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Chapter One : Introduction 
How To Sell On Amazon FBA

If you wish to sell a product on Amazon,

let’s again use a household appliance as

an example, you must begin by sourcing

a supplier or manufacturer. You will then

add your own label and packaging.

Eventually you will ship it to the Amazon

FBA centres in the United States or your

country of choice.

This book is designed to instruct you on how to sell your own private label

product on Amazon’s Fulfilment by Amazon service. We will provide a step

by step guide on how to get started and the process behind obtaining,

packaging and successfully selling your product. Amazon is incredibly

popular in the United States. Its popularity is growing rapidly across the

globe. If you are unfamiliar with how Amazon works, here’s a quick

overview. People search for products they wish to purchase by searching a

keyword on Amazon. Let’s take a kitchen utensil like a vegetable peeler for

example. If you search for a vegetable peeler, you will likely find hundreds or

thousands of results related to that keyword, many of the products owned

by individual sellers using Amazon’s FBA service.

3



Once you have completed this step you will create a listing for your

product and sell it on Amazon. You will use a generic pre-existing product

and apply your own brand and marketing to it.

Researching what products are likely to be successful by finding out what

is profitable is essential to success. Analysing your competitors is crucial

as you must make sure that it will be possible to out-rank them in the

Amazon search results and to get positive reviews from your customers.

The products that are most successful and profitable are those that come

up highest or first in the keyword search.

You should know what products are going to sell before investing your

time and money. You must guarantee that there is a market for the

product and not too much competition. Other factors to consider include

being familiar with what it is going to cost you per unit, how much you can

sell it for, what your profit margin will be and how much the product will

cost to ship. It is best to find something in the $10-$40 price range You

must consider also the product’s weight as it will affect shipping costs.

One of the most popular ways to find a supplier for your product is on a

Alibaba.com. When you type in your keyword you will find an abundance

of suppliers, particularly in China. You can then proceed to choosing the

most suitable supplier.
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