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1 Sales Page Headlines 

1. Discover the Secrets for Quickly and Easily 

Getting [BENEFIT] Even [OBJECTION] in [TIME 

PERIOD]… 

2. [DESIRED RESULT] Just Got 10 Times Easier” 

3. The #1 Way To [GET RESULT] 

4. Who Else Wants Simple Step-By-Step 

[FEATURE/METHOD] To [GET RESULT] From 

Scratch? 

5. How To [RESULT] In As Little As [SPECIFIC 

TIME PERIOD] Even If [OBJECTION] 

6. Imagine the Look On Your Friends' Faces As 

You [GET DESIRED RESULT]... Easily [BEATING 

FRIEND'S RESULTS] 

7. How To [GET RESULT] By Beating [COMMON 

ENEMY e.g., Google) At Their Own Game 

8. They Said It Couldn't Be Done, But I Persisted… 

Now, [BENEFIT]! 

9. You can only imagine the horror I went through 

when [FEAR THAT AGITATES PROSPECT] 

10. Imagine being able to get [DESIRED 

RESULT]? Now you can... and you can do it in 

months not years without [OBJECTIONS] 

2 Squeeze Page Headlines 

1. [X] Ways To [GET RESULT] in [Y] Days 

2. How to get [RESULT] in [X] Minutes Or Less 

With This Stupid Simple Technique.. That 

Nobody Teaches And 95% Of 

[MARKETERS/GOLFERS/ETC] Don’t Do. 

3. The 3 (FREE) Tools I Use To Get [SPECIFIC 

RESULT/BENEFIT] (Every Time) 

4. Learn How Doing This 1 Simple Thing Will 

[GET BENEFIT/RESULT] (And The Great News 

Is …. You Can Do It For FREE!) 

5. FREE! The One Critical Strategy Behind The 

Most Successful [PROSPECT’S DESIRED 

OUTCOME] 

6. FREE Mindmap: [GET RESULT] In [X] Days 

7. Discover TODAY: How To Save Hundreds Of 

dollars with just 5 simple tips for [BENEFIT] 

8. Want To Learn The Secrets That The 

Professionals Use To [GET 

RESULT/BENEFITS]?” 

9. Steal Our #1 Secret That Doubles Your 

[RESULT] Instantly! Even if [OBJECTION] 

Guaranteed! 

3 Narration 

“Dear Friend” – Outline the prospect’s big problem, 

bring out the emotional pain of it and present the 

product as the solution. 

 

1. Dear Friend 

2. Have you experienced any of the following? [List 

symptoms of big problem] 

3. You’re not alone, they are classic symptoms of 

[big problem] 

4. The grim reality is [negative emotional real life 

consequences] 

5. Here’s what is going on [why most other 

products & solutions don’t work] 

6. I decided enough was enough and went on a 

mission to solve this 

7. After huge work/trial/error I found the answer and 

put my system together [Introduce product] 

4 Benefits 

Convert the features of your product to practical 

benefits using “…so that you can…”.  

 

E.g., “Word-for-word job interview answers” …so 

that you can… “beat the other candidates going 

for the job.” 

 

Then convert those practical benefits to 

emotional benefits.  

 

E.g., “Imagine when you get the job you’ll be 

able to stop worrying about money and enjoy 

those extra trips with your family”  

 

Remember people buy on emotion – you must 

dig down to find the emotional benefits and push 

them throughout your copy. 
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5 Social Proof 

Before you have customers: Ask people to review 

your product and provide honest feedback: Potential 

affiliates, JV partners, bloggers, 

marketers that you’ve purchased from previously, 

friends. 

 

After you have customers, solicit testimonials: 

Ask customers directly: 

 

1) In the product or on product download page 

 

2) In an autoresponder email that goes out to buyers 

6 Objections & FAQ 

Why would someone land on your sales page 

and not buy? Price; think they’ve seen it before; 

will it work for me; bought other products and 

been disappointed in the past, etc. 

 

Brainstorm every reason you can think of and 

deal with every single one proactively on the 

sales page.  

 

You can do this in the copy and also in a 

standalone FAQ section which is a brilliant way 

of directly heading off any concerns upfront and 

tipping more prospects off the fence and onto 

your buyers list. 

7 Credibility 

1. Direct Proof – Screenshots of results to show your 

product works. If you don’t have these yourself, 

borrow credibility from other people’s results to show 

the basic method your product uses works.  

2. Credentials – Outline any qualifications or 

experience you have 

3. Anti-Expert – Very powerful to position yourself as 

the “anti-expert” – e.g., “I’m not a Guru, just an 

ordinary person like you who wanted to [GET 

RESULT]. After a huge amount of research I 

stumbled on this almost by accident...”  

4. Authority Quotes – e.g., “An investment in 

knowledge always pays the best” – Benjamin Franklin 

5. Celebrity Association – For a Yoga product talk 

about specific famous people who do Yoga 

6. Find newspaper headlines, statistics, studies and 

surveys that have been done to support the method 

that your product uses. 

8 Value Build 

1. “Stack The Value” of the component parts of 

your product and bonuses before discounting to 

your price – “$347 Total Value … But Your 

Investment Today Is Just $97” 

 

2. Cost of alternatives: Show what great value 

your product is by comparing to the cost of a 

private consultation, hiring an outsourcer, the 

sheer time and hassle of trying to work the 

system out themselves. 

 

3. If the product is so good, why is the price so 

low? Answer this question directly & genuinely 

(E.g., want to give back, it’s a marketing test, 

want to over deliver to new customers, sick of 

bad info out there so I want as many people as 

possible to benefit). 

 

 

 

 

 

 

 

 



© Rob Cornish & GainHigherGround.Com 

4 

9 Who For  

1. An “Is [PRODUCT NAME] For You?” section is a 

powerful way to make prospects feel the product was 

designed with their specific situation and set of 

problems in mind.  

 

List bullets points of specific problems and the 

specific outcomes they want. 

 

2. You can also outline who the product is not for. 

E.g., "shiny object" hunters, loophole chasers, 

dreamers, etc.  

 

This gently implies that the product is high quality and 

associates non-buyers with unsuccessful time 

wasters and buyers with successful people. 

10 Risk Reversal 

With few exceptions a guarantee always 

increases profit. Refunds are far outweighed by 

extra sales generated because prospects have 

peace of mind.  

 

1. Simple Guarantee – E.g., 30 Day Money 

Back 

2. Love it or Get It Free – If they don’t like it, 

offer a refund & they can keep the product too 

3. Action Based – If they show that they’ve 

implemented the advice in the product and got 

no results then full refund (and even a bonus 

payment). 

4. Live Event – If you decide this is not for you 

by lunchtime on first day of seminar then let me 

know and you’ll get a full refund 

11 Scarcity 

The single most powerful sales booster in marketing. 

Crucial to do properly and never use false scarcity. 

 

1. Dime Sale – price increases every few sales 

2. Intro Price – price will rise in a few days 

3. Bonuses – only available for a short time 

4. Discount coupons – e.g., valid until Midnight on 

Sunday 

5. Closure – some products make sense to only open 

for a short period e.g., 1-on-1 coaching, special 

holiday offer 

12 Crossroads Warning 

Outline the negative practical and emotional 

consequences of not purchasing.  

 

The crossroads technique of, “Right now, 

you’ve got 2 choices…” works extremely well.  

 

Yes, they can turn down this amazing deal but 

they will experience an on-going struggle, waste 

more money on products that don’t work etc etc 

 

Highlight the pain and negative emotional 

consequences of in-action.  
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13 Call To Action (CTA) 

Tell people exactly what to do: 

 

1. It all depends on you making the right choice 

now… so do it - hit the button below and grab your 

future with both hands. 

 

2. Order Now - Start [GETTING THE BENEFIT] In 5 

Minutes! 

 

3. Test For [X] Days 100% Risk Free. Click The 

Button Below To Get Started. 

 

4. Click Here to get [PRODUCT NAME] now. 

 

5. Yes! Give Me [PRODUCT NAME] I Can't Believe 

This Deal! 

 

6. Get Instant Access for Just $97 $37 If You Act 

Now! 

14 Postscript (P.S’s) 

The Postscripts (P.S’s) are one of the most read 

parts of your sales page so it’s vital to include 

effective ones. 

 

The most commonly used types of P.S’s are 

reminders about the guarantee (risk-reversal) or 

scarcity (e.g., future price rise, offer being taken down 

soon, bonuses removed etc). 

 

1. P.S. Consider this… what do you have to lose? 

This can change your life and if it doesn't, or you 

aren't absolutely thrilled for any reason at all, simply 

send an email and you'll have 100% of your money 

returned in a prompt and courteous way - no 

questions asked. 

 

2. P.S. Don't wait! I'm practically giving away 

[PRODUCT NAME] at this price. But it won't last - it's 

just a temporary introductory price. Order now to 

avoid disappointment. 
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15 Emotional Power Words 

Abandoned, Abolish, Accelerate, Achieve, Action, Adopt, Advanced, Affordable, Alert, Align, Altitude, 

Ambitious, Amplify, And yet, Angered, Annoyed, Anticipate, Anxious, Apply, Arsenal, Ashamed, Assess, 

Astonished, Attractive, Authority, Automatic, Autopilot, Avoid, Betrayed, Bewildered, Big, Big honcho, 

Bliss, Blueprint, Boost, Break, Breakthough, Breathless, Brilliant, Build, Capable, Capture, Case Studies, 

Change, Choose, Clarify, Cold, Comfortable, Comprehend, Confident, Confused, Connect, Conquer, 

Convert, Create, Crush, Crushed, Curious, Dark, Dazzling, Decide, Dedicated, Define, Defuse, 

Delighted, Deliver, Denial, Deploy, Depressed, Design, Desire, Despair, Devastating, Develop, 

Diagnose, Disappointed, Discover, Disgust, Disheartened, Dramatic, Dreadful, Drive, Easily, Eliminate, 

Embarrassed, Emotional, Empowered, Ensure, Envy, Establish, Evaluate, Exhausted, Exploit, Explore, 

Fact is, Fast, Fear, Fearful, Finally, Focus, Formula, Furious, Gain, Generate, Gorgeous, Grasp, 

Groundbreaking, Guilty, Happy, Heartbroken, Hopeless, Horror, Huge, Humiliated, Identify, Ignite, 

Ignition, Illuminate, Implement, Improve, Increase, Incredible, Infatuated, Innovate, Inspire, Inspired, 

Intensify, Invest, Irresistible, Kickstart, Lead, Learn, Leverage, Lonely, Love, Loyal, Master, Maverick, 

Maximize, Measure, Method, Micro, Miserable, Mobilize, Moreover, Motivate, Nano, Nervous, Obliterate, 

Outrage, Outrageous, Outsider, Overcome, Overwhelmed, Peace, Penetrate, Persuade, Plan, Platinum, 

Pleasure, Pointless, Position, Prepare, Prevent, Process, Profit, Program, Progressive, Proud, Puzzled, 

Quickly, Radical, Rage, Raging, Raise, Raving, Realize, Rebel, Recipe, Reconsider, Reduce, Reformer, 

Refresh, Regret, Renegade, Resist, Respond, Retain, Revealed, Revolutionary, Roadblocks, Save, 

Scan, Secret, Secrets, Seduction, Sensual, Shatter, Shocked, Shocker, Sidestep, Simple, Simplify, 

Skyrocket, Slash, Smart, Solve, Spy, Stimulate, Stop!, Stretch, Strong, Stunning, Succeed, Supercharge, 

Superior, Supplement, Surprised, System, Threatened, Thrilled, Tired, Train, Transfer, Transform, 

Understand, Uneasy, Unleash, Urgent, Warm, Wasted, Watertight, Weary, Win, Worried, Worthless 
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16 Emotional Power Phrases 

100% newbie friendly 

A far cry 

A man of few words 

A real taste of what freedom is all about 

A shot in the dark 

Admittedly I had enough 

All access backstage pass 

Amplify your income? 

And guess what? 

And it's probably not what you think 

And much more 

Are you getting excited right now? 

Are you ready to level the playing field? 

Armed with these strategies 

As luck would have it 

As old as the hills 

As plain as the nose on your face 

At last! 

At this moment 

At your wit’s end 

Awaken your truest self 

Baptism of fire 

Barriers To Entry 

Battle Tested 

Beat around the bush 

Beat them at their own game 

Believe me, it’s not your fault 

Bend over backwards 

Best of all 

Best thing since sliced bread 

Better still 

Between you and me and the gatepost 

Bide your time 

Blast from the past 

Bomb Proof 

Bottomless pit 

Broken hearted 

Buried treasure 

But it gets even better 

But wait! There's more… 

Cash on demand 

Cash-in-hand customers 

Latest and greatest 

Laughing all the way to the bank 

Learn from my mistakes 

Let me make a confession 

Let me share a secret with you 

Let me summarize 

Let the cat out of the bag 

Let your hair down 

Let’s suppose 

Let’s take a look 

Let's be real... 

Licking his wounds 

Life wasn’t meant to be easy 

Lightning Speed 

Listen Closely 

Listen up… and get ready to move fast 

Lonely road 

Look no further 

Making money hand over fist 

Mammoth Amount 

Massive struggle to get anything done. 

Mental shift 

Most people don't know you can do this 

Most Trusted 

Mouth-Watering 

Needless to say 

No axe to grind 

No catches, tricks or any strings attached 

No stone is left unturned 

Not a hope in hell 

Now get this… 

Now it's your turn 

Now, before I go on 

Of course 

On the other hand 

Other people do all the work 

Out and out 

Out of the woods 

Photo finish 

Pigs might fly 

Play your trump/joker card 

Practical examples 



© Rob Cornish & GainHigherGround.Com 

8 

Churn and burn 

Claim/reserve your copy 

Clear as a bell 

Closed door session 

Come up smelling like roses 

Complete peace of mind 

Consider this fact... 

Copy and profit 

Costs a pretty penny 

Cover your back 

Crack open the vault of secret resources 

Crazed Reaction 

Crushing it 

Crystal clear 

Crystal clear clarity 

Day in, day out 

Dead as a Dodo 

Deep dive discovery 

Discover the scandalous secret 

Do you qualify? 

Don’t beat around the bush 

Don’t miss this incredible offer 

Don't miss a word of this 

Drinking from the firehose 

Driving with the handbrake on 

Eliminates the root cause 

Every guru is SCARED to tell you this… 

Fantastic Power 

Fast Action Bonuses 

Fast success stories 

Fill in the blanks 

Fire your silver bullet 

First a warning… 

Fool proof step by step system 

For all the tea in China 

For what it’s worth 

From A to Z 

From the horses mouth 

Fun and almost effortless 

Get a leg up 

Go for the kill 

Gob smacked 

Golden Opportunity 

Grasp the nettle 

Grind it out 

Prepare for some radical changes in your life 

Pssst! Listen… 

Pull back the curtain 

Put these strategies to work yourself 

Radically transform 

Rapid fire 

Read on to discover the answer 

Reinventing the wheel 

Reliable & dependable 

Reverse engineer 

Revolutionary training 

Rocket fuel 

Second to none 

Secret weapon 

Set the record straight once and for all 

Settle the score 

Shocking Challenge 

Slam Dunk 

Smoke and mirrors 

So natural you'll actually enjoy doing it 

Sorry state of affairs 

Spy tools 

Steady, stable, and growing income 

Step-By-Step 

Strategic action plan 

Stressed out 

Stunning boost to your profits 

Success is in the room 

Success lies on the far side of failure 

Sucked in by slick sales messages and hype 

Survival guide 

Sweet spot 

Take a shine to 

Take a walk on the wild side 

Tap Into 

Thanks but no thanks 

That rings a bell 

That’s the way the cookie crumbles 

That’s when I said I’m DONE with this... 

That's a scary thought 

The attendees were glued to their chairs 

The ball’s in your court 

The blind leading the blind 

The cold hard truth is 

The door of opportunity 
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Had me stumped 

Has this ever happened to you? 

Have a field day 

Here’s a clue 

Here’s how easy it is 

Here’s just a sample 

Here’s just a small sample of what you’ll discover 

Here’s the deal 

Here’s the most important part! 

Here’s the really beautiful thing 

Here’s the secret 

Here’s what else 

Here's a glimpse of what's inside the members 

area 

Here's a snapshot of what you're about to learn 

Here's my confession 

Here's the scoop… 

Here's where it gets really cool 

Highlight of my day 

Highly scalable 

Hike up the profits 

Hold your horses 

However I have an even better idea 

However this is only half the story 

Huge breakthrough 

Hype and broken promises 

I don't hold back a single thing 

I just completely let loose 

I know what you're thinking 

I look forward to hearing your success story 

I took a different route 

I’m getting way ahead of myself 

I'll hand you my exact system 

I'm afraid I don't have the seeds for money trees 

Imagine making [$$$] before you even wake up! 

Imagine the look on your friends' faces 

In a minute, I’ll reveal to you how you can 

In a nutshell 

In depth case studies 

In his element 

In the doghouse 

In the nick of time 

In-A-Box 

Inner peace 

Insider Advantage 

The good, the bad and the ugly 

The icing on the cake 

The lull before the storm 

The most important video you’ll watch this year 

The real deal 

There’s just one more thing 

There’s never been a better time to buy 

There’s no such thing as a free lunch 

These no-sweat methods will [RESULT] 

They said it couldn't be done 

This is gold 

This is not theory. This is a system! 

This is so simple, it will scare you 

This is your opportunity to leverage my 

experience 

This offer cannot be repeated 

This offer cannot last 

Tickle your fancy 

Time is valuable and you can't get it back… 

Tip of the iceberg 

Tired and burned out 

Top Secret Information: 

Transform how you think 

Trident strategy 

Trust your gut instinct 

Turn the clock back 

Turning the tables 

Uncover the deep secrets to [DESIRED 

RESULTS] 

Unique Opportunity 

Unknown Method 

Unlock the vault 

Unlocking a whole new world of success 

Unrepeatable offer 

Upgrade your [profit/market positioning/mind etc] 

Uphill battle 

Very, very cool stuff 

Wait, there’s more… 

Water under the bridge 

What goes around comes around 

What’s all this worth to you? 

What’s the catch? 

What's the secret? The secret is this 

Which means… 

Whittle down 
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It just goes to show 

It works like clockwork 

It’s a whole new ball game 

It's all about leverage 

It's not rocket-science 

It's that simple - there's no catch 

I've been there 

I've done the hard work for you 

I've got you covered 

Jack of all trades 

Jam packed with value 

Johnny come-lately 

Keeping up with the Joneses 

Ker-ching 

Kick the bucket 

Last but not least 

Without ever sacrificing your ethics 

Without further ado 

Works like a well-oiled machine 

Worn threadbare 

Worn-out 

Worth his salt 

Write your own paycheck 

Yes, you read that correctly 

You can bet your bottom dollar 

You literally can't lose. 

You might be shocked to learn 

You owe it to yourself to sign up 

You'll never guess what this is 

You're not alone 

 

 


