And The Ultimate Guide to Grow Your List in 2021

I want to take a minute to recognize you,
taking action by downloading this guide. You
took a step that will give you some key
highlights on how to grow your list by not
making the mistakes others, including myself,
have made.

I'm on a passionate mission to help you
with your great work in the world, and
truly impact peoples lives.
But, let's face it, there's some basic things that must be in place in order to create
momentum, and one of them is having your own email list with active people opening and
reading your messages. It really is a numbers game in many ways, and you are about to zip
through a short cut to growing your list to the first 300 active people who love to hear from
you.
When Covid hit I pivoted my business, like so many others. But when a major medical
emergency happened, it changed everything. For one, extreme self-care was first and
foremost, the one thing I did for 8 months. I also didn't have a solid strategy to grow my email
list, nor any offerings available. This put me out of business for quite some time.
As soon as I was able to get back to work, I knew I was meant to help other women in
business, totally rock their Sacred Online Business™ and prosper.
Let's start with the most common mistakes entrepreneurs
make while starting their business and growing their list.
See if you recognize any of these in yourself:
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Not making list building a priority. Maybe
you tossed out a free offer and worked on the
next thing, next launch, next offering, and
you're busy serving your clients. List Building
is not a one and done activity. It requires a
strategy that maintains momentum throughout
the year. Making it a priority is the first step.

Not being consistent with email
communications and social
media. You're not showing up
regularly with your audience.
Maybe you randomly send an
email, or go live on social media
here and there. But, it lacks a
plan, focus, and consistency. Less
and less people are opening your
email.
Having a stale lead magnet. You know... the outdated free offer that isn't
really a reflection of your business now. In fact, you might just be a little
embarrassed about it. Furthermore, you're certainly not promoting it
regularly. Do you have multiple free offers that don't really convert? Time to
recalibrate your lead magnet approach.
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Take Your Seat At The Table. Don't let
fear or imposter syndrome keep you from
owning your expertise. You have skills,
knowledge, or inspiration that will help
others. Claim your spot in the game and go
for it!

Keep It Simple Sweetie! Ah, yes,
the old saying is so true here. You
don't have to make your free offer
complex or overly complicated.
Remember, you don't want to give
them water with a firehose. Simple,
easy to understand and quick to
consume is best.

Research and Discover. Let's get real
here, you'll have to do some research
and follow the numbers to make your
free offer fly. Talk to your ideal client
(get that one nailed and the rest will
flow super easily), check search engine
optimization terms (that will help you in
the early stages), and be specific with
your free offer. What will they get?
What's the promise or outcome they will
experience as a result of your free
offer? Ultimately create two opt-ins and
you can then split test to see which one
is more appealing. Keep watching the
conversion rates and keep testing.

What Sets You Apart? What makes you
different and unique? What do you stand for?
In order to attract just the right people that love
hearing from you, be yourself and don't be
afraid to make your voice heard.
Make It Your Better. Did you notice I
didn't say your Best? That's because
your best will come later when you have
everything dialed in. Striving for best
right now doesn't serve the
perfectionists very well. Just make it
better and be proud of it.
Sprinkle it Everywhere! Your free
offer needs to be seen in all places.
Don't keep it hidden; be proud of it. Put
it in all your bios on social media,
create ads to it, and share it wherever
you go live on social media.
Follow The Energy! This could have
been the very first item here. It's a trait
and skill that will serve you long into
the future. Follow the energy that is
pulling you forward. What has your
heart? What's working well? Be on the
path of least resistance and ease. Cocreate with Spirit.
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PEN TO PAPER

Take some time and write out these journal prompts.

What's your story that motivates you to do what you
do?

What free offer can you create that would be
simple, yet valuable for your audience?

Research and list SEO Keywords, Trends, and Clients
Words
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Think about a situation
or story that motivates
you forward? It's
typically a statement
such as "XYZ happened,
and now I am passionate
about doing _________ so
that ___{reason
why}______." PRO-Tip: It's
usually about the other
person at this point.
Brainstorm ideas, Will it
be a checklist, short
ebook, short video
training, audio
meditation, or
worksheet? What
problem does it solve?
What outcome does it
promise? Does it meet
your client where they
are now?
Use trends.google.com to
research what's trending
for key phrases and
search words. Interview
prospective, past, or
current clients on their
biggest challenges
around your topic and
use their exact words in
your marketing. Twoway conversations are
gold.

PEN TO PAPER
Continued

Come up with 2 opt-ins. Consider it an
experiment and split-test to see what works
best. Write down sample titles here.

Use keywords and client
words here Perhaps you
have two areas of your
business you want to
explore. Split test the
free offerings and see
what your audience
responds to. If you don't
have two, start with one,
and then launch another
afterwards.

Where will you sprinkle your magic?

List social media
platforms, bios, and
speaking opportunities to
promote your free offer.
Will you use paid ads? If
so, what's your budget?
Where else can you put
your free offer? PRO
TIP: The home page and
about page on your
website are excellent
places to put it.

Congratulations and well done! Now go create your free offer and be loud and proud of it!
Surrender to the great experiment. Get it done over the next week or two, or even a
month if you have to, but step into imperfect action. Set your goals and take the next
right step. Become visible. The more you share the word, the faster you'll grow your list in
2021.
Stay tuned to your email for more tips and strategies to grow your list along with other
inspirations with a mystical twist.
Cheers!

Clubhouse: @lisahines_coach
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