
 

 

Entrepreneurial Finance 

Course Module in Entrepreneurship 

Course Modules help instructors select and sequence material for use as part of a course. Each module 
represents the thinking of subject matter experts about the best materials to assign and how to organize 
them to facilitate learning.  

Each module recommends four to six items. Whenever possible at least one alternative item for each 
main recommendation is included, as well as suggested supplemental readings that may provide a 
broader conceptual context. Cases form the core of many modules but we also include readings from 
Harvard Business Review, background notes, and other course materials. 

I. Overview of suggested content (HBS case unless otherwise noted) 

Title Author Product 
Number 

Publication 
Year 

Pages Teaching 
Note 

1. Introduction 
Core Curriculum 
Reading in 
Entrepreneurship: 
Financing 
Entrepreneurial 
Ventures 

Kerr, Nanada & 
McQuade 

8072 2014 46 8073 

      
2. Sources of Financing 

Entrepreneurial 
Finance in Finland? 
 

Kerr, Nanda & 
Brownell 
 

813068 2012 24 Yes 

Alternative: AngelList: 
Changing The 
Landscape of 
Investing 
 

Siegel and Li E520 2014 26 Yes 

3. VC Due Diligence 
Fast Ion Battery 
 

Nanda, Puzio & 
White 

815025 2014 16 Yes 

Alternative: Pear VC 
(Stanford Case) 

Siegel & Kissik E630 2017 23 Yes 

4. Valuing a Startup 

https://cb.hbsp.harvard.edu/cbmp/product/813068-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/813068-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/E520-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/E520-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/E520-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/E520-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/815025-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/E630-PDF-ENG


BionX 
(Multimedia Case) 

Sahlman, White, 
Page & Ashmore 

816702 2016 90 minutes Yes 

Alternative: Bridgit 
(Ivey Case) 

Simpson & 
McDougall 

W14658 2015 6 Yes 

      
5. Structuring Deals 

Hotel Vertu: Financing 
the Venture in the 
Boutique Hotel 
Industry 
 (HBS Brief Case) 

Stevenson and 
Roberts 

917505 2016 15 Yes 

Alternative: 
WebTracker 
(HBS Brief Case) 

Sahlman and 
Roberts 

915543 2015 14 Yes 

Supplement: How to 
Negotiate with VCs 
(Harvard Business 
Review) 

Malhotra R1305F 2013 8 -- 

6. Splitting Equity and Compensation 
Apple's Core (Graphic 
Novel Version) 
 

Wasserman and 
Alexander 

814059 2013 32 No 

Alternative:  
HalaMaterials (A): 
Negotiating Equity 
between Partners - 
Confidential 
instructions for John 
Ambtchious 
(INSEAD Case) 
 

Falcao et al. 
  

IN1118 2015 6 
 
 
 
 
 
 

Yes 

Supplement:  
Equity Compensation 
in Startup Ventures 
(HBS Background 
Note) 

Nanda, Puzio & 
White 

815074 2015 14 No 

      
 

II. Rationale for selecting and sequencing the items in this module 

Section 1 features the HBP Core Curriculum Reading, Financing Entrepreneurial Ventures, which 
introduces students to the key concepts and issues involved in financing entrepreneurial 
enterprises: bootstrapping, debt vs. equity, the choice between angels, VCs, and strategic 
investors, and the sequence of financing stages. 
 

https://cb.hbsp.harvard.edu/cbmp/product/816702-HTM-ENG
https://cb.hbsp.harvard.edu/cbmp/product/W14658-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/917505-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/917505-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/917505-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/917505-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/915543-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/R1305F-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/R1305F-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/814059-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/814059-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/IN1118-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/IN1118-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/IN1118-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/IN1118-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/IN1118-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/IN1118-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/815074-PDF-ENG
https://cb.hbsp.harvard.edu/cbmp/product/815074-PDF-ENG


Section 2 explores a range of entrepreneurial financing alternatives. Entrepreneurial Finance in 
Finland? describes the components of an entrepreneurial finance ecosystem and helps students 
to understand the “flow” of ventures through the system. The alternative case AngelList looks 
at the falling cost of experimentation for startups and its impact on the market for early stage 
finance. 
 
Section 3 explores the question: what criteria do venture capitalists apply in evaluating a 
startup and what steps are covered in the process of analysis. Fast Ion Battery looks at how a 
VC investor decides whether or not to continue investing in a struggling company. The 
alternative case Pear VC highlights several learning objectives from the perspective of an 
institutional venture capital firm, including how to prioritize key investment criteria when 
evaluating early-stage entrepreneurs. 
 
Section 4 focuses on figuring out what is business might be worth – its valuation. BoinX 
examines valuation issues when significant capital is needed by a startup and financial 
performance is inconsistent. Similarly, Bridgit looks at the imperfect art and science of business 
valuation in the absence of meaningful financial numbers.   
 
Section 5 looks at the high-stakes and often complex issues surround structuring a deal with 
investors. In Hotel Vertu, students are asked to assess overall financial returns surrounding this 
entrepreneurial venture and how those returns should be parsed between investors and 
owners. The alternative case WebTracker examines and compares two term sheets offered by 
venture capitalists to the founders of a tech startup. 
 
Section 6 treats the often delicate issue of how money will be distributed among the principals 
in an entrepreneurial venture. Apple’s Core focuses on the potential dramatic outcomes of 
splitting equity by depicting the early days of Apple and conflicts arising between its founders, 
Steve Jobs and Steve Wozniak. The alternative HalaMaterials is a two-person negotiation case 
that examines how two people planning to start a venture together approach the issue of 
splitting equity before the business has officially started.  
 

 

 

 


