
© Karen McGregor Seminars   |  rockthestage.org   |   support@rockthestage.org   |   1-800-583-9230 

 
 

How to Attract 5 Clients in 5 Minutes through 
Spotlight Speaking 

 
One of the things I love helping entrepreneurs do is to craft a WOW talk 
that gets them the results they want: more visibility, credibility and 
sales, while deeply transforming clients’ lives with amazing services and 
products. 
 
However, sometimes you may not get an immediate chance to speak at 
an event where a group of your ideal clients meet regularly; however, 
such groups have networking introductions and opportunities to 
showcase your business in 5 minutes or less – often called “Spotlight 
Speaking”. I’ve done this many times and each time, end up with several 
new clients; in fact just a couple of weeks ago I experienced receiving 5 
new clients in 5 minutes as a result of the strategies I am going to share 
with you here today.  
 
So instead of doing what is typically done in networking situations, 
which is to talk about your business and product and what you do, I will 
show you how you can do something completely different that will rock 
your business while at the same time providing great value for the 
organizer of the group and the members of the group. 
 
This something involves 7 simple, do-able steps that you can repeat 
over and over at different events and with many different groups.  
 
 
Step #1: 
 
Acknowledge your tribe! If you have done your homework with event 
hosts, you hopefully know some of the attributes of your ideal client; 
choose one thing that genuinely acknowledges your tribe/audience for 
the great work that they are doing. 
Let them know that you are one of them too (example; I acknowledge 
with my tribe that they are passionate about their services and products 
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and love to teach and educate clients or potential clients so the offering 
can help change their lives for the better). 
 
 
 
Step #2: 
 
Acknowledge that with this gift/positive attribute/positive experience 
also comes the pain of a missing piece of the puzzle – namely that there 
remains a lack of results for your client. (Example – I share with my 
audience that even though we are great at educating our clients, it 
doesn’t translate into more new clients and more sales when presenting 
on stage – in fact, we could be the best speaker in terms of delivery and 
still not have a single sale… And I ask my clients --- “why is that?” as a 
rhetorical question.) 
 
 
Step #3: 
 
Share your own story of struggle – be brief and direct as you only have 5 
minutes to speak! (Example: I share that I accepted the fact that for 
years my speaking would produce many accolades and pats on the back 
but few or no new clients or sales; until the big day came where I was 
invited to speak in front of 3000 people alongside some of the world’s 
greatest luminaries, including Deepak Chopra. When I once again 
received great praise for an outstanding talk but no sales of my 
programs, I decided I HAD to find the missing piece of the puzzle.) 
 
 
Step #4: 
 
Share your expertise – what happened after the story of struggle? Why 
are you the expert and why should people listen to you? (Example: I 
invested 25,000 and 2 years to study that missing piece – to learn to 
speak with results for both me and my client – more sales and new 
clients for me, more transformation for my ideal client willing to say 
YES to their own life. : I watched my income increase tenfold in one year 
and I was making 5 and 6 figures in one presentation and one weekend 
events) 
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Step #5: 
 
Share Your Purpose: So what led you to share what you are sharing in 
this 5 minute spotlight talk? Why are you doing this business? 
(Example: Because of my own success and watching so many 
entrepreneurial friends struggle and ask me how I was doing so well, I 
knew that I had to share this information. PLUS… because I initially used 
my learnings to offer intuition programs, I knew that if this process 
could work with selling something that is intangible and “woo-woo”, 
then it could work for other businesses as well.) 
 
 
Step #6: 
 
Share Your Gift: Instead of trying to sell something in your 5 minutes or 
to say “come and see me if you are interested”, offer a gift for your ideal 
clients to come and hear you speak at your own self- hosted event or 
offer them to listen to your free webinar;  give them a ticket to that 
event and also have them put their name in a draw and let them know 
you will send them the webinar link to download and watch the 
following day. (Example: I’d love to share some of the gems I’ve learned 
with you, so I’ve created an exclusive free evening presentation called 
“How to Triple Your Income Through Speaking”; how many of you here 
would like a ticket for yourself? For someone to come with you? For 
anyone else who might be interested in this topic and could use some 
solid foundation in it? ** then you give the tickets personally into the 
people’s hands or volunteers do it if a large crowd.) 
Note *** I use a 1-800 number so that people can call in to confirm their 
spot, otherwise they have to pay $15 at the door. 
 
 
Step #7: 
 
 
Draw for Core Program/Service/Product: 
(If you are offering something of great value as a door prize or draw, the 
event host will typically give you a couple of extra minutes to describe 
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the thing that you are giving away; this is very valuable as people then 
become interested in the core offering you have) Make sure to describe 
the benefits of the product or service, and very few of the features.  
 
(Example: Rock the Stage is a 3 day live event that helps entrepreneurs 
speak to educate, inspire and sell so that they can get the results they 
want in growing their business visibility, credibility and new clients 
AND feel good about it! This is a unique program that attracts clients 
and sales versus you having to chase after them; does that sound like 
something of value for entrepreneurs? – once you have agreement, 
make the draw.) 
 
*** Note, at this point you can thank your audience for their willingness to 
take the steps to learn this skill and let them know that you will be 
available to talk to for the next 30 minutes. 
 
 
If you complete these 7 steps fully and confidently each time you are 
given a few minutes to speak, your results have the potential to 
skyrocket your business growth! 
 
Now get out there and Rock the Stage! 
 
 
Blessings, 
Karen McGregor 
Creator of the “Rock the Stage” 
Speaking Program for 
Entrepreneurs 
 
 
 
 


