CHALLENGE SCREDULE

CHALLENGE DAY ONE

Daily Strategy Session:
List Building Platforms

Skill Building Tip:
Importance of a Diverse Buyers List

CHALLENGE DAY TWO

Daily Strategy Session:
Social Media + Online Platforms

Skill Building Tip:
How to Qualify Cash Buyers +
Create a VIP List

CHALLENGE DAY THREE

Daily Strategy Session:
Public Facing Marketplaces

Skill Building Tip:
Types of Wholesale Deals Pt 1

CHALLENGE DAY FOUR

Daily Strategy Session:
Public Sale Platforms

Skill Building Tip:
Types of Wholesale Deals Pt 2

CHALLENGE DAY FIVE

Daily Strategy Session:
Follow the Money: Buyer Backdoor

Skill Building Tip:

How to Successfully Market Your Deals

CHALLENGE DAY SIX

Daily Strategy Session:
Making Strategic Connections

Skill Building Tip:
How to Setup and Organize
Your CRM

CHALLENGE DAY SEVEN

Daily Strategy Session:
Big Money Buyers

Skill Building Tip:
How to Protect Your Deals

CHALLENGE DAY EIGHT

Daily Strategy Session:
Alternative Asset Types

Skill Building Tip:
3 Ways to Increase Deal Profits

CHALLENGE DAY NINE

Daily Strategy Session:
Large Scale Dispo Channels

Skill Building Tip:
Troubleshooting a Deal You
Can't Sell

CHALLENGE DAY TEN

Daily Strategy Session:
Scale Based Buyers

Skill Building Tip:
Finale Masterclass: Leverage
Your List
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