
00:06:13 Welcome everyone to a very special super masterclass. This is Jeff Herring, your 
host and I am so glad you guys were here. We're broadcasting live from our 
virtual studios here, several miles north of Atlanta, Georgia in the foothills of the 
north Georgia mountains where we are on part one of our three part super 
masterclass. The three parts are common, your enterprise micro content value 
drops and show time and we are starting to colonize your enterprise and 
Richard says, I am so ready for this will. Good soul, my good combination. As 
always, we have sponsors, which we'll show you in just a minute, but first I want 
to say welcome to all of the regulars and irregulars that are usually with us and 
if this is your first time in a masterclass, super welcome to you. You'll find that 
we do this really strange thing, which is we actually do something on a 
masterclass. You will actually walk away with a marketing asset you can use. I 
know it's a radical concept, but it seems to work for everybody.

00:07:26 Charro, hey old friend, good to see you and hear you here too. She says, good to 
hear you again. I'm glad you're here. I granted when you're, um, when you're 
order came through. So welcome Tara. All right. To our sponsors. We have two. 
First one is the results now mastermind, those review that are not in it yet. We'll 
be invited in at the end of this show and give you a really, really cool deal. 
Cowboys to come on board because if you think this is good and it is um, well 
the insiders can tell you it gets even better on the inside and of course we 
always have a charity sponsor because I love to give back and I like to model 
that for you because it just feels so good. I want you guys to have that feeling to 
lighthouse family retreat, local group, um, that worked with families living 
through childhood cancer and they do many things for them.

00:08:25 One of which is take these families on restorative retreats for a week in the 
summer. And Caleb, my youngest son and I volunteer, the more I learned about 
this organization organization, the more I love it. I'm one of the kids in my small 
group at Church, his dad is the head of it and he's becoming a friend and it's just 
the hearts in this are just so anyway, all that to say, a portion of everything that 
comes in from a webinars goes to that group. Uh, so later on when you invest in 
yourself coming into the results, now mastermind, you will also be investing in 
helping families live in through childhood cancer. Pretty cool fate. Really?

00:09:08 Alright, so here's what we're gonna do. Choose your type of column, choose 
your column name, create your first column. We're going to actually do that. 
Yes. Then we're going to focus on your column called to Action and create your 
column sign off. That'll be a fun part though, within welcome you home is we 
show you how to take your next success steps, then offer you a column and 
genius tip because this stuff is so much more than you think. And just like all my 
events, so much more. So colonize your enterprise on the left. You see a meme 
not created by me. I'm created by um, Kelda. One of our students pull the plug 
on this, that big mess columns, create connections. I, I was a great meme, Kelda, 
so thank you for that. Now what you see to the right or a couple of columns 
from what I call the old days, I used to be a counseling psychologist and private 
practice and you see a couple of them. They're the one that's horizontal. You 
see the date September 16th, 19, 96 when we get to the part where you create 
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your column. I'm going to read this to you as a way to get the column flavor 
going as you create your own. Now we're going to park here for a little while 
because I want to tell you some stories and some stories I don't think I've ever 
told online before because as I mentioned in the lead up to this and the pre 
Webinar Shenanigan portion, uh,

00:11:03 creating a column changed my life and change the trajectory of my life. All I ever 
wanted to be was a counselor, a psychologist of some sort. Ended up first 
running and drug treatment center. And then opening a private practice, um, 
started in 1986 in a town called Tallahassee, Florida is overrun with therapists 
because of the universities, more therapists and cab drivers. And so to 
differentiate yourself was really a tough challenge. Right? So I did things like 
working with teenagers that nobody wanted to work with a running groups, 
doing a lot of speaking. I'm the rubber chicken circuit or the plate lickers circuit 
if you will. I'm doing just a lot of things. And in the amount 90 to Tallahassee, 
Democrat started running a mental health column and you had to apply turning 
stuff you'd written and you would get it for six months to a year.

00:12:13 Well, the first three people that did it, a wrote excrutiatingly exciting stuff. Like, 
what is depression, what is anxiety, what is whatever. And then I thought, you 
know, I can do better than that. Um, and then the fourth time it came around, I 
put in for it, came in second, second. Dammit. That's harder than last 
sometimes, especially when the person to get it. The guy that was in my 
practice and and rote, boring woo woo stuff that made Shirley maclaine looked 
like an arch conservative. Uh, so being a persistent type of person, it came 
around again in the fall of 94 and I put it in a. got it. And I thought, oh my gosh, 
what have I gotten myself into? And I thought, well, it's only for six months to a 
year I'll figure out something. And it took off. It blew up my practice. And 
because of it I became a local celebrity.

00:13:17 I became the guy in the paper and it was amusing to me because all these other 
therapists in town that had finished their phds at Fsu were struggling in their 
practice. And here's the guy that never finished his phd because my professors 
told me I couldn't write and I believed him had a waiting list and was filling up 
other people's practice because of 650 words once a week in the newspaper. 
Okay. With my phone number and what I did differently than I'm going to teach 
you guys was I didn't write an article that could go into a journal. I wrote a 
column that created connections and relationships with people. Now 
everything. I'm going to tell you all these stories about how this changed my life 
and the trajectory of my business was done in the nineties way before the 
Internet took off. Okay? What I want you to get from the get go see what I did 
there.

00:14:24 What I want you to get from the Getgo. What I want you to understand from 
the get go is that everything I'm going to share with you, even though it was 
done at first offline in newspapers and in the community and then online as 
newspapers went online and in a worldwide community, everything I'm going to 
tell you not only is still applicable, applicable, it's even more applicable and 
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more powerful now because of the reach we have with the Internet, right? It's 
even more powerful and one of the things I was thinking about on the way to 
pick up my son from school today was I was kind of laughing to myself because I 
remember about a year to a year and a half after I'd started doing this and it 
had taken off and it, you know, I went past six months. I went a year and they 
wanted to keep me. Um, it had gotten nationally syndicated and then 
internationally syndicated is people started saying to me, Jeff, you're a really 
good therapist, but you're even better right in the column.

00:15:33 You're even better at this. You should teach this. In my limitation I put on myself 
was, well, there's only so many newspapers. Why in the world would I teach my 
competition? Right? But people kept saying that to me, you know, when it took 
me 11 years to do something about it when I first started my, uh, first content 
courses online in 2005. Um, but it just kept getting bigger and bigger and bigger. 
And other therapists in town would say, my clients come in holding your column 
saying we want to talk about this. Um, people began to, to stop me on the 
street and asked me to sign their columns. Guys would get mad at me because 
they found their columns in their briefcase or under their pillow, weather wise, 
put it. Um, it just, it got crazy. Now, here's one of the benefits I really want to 
burn into your brain and I want you to begin to think about how you can get the 
same result again. Hundreds of therapists in Tallahassee. I became the guy in 
the paper because of this and every other therapist in town, when they got a 
new referral, the first questions they asked were, what do you charge? And will 
my insurance cover it?

00:17:10 Reasonable questions, right? Until you think about them, because they're really 
asking, how little can I pay you and can I get someone else to do it? It's not a 
great way to get a relationship, right? Because of the column I was able to go 
completely insurance and managed care free, complete cash basis. And the first 
question I got from new clients was, how soon can I get in to see you? Do you 
see the difference between how much do you charge and will my insurance, will 
my insurance cover it? And how soon can I get in to see you? Those people had 
their checkbooks out. They had their cash out, they had their credit cards out. 
The buying decision had already been made. Hey, that's part of the power of 
doing this. Now, the one one story I'll share with you that kind of scared me and 
really brought home the power of this was we were on a, a, a, a shuttle bus 
from the civic center to the stadium to watch Fsu play when Saturday.

00:18:20 Um, with my then in loss. And uh, I heard somebody asks them, doesn't he write 
that column for the newspaper? And they said, yeah. And they were talking 
about it. And I heard this woman say the following, I heard this woman say, I live 
my life by what he writes. And I thought there was no other there no other way 
to express what I thought my thought was holy Shit, a one because of the 
responsibility of that. And two, because of the possibility of that, the potential 
of that. And so way back when it was when I was on compuserve and AOL light, I 
was building my first list from people that would write in or call in and when it 
went on, when it went online and and other newspapers, people were calling 
from all over the country to do phone coaching. Some people would fly in from 
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New York City to little old tallahassee regional to work with me for a week and 
then go back and we would do phone coaching.

00:19:29 It just blew everything up and it can blow everything up for you. Now, one of 
the things I heard as I talked about this with my insiders and other people have 
said, yeah, Okay Jeff, because I was one of the other benefits here and back up. 
One of the other benefits here is having a column like this online can get you 
and does get you the same credibility in the same authority as writing a book 
without having to jump through all the book hoops and I'll say that again, having 
a column gets you the same credibility and the same authority as having a book 
without having to jump through all the book hoops. Books are still good. I'll talk 
with about that a little bit in the, in the, uh, genius tip at the end of today's 
show.

00:20:28 And they, some people have said, well, yeah, Jeff, but then you know, you gotTa 
have somebody host your column. It has got to be a newspaper or a site gives 
you that credibility, that authority. Nope. The nineties are calling and they want 
you. They want their thinking back. Okay, come up with me now to modern 
thinking as an entrepreneur, you don't wait for credibility and authority. You go 
and get it. You don't wait for credibility and authority. You go and take it, and 
I'm going to show you how I'll say that again. You don't wait for credibility and 
authority, you go get it. You don't wait for credibility and authority. You go take 
it by putting your column out there in the various forums we'll look at today on 
a regular basis with the style that fits you. That's connecting and relationship 
building, right? So we're talking about colonizing your enterprise. Let's go 
forward here. All right. Choose your type of column. Now this is the first part of 
expanding your thinking a little bit because what you just saw was text columns 
in a newspaper and those still work. Okay? You could also online, you can also 
put them on your blog, on your facebook page and facebook groups, and in 
every, every single of the top six social media sites. You can do a text column 
now in some form. All right? At the same time, I don't want you to limit yourself

00:22:22 to just text sometime in the next three weeks. I'm gonna launch my podcast. 
I've got a bunch of stored up and some out there already, but want to get a few 
more before I make it widely known. Um, folks, a podcast is simply an audio 
column. Think about that. The best podcasts, the ones that people flock to, or 
simply an audio column, a live cast on youtube or facebook or instagram is 
simply a video column. Now, to stretch your thinking just a little bit, this 
Webinar we're doing right now, what kind of column is a Webinar? Not a 
rhetorical. Tell me in the q and a what kind of column is a Webinar? Kyla says, 
live casts, but at the end says livecast. Richard says video. Johnny says live. 
Cassia has a livecast. It's video, it's multifaceted. Says David. Yeah, it's audio, 
video. Um, and the reason the d's do so well when you do them right and they 
do so well for me and have built this community is I them like a column. It's 
interactive. We're, I'm not just making a. Here are three things you should do in 
2019 type of presentation. Make these finally make them interactive. Okay? So
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00:24:02 what I want to add here, text, audio, video. This is not the all inclusive final 
statement on the different types of columns you can create. I'm betting that 
with the smart pencils we have on this show, you guys are going to create some 
new ideas and some of your own and we'll make some of this. You were very 
young, which I think is really cool. Okay, so text column you can use in multiple 
places. Audio column, obviously a podcast or other audio things. Teleseminars, a 
livecast you can use in, in very many places. Webinars, facebook, linkedin. I'm a 
linkedin publishing, twitter. You can do a little bit of it. Um, youtube, of course, 
instagram, instagram, live. And now on Pinterest, some of your pins can be 
video too. I mean this is just pretty incredible what you can do kids. So first step 
I want you to do. Alright, well look, are there Ms Dot Carol. She says Jeff. Hey 
Pal. I know you repurpose your material for the columns, but you use an 
editorial calendar to structure the series or do you just

00:25:27 go rogue with the content? A little bit of both. Um, Carol, a little bit of both. 
However, what we're doing with this super masterclass is leading to something 
even bigger. So we'll get to that. Paul, the ones I showed you a few moments 
ago, and we'll look at another one again, but I'll go back. I was required to be 
around 650 words for this one. Don't put that limitation on yourself. They 
should be as long as they need to be to get the message across. Okay? There's 
nothing wrong with a 10 minute webinar. You can do that so you can do a 100 
word column if you want a my suggesting to Paul and everybody is to practice, 
practice, practice, and find your sweet spot, what you're comfortable with and 
what your community responds to. Okay. What I'm just getting way ahead of 
myself here.

00:26:31 So the first thing I want you to do is consider which of these three main types or 
maybe a hybrid of these types fits you best. Okay. And, and this is not 
something we're putting in concrete that you have to be wed to and go to the 
column authority and have it done. Okay. We're just playing right now. So let 
me know in the q and a what, what pops out at you first? Is it a a, a, a, a text 
column or a podcast or live cast for a column? What pops out at you first? Let 
me know in the q and a here and I just see what you're thinking.

00:27:18 Richard, as a text column right now, they'll just sent me one ss text, text and 
podcasts is charro texts and podcast. Colleen is easiest and Video Val, I'm 
pictorial text. I like that fanny. I'm Beth Ann says text, but I think with photos, 
maybe audio to and text. Eric livecast repurposed of. I love the podcast concept 
as Carol and bill says. My first approach will be text texts and live cast video. Oh, 
good. Good. Stephen? Yeah. You could do it as a, as a blog, certainly. Okay, so 
you guys are good. I got your brains going. Good. Good. Okay. Now the next 
step we want to do, and this is specially important online, is we're going to 
name your column and I have a template for you. What a surprise that would be 
right now, let's. Let's do a little side road here that I forgot at the beginning 
because we're starting a three part course here and I forgot to give you the 
logistics, right?
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00:28:31 So today we're doing colonize your enterprise the next to our micro content 
value drops and creating a show, right? They've been advertised in that order. I 
think I'm going to switch two and three and we're going to do showtime next 
because you'll take things from your show and you'll take things from your 
column to create the micro content value drops, right? So a week from now at 
4:00 PM, Thursday, September 24th, we will do showtime. And then two weeks 
from now at 4:30 we will do micro content value drops. Why the four and 4:30? 
Simply because every other Thursday I pick up Kayla from school or school here 
that change in my voice. Goodness. Um, all right. So what will happen is this 
recording will be in your member's area by tomorrow morning, sometime 
tomorrow at the latest where you will have access to it for as long as there's the 
internet. And then during this next week, I will add the transcripts, the Ebook, 
the universal laws, the checklists, the templates and everything. Okay. And we'll 
do that for each course. And one final logistical piece. Um, the bathrooms are 
down the hall. Now let me pop a couple of things into the chat here so you guys 
will have access access to them first. We have a facebook group. You know 
what? I better go get that one because I'll mess up the link.

00:30:31 And this is a facebook group exclusive for this super masterclass. Okay? If you 
not yet a member, you need to be because that's where the announces will 
come first. Plus you can try out stuff over there, get feedback, tagged me to ask 
questions and you'll be part of a super supportive group of people. Here comes 
that link in the chat. Hey, boom. Sent your way. Now the member's area is 
coming next and I would appreciate someone going over there and making sure 
both of those work. Okay. Oh, I see. All you guys asking to join. All right, well let 
me make one quick little yes to everybody and then we're going to get back to 
business. You guys are fast action takers. All these people that want to be in the 
facebook group already. Oh, there it is. Okay, approve all. There we go. I'll even 
approve you. Devel air. We go. All right. And like I said, for all of our trainings, 
the bathrooms are down the hall. All right, so now choose your column name. 
That's that thought about a template and then we go down the other, the other 
road there. Uh, Dave, thank you. He says that's because we have a fast action 
teacher. Let's go. Let's go. Let's go. Alright. So this is your template for your 
column. Okay. So I could put Jeff's

00:32:43 relationship column is what I used to do, right? So Jeff's relationship column. 
Why did we name it? Because you want to brand yourself. You want to use 
keywords for your niche to attract people. You want this to become a household 
name within your community, right? So let's play with this right now. Okay, let's 
name your collar. Okay. If it's your name first, guess what? This is so easy. All 
you gotta do in the first blank is put in your name. I'm pressing. Everybody is 
capable of that. Okay, so, and then what's your column about? Look at this 
when he was way ahead of me. Val. Hearts, animal talk column. I like that. 
Richard's his family. Finding with Richard Val, val. Asana or villa [inaudible]. I like 
that. Yeah. Um, you might want to put column in there, Richard. Um, so who 
else? Um, Ellen's karmic insights. Carol cares. Practical executive presence 
column. I love it. Kara Tiana's transformation. I love the alliteration. Add column 
to it. Birdie Beth ends bird lovers column. I love it. You guys see vowels tweaking 
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or is already animal talk with val heart. The real doctor doolittle. Luella. I do like 
that. I do like that. Eric's exploring retirement column.

00:34:42 Yep. Family finding column with Richard Venezuela would be great. I know I'm 
butchering your last name. Sorry. I'm Richard and I'm sorry. Richard. Ms Dot 
Nikki's Life Resilience Column Antoinette. I like it. The password security column 
and on and on and on. Caleb is wisdom and with wisdom with whit column, 
Sandy's real deal, self care column, Coleen's conversation and coaching column 
like that. I'm good job guys. All right, so what are we? We are 29 minutes into 
our first one.

00:35:25 You guys have picked the column type and you created a name, usually a most 
trainings. People would still be. Well, let's wait till everybody gets here or telling 
them about how great they are. Not Us, right? Charros, soulful branding 
column. David Foley's direct mail column. I liked that one. I like both of those. 
Good job guys. Alright, so you got your, your column pipe, you've got your name 
now you're going to get really cool here because you're going to create your 
first column. Now take a breath. We're going to do it in chunks with just one of 
the templates. Now grab a favorite beverage. Curl up in your chair wherever you 
are, because I'm going to read a column to you. Okay? And I never would've 
thought of doing this until I'm doug, Doug, and Lynn. Um, some insiders, couple, 
an insider's couple, asked me to read one of my columns in our mastermind the 
other day just to get a flavor of my style and how this is relationship building 
and connection building. Okay. So, and then we're going to use as sort of an 
outline. Think of it as story time with Jeff. Curl up in front of the fireplace. Grab 
your teddy bear if you want. Is not going to be read like a textbook. I don't do 
that. Okay. Here we go. Bring it up here on the screen. What I want you to pay 
attention to is three things, the style,

00:37:18 the connection points, and I want you to consider whether what I'm about to 
read to you applies 23 years later, actually 22 and a half years later. Because if 
you look at the data up here, Monday, September 16th, 1996, this was in the. 
This is from the last century. I didn't put the titles on these things and 
newspaper did respond creatively when you're confronted with change. I 
recently spent a few days at the beach trying to slow down the end of the 
summer, all enjoying the surf struck me. The plan, the waves is a great 
metaphor for dealing with change. Much like change a wave as a force. You just 
can't fight. There are only three choices when it comes to dealing with a wave. 
You can let it knock you down. You can find a way to survive it where you can 
ride it and make it work for you. Much like,

00:38:19 oops, I lost my place. Okay, much like the surf. That's a misprint. Much like the 
surf coming on to shore changes powerful and inevitable. It also can be 
incredibly stressful. No one really likes change except perhaps a baby in a wet 
diaper. So it's up us to decide how we're going to handle change and the stress 
that comes with it. As motivational speaker, Brian Tracy says, we can either be 
masters of change or victims of change. So here are three ways to handle the 
waves of change. Number one, getting knocked down. You can't successfully 
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fight, you know, a wave, it will knock you down. And the face of change, many 
people say things such as, this just isn't fair, this shouldn't be happening, or the 
dead end question, why does this always happen to me? All these are 
symptomatic of the dead roach approach to change. When the roaches are 
dying, they roll over on their backs and kick their feet in the air. They assume a 
very powerless victim position and whatever happens happens. The dead Roach 
approaches a surefire system for becoming a victim of change.

00:39:28 Surviving. Another way to approach a wave is to hold on for dear life and let it 
take you where it may hoping to just survive. While at first glance, this might 
seem like a reasonable approach really in this approach, teaches us to merely 
get by to do the minimum necessary to make it in the long run. It's simply a well 
disguised system for becoming a victim of changed writing and thriving. My 
experience with helping people deal with the changes in their lives has taught 
me that there is a better way and optimal way to deal with change. It involves 
moving from the mindset of mere survival to a notion called thrival. Feivel 
involves two key ingredients, making the very best of what comes your way and 
making it work for you involves asking a very powerful question when 
confronted with change. This small but profound question is simply in how 
many ways can I make this work for me?

00:40:22 This allows our brain to tap into our natural creativity and find ways to thrive in 
any situation. Here's an example. Hockey Wayne Gretzky was asked in an 
interview what he thought it was that made him so successful. He humbly 
stated that there were many players. We were better and more gifted his 
athletes. He explained it to success in this way. Most guys go to where the puck 
is. All I do to go, all I do is go to where the puck is going. It's been said that one 
of the best ways to predict the future is to create it yourself. A willingness to 
think innovatively allows you to create the circumstances that will allow you to 
successfully ride the way you have changed. The choice is yours. You can be a 
dead roach, a survivor, or a master of change, which will it be for you? Now, 
let's break that down and first before, before I start saying it, tell me what you 
pick up in there. What are some of the things that jump out at you? What are 
some of the hooks? What are some of the connection points? What was that 
experience like for you? What are you noticing about this?

00:41:34 The bell says, use of analogies. Told them the story of voice style. Yep, 
absolutely. That's connection being a victim. Ways to succeed. Personal 
connection first at Eric. Yeah. Started off with a story. A whole one paragraph 
story, Eric. It doesn't have to be a big long story. It was two sentences and it 
really happened. That's where I came up with this metaphor at the beach. I 
think it was St George Island. What else do you notice?

00:42:07 Stories as lessons, David? Yep. Great quotes. Great tips. Carol says, yeah, you 
weren't perfect. You weren't showing them. You get how change works. Yeah, 
exactly. Exactly. And part of that is, would that quote, um, you know, I 
associated myself with Brian Tracy, right? Layman's terms as colleen yet short 
pair guys. Yep. David says relatable. Yep. Yep, Yep. You get any idea how to do 
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this now, all I took was a concept dealing with change and broke it into three 
approaches. So for writing your own column or creating the outline for your 
own column here in just a moment, think about that. Think about a concept in 
your niche and three ways to approach it. A couple that doesn't work or I'm 
sorry, a couple that don't work. And then when you suggest that really does. 
Okay. Now there's another piece in here. Okay. What about that dead Roach 
approach? Okay. Did that get your attention? Yay or nay? Hope it didn't trigger 
any phobias for anybody. That's pretty visceral. And it Carol? Yeah, he says yes. 
Says Gerald to. Yeah. Okay. So something that gets their attention and people 
can visualize and relate to and it anchors you to what's going on. Alright. So you 
can do the exact same thing and you're about to. Okay. So the first thing I want 
you to start with

00:43:44 is the story.

00:43:46 Okay?

00:43:56 So begin with a story. Now you don't have to write the whole thing out, but just 
just right. What kind of story it is, or the title of the story or something that's 
gonna trigger your memory. John says the close forces them to put themselves 
in one of the categories. Absolutely alone to go use this stuff, John. So pop into 
the q and a, what your story might be about if you're going open with most of 
mine opened with a story. You're not being graded on this. You're just being 
coached. Okay, so don't worry. One of the things writing a column teaches you 
to do is see the world through column eyes so you can colonize everything.

00:45:05 Okay?

00:45:08 Ellen says frustration and others not understanding your. Yep. Carol stealing my 
Bruce springsteen quote. Lifelong conversations with the audience. Yeah, that's 
a good one. Surprise divorce papers says colleen. Yup. David's never used 
elevator speech.

00:45:33 A security story for novell. My niece got obsessed with frozen the movie for 
chair. Oh, perfect. I love it. Eating an elephant fence as Linda can you still make 
money in real estate today? Okay, good stories there. Okay, so you're getting 
the idea story part. Now what I want you to do is pick a topic concept. Mine was 
changed for this one. Okay. Richard is about foster children. Jenny is my first 
time escape room experience. I want to hear that. Eric, when I was diagnosed 
with cancer in 2005, boom. That'll get somebody's attention. I love it. Okay, so 
I've got a binder here at down by my desk with 20 different columns on change. 
That's a hint for the genius tip later on. Okay. So it's not just one on one topic. 
You can write many on a topic.

00:46:37 Okay.
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00:46:42 And Eric, about how I made an amazing life out of this. I did not know that. Eric. 
Thank you for sharing that. Um, so what's your topic concept folks?

00:46:56 Again, you're not being graded. You're just being guided. I liked that more. 
Write that down, not graded. Guided. That's a damn good coaching phrase. And 
we made it up here. Charles topic concept. Your story will make you 
memorable. Carol. The best leaders talk to not at their audiences you go or 
maybe even talk with. Um, for David, it's take a closer look at the direct mail you 
receive. Richard. Finding relatives will save lives. Wow. Devel. Don't let an 
employee's password destroy your career journey. Types of escape room 
players, John, how to avoid a life sentence in student loan debt. Oh, I love it. Self 
care can go out the window at holidays. Easy ways to improve communication. 
Ellen, you guys are getting it. Okay? Now, every single one of you with every 
single one of those topics can take that topic and make it excruciatingly boring, 
right? But when you tell a story and put in these little examples to hook people 
in, you're not gonna. Make it boring. Okay? So what you've done in this little bit 
of time with a story and the concept, right? You've got the thing created. You 
just got to download it now. That's all. And there's going to be. This is one 
template. There's going to be many templates in the members area to be able 
to do this. You guys are going to get real good at this stuff.

00:48:52 Now, one of the easiest ways to do this is break the concept down into three 
parts. Does it have to be three? No, it can be two. It can be seven. Seven's a 
little excessive, smaller. The better. I wouldn't go more than five. Eric says, fast 
forward to today. I'm writing this from a property in Florida that I've leased for 
three months near my two sons who just moved down here. I'm comfortably 
retired and life is precious. How did I get here? I want to read that, Eric. That's 
compelling. Good job guys. Personal style calling, divorces and opportunity, not 
a misfortune. Amen. And Amen. Because I've walked that walk twice, colleen. 
You're right. Okay, so yeah, that's compelling too. Good job guys. All right, so 
let's look what we've done so far.

00:49:51 Choosing your type of column, choosing your column name and creating your 
first column. I could make this harder for you. I've been doing it for 25 years. I 
could make this more complex, but why? That would be silly, wasn't it? Now in 
the one I showed, you had a pretty poor call to action and I called them on it. 
Jeff herring, Ms. Lmf d is a married family therapist in private practice in 
Tallahassee. Okay, great. But that did help me because people would go away. 
He lives here and then I'd get new clients. Right? But all they give there is how 
to write the Democrat. What I got them to add, um, was my phone number in 
my email. Make it rain, make it rain, make it rain. Okay, so now we're going to 
play with

00:50:51 you. Call them. Call to action. Right now I know somebody who's going to ask 
Jeff, how did you create that? It's really simple. I'm going to type this into the 
chat. It's an APP that you can use on desktop or your phone called photo funy. 
Photo F, U N I a dot Com photofunia. Go play with it. Knock yourself out. All I did 
was type in those three words and it gave me this really cool billboard esque 
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thing. Okay? Flow invite brand to do a column call to action. You want to tell a 
fib? Yeah. Really, you want to tell a fib, okay? You want the call to action to flow 
straight out

00:51:46 of whatever you've been doing, okay? Whether you've been writing, talking on 
audio or video, you want it to flow you. How many of you have ever been to a 
workshop where there was an offer at the end and at the end the person's tone 
of voice changed completely and their body language and everything got weird. 
You don't want to do that. You want it to flow, whether it's in text or speaking, 
audio or video, okay? Then you want to invite people to take the next success 
step using invitational language. Now I'd like to invite you to now here's a hint, 
there is one of these coming in a little while before the genius tip. Watch how I 
do it,

00:52:40 and then you want to brand what you're doing, brought to you by your name 
and whatever title your title you use. Okay, so flow invite in brand is how you 
create your call to action. Now, what I want you guys to do and to call it 
homework would be a travesty. What I want you guys to play with over in the 
facebook group is a column. I want you to put one up there. I want you to play 
with the call to action because this is a mastermind group, our facebook group, 
so people can give you feedback. I can give you feedback. You're gonna. Get 
really good at this. Okay, so there's your column call to Action. Now here's 
something that will set you apart right before we get there. Let me ask you 
something. Those of you that are paying attention, what do I say at the end of 
every Webinar? What are the last four words? I say, go use this stuff. Go use 
this stuff. Carol, who's been with me for awhile yet, Carol Jenney. David 
Andrew, been with us for awhile. Charro. Yeah, go use this stuff, right? It's not 
just to say it is because I want you to go use this stuff, but that's my sign off. 
That's my closed for a lot of things. Okay, so let's create your column. Sign off. 
Here's a few examples and yes, some of these date me, but that's okay. Walter 
Cronkite, and that's the way it is. Right? Weekend update. Goodnight and have 
a pleasant tomorrow.

00:54:41 Carol Burnett. I'm so glad we had this time together and billy Joel the way 
ended every concert or ends every concert. Don't take any shit from anybody, 
right? Go use this stuff. It used to be keep the change when I did other stuff. 
Okay. Stanley, who recently passed at the end of his college, he did it with 
enough said, okay, so play with your sign off it brands you. It's like getting inside 
someone's head. Look how many people knew the answer to my question. 
What do I say at the end? Okay, Andrew's is. Until next time. Ciao. There you go. 
Thank you Andrew, for being ahead of the curve. Now the rest of you follow 
Andrew's example and pop in what you might have as a close. It can be 
anything. The be safe out there. I liked that Hill street blues. Be careful out 
there. Well, thank you for loving and caring about animals. Boom. Make it a 
great day. David. Foster children deserve better. I love it. Richard. Eric. Now go 
do the work. Carol, you know this, trust your gut, Ellen, wishing you all great 
Karma. I like that. Peace, love and feathers and birds. My clothes is. This is 
Steven. B will be kind and be blessed. Nice. Andrew, don't drive like my brother 
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William wellbeing a journey, but you need to guide the ride. I liked that way to 
go, Bill. Alright, you guys are getting it.

00:56:31 Go there and make a difference as Charro. The ion of the sign off to my articles 
is to your complete success with direct mail. David, I liked that. Andrew. That's 
from car talk with click and clack. Andrew said, I thought that sounded like 
something I'd heard before. Don't drive like my brother used to live. Click and 
clack. Larry. Always a student. There you go. Now let's look at the structure we 
just set up that you guys are gonna. Work with says, now go make some offers 
and help someone like it. All right? Now let's go back a little ways. This is the 
structure right here, folks. This you may change, but you're not going to change 
every time. Okay? Boom. You're calling your call them call to action. Your call 
calling you call, sign off.

00:57:44 Okay. Story, topic, concept. Now go escape a room. Says, Jenny. I love it. Self 
care matters because you matter who? I liked. That one, Sandy. Okay. Now 
what? You're going to get added in your members area or templates about this 
to make it even easier. Okay, so story, topic, concept, followed by your call to 
action. Whoops. And your column sign off. Now. Let me ask you guys 
something. I want a big Yay or nay in the q and a. does this look doable to you? 
Yay or nay? In the Q and a. does this look doable? Anybody excited? Yeah, yeah, 
yes. Yeah, yeah, yeah, yeah, yeah, yeah. Okay. Good guys. Good. Says Helen. Cc 
Says Carol, will we be in. Part of my vision for this guys is to unleash a storm of 
life changing columns on the world. I'm serious. One unleashed a storm of life 
changing columns on the world. You make a difference, folks, you make a 
difference. Remember that lady on the bus to the FSU game? I live my life by 
what he writes. Holy Crap. Okay. You can make a huge difference. Now from a 
marketing standpoint, here's a story that continues to blow me away. I wrote 
that column every week for the Tallahassee Democrat

00:59:40 for 10 years.

00:59:44 The most unusual one I ever wrote was about my dad's death and funeral. Um, I 
took off before I turned it in to go see my dad before he passed down to new 
Smyrna beach. And I wrote that one out on a piece of notebook paper and faxed 
it from a florist to the newspaper. And so, I mean, did it for 10 years. It's still 
syndicated all over the world right now. I wrote my last column for the 
Tallahassee Democrat in summer of [inaudible] four. Yeah, summer of 2004. I 
saw my last client in my office in Tallahassee in February of 2007. So that's 
somewhere between 15 and 12 years ago. And here's what blows me away. Not 
a week goes by that I don't get an email or some kind of reaching out from 
someone in Tallahassee who had read my column, who wants an appointment 
and I have not practiced in 12 years. The column is not been in the paper for 15 
years. What does that tell you? It's not a rhetorical answer in the q and a. What 
does that tell you? And that's. I'm not doing that to brag. I'm doing that to drive 
home a point lasting reach says Beth in boom, boom, boom.
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01:01:38 You got it. Method. Evergreen. Infosys, Kelda columns have legs, David. They do 
all that. It's true. And that's what I want for you. Okay? I will put, um, some, 
some, uh, in the members area. All in, in the facebook group, all include some 
old columns about different topics so you can get style in that kind of thing. All 
right, now I have another big question for you that you've come to, to, to know, 
have we delivered here today? Yay or nay?

01:02:13 Andrew. Andrew always thinks different. It tells me people in Tallahassee needs 
some major help. So don't we all? Hell yeah. Yeah, yes, yes. Solid start. Yes, 
always. Okay. Thanks guys. Okay, so what we're going to do now for sure and of 
course in. Yay. Thanks guys. I'm going to extend an invitation to you to join us in 
the, in the results now mastermind and give you a super deal. Then I'm going to 
talk with you a little bit about a genius tip for these columns because they're so 
much more than they think you are. Then they fit. Let me say that better. They 
are so much more than you think they are. Jeez. Alright, here we go. Now all of 
you that are in the mastermind kit encouraged the people that aren't yet there.

01:03:06 Alright? So

01:03:10 it's where we focus on what's really working right now. Okay? Here's your 
invitation to always know what's really working now so you can make a 
difference and the profit because folks, what you're getting in this super 
masterclass is really good. It's even better on the inside because I want to 
welcome you home to a place I've created for you where you can belong in this 
big, confusing online world, a place you can call home where you can believe in 
yourself and in a compelling future where you make a difference at their profit 
and where you can become more than you ever thought or dreamed you could 
be. Belong, believe and become. I should drop the mic right there and just give 
you the url. Let me tell you some more stuff. Okay? Here's what you're getting. 
Okay? We do a weekly results now, mastermind training, 90 minutes each week 
on what's really working right now, known exactly where to get started and 
exactly what to do next. Create more subscribers and create more sales. Okay? 
Now, if you struggle with that, with where to get started and what to do next, 
that's my whole thing.

01:04:30 Okay?

01:04:31 I want you to know exactly where to get started and exactly what to do next. 
Okay? Judy says, we get to bounce stuff off each other and actually implement 
just training. I feel more confident using this stuff. Hey Jenny, I love that. Thank 
you.

01:04:46 All right.

01:04:50 We use something called spotlight consults. In addition to my training, instead 
of hot seats, I call them spotlight consults, where you focus on a part of your 
business so we can make it better. Would you mastermind q and a and build a 
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business, build your business around the answer to your questions and course 
training new courses so you remain. Oops to the magic of Internet marketing. 
Let's fix that Typo so you remain on the leading edge of what's really working 
right now. And guess what folks? I'm going to come up with new courses. 
They're all going to go inside here. Okay? Because the group gets them for free. 
Jeff and the group are terrific. We love it. Says Linen. Doug, come join us. Yeah. 
Okay, so all in all, masterclasses like this, when you're going to get the live 
training, the recorded Webinar or training, the unedited transcripts, checklists, 
the universal laws, templates, wizards were applicable ebook in the facebook 
group. Okay? Three 94 monthly. Okay. All these values I'm giving you are not 
one time. They're monthly.

01:06:04 Okay.

01:06:05 You're going to get all the past masterclasses and all the coming ones. Okay? 
Now, here's the courses. You're going to get the original results. Now, content 
templates, the custom content wizard, social content secrets, automatic 
marketing wizard, evergreen traffic machines, list building, gold secrets, 
profitable product creation where I'm going to show you as a bonus how to get 
your community to pay you to create your next or first product, repurposing 
content secrets, and then current training. We're doing results now. Content 
secrets, results. Now showtime, we're up to an 85 slash 25 value amount. You're 
also going to get something called the psychological edge. No one else online 
can bring you this folks. No one else spent 25 years as a counseling psychologist, 
working with people's heads and hearts, meeting them exactly where they are 
and showing them where they could go and getting them there as quick as we 
can in a way that sticks. No one else can do that. Now we're up to 95, 22. I want 
you to finally make a difference and to make the profit that you deserve. Okay? 
What happens if I get started and then I have questions? Folks, that's not a 
problem because the facebook group mastermind is always open.

01:07:43 You'll be part of a even better group than you're already a part of where people 
all over the world help each other all the time. Jeff consistently over-delivers 
with this content, says David going deeper with him in the mastermind is more 
of the same, only exponentially, so the support of the other members in the 
group is phenomenal. Yeah, it is a great and generous

01:08:07 group.

01:08:12 Okay. Now here's some other things we do. We'd focus on content creation 
once a month and a q and a. What we're going to begin is I'm going to. You're 
going to get a marketing playbook every week, the one I'm using and the one I 
designed for. All of you look over my shoulder stuff where I where I'm creating 
stuff in my own business and I'll pop into the facebook group so you can look 
over my shoulder. You get to one on one sessions, you get three content 
evaluation certificates, you get a day long virtual event. We're doing a two day 
live event here in Atlanta in May, more about that coming up spotlight consults, 
what's working right now, monthly interviews with content superstars and what 
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they're doing right now to make things work. Now we're up to $20,000 for $95 a 
month with a total bonus package, plus the seven pillars of massive online 
success training. Here's your launch pad dashboard. We've designed it so that 
you are always only two or three clicks away from everything you want. Do you 
have to consume all this stuff? No. Think Netflix kids. How do I put all this stuff 
in the right order? You do that with the certainty blueprint. Three stages, 21 
steps to simply certain success

01:09:58 altogether. We're at 25, four, 92. Obviously I'm not going to charge you that, but 
if it gave you everything you dream of, would it be worth it, but helped you 
make a difference and make a profit to where that became your monthly 
income? Would it be worth it to you? If all it did was teach you a system and 
blueprint you could use for the rest of your life, would it be worth it, show you 
exactly where to get started and exactly what to do next for massive online 
success in the community. You can call home. Would it be worth it? So came 
down to two choices for me, could make it really, really cheap or I could make it 
valuable and I made it valuable and affordable.

01:10:48 Okay,

01:10:50 so in order to get the investment, as Larry says, you're going to do it anyway, 
you might as well do it now. I need to hear you yell in the q and a as loud as you 
possibly can. Jeff, move that slide. I can't hear you yell in the q and a for me. 
Please move that slide. Move that slide. Thank you for all these. Move that slide. 
All right, here we go.

01:11:28 Valued price is 25,492. If you want to go at a year, it's a thousand dollars a year 
or monthly. It's only a hundred bucks. So you got two choices. $100 a month or 
a thousand dollars a year. That saves you $200 at that link right there. Results 
now mastermind that I have just put in your chat. Now, think about that $100. 
Okay? I bet you you spend more on bright and shiny objects a month on average 
like most people do. You won't need to do that anymore because this is a one 
stop shop kids. So monthly is a great deal. 100 bucks a month yearly is the best 
deal at a thousand dollars because then you're saving $200, Carol. The answer is 
yes.

01:12:35 You got two choices. Now kids, you can do things the way you've always done 
them and get the results you've been getting and if you like that, that's great. 
Keep making a difference and making a profit if you don't like the results. If 
you're tired of shiny object syndrome, if you're tired of not knowing where to 
get started, if you're tired of not knowing what to do next, go to results now 
mastermind.com and make your choice of the two really great ways to come on 
board. Now, as I've mentioned many times and the reason I can by reason I can 
buy, the reason I can bring the psychological edge to you is I was a counseling 
psychologist, so I'm still qualified to tell you you'd be crazy not to join, and 
everybody here that's in it will tell you that too. Okay? One hundred percent 
iron clad, 30 day guarantee. Come on, give it a shot. Results now means just 
that results. Now, if after 30 days of actually using this stuff, you find you're not 
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getting results, now we'll refund your investment. No questions asked. Kids, if I 
can't help you make money, I don't deserve yours.

01:13:58 The real question is, is it worth gambling? A few minutes of your time to go 
check this out at results. Now, mastermind.com, and I would appreciate a few of 
you going over there. Just let me know the link working fine. Even it only does 
half of what we've claimed today. It will pay for itself with with your sales. I 
mean, come on.

01:14:23 Here's what you're going to get summed up weekly results. Now, mastermind 
training results now masterclasses, previous masterclasses, previous current 
and future courses, the psychological edge facebook mastermind group, total 
bonus package worth almost $10,000 all by itself, the seven pillars of massive 
online success, the exclusive launch pad members area, dashboard, and the 
certainty blueprint. The $25,492 value that you get for just 100 bucks a month. 
There's your two choices. Monthly is a great deal. The best deal is a thousand 
because you save $200 or year. Congratulations to those of you that are coming 
on board. Can't wait to work with you. You'll be taken to a page where you 
create your membership. The first two questions are your first and last name. I 
think you guys can handle that and then you create your own username and 
password and then you'll be taken to the dashboard. Now only from this 
Webinar,

01:15:33 not later, only from this Webinar, you get to choose your signing bonus, a one 
month custom marketing playbook plan, or two. I'll create a sales letter for you, 
or three, I'll create a masterclass on the topic of your choice. Within reason or 
for a one hour consult, every single one of those carries a, a $1,000 value. So it's 
an extra $1,000 bonus at results. Now, mastermind.com. Now we're gonna. 
We're gonna. Answer your questions after I do the genius tip. So if you've got 
questions you can start putting them in the q and a now and we'll get to those 
were the genius tip. Go. Did I pass it or do I get rid of it? Oh, that's the. That's 
that one. Alright, well let me, let me do a little a doctor in here. Okay. Watch as 
Jeff handles a mess up. Now here's the bonus training you're going to get here 
because when you mess up, the best thing to do is fess up and model how to 
make it right. So we're getting rid of that slide. Okay. Um,

01:17:07 okay.

01:17:08 Oh wait a minute. Maybe I shouldn't have gotten

01:17:10 rid of that fly. Oh, I want to get rid of. No. Oh, here we go. Here we go. Up here, 
up here. I want to get rid of that slide, right? No. All right. I'm just going to 
create a genius tip for you. Okay. I know what it is. I just don't know what 
happened to it. Wow. Okay. Think back to that. Call them. Okay. Whether it's in 
text, audio, video or Combo. I like that text, audio, video or Combo.
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01:17:55 When you do a regular column, you were now in repurposing heaven. Okay. 
They give you an example. That little teeny 650 word column in the newspaper 
in Tallahassee. Before I even knew the word re purposing. The first thing I would 
do with it Monday morning after I cut it out of the newspaper was make 100 
copies of it and every client that week got that column to take with them with 
my contact info on it. A lot of referrals came that way. The next thing I would do 
is on Wednesday I'd get up early, drive over to the a number one soft rock 
morning show in town, and we would do three minutes live and then record 
three minutes for Friday about the column people would ask, do you get paid to 
get up early and go over there, Jeff? I said, no, well, why don't you do it?

01:19:11 I think you just, you're not an entrepreneur or you. So what I would think, um, 
because how much do you think it would cost to have six minutes a week in 
two, three minute segments? Completely focused on me and my business on 
the number one soft rock morning show in town, in any town. Come on. Heck 
yeah. I'm going to drive over there once a week and then once a month I would 
drive away early out to the NBC studios because I was the good morning family 
therapist. The woman that interviewed me, we've kind of come full circle. We're 
both in Atlanta now and I'm going to interview her on my podcast and also her 
father because he's an interesting man. Um, and so right there it was 
repurposed as a handout, as a radio interview and as a interview.

01:20:08 Okay folks, you can take this in whatever form you create it and repurpose the 
heck out of it and you should. And there is your genius tip. So,

01:20:26 and a quick little lesson on how to fess up and when you mess up, fess up and 
fix it. I'm David says, could also include with any material mail to prospects, 
David, our direct mail guy. Absolutely. What a great ride along that would be 
David. Okay. But Jeff, what if my columns in a newspaper, you can do a pdf from 
your blog post cancer or a pdf from wherever you post it, or if it's audio or 
video, you can have it transcribed at Timmy. T e m I dot Com t e m I.com for ten 
cents a minute. So if it's a column that you've read, how long did it take me to 
read that column? A little while ago. What? Three minutes? Four minutes. Okay. 
So you're going to pay thirty cents to have it transcribed. I think we can do that, 
right? And then pdf it and hand it out to people as a ride along. Okay. So many 
things you can do with this when we do the micro content value drops a 
training, the third of the trainings, we'll go deeper into that. Alright. So, um, 
where you want to go is results now, mastermind.com to get on board. 
Congratulations to everybody that's already on board. I will make sure you're 
squared away. Um,

01:22:02 and when we wrap this up, I will get this recording rendering. Um, Richard says 
so I could take my column and just read it on a podcast. Yeah, as long as you 
read it conversationally like I did. Absolutely. Richard, there was your podcast 
man, David, and if you want to get sneaky out of yellow, post it note with the 
line in case you missed this. There you go. I like that. Very Nice, David. Very nice. 
Okay. Um, when I get back from dinner, because this is the night that, um, I take 
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my two sons and one son's wife to dinner. Um, I will check and make sure that 
everything is everybody is on board and has gotten in. Um, and now remember

01:23:05 the replay will be available in your members area tomorrow. And then over the 
next week, a lot this weekend, over the next week we're going to add the 
transcripts, the, um, the templates, the checklist, the universal laws and all that 
good stuff. Okay. Richard. So if we have questions about this masterclass, post 
them in the facebook group. Yes sir. Exactly where you post them. Okay. Other 
people will ask answer them if you specifically want me to tag me. And next 
week at 4:00 we'll dive into creating your own online show what I call a 
showtime. And in two weeks from now we'll talk about how to turn all of this 
stuff in the micro content value drops that drive traffic to your shows. The drive 
traffic to your column Jr says a plus Webinar. Thank you Jenny. I appreciate that. 
Um, and if you don't have any further questions, folks, that's fine. Ask them in 
the facebook group and they will get answered there. Thank you guys for being 
here and invested in this super masterclass. Lot of places you could have been. 
You chose to be here and I'm always grateful for that. Folks. Go get this stuff at 
results. Now, mastermind did join us in the mastermind and as always, go use 
this stuff and we'll catch you next time.
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