take your answers on the previous two pages to complete your Focus
Statement:

I light up and feel a sense of success when I am working with

___________________________________________________________________________
providing them with

_____________________________________________________________________________
that they value because

____________________________________________________________________________
I am confident doing and know I am able to provide unique value because
of my skills

_____________________________________________________________________________
Knowledge in

_____________________________________________________________________________
My personal experiences

_____________________________________________________________________________
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CHAPTER 2

Your New genius zone value
statement
It is now time to flip this into a statement that clearly articulates your niche.

I /we help/give/support (who)

___________________________________________________________________________

who face/have (challenge/need)

_____________________________________________________________________________
do/create (what/solution)

____________________________________________________________________________
with my/by (knowledge/ skills/ experience)

_____________________________________________________________________________
so that (result)

_____________________________________________________________________________
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"We show women in their 40's who have lost body confidence,
after starting a family, to create a new and fresh personal style
that reflects their individuality. By allowing women to lean on our
fashion expertise and support so they can be proud of their body."

"I show business owners who are feeling like their business has
taken over their life the profitable action steps to create a
business that enables their lifestyle. I lead by example showing
how I have embraced technology, built a strategic plan and used
my financial knowledge iso that business owners can enjoy
financial freedom & security."

"We help husbands who work away from home who feel like they
are not able to provide security for their family peace of mind by
installing easy to use security systems that we have researched,
tested and guarantee so that they can provide their family
security in their absence"

"I teach women who are trying to navigate the initial grief, anger
and overwhelm after separation to create clarity and confidence
about their future. by using my own divorce, financial knowledge
and tools I have created so that they can go from break-up to
breakthrough and thrive."
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Book a 15 minute
appointment with the author
to answer your questions.

Book Now
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About The Author

Dominique Bergel-Grant
Dominique is a multi-award winning
Financial Adviser and leader in the
financial planning industry. She is
regularly called on by media for her
trusted expertise.
"I am a strong believer that sitting still is
choosing to fail and that being
successful in LIFE is about getting the
balance right.
LIFE, after all, would be boring if all we
ever did was make LIFE decisions
based on financial outcomes alone.
It has been an amazing LIFE journey to
this point, and a big thank you to my
mother who allowed me to experience
LIFE to the fullest. At the age of seven,
she put me on a plane from Sydney to
the UK to boarding school thousands of
miles away from everything I knew.
Being thrown in the deep end and
learning to paddle has made me who I
am today. I am proud to have built a
successful. business by using the values
I learned through becoming a seeker of
adventure and not following the flock.
The best part of what I do is that it
allows me to share my knowledge. This
allows me to witness my clients build
real wealth, and not just in financial
terms.
"I have designed my LIFE and I want to
share this knowledge with my clients."
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CONGRATULATIONS
On reaching the end of this
eBook. As always we would love
your feedback and if you have
any questions or need personal
advice do not hesitate to get in
contact with us.
www.leapfroglife.com.au
admin@leapfroglife.com.au
02 9966 0505
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