
Wholesale Sales Representative  
 

xByte Technologies is a premier reseller of Enterprise IT Equipment with exceptional speed of 
fulfillment and a high level of customer service. We specialize in Dell servers, storage, 
networking and parts. We are a stocking vender that buys, sells, and builds Dell hardware at our 
Bradenton, FL headquarters. xByte has been in business for over 12 years, with an annual 
growth rate of over 30% for the past 4 years, and have been named one of Florida’s fastest 
growing companies. xByte’s 30,000 sq. ft. facility allows us to continue to grow and maintain 
our cutting-edge systems. 
 
Job Description 
 
xByte Technologies is looking for an individual to build relationships and initiate sales of 
technology products. This person will need to develop, foster and maintain relationships with 
Wholesale, Channel, and Distribution partners to build and grow a successful stream of sales.  
 
Responsibilities 

 Provide telephone support to a wide range of current and potential partners 

 Regularly prospect partners via cold calling and business development 

 Identify value of products by buying, stocking, selling and flipping inventory  

 Actively search, find, develop, and close business within your designated account base 

 Build relationships with multiple contacts within the partner community 

 Identify potential new markets or product line offerings 

 Achieve monthly, quarterly, and annual sales goals 

 Buy equipment from partners, manufacturers, and wholesalers 

 Accurately forecast monthly margin results for your assigned accounts  

 Continually develop pipeline for new business 

 Participate as a collaborative member of the Wholesale and Product Management Team 

Requirements 

 Associate’s Degree – will consider 24 months of sales experience in lieu of degree 

 1 year of sales experience 

 Knowledge of Dell servers and storage is preferred but not necessary 

 Ability to accomplish goals through persuasion and influence, while working 

collaboratively with multiple functional teams 

 Proven record of deal strategy and achievement 

 Self-disciplined and the ability to work with minimal supervision 

 Ability to organize and manage multiple priorities, while demonstrating strong attention 

to detail, appreciation of deadlines and commitment to follow-up 



 Ability to negotiate purchasing contracts, terms, and conditions 

 Must be very comfortable using the phone for sales activity 

 Exhibit strong teamwork and interpersonal skills 

 Ability to communicate effectively both verbally and in written form 

Benefits 

 Paid Medical, Short-Term/Long-Term Disability, and Life Insurance 

 PTO 

 Holiday Pay 

 Bonus Opportunities 

 Retirement Plan 

 Daily Catered Lunches 

 Complimentary Drinks and Snacks 

 Professional Development Opportunities  

 


