
 

 

Advisor Platform Expands Fidelity Ties, Adds to Alts 
Menu 
By Danielle Verbrigghe June 27, 2017 
An alternative investment platform targeting financial advisors, iCapital Network, has ramped up 

its menu of hedge funds, adding more funds and due diligence support. 

 

iCapital, which has historically had a bigger focus on private equity, private capital, venture capital 

and real estate funds, acquired the HedgeFocus platform from Credit Suisse in 2016. Since then 

the firm has been focused on building up its hedge fund due diligence capabilities and adding more 

hedge fund managers to its platform. 

 

“While obviously there are times when certain investments are more in favor or less in favor, our 

view is very strongly that over the longer term both private equity and hedge funds play an 

important role in a well diversified alternatives portfolio,” says Lawrence Calcano, CEO of iCapital. 

To that end, the firm deemed it important to bolster the hedge fund side of its platform. 

 

Following this move, Fidelity Clearing & Custody Solutions expanded its relationship with iCapital 

to provide its RIA, broker-dealer, family office and bank clients access to iCapital’s hedge fund 

menu. Fidelity previously offered those clients access to iCapital’s private equity offering. 

 

Initially, Fidelity is offering up 11 hedge funds from the iCapital platform, says Mike Diamond, v.p., 

product management for Fidelity Institutional Product. But that could expand as the menu grows. 

 

“Another area we’re working with iCapital on is the ability for RIAs or broker-dealers to create 

custom hedge fund or private equity products with iCapital,” Diamond says. 

 

To support its efforts to grow the hedge fund menu, iCapital hired a new head of hedge fund 

origination and diligence, Joseph Burns, a former co-CIO at Pulse Capital Partners. At iCapital, 

Burns will be responsible for building relationships, identifying opportunities and overseeing due 

diligence for hedge funds, reporting to Nick Veronis, co-founder, managing partner and head of 

origination and due diligence. Kunal Shah, head of private equity due diligence, is Burn’s 

counterpart on the private equity side of the business. 
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The firm has also been focused on identifying and setting up new hedge fund managers on the 

platform, aiming to make available two or more managers and fund options in each of its hedge 

fund categories, and multiple off-shore options. Right now, the number of hedge funds on the 

platform is in the “mid-teens,” and may grow to encompass between 18 and 22 funds, Calcano 

says. 

 

The “plan for the platform is not to be a supermarket where we’re just listing any and all funds,” 

Calcano says. “Our view is very consistent with our private equity strategy, where we are curating 

and choosing funds that we think are both extremely well managed and provide an opportunity for 

people we believe to provide a nice return, given risk.” 

 

The strategies are typically structured as feeder funds, and most are for qualified purchasers. 

Some are available for accredited investors. In total, iCapital has about $2.3 billion on its platform. 

That includes about $1.7 billion in in hedge funds. 

 

ICapital has also been working with some of its client firms, including Fidelity, on creating custom 

exposures in the hedge fund space. That can include both single manager, and multi-manager 

portfolios, based on client preferences. Minimums for the qualified purchaser portfolios are 

$100,000. 

 

Fidelity continues to make available alts from other sources, including the CAIS platform and funds 

of funds from Goldman Sachs Asset Management. 

 

“We have certainly seen alternatives be an important interest area of our clients across the 

intermediary business lines,” says Gary Gallagher, senior v.p. of investment products at Fidelity 

Institutional. “We’re committed to a comprehensive offering. [It] has really to be in response to 

meeting client interest.” 

 

Fidelity declined to provide a figure for assets under management across its alternative program, 

but said that alternative investment assets on the platform have grown at an 18% compound 

annual growth rate since 2011. 

 

iCapital isn’t the only firm targeting this market. Other firms have also built out platforms of 

alternative investments for the financial advisor market, including CAIS, Artivest and Circle 

Squared. 

 

But across the industry, hedge funds have faced challenges gaining traction, including lackluster 

sales in the advisory market. 
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At an industry level, hedge fund assets passed $3 trillion in 2016, but outflows of $70 billion were 

the second highest in the past 16 years, according to a report from the Money Management 

Institute and Dover Financial Research, which was citing HFR data. 

 

“The major problem with distribution of hedge funds, alternative strategies to financial advisors, 

RIAs, etc., has been the fact that they haven’t performed as well as an unmanaged index,” 

says Ricardo Cortez, co-CEO of Broadmark Asset Management. That’s given rise to the move 

toward passive investing.” 

 

While no one can predict when the market will change, the time might be right for advisors to start 

moving back toward hedge funds, Cortez says. 

 

“It seems to me that alternative investments, hedge funds, are out of favor because of the 

performance issue, but the time that you want to invest in any kind of strategy is quite frankly when 

it’s selling at a discount,” Cortez says. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Copyright 2017, Money-Media Inc. All rights reserved. Redistributed with permission. Unauthorized copying or redistribution 

prohibited by law. 

 

 

http://fundfire.com/search/search/advanced?referrer_module=companyTag&q=%22Money+Management+Institute%22
http://fundfire.com/search/search/advanced?referrer_module=companyTag&q=%22Money+Management+Institute%22
http://fundfire.com/search/search/advanced?referrer_module=companyTag&q=%22Dover+Financial+Research%22

