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Dealing with Rejection in MLM 

If there is one trait you just must have to succeed in 
MLM, it is dealing with rejection. You have to be 
willing to GET rejection to succeed in anything in life 
and MLM is no exception. In this blog post I am 
going to share with you how to cope with rejection 
and how to become more powerful while building 
your home-based business. 

Dealing with Rejection from Close Friends or 
Family Members 

Touchy subject? Haha, I bet it is. Hopefully you are 
in an MLM that has an inviting system or an upline 
leader that has taught you the RIGHT way to 
prospect. One blog that may help you is this one – 
How to Connect with People. Here is the number 
one problem with family and close friends…we break 
the rules. Someone once said Casualness causes 
Casualty and it is so true. 

You have to follow the system even if they are close to you. Part of dealing with 
rejection is not forgetting the system and also not being addicted to an outcome. An 
addiction to an outcome might be you thinking your best friend or brother would be 
awesome at your home-based business but when they say no, you get frustrated. 

Dealing with Rejection Can Suck, But not if you are Trained Properly 

You may have read Tim Ferriss’s book, the 4 hour workweek; did you know that 26 out 
of 27 publishers vehemently rejected it? Would you have quit after the 10th rejected 
your book? 

Adversity causes some men to break; others to break records.  

– William Arthur Ward 

Adversity has the effect of eliciting talents, which in prosperous circumstances would 
have lain dormant.  

– Horace 

http://www.rayhigdon.com/
http://rayhigdon.com/how-to-connect-with-people-for-your-homebased-business/
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Adversity is like a strong wind. It tears away from us all but the things that cannot be 
torn, so that we see ourselves as we really are.  

– Arthur Golden 

All the adversity I’ve had in my life, all my troubles and obstacles, have strengthened 
me… You may not realize it when it happens, but a kick in the teeth may be the best 
thing in the world for you.  

– Walt Disney 

Dealing with rejection is something you will never get away from, as long as you are 
striving to succeed at anything. Every avatar and prominent person you have ever 
heard had to deal with adversity and rejection, why should you skip those wonderful 
lessons? 

Put a Dollar Figure to your Rejections 

One of the best trainings on how to cope 
with rejection that I have ever read is the 
Go For No training. This training teaches 
you that by going for no, you will 
eventually get to yes’s and to success. One 
example is the year that Babe Ruth broke 
the record for homeruns, he also broke the 
record for strikeouts…he simply swung the 
bat the most times! 

Another powerful way that you can make dealing with rejection not that big of a deal is 
to put a dollar figure on it. Last night I ran a webinar for my team and I had myself and 
5 other all-star marketers on and every one of them said that they averaged about a 
10% sign up rate of who they talked to. That doesn’t mean 90% rejection but more like 
10% said no, 10% said yes and 80% were somewhere in the middle. Well, in our 
company you make $100 per sale so essentially each person you speak to is like putting 
$10 in your pocket! The question is, how many $10 bills would you like? Well, then, GO 
TALK TO MORE PEOPLE! 

  

http://www.rayhigdon.com/
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How to Deal with Rejection 

Some of you are in my new course called “The Power 
Mind” where I talk about how to focus on and grasp 
the things that you want in your life versus how the 
mass mediocre crawl through life focused on what 
they don’t want. This post will teach you how to 
deal with rejection and keep your mind focused on 
the good stuff. 

Handling Rejection 

One of the key traits that will determine if someone 
has success in network marketing or not is IF they 
learn how to deal with rejection. People with a sales 

background are used to being rejected as not everyone wants to buy whatever they are 
selling but it is those without a sales background that are bewildered when they come 
into network marketing and get their first few rejections. It feels weird and certainly not 
positive. Your determination on if you learn how to handle rejection or not will usually 
determine if you are ever to have success outside of that 9-5 job. 

The people that succeed in network marketing do two things, 1) they see if people are 
open to an EXTRA income and or whatever product they are promoting and 2) they 
don’t quit. That’s it really. There are some additional things along the way such as self-
growth and being consistent but other than that, pretty simple. I look at my rise in this 
wonderful career, I averaged 20 No’s per day, everyday, for 6 months! But, handling 
rejection for that extended period of time got me out of foreclosure and into a dream 
lifestyle, now do you see why you should learn how to deal with rejection? 

There’s Hope by Learning How to 

Deal with Rejection 

Random facts from around the world: 

 ...it is indeed true that the 
construction industry has lost 
119,000 jobs in the last two years. 
(source: 
http://fullfact.org/factchecks/jobs_e
mployment_construction_industry-
28359) 

http://www.rayhigdon.com/
http://rayhigdon.com/products/the-power-mind-course/
http://rayhigdon.com/products/the-power-mind-course/
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 Queensland has been the hardest hit state with unemployment up 1 per cent in 
the past 12 months as 23,000 people lost their jobs. (source: 
http://www.theaustralian.com.au/news/jobless-rate-jumps-to-54pc-in-sept/story-
e6frg6n6-1226493523216) 

 389,600 people lost their jobs in Australia between February 2011 and February 
this year (source: http://www.smh.com.au/money/planning/coping-with-the-
upheaval-of-redundancy-20121005-273dd.html#ixzz28zxzXEjc) 

 the U.S. economy actually lost 1.2 million jobs in July? (source: 
http://www.washingtonpost.com/blogs/ezra-klein/wp/2012/08/05/wait-the-u-s-
economy-actually-lost-1-2-million-jobs-in-july/) 

Now, I don’t share these random tidbits from around the world to preach doom and 
gloom, I preach it to share opportunity. It is a fact that lots of people have lost their 
jobs and may be overqualified or hate the idea of putting their life back in the hands of 
another boss that might leave them high and dry again. For the home business 
entrepreneur or network marketer, this spells OPPORTUNITY but the ONLY way you will 
ever get there is if you get over yourself and learn how to deal with rejection. 

My Key on How to Handle Rejection 

One word dominates my strategy on how I handle 
rejection with ease. Abundance. I believe that any one of 
us, in any network marketing or home business can 
THRIVE in this economy or quite frankly, any economy. 

Stop being addicted to the outcome of an individual telling 
you they WILL join your network marketing business and 
instead just collect a decision. Your goal is to go and find 
people, determine if they are open to the idea of making 
extra money from home or being mentored by your team 
and if they are, move forward, if they are not, move on. It 
is that simple. 

DO NOT try to convince people that it’s awesome or that 
they should do it, see if they are open, collect a decision and think ABUNDANCE. There 
are thousands and thousands of people per day looking for additional streams of 
income, you WILL run into and find them IF you get over being hung up with rejection 
and continue to prospect. Know that there ARE people fed up with the normal way of 
doing things and they want to control their life, they are out there, it is up to you, to go 
free them. 

http://www.rayhigdon.com/
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How to Get Over the Fear of Rejection 

A sure-fire way to NEVER succeed in 
Network Marketing is to hold onto your 
fear of rejection, this post will help you 
eliminate it. 

Some Cool Rejection Quotes 

“A rejection is nothing more than a 
necessary step in the pursuit of success.” – 
Bo Bennett 

“You have people come into your life shockingly and surprisingly. You have losses that 
you never thought you’d experience. You have rejection and you have learn how to 
deal with that and how to get up the next day and go on with it. “ – Taylor Swift 

“I take rejection as someone blowing a bugle in my ear to wake me up and get going, 
rather than retreat.” – Sylvester Stallone 

“I was told to avoid the business all together because of the rejection. People would say 
to me, ‘Don’t you want to have a normal job and a normal family?’ I guess that would 
be good advice for some people, but I wanted to act.” – Jennifer Aniston 

Now take that last one in the rejection quotes, I think that applies to network marketing 
too. If you don’t want to have an extraordinary life, then just never get over your fear 
of rejection. Harsh, but true. But, I know with you reading 
this post, you want the powerful, life not ordinary, here’s 
how to do it! 

Embrace the Fear of Rejection...and do it anyway! 

Here’s a secret that I think most struggling network 
marketers don’t get…MLM leaders have a fear of rejection 
too, they just do it anyway! When I was starting out in my 
current MLM, after failing in 11 other ones AND calling 
people from a house that was in foreclosure, I was scared. 
I was terrified of their rejection. In fact, before almost 
every single call I would play out the conversation in my 
mind, just knowing they would say no (I wasn’t in the 
abundance mindset I am in now) but the difference is, I 
made the calls anyway. 

http://www.rayhigdon.com/


 

Ray Higdon | Copyright © 2015 – All Rights Reserved 
www.RayHigdon.com 
 8 

If you can take on this mandate, your life WILL get better and YOU will become 
more powerful. Anytime you feel that familiar fear of rejection creeping over you, 
crippling you, stopping you from taking the action you KNOW you should be taking, I 
want you to do this. I want you to picture yourself like the biggest baddest animal in 
the jungle and charge forward anyway, despite your fear. Maybe you are a Rhinoceros, 
or an Elephant, or even a Lion. BE that animal and then take the action anyway. It is 
THESE defining moments that will show you what you are really made of versus the 
made up conversations you have been playing in your head and it is these moments 
that will build the extra-ordinary life you have been craving. 

Want some Rejection Therapy? 

Penniless, recently divorced, raising a child 
on her own, J.K. Rowling had her 
manuscript “Harry Potter” rejected by 12 
publishers. “You might never fail on the 
scale I did, But it is impossible to live 
without failing at something, unless you live 
so cautiously that you might as well not 
have lived at all—in which case, you fail by 
default.” – Jk Rowling 

This gentleman, at age 65, was pissed off 
at receiving a social security check for $105 
and did something about it. Colonel 
Sanders lived out of his car, traveling the 
country, knocking on doors sleeping in his 

white suit to try to sell his now famous chicken recipe. It only took 1,009 rejections for 
him to find a buyer. 

Theodore Geisel’s kid books were rejected by 27 different publishers. You may know 
him as Dr. Seuss. 

The point is, anyone, of any level of success had to face their fear of rejection and do it 
anyway. No one is born with an abscence of this fear, we all possess it, it is just the 
stuff inside of us that makes us go forward toward our dreams or let this fear crush us. 
My wish to you is that you become that which the world is waiting for. 

 

  

http://www.rayhigdon.com/


 

Ray Higdon | Copyright © 2015 – All Rights Reserved 
www.RayHigdon.com 
 9 

Go for No but Energetically Getting to Yes 

I have talked a lot about the Go for 
No training but isn’t this directly 
opposed to what I teach about 
guarding your language? Learn the 
distinction here today 

Watch this short video to learn why if 
you learn go for no, you can still work 
on getting to yes energetically. 

The Real Power of Learning Go 
for No 

Most people are terrified of rejection 
and they invest way too much time in being bummed out by it. Anyone who has 
actually done sales for a living isn’t really phased by it but they forget what it was like 
when they first start and that is why so many people fail in network marketing…it is the 
way they handle rejection. 

The true power of learning what is taught by Go for No authors Andrea Waltz and 
Richard Fenton is the letting go of the emotional impact a no has on you. Watch the 
video to see what I mean. 

  

http://www.rayhigdon.com/
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Video: Managing the Energy and Getting to YES 

 

This post contains a video.  Please click here to view it. 

  

http://www.rayhigdon.com/
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Why Your MLM Prospecting Isn’t Working 

Are the results of your MLM prospecting less than 
desirable? Do you feel like you are getting a 
seriously high amount of rejection? This post will 
help you 

My Key to MLM Recruiting 

If I had to boil down why I have recruited so 
many people into my network marketing 
business, I would have to say it is mostly due to 
my sales posture and the fact that I treat this like 
a business. 

Too many people go around town and Facebook as sniveling, permission and 
acceptance seeking weenies. NOT being powerful, professional or postured. Let me 
share exactly what I mean so you fully get it, and once you get it, your MLM 
prospecting results will never be the same! 

The Non-Professional 

People are not turned off by network market-ing, they are turned off by network 
market-ers. People are tired of weak salesy and hypey tactics and networkers NOT 
being straight forward. So how does a non-professional conduct their MLM prospecting? 
Here are some things I have noticed: 

1. They allow people to weakly move into the next step. Meaning if someone is even 
mildly positive or simply NOT negative, they will gladly hand them a CD/DVD or send 
them a video. A professional values their time and wants to ensure the prospect is 
serious. Here’s an example… 

Prospect: Um, yeah, I guess I will try to watch the video 
Non-Professional: Awesome! You are going to love it, it’s ground floor, everyone has 
one anyway, you are going to be great at it, I will send you the video now! 

Now, let’s look at how the professional would handle that same interaction. 

Prospect: Um, yeah, I guess I will try to watch the video 
Professional: I am getting that this may not be of actual interest to you. Listen, if you 
are just saying you will watch the video when you have no intention of doing so, just 
tell me now so we don’t waste each other’s time. 

http://www.rayhigdon.com/
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Boost Your MLM Prospecting by Changing Who You Are BEING 

Don’t get me wrong, MLM prospecting IS a 
numbers game and what you lack in skill, 
you SHOULD make up for in numbers, 
however, IF you are talking to a lot of 
people and you are NOT getting any 
results, it is most likely due to WHO you 
are BEING. 

If you are BEING needy, hypey, salesy and 
non-professional, who will sign up with 
you? Instead, choose to be a professional. 
I love the line my good friend Eric Worre always says, Choose to GO PRO. What he is 
really saying is to BE a professional and you can BE a professional regardless of your 
current results. 

Now, if you have NOT been a professional in your MLM prospecting, don’t worry, hardly 
anyone is. This statement is NOT limited to non-doctors and lawyers as I have seen 
both groups make the same mistake. Here’s a quick example for you: 

I met with a big time divorce attorney on one of my multiple city speaking tours and he 
told me that he didn’t understand why his MLM prospecting was not working. He said 
he told his friends and family that it was a no brainer, that he would help them and 
they could make a lot of money. He would then spend a half hour with each person 
showing them the plan and the product. I asked him this one question that changed 
him forever… 

“Is this how you build your law practice?” 

He looked at me dumbfounded. He responded, well, hell no, I charge them a $5,000 
retainer before I barely even talk to them. I asked him what he did if they were at all 
skeptical about his skills as an attorney. He said he would show them the door. THAT is 
the difference. An attorney wouldn’t accept an appointment with someone who said 
they “might try” to show up, why should you? In your communication with others about 
your business, BE a professional. KNOW that YOU are building an empire and are going 
to do it with or without them. BE that person that attracts other professionals due to 
your BEING and let’s stop showing up small in our business. 

  

http://www.rayhigdon.com/
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Dealing with Rejection and Self Sabotage 

If you are dealing with rejection and you are 
not equipped, it could very well lead you to self 
sabotage without you knowing it. This post will 
help. 

On the road to success you are going to have to 
learn strategies for dealing with rejection, this 
short video pinpoints how. 

Rejection Quotes 

You have people come into your life shockingly and surprisingly. You have losses that 
you never thought you’d experience. You have rejection and you have learn how to 
deal with that and how to get up the next day and go on with it. – Taylor Swift 

A rejection is nothing more than a necessary step in the pursuit of success. – Bo 
Bennett 

I take rejection as someone blowing a bugle in my ear to wake me up and get going, 
rather than retreat. - Sylvester Stallone 

I was told to avoid the business all together because of the rejection. People would say 
to me, ‘Don’t you want to have a normal job and a normal family?’ I guess that would 
be good advice for some people, but I wanted to act. - Jennifer Aniston 

Wow, I guess if they had to learn about dealing with rejection, we can too right? 

Rejection Can Lead to Self Discovery or Self Sabotage 

I have found that some people’s way of dealing with rejection is to go the easy route 
and instead of continue after their dreams, shrink to the size of their critics and join 
them in the criticism. This is how most self sabotage their dreams. Others, like me, 
receive that same type of rejection and criticism and use it to fuel our pursuit of our 
dreams. Which one are you? 

  

http://www.rayhigdon.com/
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From Our Facebook Page 

 

Video: Dealing with Rejection and Succeeding Anyway 

 

This post contains a video.  Please click here to view it. 
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About Ray Higdon 

 

Ray Higdon was born in Seymour, Indiana and moved to 

Southwest Florida in 1989 where he currently resides. Ray is 

the proud father of two awesome boys, Ethan and Brandon. 

They are active in boy scouts and about any school fundraisers 

where the boys get to practice their early on sales abilities. If 

you want to see Ray light up, ask him about his kids. 

  

A born entrepreneur, Ray Higdon started his sales career at 

the age of 12 when he was selling 90-100 airhead candies to 

his schoolmates, this led to a constant craving for fun and 

profitable businesses. 

 

When Ray Higdon was 18 he worked 3 jobs, one of which was the night shift at Winn 

Dixie where he met a manager named Chad. At the age of 18, Ray was searching for 

guidance and asked Chad what his goals were. Chad replied that he planned on just 

sticking with the company even though he hated it. When Ray asked why, Chad replied 

that he had worked there so long that he didn’t feel he could go anywhere and make 

the same amount, so he would just stay there. That reply stayed with Ray his 

entire life. Never would he settle in a place he didn’t want to be. 

 

Ray Higdon and Corporate America 

Ray began his corporate life as a project manager for 

Collier County Community Development Services, which, 

at the time was the second fastest growing county in 

the United States, processing about 800 house permits a 

day. As the project manager, Ray was responsible for 

the systems and software that ran the county 

permitting. Ray eventually worked his way to Enterprise 

Database Administrator, a really healthy salary and, let’s 

face it, a pretty secure job with the county government. 

But, he was bored out of his mind. 

  

http://www.rayhigdon.com/
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Ray Higdon and Real Estate 

Ray grew tired of corporate life, working lots of hours and helping someone else 

accomplish their dream, at the age of 26, he quit his $80,000 a year salary job with an 

insurance company and started his own real estate investment company.  

In his first year of real estate, Ray and a partner purchased 37 cash flowing rental 

units. Being a landlord for 37 rental units in the ghetto of Fort Myers was quite an 

interesting experience. After kicking out 3 drug dealers and dealing with angry tenants, 

he decided to turn to flipping real estate. Ray quickly became an expert in the art of 

flipping houses and marketing real estate online. This led to being featured in the Real 

Estate Investors Publication (REIP) magazine as an up and comer. Ray flipped over 200 

houses with hardly any money down, no credit and no risk. This led to a very lucrative 

speaking career teaching others how to do the same. In 2005, Ray founded the 

networking and education group called The Forever Wealth Club. The FWC grew 

branches into Pittsburgh, Fort Myers, and Morgantown, West Virginia. 

For over a year, Ray spoke on the circuit for a real estate investor education group. 

Twenty-two days a month on the road traveling to San Diego, Chicago, Miami, Phoenix, 

Vegas, Ray was selling a $7,000 system in a 90 minute pitch was certainly lucrative but 

had totally taken Ray out of the reason why he quit corporate America years earlier. He 

missed his kids. That is when he asked himself a few questions: 

“What would you do if you had all the money in the world and money no 

longer mattered?”  

“How would you spend your day whether you were getting paid or not?” 

 
Financial Devastation Strikes 

In 2008, Ray’s real estate investment company started to decline. He had grown used 

to a very high income flipping houses and having rental properties and that all came 

crashing down. “What’s worse than being broke is having made a lot of money, then to 

go broke”.  

 

In 2009 things had become so bad that Ray was personally in foreclosure and on the 

brink of bankruptcy. After going through almost 12 months of depression, Ray got 

angry and decided it was time to do something about it.  

http://www.rayhigdon.com/
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Ray Higdon and Network Marketing 

The whole reason Ray ever got into real estate 

was after reading Rich Dad Poor Dad from 

Robert Kiyosaki and embracing the idea of 

passive income or cash flow. Ray thought he 

found it with real estate rental properties but 

hadn’t really.  

Ray was too soon to get a glimpse of a path 

that would soon become his passion. In 2006, 

his good friend and partner Kyle convinced him to join a network marketing company. 

 

Reluctantly, Ray started researching the industry as he was filled with doubts that most 

people experience about MLM before knowing anything about it. He found that with 

network marketing you had the possibility of extreme cash flow, ridiculously low 

overhead or risk and the ability to help coach and grow others. Wow, this was what Ray 

had been looking for in other industries but had never found it. In fact, he had failed at 

almost a dozen different attempts at network marketing until July 15th, 2009. 

 

Do the Work and Success Follows 

From the ashes of depression and personal foreclosure, he had enough. Within 14 days 

of making this declaration he found his primary company and started working his butt 

off.  

 

Through the team and leadership of the 

company he had his first $10,000 month 

his fifth month and his first $40,000 

month his 7th month. He has since gone 

on to become the #1 income earner in 

the company and the first Ambassador.  

 

Ray’s story is testament that anyone can 

get to where they want to go regardless 

of where they are currently located.  

Now Ray spends his time helping others reach their financial goals using Internet 

marketing, social media marketing and coaching them to have a “no-limits” attitude.  

 

http://www.rayhigdon.com/
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Ray works out of his house and spends quality time with his kids doing what he loves to 

do! “When you love what you do, no day is actual work!” 

 

Ray attributes his success to constantly moving and failing forward. Even when Ray had 

about $300 in the bank, no one knew his financial struggles as he knew it was only 

temporary. Ray teaches people that they can live the life of their dreams if they are just 

willing to suspend their disbelief for an extended period of time and have the discipline 

it takes to work toward your dreams every single day.  

 

Ray believes we are meant to live an abundant, rewarding and fulfilling life. Ray also 

attributes a lot of his success to the transformational learning taught by Landmark 

Education. It was there that Ray realized his whole life had been about proving himself 

to others. Now, it is all about proving himself, to himself. 

 

To Connect with Ray, visit www.Facebook.com/RayHigdonPage 
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