
A 

Collection of 

Lease Purchase 

Articles ©

by 

Claude “The Mentor” Diamond J.D.

(970) 726 7979
www.ClaudeDiamond.com

A Collection of Lease Purchase Article©

                                                                          1 



Published by:

DCG PUBLICATIONS 

A DIVISION OF CC&R PROPERTY INVESTMENTS, INC.

Copyright revised 2005

BY: CC&R  PROPERTY  INVESTMENTS, INC.

A Delaware Corporation. 

All rights reserved.  

No part of this book may be reproduced without prior written permission from 

DCG Publications

P.O. Box 960

Winter Park, Colorado 80482

(970) 726 7979

www.ClaudeDiamond.com

Mentor@Mac.com

A Collection of Lease Purchase Article©

                                                                          2 



THIS PUBLICATION IS DESIGNED TO PROVIDE ACCURATE AND 

AUTHORITATIVE INFORMATION IN REGARD TO THE SUBJECT MATTER 

COVERED.  IT IS PROVIDED WITH THE UNDERSTANDING THAT THE 

PUBLISHER IS NOT ENGAGED IN RENDERING LEGAL OR ACCOUNTING 

SERVICES.  IF LEGAL ADVICE OR OTHER EXPERT ASSISTANCE IS 

REQUIRED, THE SERVICES OF A COMPETENT PROFESSIONAL SHOULD 

BE SOUGHT. ALL STATES HAVE DIFFERENT LAWS AND CASES 

RELATING TO OPTIONS, CONTRACTS AND REAL ESTATE IN GENERAL. 

A COMPETENT  ATTORNEY FROM YOUR STATE CAN BE AN 

INVALUABLE AID  IN ADAPTING THE DOCUMENTS CONTAINED IN 

THIS BOOK. THESE CONTRACTS SHOULD BE REVIEWED BY YOUR 

LOCAL ATTORNEY BEFORE YOU USE THEM.

  No part of this book may be reproduced in any form, by

any means, without written permission from the author.
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Introduction

I love Creative Real Estate because it has giving me 
so much. A great lifestyle for my family, financial 
security and the confidence to know that I will 
always be  free .

The path to all this euphoria was a long one and 
there were many obstacles along the way. 

Thanks to a great teacher named Max I have many 
stories to share with you. Many are for instruction 
on my favorite technique entitled Lease Purchasing.

I hope these articles not only teach and motivate 
you but also occasionally make you laugh.

Please take my word that if I can do it so can you.

Feel free to call me with any questions you may 
have.   I answer my own phone “whatta guy”

Success in all your endeavors

Your Pal

Claude “The Mentor” Diamond 
             (970) 726-7979          
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The National Perspirer Interview with 
Vampire  Real Estate Guru Johnny  t. gReed   

With Your Host  Chauncy Chauncy

       Hey, a guru has gotta make a living!

Hello readers. This is Chauncy Chauncy with another drippingly sweaty National Perspirer 
interview. Our special guest for this Interview is none other than Mr. Nasty himself, Vampire Guru 
& Foosball Camp leader Johnny t. Greed. We are meeting at Mr. Greed’s desert roadside  stand at 
Trinity Point, New Mexico.
---------------------------------------------------------------------------------------------------------------------

Chauncy: Good Morning Mr. Greed. 
Greed: Kiss my ring before I change my mind about this whole nuisance interview. Oh by the way, 
your readers can purchase my Johnny t. Greed glow in the dark rings for $29.95  on special. 
Chauncy:  You’re in an exceptionally good humor today, but the point of this interview is to find 
out about the real John t. Greed.  I understand you have a new book coming out.
Greed: Yea, I call it  Hate Everyone: The New Power Source©. It’s about how hating everyone can 
bring out the best in a businessman. You can order it for $19.95 at my new Website: Pompous-
derrier@Levenworth.com.
Chauncy:  That’s an interesting concept. Would you care to elaborate?
Greed:  If you learn to hate and criticize everyone, then you are showing true affection to all.
Chauncy: You don’t mean.....
Greed: I sure do. I hate because I love!
Chauncy: A profound concept. You’re bringing my readers to tears I assure you.
Greed: Look Krumpet breath, I went to North Point Military Academy in Lake Hopatcong, New 
Jersey. I ain’t no loose in the loafers type!
Chauncy: You have been attacked for not really attending the Academy, but rather The Hamburger 
University in Illinois in order to avoid the draft.
Greed: Hey, working over that french fryer is no slice of pie either. We had a saying that ‘lard is 
hell’. You know how hard it is to keep your dignity taking orders from a 17 year old kid with an 
acne problem?
Chauncy: Sounds dreadful dear boy.
Greed: Listen Hilary,  I have suffered in my life from  adversity. I learned that pain is good. So my 
mission in life is to spread as much as possible. My new video gets into my approach, it’s  called 
Gripe and Grow Rich.© and it’s only $29.95.  By the way, would you like to buy a leftover John t. 
Greed Christmas Momento?  It’s a combination Ronko beer opener and amortization schedule with 
a picture of the wise men on the back .  It sells for $24.95.
Chauncy:  Do I dare ask?  Who are the wise men?
Greed: Why pictures of me, of course! 
Chauncy: Let’s try a different avenue of discussion Mr. Greed. It is my understanding that you 
recently criticized the publisher of The Lease Purchase Times© quite harshly. Why? His 
reputation is exemplary.
Greed: That’s the point meathead. For starters, he wants to help people by Mentoring them. How 
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the hell can I sell books, seminars and foosball day camps when bozos like him want to help 
people. To make matters worse, he writes that he is a friend to his clients. I  can’t allow this kinda 
crap to go on!
Chauncy: Oh I see. I also understand that you have a new ‘gurus who I hate’ black list.
Greed: Yea, I try to keep up with the times. You see I was a big fan of Senator Joe McCarthy and 
Richard Nixon. I put the list together with my buddies during the  Aryan pep rally in Skokie.
Chauncy: Could you name a few of your friends?
Greed: You must know them;  Juan Cross, Sonny D. Blockhead, Dot Ditto and my favorite pal 
Corky the MacCorkle. Now these are real stand up fellas. They understand how to make a buck by 
convoluting the truth.
Chauncy:  Quite a choice crowd of friends. My last question.  Don’t you feel it’s unethical to 
unfairly criticize your competition while always promoting your own products and services?
Greed: Hey, a guru has gotta make a living!  

Claude Note: This article is fiction and has no bearing or resemblance to any person living or dead 
but use your imagination anyway.
______________________________________________________________________________

The National Perspirer continuing Interviews 
with Vampire Guru Johnny  t. gReed 

The Making of  Greed World -A Guru, Inc. 
Amusement Park

Hello readers. This is Chauncy Chauncy with another moist National Perspirer interview. Our 
special guest for this interview is the legendary Darth Vadar of  Gurus, none other than Johnny t. 
gReed.

We are here for the Monumental Opening of  John  T. gReed’s notorious Theme Park-Greed 
World.

Johnny T. gReed, as you may already know is the renown author publisher of 
The Greed Report ($199.00 per year-circulation 13 ). He’s a Real Estate Guru, self proclaimed 
deity and as well as a Foosball Camp coach and promoter.

Chauncy: Mr. Greed before we get started I need to ask you why you spell your last name with a 
small “g” ?

gReed:   I like to think of myself as a godlike guru so I use the small “g” to show my humility.

Chauncy: Oh, ahem, I see.....

John, This is quite a Amusement Park you have put together. What was your inspiration?

gReed: What a stupid limey question; why me, of course!  I am my own inspiration. I bet your 
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readers would be impressed by the fact that there is even a petition to the Governor of New Jersey  
to name a rest  stop after me on the Garden State Parkway (exit 26 ).  

Chauncy: Seriously  Mr. gReed, why did you create this monstrosity theme park devoted to real 
estate and motivational gurus like yourself?

gReed: Well we made so much profit with Guru-Land our other theme park in Swamp 
Water,Florida that I  thought it was prudent to expand and create a focus on the negatives of our 
wonderful business. For instance, we have taken my most recent black list of Gurus and created 
many rides and educational pavilions. 
Chauncy: Which one do you like the best?

gReed: The  Corky the MacCorkle solitary confinement ride is my favorite. Imagine seeing your 
favorite former informercial Guru in his new native surroundings. It’s downright spiritual. The line 
is really short as you can imagine. If you want we can go to the bread and water refreshment stand 
right next store.

Chauncy: Uh, no thanks. What are some of the other exhibits you have here at gReed World.

gReed: I am a very religious man and you know how many of our gurus love to proselytize, so we 
have the walk on water exhibit in the Robert Alien Cathedral.

Chauncy:  Please explain why you built this particular amusement?

gReed: I wanted my guests to know what it feels like to be me.

Chauncy: But excuse me for asking this Johnny, don’t you feel that using a frozen ice skating ring 
is cheating?

gReed: Hey it works for me. I’m Johnny T. gReed.  Do you want to stop at the souvenir stand and 
get a Johnny T. gReed plastic Statue for your car ? Its also a pine air freshener.

Chauncy: I’ll pass. Getting back to the Amusement Park; you have devoted considerable attention 
and space to a section of your park entitled Litigation-land. Why?

gReed: I just felt that this is my way of giving back to the system. Attorneys and Gurus are like 
peanut butter and chocolate. They just go so well together.
especially with all those overzealous district attorneys we have here in Florida.

Chauncy: What is your favorite ride in Litigation-Land?

gReed: Without a doubt it would be the “Let’s find the dirt, even it doesn’t exist” ride. This is 
where we take a tour of the justice system and we dig up some totally obscure and  unrelated facts 
about well known and respected gurus. We see how quickly we can discredit and put him out of 
business.   

Chauncy: You mean forcing your competition out of business using innuendo, fabrication and 
exaggeration is good for business?

gReed: Listen fish and chip breath, it worked for the great Senator McCarthy so it’s good enough 
for me. Besides, it’s great for increasing our profit margin and it’s as America as apple pie. 
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Speaking of food, let’s stop over to the Rusty Whittney snow cone stand.

Chauncy: You mean the famous real estate author and instructor Rusty Whittney?

gReed:  Yea, the same. He works for me now, we really got the goods on him.

We found out he had a jaywalking ticket and a late library book in 1978 in upstate New York. My 
staff dug even deeper and found his Mother once set him to bed without supper. He even cut school 
once to go to a Yankee baseball game. The list of these atrocities goes on like this forever.   

Chauncy: What is his worst offense?

gReed: Glad you asked limp wrist. He actually had the gaul to ask me to remove one of my fair-
minded critiques of him so I had no alternative but to Sue him . 

Hey Rusty, give me two Kessler Cranberry snow cones with the Del Dotto pineapple bits and make 
it snappy.

Chancey: You have been criticized for always finding fault in others as a way to  sell your own 
products and profit. Could you elaborate?

gReed: Sure, let’s hop onto the Sonny Block Monorail to jail ride and I will explain. 

Johnny gReed takes a seat next to Chauncy, takes a deep breath and speaks softly.

gReed: I’ll admit it to you Chauncy that I do find fault with others to an unnatural degree.

Chauncy: Why John, I’m taken aback. In all our conversations this is the first time you have ever 
shown any emotion or sincerity. 

gReed: Yea, at times I have been a bit of a stinker; that is why I have written my new book gReed 
on Greed, only $29.95 at many convenient locations around Greed World. It really blows the lid 
on why I love finding fault in others, but never in myself.  I see a Pulitzer in it.

Chauncy: Last Question,  Mr. gReed. You have been critical of the author of the Yeast Purchase 
Times because he stated that he wants to help people. What could be wrong with that?

gReed: The man is outrageous. He wants to give people good value, great materials, teach them one-
on-one. As a self proclaimed spokesman for the Guru community we can’t allow this to happen.  
He sets a standard that’s an embarrassment to our industry. 

Chauncy: But Mr. gReed what's the harm with him wanting to do a good job?

gReed: It’s not really good for my business. If too many people  actually expect positive results 
and accountability, it’s bad for everyone. Why a guy like that could knock off my snow cone and 
foosball camp business.

Chauncy: Your logic is astounding, sir.

gReed: Hey, a Guru has got to make a living.
Claude Note: This article is fiction and has no bearing or resemblance to any person living or dead 
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but use your imagination anyway.

The Best Vacation I Never Took

By: Claude W. Diamond

“OH NO” !!!  I exclaimed;  it was the dreaded vacation time again.  My better half had committed 
my daughter and I for a two week holiday in the wilds of Northwest New Jersey.  Now don’t get 
me wrong,  I think an occasional 2 or 3 days off is just great,  but I have a problem if it gets any 
longer.  I love my job as a real estate investor so much that  anything that takes me away from 
creating deals for too long and I find myself considering a call to The Betty Ford Clinic for investor 
withdrawal. One way or another,  I always find something to do 7 days a week creating  good deals,  
so I concluded,  “why not on vacation?” 

My cookie cutter method (was Betty Crocker into Real Estate ?)  is Lease Purchasing.  I look for 
residential properties that are for rent or sale and make long term Rent to Own transactions.  Then,  
I either Sublet the property to a Tenant/Buyer giving a generous rent credit or I Assign the contract 
to a third party investor. It is truly Win/Win for all parties concerned since no bank or outside 
financing is necessary at this point in the deal.   All of the terms are determined in advance such as 
price, monthly rental and rent credit,  closing costs and the length of the contract.  I find that a high 
volume of deals can be made simply,  profitably,  quickly and profitably (it’s worth saying twice).

Back to the vacation:  I made it to the fourth day without losing my mind and then I started to 
peruse the classifieds of the local newspapers.  I got out my favorite Hi-Liter and began to circle the 
ads of the fortunate who needed conversion into the world of Lease Purchasing.

I usually start out with the homes, condos and yes, mobile homes for sale and then move on to the 
rental section.  I will call FSBOS (For Sale By Owners) and certain realtor ads that catch my eye, 
i.e.:  strong verbiage such as Vacant,  Moving,  Divorced, Transferred,  Lowest price or an out of 
state area code. 

Much to my family’s amazement and my Father-in-Law’s apprehension of an enormous phone 
bill,  I began my search for a good property with an owner who would consider a rent to own.  I 
found one on the 12th call;  a nice 3 Bedroom / 1 Bath cottage.  It was an investment property that 
had been vacant for the last 6 months.  The owners were motivated, but not desperate.  I made an 
offer and we ended up with what follows: 

                        
                                                             Term:  2 Years
                                                             Price:  $120 K
                                                             Rent:  $725.00/Mo.
                                                             Rent Credit:  $225.00/Mo.
                                                             Option Consideration:  $725.00

The asking price originally was $135 K, but was dropped to $130 K and then $125 K when a 
realtor became involved.  I negotiated a $120 K price locked in for two years.
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I ran one of my magical ads to get the phone ringing.  I only had 9 days left to find a Tenant/Buyer 
and close the deals,  but I work well under pressure.  (Isn’t that what vacations are for?!)

I found a nice couple who had been renting for what seemed like forever and who wanted to get into 
a home of their own.  They had some minor credit problems,  but I structured the deal for the full 
24 months so they could get their finances in order so they would qualify when they applied for a 
loan.  (They both held good jobs with sufficient income, all they needed was some time).

They paid me $3500.00 as Option Consideration and the rent was $825.00 per month with a 
$400.00 per month rent credit.

Claude Rule:   Always be generous with your Tenant/Buyers,  it will pay off in the long run.

My profit on this tidy little deal was as follows:  

$3500.00  Option Consideration  (I received)
 - 725.00  Option Consideration  (I paid)        
$2775.00  Profit
                                                                         
 +  2400.00  Rent surplus ($100.00 X 24 Months)
                                                                          
$5175.00 Net Profit !!!

The selling price to the Tenant/ Buyer was the original Market price of $135,000.00 which gave me 
a $15 K spread to work with.  Keep in mind that they will benefit from any appreciation over the 
next two years. This also gives me an additional $1900.00 profit at the close when they buy.

Everyone won in this transaction including yours truly.  No wonder Lease Purchasing is called 
SMART REAL ESTATE !!!

The entire deal closed on the 12th day of my (ahem) vacation.  I love Real Estate.  How many 
people are truly fortunate to do something they love,  make money at it and profit on their vacation?

For our next vacation,  my wife’s plans include going someplace where they don’t have telephones 
....... but I bet they have Real Estate.
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$7500.00  Profit  in 24 hours with 1 Good 
Lease Purchase

(It sure beats running the Slurpy™ Machine)
                                                     

By:  Claude W. Diamond J.D.

Thom called me up and said the magic words: 

“Claude I have a problem, can you help me?”

My Tenants are moving out !!!!!  I live 3000  miles away and I can’t  fly back and forth across the 
United States a dozen times.  I can’t afford to have this property empty for too long and on top of it 
all the property values are dropping!  My wife can’t sleep at night worrying about our old home. I 
don’t know where to begin; is there any way you can help me out of my dilemma?

I felt sorry for Thom and his predicament, but I do love problems and challenges in residential 
properties.  I call these O.P.P.s (other people’s problems or properties). These situations usually  
lend themselves to great upfront profits and residual income. I know from past  experience that 
adversity is nothing more than profitable opportunities in disguise. 

A good problem can be worth more money to you, the creative investor, if you have an inventory of 
practical Win/Win solutions like the Lease Purchase  (AKA:  Lease with an option to buy). 
Little did I know that Thom’s problem would result in a 
$7,500.00 upfront gross profit in 24 hours !

I explained to Thom that I would like to structure a Lease Purchase on his property (what else?) and 
that I would begin to look for a suitable Tenant/Buyer. Thom and I decided that I would put 
together an Assignment Lease Purchase. This is essentially when I get all the terms of the deal in 
advance, lock it up with a contract for $1.00 token consideration and then I will assign my contract 
with Thom to a third party, the Tenant/Buyer. We agreed in advance that I would keep the Option 
money and the positive cash flow from the Assignee (new Tenant/Buyer). The best part was that I 
had no payments to make and no liability on the property.   I just had to find a qualified 
Tenant/Buyer. 

The numbers on Thom’s home were as follows:  First Mortgage:     $168,000.00 
                                                                       Mortgage Payment:         $1,100.00 per Month  

Thom wanted a Sales Price of $220,000.00  (wishful thinking) on a 1 year Lease Purchase contract 
and he would give 50% rent credit for a one year term.          
 
I first checked my database for available Tenant/Buyers who were looking for a property of this 
type; a three bedroom/two bath, 2000 sq. ft.. upscale ranch style home. I then called one of my 
favorite real estate agents (Bob) to see if he had any clients who wanted to move into a home today, 
one they could buy tomorrow and have half of the rent credited to the purchase of the home. 
I wanted a minimum of $5000.00 with $1400.00 per month rent.
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Bob called later in the day and told me he had someone who was willing to put $7500.00 down as 
non refundable option consideration. I instructed Agent Bob to have his client drive by the property 
first and if interested I would arrange for him and his wife to see the inside.

Special Tip:  Always have the potential Tenant/Buyer drive past the home first. It saves a great deal 
of our most valuable asset, TIME. If they like the home on the outside, then they will call back and 
you can arrange for the inside to be shown.

Our potential Tenant/Buyer saw the inside, loved the property and wanted to do the deal (for 
$210,000.00). We did a credit check and everything checked out OK. I utilized my own Lease with 
Option to Purchase Agreement  in order to protect all of the principle parties. The is a very specific 
Lease which is designed to put the property on a management Auto Pilot. 
We received a check for the $7500.00 and another check for the first month rent of $1400.00 plus 
the credit check charge of $30.00.  I  paid Bob (my bird-dog) a $2500.00 finder’s fee*.

Let’s look at my profit picture on this deal: 
Option Consideration:  ($7500.00 less the $2500.00 I paid Bob)   $5000.00  
Positive Cash Flow:            ( $300.00  X 12 months)                  $3600.00
Total  Net Profit for Claude:                                                      $8600.00

I called Thom the day after his original urgent phone call and gave him the good news.  He was 
thrilled with what I had to tell him!  The property was rented with an option to buy and his 
problems were over for now.  Thom has a new Tenant/Buyer who will cover his PITI (principle, 
interest, taxes, insurance). The Tenant/Buyer must pay his rent on time in order to receive his rent 
credit and take care of the maintenance and minor repairs of the home. Thom still keeps his tax 
benefits on the property and if the property sells he will not have to pay a real estate commission or 
closing costs.

This is a Win/Win deal for all the principle parties concerned and a great way to make money as a 
private investor on a consistent basis.

Now the only question that remains is whether I should  take the rest of the week off or go and do 
another Lease Purchase assignment ? Who knows what fortune the next 24 hours will bring!

By the way, Thom’s wife is sleeping much better .

______________________________________________________________________________
                    

  An American Vampire Investor

By: Claude (Igor) W. Diamond J.D.

Good Evening my  desperate homeowner friends !!

Please allow me to introduce myself. I’m  with the American Vampire Investor Institute. I was sent 
here  to see if we could do some rewarding business. (Rewarding for me that is).  I understand that 
your home is for sale and your  family is in  serious financial trouble. Your house is in imminent 
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foreclosure, your credit is ruined and you were laid off from  your job 6 months ago with no chance 
of ever being called back. Your self esteem is shot and you’re flipping burgers and dishing out 
french fries to teenagers on the graveyard shift just to keep food on the table. To make matters 
worse your boss is 18 years old, has an earring in each nostril and has  a major facial complexion 
problem.  Even worse, he has an attitude that makes Saddam Hussein look like a Campfire Girl™. 

References, credentials you want. Well,  I will have you know that I am a graduate of the prominent  
Get-Rich-Quick Institute in beautiful Chocolate Chipley, Florida. I have ridden on the 200 home 
bus ride tour and have attended the  guerrilla  boot camps. (The teacher was an actual Guerrilla). I 
have over 2000 books and tapes in my bathroom alone. (Some, I have even studied).

Now here’s where I come in with my specialized training ! I  can sense your despair and I am here 
to suck out  all the life blood that is left in you and your  home and leave you nothing for my 
trouble. I will offer no realistic or positive solutions that will help you. I will take the remaining 
equity out of your home for my own avaricious needs. I exist for stealing low and selling high. I am 
after all an American Vampire Investor.

The above is not so far fetched and was written to illustrate the way most investors are trained to 
make deals happen. This methodology is sure to fail on a long term basis.   I just can’t see anyone 
doing business in this manner and prospering. For starters, it is just too difficult and it does not 
promote the likelihood of any kind of deal occurring between the buyer, seller or the investor.
The days of being monolithic or one sided in our thinking are over. We must be versatile in our 
approach to creating income and wealth in properties. We must be problem solvers if we want to be 
in this business for the long run.  I avoid adversarial Real Estate;  I prefer a WiN-WiN type of 
Attitude !    Here are a few suggestions:

A.  Be a Problem Solver Consultant - The Investor with the most solutions or ideas can make 
the most deals happen in Creative Real Estate.  Example:  Well  Ms. Seller, we could do it this way  
or perhaps this way, which would you prefer?

B. Empathy - If the seller has  problems concerning his or her property (financial, personal,  etc.) 
show some compassion.  It’s OK to negotiate the best deal you can, but it’s something else to kick 
someone when they are down. Be fair !

C.  Never Stop Learning -  No one has a monopoly on knowledge.  Attend seminars where the 
trainer really practices what he preaches. Find a knowledgeable Mentor or someone who has made 
it.  Learn all the time; never stop!  Ask reasonable questions or try making multiple offers that 
present different choices to the seller and which present profitable opportunities for you.

D. Enthusiasm - Nothing beats a good, positive energetic attitude.  Be up front and forthright and 
carry yourself with the right attitude. Nothing can replace genuine excitement about doing a great or 
(even a not-so-great) deal.

E.  Honesty - It’s been said, “You can’t cheat an honest person.” Trust between the parties is the 
foundation of this principle.

Finally:  Lose, better yet,  never acquire the Vampire Attitude.  Be Proactive and Structure your 
offers honestly and with fairness to all parties. Every deal cannot be a winner, but you can sure try.  
My offers are not always accepted the first time, but I do leave the door open.  I send follow up 
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letters thanking the sellers and tell them that they can call me anytime.  In fact, sellers often call me 
after a week or even several months later.  Sometimes we do a deal, sometimes we don’t, b u t  
they know that the option is always there.  American Vampire Investors are so limited and 
adversarial in their approach that they do one or two deals and usually fade away.   The successful 
investor of the 21st Century is here for the long run. If you have multiple solutions to many real 
estate situations you will prosper beyond your wildest dreams.  Besides.....who wants to work 
ONLY during the full moons looking for blood banks for sale or rent ?

___________________________________________________

Bartering and Lease Purchasing
Barter: To traffic or trade by exchanging one commodity for another.

By: Claude W. Diamond

My first experience with bartering was as a kid on the streets of New York City, specifically the 
Inwood Park area of upper Manhattan in the early 60’s. 

In those days we traded baseball cards, bottle caps,  Pensy Pinkies,  marbles, comic books, records, 
you name it,  whatever worked.  It was a great way for a kid to learn some basic business 
negotiating techniques (although I didn’t know it at the time) and to also have some fun.  (How else 
could you ever get a Mickie Mantle and Sandy Koufax baseball card for only 1 Roger Maris).
 
Caveat (Barter) Emptor-Let the trader beware.

As then,  good horse trading is a valuable skill and a great way for the savvy investor to do 
business.  Nowadays,  I still barter, but with Options and Lease Options on properties that I find. 
All the purchase terms, including the price, the closing costs, the terms of the contract are pre-
negotiated, but have been locked up for a mere pittance.  I have found that I can control large assets 
for little money,  less liability and overhead with this concept.  I can then utilize the contract or the 
cash flow for trading purposes.  The only difference now is that I utilize my specialty of creating 
capital and cash derived from Options as my trading vehicle.
 
“I negotiate like a buyer, but finance like a renter.”
Here are a few of the strategies that work the best after we have gained control of a property: 
Strategies

1. Sublet:  I find a property and sublet it (rent to another at a profit) and can barter the cash flow       
                    and the potential profit at the close.
  
2.  Assignment:  I can trade the entire contract (with or without a Tenant/Buyer).

3.  Sale:  I can sell the Optioned Property and use the proceeds in an exchange (ala’ 1031). 

4. Hypothecate:  I can use the stream of income (created by subletting or sub-Optioning the   
     property to another) and trade the actual cash flow.  In many cases I can use this technique as   
     security for another deal.
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5.  Collateral:   I can use a good deal with a projected profit as security. 

6.  Notes:  Taking back a note (aka: trust deed or 2nd) and trading that  note for a another   
      property or as option consideration in another deal.

In Summary:

Lease Purchasing and Bartering are two concepts that can work very  well together for smart  
investors. Our goal, in any good trade,  is to obtain something we need from one party and provide 
something that we have of value to that party or even a third party to make a transaction occur. 

_________________________________________________________________________

The Advantages To All With Lease 
Purchasing

By:  Claude W. Diamond J.D.

Lease Purchasing removes the traditional adversarial relationships that usually exist between buyers 
and sellers and can also produce greater profits.  Most people who are selling or renting their 
homes have no idea of what a Lease Purchase is or how it works (unfortunately neither do many 
Real Estate Agents).  They might know it by some other name or have a misguided idea of what it’s 
all about.  This is actually to your advantage, because once you’ve been able to educate your seller 
on the mutual benefits of this type of transaction and they understand the concept,  you will begin to 
make the best deals of your life!  Let’s look at some of the benefits sellers, buyers and investors 
can expect through Lease Purchasing.

      Advantages for the Sell                    Advantages for the Buyer
  1.  Less Haggling Over Top Sales Price.  1. Very Low Down Payment 
  2. Larger Available Market Of Buyers (1-2%  vs. 10-30%).          
To  Choose From, At All Times.  2. No Qualification Necessary,
  3. Better Quality Tenants. (Credit Problems Acceptable).
  4. Higher Rent Than Usual For Market.  3. Rent Money Is Working For You.
  5. nonrefundable Option Consideration  4.Option Consideration Is Credited.

Up Front.  5. Price Is Usually Locked In.
  6. Maintenance Can Be Delegated.  6. Profits From Any Appreciation.  
  7. No Management Headaches.  7. Time To Check Out The Home           

and the Neighborhood.
  8. Seller Remains On Deed.  
  9. Seller Retains Tax Shelter and  8. Control Of The Property. 
         Advantages.  9. Time To Obtain Best Financing.
10. No Long Vacancies. 10. Leverage.
11. Positive Cash Flow. 11. Possible Assignment Of Contract.
12. No Realtor Commissions To Pay 12. No Taxes To Pay.  No Liability.

(6-7% Savings). 13. Buys Time To Repair Credit or 
13. No Closing Costs Develop Needed Down Payment.
14. Safer Than Conventional Renting        14. Quick Move In Time.            
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15.   It Works!                          15. No Lengthy Escrows or Mortgage Approvals.
                                                                                      
                                                                                            
An Investor’s Viewpoint                              
The Lease Purchase has everything an investor needs to make a prudent and profit- able investment 
in Real Estate.  Utilizing very small down payments of 1 - 2 %,an investor can control several 
properties that normally require 20 - 30 % in down pay-  ment.   For example, on an investment 
property valued at $200,000.00 an investor can expect to pay between $40,000.00 to $60,000.00 
down for the purchase of this property.  Through a  Lease Purchase, the investor can control as 
many as 10 or more properties with the same amount of money!   This is Maximum Leverage at its 
best! 

Investor Advantages
1.    Maximum Leverage.  7. Profits.
2. Minimum Cash Outlay.  8. Option Consideration.
3. No Maintenance.  9. Appreciation.
4. No Land lording. 10. Control Without Overhead.
5. Positive Cash Flow. 11. Minimum Risk.
6. Peace Of Mind.                                     12.      No Banks, Realtors, Escrows or Mortgages.

______________________________________________________________________________

A Real Estate Secret
                             By:  Claude W. Diamond J.D.

DON’T EVER BUY.........RENT  !!!!!

Such blasphemy!    What kind of successful investor would advise anyone to rent instead of 
becoming an owner?
 
The answer:  a smart one!

What if I showed you a way to profit in real estate without large cash deposits;  not having to 
apply for bank loans, no overhead, no maintenance, no taxes, insurance or home owner fees to pay.  
You would probably say that that type of investment does not exist or that such an idea is the 
product of the author’s wild imagination. 

Well, it’s time to learn about the best kept secret in real estate:  it’s called Lease Purchasing, known 
also as ‘renting to own’ or ‘leasing with an option’.   Anyone can control real estate that generates 
immediate positive cash flow without having to become a real estate expert or by having to look at 
hundreds of houses.  If you know how to rent,  then you can put together all kinds of profitable 
cash generating transactions with just a telephone.   Lease Purchasing allows you to create small 
and large deals without going to the bank.

Why Lease Purchase?
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Controlling real estate through Lease Purchasing,  whether it’s for your own home or as an 
investment property,  is by far the superior method of finance.  Lease Purchasing helps to remove 
the traditional adversarial relationships that exist between buyer and seller and produces greater 
profits.

In most real estate transactions there is a natural tendency between the buyer and seller to try and 
beat each other up.  One wants a lower price and the other wants a higher one.  Not to mention all 
of the other items that have to be negotiated.  Next come all of the difficulties associated with 
deposits, qualification, appraisals, title companies,  lenders,  escrows,  lawyers, etc., etc.   Lease 
Purchasing eliminates these problems and lets the buyer and seller have a win-win experience and 
get the deal done.

A Lease Purchase is a process where a rental agreement is combined with a purchase or more 
specifically, an option contract.  Price,  length of contract, escrow instructions,  rent credit  and  
other pertinent terms are all negotiated in advance.  The tenant/buyer has a percentage of his rent 
credited to the down payment or off the price.  In many cases, more money is being applied 
monthly,  than an actual mortgage payment would be to the principle. 

All the parties concerned can benefit by doing a Lease Purchase transaction.  Let’s examine the 
advantages for  the buyer, seller and investor.

From the Buyer’s Viewpoint: 
Generally, this is a renter who can’t purchase a home through conventional means.  This buyer 
does not have a large enough down payment for a bank loan,  minor credit problems,  a new job, 
high loan to debt ratio or other reasons that make a traditional purchase of a home impractical 
(impossible) at this time.  The buyer is aware of the advantages of home ownership (tax shelter, 
appreciation, security, etc.) and is eager for a chance to get involved in a home of his own and get 
out of the rental rat race.  Our buyer can lock in the future purchase price even though ownership 
may not transfer for a year or more.  A percentage of the rent can be credited toward the down 
payment or off the price.  During the terms of the contract, the tenant/buyer has time to check out 
the house, neighborhood and to obtain the best financing.

From the Seller’s Perspective:
If you are a seller and the market demand is very low for your property,  the best way to get your 
full asking price would be to Lease Purchase your home.  Since you are being flexible on your 
terms you are entitled to get your full asking price and a higher than average or premium rent for 
your property.

When you find a prospective buyer/tenant you normally receive option consideration.  This is a 
nonrefundable amount, that in many cases, can be several months rent.  If and when the buyer 
wishes to utilize her option, then you will hopefully receive your capital profits when escrow closes.  
If the buyer, however, allows the option to expire you also win since you can begin the whole 
process all over again and either renegotiate the contract or find a new tenant.  In either case, you 
receive more option consideration for the same property.   If the property sells, then you use some 
of your profits to reinvest in another house.  The potential for profit for the seller is fantastic since a 
well negotiated deal will always reap profits at every stage of the Lease Purchase.

From the Investor’s Viewpoint:
The Lease Purchase has everything an investor needs to make prudent, profitable investments in real 
estate.  Utilizing very small down payments (1-2%),  an investor can control properties that 
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normally require 10-30% down without utilizing a lender nor going through the loan application 
circus.

A good deal can generate profits three different ways:

1.  Cash upfront with option consideration
2.  Cash monthly (rent)
3.  Cash at the close (or a first class note) 

Other strategies involve the assigning or flipping of the optioned property to a third party or just 
being a consultant for the buyer and seller and retaining a portion of the option consideration.

In summary,  controlling properties by renting with an option (Lease Purchasing) is the absolutely 
best way to be involved in controlling homes and obtaining great cash flow, high profits and 
minimum risk.  Lease Purchasing can be the best way to create quick cash flow for the first time 
homeowner or the seasoned investor.  

______________________________________________________________________________

The New Math:  1 Investor = 8 Deals
                                                     

By:  Claude W. Diamond J.D.

Tom: “Claude can you help me?  I’m trapped !!!! ”

Moi:  “Trapped in What , Tom  ????”

Tom:  “I’m caught  in the Real Estate Estate Trap  !”
 
“Last week my beeper went off while I was flying a 747 at 35,000 feet.  I didn’t recognize the 
phone number, but I thought it might be important so I called right back.”

“Would you believe that it was my annoying tenant who had somehow gotten my pager number. 
She wanted me to declare an emergency since her toilet was not working and considered it worthy 
of contacting me over Nova Scotia; even have me turn the plane around!  She threatened to hold the 
rent until the commode was repaired.  After my copilot stopped laughing at me,  I came to the 
realization that I was no longer interested in Real Estate and wanted out, out, out !!!!”

“I have eight separate rental properties that include 4 Condos and 4 single family houses. One half 
are rented and the other half are vacant or for sale and I’m losing money (and my mind) every 
month.  I just can’t stand the Tenants, things breaking and rent collection problems.” 

Tom, a pilot for a major carrier,  is an investor who had unfortunately morphisized (Tom is not a 
Power Ranger)  into a Landlord. He figured that soon he would suffer a tremendous financial 
setback or at the very least,  ruin his excellent personal credit for years to come.

For me, however, Tom’s woes were an excellent opportunity to make some great cash flow and 
profits and help my airborne friend at the same time. My best deals always seem to come from 
owners who have problems with their properties. Tom was a great aviator, but just didn’t have the 
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specialized knowledge or support to control his investments.  Simply said, if I can offer solutions to 
Tom that will turn his investments around I can generate some great profits with none of my own 
money invested.  My kind of Creative Real Estate;  Control without ownership !!!

The Plan:  I wanted to do something as quickly as possible with the vacant homes to offset Tom’s 
enormous negative cash flow.  I wanted to Lease with an Option, all of the vacant homes ASAP.  I 
proposed that we run the following ad in the classified section of Homes & Condos for rent and 
sale.   
 
 RENT TO OWN !!! 
50% to 100% Rent credited to purchase
Owner will carry
Condos & Homes available, NOW
 Call (619) 421-4121

Note: Tom was able to let me give such generous rent credits (50% to 100%) because: 
A.  There was NO real estate commission to pay since No Agent or Broker was necessary.
B.  There were NO closing costs because that’s the Tenant/Buyers responsibility.
C.  There are NO management companies;  the properties are self managed by motivated   
      Tenant/Buyers.

The four properties were rented with an option within the next 35 days.  I generated  $21,400.00 in 
nonrefundable Option Consideration with a net positive monthly cash flow of $525.00.  I was 
fortunate that Tom had some investments in fairly good middle to upper class locations with only 
marginal cosmetics necessary (carpet cleaning & paint touchup).  I used none of my own money to 
make these deals happen except for some minor advertising expenses. I kept  $12,000.00 of the 
option money and split the Positive Cash Flow with Tom.  I would also get a percentage of the 
notes generated at the close.

I then began to work on those properties which Tom had occupied. I offered all of the Tenants a 
chance to become Homeowners instead of renting, if they would do three things:

1. Commit some upfront Option Consideration.
2. Pay their rent on or before the first of the month in order to receive the rent credit.
3. Take care of all of the maintenance of the Home.

Two of the four agreed and decided to become Tenant/Buyers immediately, one came on board six 
months later and the fourth moved out shortly  after I took over.  I then Lease optioned that unit.

Summary:   One year later, three of the units were sold under the terms of the Lease Purchase, 
three were renewed for another year (with additional option money paid and more positive cash 
flow)  and the remaining two homes were lease optioned all over again with new Tenant/Buyers. 
Yep, you guessed it,  for more non refundable Option Consideration.
Tom is now making money, taking back some good quality notes and is not driven to distraction by 
the financial loss and management of his investments.  I generated some nice upfront profits, 
monthly positive cash flow and provided a way for the renters to become homeowners.
This IS the way to do Real Estate!

* Hey, I’m generous to a fault.  Seriously,  I always pay well for quality referrals.  Bob will find me 
some more Tenant/Buyers or Properties to structure Lease Purchases with in the future. Money is a 
very good motivator !
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Sigmund Freud Owned Real Estate ?
                     or Conquering Tenants & Toiletitis
                                                      

By: Claude W. Diamond J.D.

I needed help really fast !!

I  knew that I would never achieve my lifelong goal of financial independence as an investor unless 
I faced my greatest fears.  I sought out the best  doctor in the field to assist in a diagnosis of my 
problem.  Yes, this was my moment of truth. I knew that I suffered from the heartbreak of 
Tenants & Toiletitis.

I entered my doctor’s office and proceeded to lie down on the couch and get comfortable. The old 
doctor with the tiny spectacles resting on his brow glances at his notes and begins to ask me 
questions concerning my illness.

Doctor: (Mit ein German accent.) So Herr Diamond how long have you been aware of these deep 
feelings of hatred and resentment for your Tenants and Toilets ?

(I glance at my toes on the end of the couch and begin my tale.)

Me: Well, Herr Doctor, it all began years ago. I read this book about a guy who turned $1000.00 
into $1,000,000, so I started on my quest to get rich quick in real estate. The trouble is that the only 
thing that happened quick was my money  disappearing! 

Doctor:  And then what  happened?

Me: I began buying foreclosures and fixer-uppers.  I rented my favorite condo to Gomez and 
Morticia Santanowski (AKA: the Tenants from Hell.)  They were a landlord’s worst nightmare. 
They would not pay the rent on time and then not at all while simultaneously trashing the place. The 
worse part  was that the tenant friendly courts would not evict them for six months. This experience 
cost me a fortune.  Another example was the tenant who decided that cats were such good company 
that he would have eight of them minus a litter box! Then who could forget the one tenant who 
decided to paint all the walls (even the ceilings) black with the thickest latex available and put up 
black lights as a shrine to Jimmy Hendrix!  I even tried the paper business, but I couldn’t find 
enough deals to buy a Slurpee®.  Doctor, at this point in my career I even have attacks every time a 
Carlton Sheet’s infomercial comes on the television. Can you help me ?

Doctor: People will go to great lengths to avoid the traditional way we are taught to make money in 
real estate because of all the hassles faced with management, the acquisition, financing and so on. In 
reality, all of us suffer from an acute form of tenants & toiletitis. The only cure is for you to 
discover the Lease Purchase Alternative. Imagine if you could be involved in real estate full time or 
part time working from your home office. You could make more money up front than you ever 
dreamed about in every transaction without worrying about the bank or qualifying. There are no 
maintenance or rent collection hassles. Imagine the possibilities. No more postcards or chasing real 
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estate agents on the merits of creating mortgages or trust deeds.

The Lease with option to purchase will allow you to control good homes, in good neighborhoods 
without the need for capital investment and will generate positive cash flow.  Further there is no  
adversarial relationships between you and the property owner and the tenant/buyer. It’s Win/Win 
for everyone.

I feel quite certain that working with this methodology is the prescription to cure your tenant & 
toilet psychosis.  So Herr Diamond how do you feel now ?

Me: (Jumping up from the couch.) Great Doc! I am completely cured except for one thing.

Doc: What is that my boy ? 

Me: I still have my attacks during the real estate infomercials.  I had better get back on the couch.

Doctor: So, Herr Diamond, did your Mother hate tenants & toilets, too ? 

______________________________________________________________________________

Boomerang Real Estate

 OR: Making Money when the Tenants move OUT and the home comes Back
                                                   

 By: Claude W. Diamond J.D.

Yippee !!!  My tenants just called and they gave me thirty days notice of their intent to vacate.

I love it when my Tenants want to move out ! 

I know that sounds outrageous, but with Lease Purchasing you actually look forward to the tenant 
or tenant/buyer giving you the word that they are going to leave.

Guess Why?

I can make more money when a tenant moves out because I get the property back and get to lease it 
with an option all over again. I call this boomerang real estate. This strategy is defined as making 
money on a Lease Purchase property that keeps coming back until someone buys it. 

Famous New York Yankee Yogi Berra said it best, “It’s Deja Vu all over again.”

I profit  by  always receiving a substantial profit upfront in every transaction which we call option 
consideration. Option consideration money is the upfront non refundable cash commitment  made 
by the Tenant/Buyer in order to move into a property with all the terms of a future potential 
purchase locked in.

Let me illustrate the above with an example.  I purchased a property from a developer at a wholesale 
price of $160,000.00.  The actual market value was $190,000.00 which gave a $30K spread.  My 
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payments to the bank are around $1000.00 per month with a variable rate 40 year mortgage*.

I ran the following ad in the paper under three different classified sections ‘Homes for Sale’, 
‘Homes for Rent’ and the unique San Diego ‘Rent  to Own’ section.

Rent to Own New Home
$1350/mo with 50% Rent Credit
3 bedroom/2 1/2 bath, pool, garage
(619) 421-4121

Keep the ad simple, to the point, always give a generous rent credit and the phone will ring!   Here 
is an anthology of this property over 4 years.

*Strategy Note: You want to use the type of financing that gives you the lowest monthly payment. 
Why not? The property is likely to be exercised (purchased ) in the short term.  In this case, I had a 
loan that was essentially a variable rate negative amortization. This is not normally the type of loan 
you want for your own home since the principle can actually increase.  For an investment property, 
however, that will sooner or later be purchased, you can have an excellent cash flow since your 
payments are so much lower. I would not use this type of loan on a keeper property.

Tenant/Buyer # 1 Gave me $3500.00 as option money and $1350.00 per month for a one year 
contract. They moved out at the end of one year. Why?  (That’s material for a  future article.)
Profit: $3500.00 (Opt $) + $4200.00 ($350.00 X 12 Months Rent) = $7700.00.
Tenant/Buyer # 2 Gave me $3500.00 option money and an additional $2500.00 for a second year 
renewal. They moved out the second half of the second year. Same rent as the above.
Profit: $3500.00 + $2500.00 (Opt $) + $6300.00 ($350 X 18 Months Rent) =         
                                                                                                   $12,300.00.

Tenant/Buyer # 3  Gave me $5000.00 as option consideration and $1500.00 per month rent for the 
usual one year contract. The lease expired after one year and they just rented at the same rent for 
another year with no option to purchase at all.
Profit: $5000.00 (Opt $) + $350.00 X 24 Months Rent = $13,400.00.

Total Gross Profit for this one home is $33,400.00 !!!!  (And I still own it!)

The Claude Success Rule: Purchase or Lease Purchase (long term) with an option;  a good home 
in a good neighborhood at the right wholesale price. Market that property as a one year rent to own 
with very generous rent credit. Charge as a minimum at least three months rent (or more) as non 
refundable Option consideration which should be applied 100% to the purchase price.

The Bottom Line:  If your Tenant/Buyer exercises the option;  you win.  If they move out you win 
because you can do it all over again with another Tenant/Buyer for more option money. You have a 
property that lets you profit upfront, every month and at the end.  If it sells, you avoid paying a real 
estate commission, closing costs or even a management company.  Lease Purchase properties are 
usually self managed. You also retain all the tax benefits on the home (if it’s yours) during the 
rental.

Boomerang real estate is one of the best ways to build long term wealth and continuous, dependable 
cash flow as a creative investor. You might even make enough to visit Australia and see some real 
boomerangs at work.  G’day Mate !
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How I Spent My Summer Vacation
                                          

By:  Claude W. Diamond J.D.

“Claude, Are you crazy ???”

“Why on earth  would we want to spend a mid July vacation in, of all places, Arizona !  Isn’t it 
about 110˚  on the cool days?  I will have to Schlep 20 Lbs. of #500 sun block just for the kids. 
Besides, David has never even been on an airplane.”

I replied in my best submissive, Husband-like voice, “ but honey, we can drive up into the 
mountains, where it is cool.  The kids will have a blast and I hear there are some great gift & antique 
shops” (always mention shops when trying to persuade your spouse).  In yet a quieter voice I 
continued, “besides,  I hear there are some Real Estate Opportunities that I want to check out.”

“Aha !!  So, that’s the real reason!  What you really want to do is go out and make Lease Purchase 
offers like you did in New Jersey  at my parent’s house last year,  right ?  Why can’t we just take a 
normal vacation like other families? Why not go someplace where we can wear funny mouse ear 
hats  or get splashed by a whale?  Isn’t there anyplace where you won’t think about doing deals for 
a change ?”

“No” I replied. “ I just don’t think such a place exists.” 

We finally agreed (as we always do),  made the necessary reservations, packed about 18 bags of 
luggage, a cooler,  22 Juicy Juice™ containers and flew into Phoenix, Arizona.  I particularly 
wanted to check out one town for possible future relocation and investment named Prescott (rhymes 
with biscuit).

We leisurely drove in the desert,  gaining higher elevation through towns with names like Payson, 
Pine and Strawberry. (For those of you who know that Prescott is in the opposite direction from 
Payson, remember, we were on vacation and wanted some leisure car travel time). The kids were 
getting tired counting saguaro cacti, but we finally arrived at  Prescott. They have a beautiful town 
square with a park minus Bums (excuse me, I meant to say the Politically Correct term, street 
people) with an old courthouse and a Gazebo in the middle. It is a cross between the Harvard Yard 
and the OK Corral in Tombstone, AZ.

Across the town square is the famous Whiskey Row, the old western stretch of saloons & brothels 
which is now a revamped collection of antiques, gift and book shops.

It was now time to put my My plan into motion. I was to deftly obtain the local classifieds and start 
making calls while Claudia (my Mrs.) was out with the kids aiding the local economy. (I think she 
bought every post card ever created).  I next contacted my  friend and renown Prescott, AZ resident 
Joe. He gave me the nickel tour of a town that boasted a great climate, clean air, low crime and a 
large affluent senior citizen population. I always like a large senior population;  they are polite, have 
community pride and I have never been mugged by anyone over 62.  Prescott also has modern 
medical facilities and has a nice commuter airport which provides a 20 minute flight to Phoenix. It 
all sounded like heaven on earth until I found out that a quarter acre of primo land in Prescott is 

A Collection of Lease Purchase Article©

                                                                          25 



going for  80 K,  Aye Carrumba !!!

I began calling some of the local real estate agents to see if there were any Lease Purchase 
properties available.  No one seemed to get excited at my requests, yet upon further investigation I 
found that this once Bustling Real Estate Market  had become overbuilt and was really becoming a 
Buyers’ market. I knew that Prescott was ready for Lease Purchasing.

We were getting ready to return home, so I figured that it was time to test the waters.  I placed an ad 
in the local paper classifieds,  real estate wanted section as follows:
Nice Family needs Rent To Own!!
Executive Style home with acreage
Excellent Credit and References !!!
Call (619) 421-4121

The first Sunday I ran the ad I received 8 phone calls. What could be better than having Sellers of  
homes call you and offer their property as a potential Lease Purchase?  In the worst case scenario, I 
would have several properties that could be structured as Investment  Lease Purchase transactions 
or develop some local contacts in an area that I am  interested in.

Did I make any money this trip ?   No quicky deals this time, but not bad for just a few days on the 
road.  I have laid the foundation for some future business or possibly a new home and have made 
some new friends.  Creative Real Estate is usually get rich slow and steady.  Lease Purchasing is 
the vehicle to acquire wealth in this manner.  
I will be returning to Prescott before year’s end.  Now that my wife knows her way around town,
she too, is looking forward to our next venture.  She told me that she doesn’t even mind if I do 
some deals next time

______________________________________

Guru-Land
- where none of the rides are free

By: Claude W. Diamond J.D.

Step right up ladies and gentleman, yes, right this way. You are now entering Guru-Land located 
right here in the heart of beautiful  East Bumble, Florida. We have an enriching fun filled wallet 
sucking day that you and the entire family will enjoy. Games and rides for the entrepreneurial 
family.

Our tour begins at:

NO ONE REALLY WANTS IT LAND
Take the wandering bus ride. We will actually get on a classic 1967 greyhound, 127 seater (with no 
bathroom) and go  to properties located in beautiful downtown West Bumble, Florida. Yes,  tour 
homes that no one really wants to live in, but  you will. We know just how to entice you to purchase 
these quaint relics of a bygone era. Think of all the fun you will have when you get up at sunrise 
every morning to repair  all the fixtures, appliances and replace the carpeting. Fun, Fun!
FIXER UPPER CITY
IMAGINE having your name embossed on an original Guru-Land plunger hat (our logo). You will 
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be challenged to see how many toilets you can flush within a given time.  Don’t be concerned about 
wasting the water because it’s all recycled. Yep, the fun never stops here at Guru-Land.

HAUNTED HOUSE
The Tenant and Toilet House of HORROR. You get to go to our 3D hologram of an actual house. 
You get to fix it up and rent it out to our favorite tenants. You actually get to meet Marty and 
Morticia Satanowski (AKA: The Tenants from Hell) and try to evict them. You will then be whisked 
away to our onsite courthouse where you defend yourself against liberal judges who think tenants 
who write bad checks and destroy your home, while you make the payments, are always right. It’s a 
laugh riot.
 
FUTURE INVESTOR LAND 
In Future Investor Land you will see the fixer upper of the future. A home entirely constructed of 
old recycled books and tapes. It actually cost Guru-Land almost ten million dollars just to build the 
bathroom. So much for the nuthin’ down concept.

BAIT’EM-SWITCH’EM LAND
Entrance Price 100K. (Formally known as Lov’em and Heave Them City).   Your guides will be Al 
the Obnoxious Gopher and his holiness Juan Cross who will show you how to use our new virtual 
unreality system. You will actually travel to prisons from Atlanta to Las Vegas. Once you arrive 
you will be ushered into a private meeting with his holiness where you will be asked how much 
money you have. (If it’s enough, he’ll take it; just because he cares about you!) You will be 
fingerprinted and then be ushered into our low cost new recidivism center.  But Wait....it gets even 
better folks!  You get to have your head shaved  and receive your own set of designer gray 
pinstripes, each one individually numbered for its own uniqueness. You leave with our armloads of 
costly, you guessed it, books and tapes. You will then become an associate of Al and Juan, but 
don’t ever call to speak to Mr. Juan Cross because he will be too busy to speak with just anyone. 
Good old lov’em and leav’em Juan.

SAY CHEESE CENTER 
No trip to Guru-Land could be complete without a visit to our Photography Studio. Here, with our 
unique image enhancing technology, we can have you and your significant other holding large 
phony checks besides the background of your choice. Imagine yourself in a picture holding these 
large worthless papyrus sums by a palm tree, an expensive car or a even a swimming pool. WOW, 
could it ever get better than this? 

GET RICH QUICK SEMINAR
And what day of fun here at Guru-Land would be complete without visiting our own seminar 
center.  Imagine being locked into a room with 5000 of your new, hot, sweaty and flatulent friends 
in our under air conditioned center. This seminar is all about how we got rich quick doing 
seminars just like this.

FOOD COURT 
If it’s the food you came for, why not try our hot coal walking barbecue pit (and first aid center). 
MMmmmm, just listen to the sizzle of those toes. Please pass the grey poupon.

GIFT SHOP
Of course, no visit to Guru-Land would be complete without dropping into our Gift and Souvenir 
Shop.  Imagine opening your next beer with a Marko MacHarold & Son dual purpose bottle 
opener and book mark!  And who couldn’t use the Bobbit G. Allan  pot holder collection ?
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THE ELECTRIC LIGHT CHARADE
During the day you will be entertained by our own unique Guru-Land Electric Light Charade 
Characters. Cartoons like Dopee the Landlord, Snoozy the Real Estate Agent and the unforgettable 
Sleazy the Sheister. Then there’s Dot Ditto, Corky Mccorkle, Sunny Blockhead and the rest of the 
gang. Yes, all your lovable furry favorites for you to identify and play along with.

HOTEL
We provide luxurious accommodations at the  CARLTON INN, with Clean Sheets. The food is 
always prepared for the discriminating gourmand at the La Grand Corn Fritter Quick Flip Pancake 
Stand.  Just call our boiler room for reservations.  We have a staff of 25 ex-real estate agents to 
assist you 24 hours a day. 

PARTING SOUVENIRS
Finally, if you would like a memento of your visit to Guru-Land, we have, believe it or not, plenty of 
Books, Tapes and CDs available for sale (of course) !   No creative financing allowed  but 
All major credit cards are accepted.

Remember ! Next time you win the Super Bowl, tell the cameras that you’re going to Guru-Land; 
where all your worst nightmares can become a reality! (Also available on tape).
______________________________________________________________________________

Getting Rich Quick

By: Claude W. Diamond J.D.

I wanted to be rich and I wanted to get rich quick.  Heck,  I wanted it yesterday;  no make that the 
day before yesterday.  I was 22 years old and hungry for success. Now don’t misunderstand me,  
I’m not talking about a romantic play on words or a euphemism for happiness here.  I’m talking 
about  buckos, no car payments, no bills, ordering shrimp cocktails, the whole avocado.  Real Estate 
was the way I was going to do it and nothing was going to stand in my way;  nothing except reality.  
The only thing that  did happen quickly was the way I was going to the poorhouse via a rocket 
ship.

A wise man once said, I got rich quick once and it only took me 60 years to get there!

Getting Rich Quick, that’s what we hear all the time. The newspapers, magazines, TV, and radio 
espouse the idea constantly.  One guy got rich in his underwear, another did it by being lazy.  It’s 
taught through seminars, informercials, books, and tapes. One infomercial  Guru loves to parade 
several very nice looking folks holding up big checks.  You see them sitting under palm trees by the 
pool, holding drinks with little umbrellas, smiling, and laughing.  Meanwhile you’re at home 
wondering if you have enough credit left  on your charge card to pay for your kid’s birthday party 
at the Chucky Cheezy Pizza joint. 

At one time or another we have all fantasized that it could be us winning the lottery or having the 
Publisher Clearinghouse Van & cameras come to our front door during the super-duper bowl. It’s 
tantalizing imagining yourself on your Tom Vu yacht in the Caribbean or driving the new Lincoln 
Towncar (my  favorite, a boat on wheels) while others slave away at jobs they hate.  

The question remains,  is it possible that wealth is just around the corner ?  Do people really get rich 
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quick in real estate or anything else for that matter ?

I found my financial freedom by learning and implementing the techniques of Lease Purchasing 
from my Mentor.  It was not get rich quick, but  rather a slow and steady get rich slow formula.  It 
doesn’t have to take you a lifetime to accumulate or achieve fiscal solvency and security, but you do 
have to follow some basic common sense rules. 

1.  Do something you are passionate about:  The greatest tragedy in the world is for people to 
spend their lives working at a job they hate or to work for a company where management doesn’t 
appreciate them (i.e.:  downsizing).  I was fortunate.  I discovered creative real estate at an early age 
and I loved it. This is what I wanted to do.  In fact, I probably bored my  family and friends to death 
talking incessantly  about it.  It was all  I could think about. 

2.  Obtain Specialized Knowledge:  If you think books, tapes, and seminars are expensive then 
try ignorance. Become a learning sponge.  If you’re on a tight budget, go to the library, log onto the 
Internet, join your local investor club,  work with or for a Successful Mentor.  All successful people 
have one thing in common, they are aware that they don’t know everything and they must 
constantly learn to stay on top of their field. 

3. Make a Plan:  I know the sneaker commercial says ‘just do it’,  but how about putting some 
thoughts on paper first. Throw out the 36 pound day planner and get a simple calendar book. Make 
a list of things to do, jot down your thoughts, take notes, make appointments and phone calls, and 
WRITE YOUR GOALS DOWN and how you will implement them.

4. Discipline:  Success takes lots of discipline. You must be consistent in working your plan every 
day. 

5.  Work Smart:  Always ask yourself the question,  am I really making money doing this or just 
spinning my wheels?  Is there a cheaper, quicker or just better way to accomplish what I want? You 
can never make more time, but you can use your existing time more productively.

Example:  CJ* and I used to spend hours at the copy store.  We found a great printer who not only 
picks up and delivers,  but one who charges us a lower price than the local copy store.

Example:  I hired a Gal Friday. CJ and I used to do everything while running our Lease Purchase 
business, home schooling the kids and dealing with life in general. Carolyn answers the phone (we 
get 30 to 60 calls daily), enters computer data, sends out newsletters and 50 others things that I 
can’t think of at the moment. She is great and an asset to our business. (I hope she doesn’t read 
this article and ask for a raise!) Most importantly, I have time to spend making offers on homes, 
contacting tenant/buyers and doing return sales calls. This is the stuff that pays !! 

6. Be Financially Aware:  Create multiple streams of cash flow.  I learned from my mentor that 
Lease Purchasing (Renting to Own) was just the way to achieve many avenues of income from a 
one niche concept. 

Sorry, but getting rich quick for the most part is a tempting delusion. (You already knew that 
anyway, right ?)  It could happen, but it’s not very likely.  However, having said that, GETTING 
RICH SLOW is a realistic way to really become financially free. 

Moral: It’s ok to want to become rich, just be willing to pay the price and be patient.
* My lovely better half. 
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  CREATING PAPER with Lease Purchasing    
                                                    

By:  Claude W. Diamond J.D.
                                                                        

Ok, I’ll admit it,  I’m the world’s worst paper/note buyer.  I just can’t stand the rejection and the 
work involved for finding that elusive GOOD  (this means profitable) note. The  notes that I find 
are usually for some land in Yugoslavia and are secured by another note in Haiti and the Payor is 
doing 10 to life in jail at Leavenworth, Kansas !

I find that I just don’t have the time, tenacity or patience to constantly send mailers or to make 
phone calls to find QUALITY/PROFITABLE notes.  

Like many real estate investors,  I became interested in Notes and Paper through the Real Estate 
transactions which I created.  Real estate has its ups and downs,  but paper is a source of profit 
without the usual tenant and toilet problems.  Several of my real estate transactions have produced 
very nice paper,  but the highest yields always come from notes that I create,  particularly from my 
Lease Purchase transactions. 

Let’s look at an example of  a Lease Purchase and the many ways that we can Create Paper.

Example:  I found a nice 2 Bedroom/ 2 Bath Townhome in a good development. The terms of this 
rent to own were as follows:  
     

Term:  3 years
                                                Purchase price: $ 89,000.00  ( California prices)
                                                Value:               $ 96,900.00
                                                Rent:               $     695.00 per month
                                                Rent Credit:           $ 200.00 per month

Strategies

1. Sublet:  I rent the property with an option for $850.00 per month with $2500.00 up front  
option consideration for one year.  I make money Up Front with the option consideration and 
$155.00 per month positive cash  flow.  If my Tenant/Buyers wish to exercise their option I can 
carry my remaining profit in a  second deed of trust.  I created my own quality note with no money 
in the deal and none of the due diligence problems (getting all the information and paperwork) that 
investors seem to experience.  Best of all I have no money in this deal.
     
 2. Entire Assignment:  I put together the same deal as above,  but I assign (sell) all my rights  in 
this Lease Purchase agreement to an Investor (or the Tenant/ Buyer) and I am out the transaction 
entirely.  The investor will receive the monthly cash flow and the profit or note at the close.  
Remember,   if the option is not exercised by the Tenant/Buyer, the Investor still has  this profit 
machine for the remaining two years.

3. Hypothecate: I can keep the up front option consideration and the profit at the close,  but I can 
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sell off the monthly income stream of $155.00 per month at a discount to an investor and  receive 
immediate cash.

4.  Collateral: I can use paper from the above transactions as security to create other  Lease 
Purchase transactions.  
      

Note:  The new investor, of course, must honor my original agreement with the Tenant/Buyer  in all 
of these transactions.

                                  Don’t buy notes, Create Them !!!

Lease Purchases,  if negotiated with superior knowledge can create control in any type of property 
without large deposits, bank qualification and can generate up front cash (option consideration,  
residual income (Rent) and cash profit at the close or you can take back a note).  I find that creating 
transactions with options lends itself to high profits, immediate cash flow, control of properties with 
very little down and a great way to create your own paper.

“THE BEST NOTES ARE THE ONES I CREATE.”
CLAUDE W. DIAMOND J.D.
______________________________________________________________________________

One-On-One Training 
(or boo hoo, where’s my guru?)

By: Claude W. Diamond 

“CLAUDE, Get me a cup of coffee !!!”

I can still hear the commands of my mentor as I dutifully complied. Why ?  Because such was the 
price I was willing to pay to learn from a man that I considered to be a genius.  In my search for 
superior knowledge in Real Estate Investing I had found that nothing could replace the first hand 
teachings of someone who had made it !!! 

Confucius said “All journeys begin with the first step.”  Enjoying a profitable career in Real Estate 
is no different.  You have to start somewhere.  The quest for specialized knowledge is where you 
begin.  The problem is where do you get the practical hands on training so that you may begin 
achieving your goals ? 

I had voraciously read books and magazines,  listened to the tapes and attended the seminars.  All of 
the information that I had accumulated was a great starting point, but I needed some-     thing 
more.  I felt that I was trying to reinvent the wheel, and I came to the conclusion that the only way I 
was ever going to get ahead and really make money in my real estate career was to latch onto 
someone who already made it. 

I needed a personal mentor !!!
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I needed a teacher who could pass on his wealth of experience to me.  I required someone who 
would not only instruct me, but share with me his methods of Success in Real Estate (or anything 
else) and hold back nothing.

That is exactly what I did,  and I learned some things about Real Estate from my mentor that 
became my philosophy of investing,  resulting in my turning around some real alligator properties 
and getting onto a Profitable Career in Real Estate Investment.

The guiding hand of an experienced successful mentor can really make the difference 
between just making it and achieving financial freedom.

I count myself among the fortunate in that I had just such a person’s guidance, consultation and 
hands on training to put me on the fast track to financial success. 
                              

                       WHY DO YOU NEED A MENTOR ?

That’s a great question and should be asked by anyone who is considering paying an advisor to 
work directly with them.

A good mentor can save you a great deal of time and money in his particular field of experience. 
Instead of running around trying to find answers to questions which no one can furnish, why not 
go directly to a person who is an expert in that particular field?  

A true mentor can customize a program that can work for your particular goals,  situation and 
location.  An experienced and successful guide should offer references upon request and a 
reasonable guarantee for his services.

Granted, the services of a professional consultant might be more expensive than buying books or 
tapes on a particular subject, but in the final analysis a mentor can give you the jump start you need 
for success and save you time and money in the long run. 

Here are some simple rules for a productive consultation with your Mentor:

1.  Learn all the basics on the subject that you are to be mentored on prior to your meeting.    
     It doesn’t make sense to waste time on the easy stuff.

2.  Before you meet,  make sure you have asked your consultant what items you will need to   
     get started right away  (telephone, pens, paper and the like).  

3.  Work with your consultant in a comfortable, distraction-free environment.

4.  Tape everything,  if your mentor allows it,  for future review.

5.  Make sure that you have all of your consultant’s books and instructional material
     (which should be offered at no charge).

6.  Relax, listen and learn. 

If you really want success in your chosen field of endeavor,  find the best teacher you can and 
respect him or her for their priceless knowledge.

                                          Is that cream or sugar with your coffee sir ?”
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How to Profit with Mobile Homes
or 

Where’s my Can Opener?
Part I

By:  Claude W. Diamond

I guess it’s time to look into that giant mirror of life and admit it: I was a snob! 

I just couldn’t figure out why any reasonably sane investor/homeowner would want to look into 
Mobile Homes, but lately that’s all I seem to be hearing and reading about.  There are even 
seminars out there now completely devoted to this subject matter.

I always heard them referred to as ‘Hurricane Magnets’, ‘Janitors in Drums’, ‘Spam Cans’, 
‘Wob-     bly Boxes’ and the like.  The few that I ever drove by  were usually on the less 
enchanting side of town:  somewhere between Don’s Discount Liquors and the local landfill.  The 
only way to
determine pride of ownership was to look for the double wide with the plastic pink flamingoes 
poking out of the snow in front by the doorway.  My background in mobile homes was limited, to 
say the least.

I guess the bottom line for me was;  “If I wouldn’t live there, I wouldn’t invest there”.  Then one 
day I met a fellow investor at a speaking engagement that I was giving.  He informed me that he was 
a developer/owner and manager of a successful Mobile Home Park and that I was grossly 
misinformed. ” Mobile homes ARE IN”!   he exclaimed.  “They are a great form of economical 
housing, second homes, vacation homes, retirement housing and so on”.   “However” I retorted,  
“they are not as glamorous an investment as other forms of housing  (i.e.:  single family, multiple 
dwellings).”   His answer, in the words of the great Liberache,  “I am crying all the way to the
bank!”

Listening to a fellow investor stimulated my greed buttons and motivated me to take some action.  I 
decided maybe it was necessary to reappraise my position and do a little investor research  in this 
area.  It was time to challenge myself and see if  I could make some money with Lease Purchasing 
or any other applicable creative finance method with this economical and alternative form of 
housing. 

My Goal:  To create $5000.00 + in cash, a note, cash flow or equity WITHIN 30 DAYS in a 
mobile home property.

The Marketing Strategy:  I concentrated on the family parks and began driving through and 
checking out all the ‘for rent & sale’ signs (there were plenty).  I also began looking at the 
classified section under `mobile homes for sale’, I started making phone calls and I also ran some 
special target ads to get the phone ringing with some potential inventory. (See below).

I need a Mobile Home Quickly
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To Purchase or Lease Purchase
Call 1-800-324-4652 

I then put on my finest L.L. Bean flannel shirt, borrowed my neighbor’s pickup truck (the one with 
the deer and the fish on the doors and the `Honk if you love Dolly Parton’ bumper sticker. (After 
all, I didn’t want to stand out). It was time for a field trip to a mobile home park!

I went to 3 different parks, as they are called and discovered that these mobile homes  were much 
different from my initial impressions as a youth in the wilds of  Lake Hopatcong, New Jersey. They 
are not only larger (called double & triple wides), but looked and were built much better. 
Generally, I found two types of facilities;  adult, for  residents over  the age of 50 (a fast growth 
area) and family parks, where anyone could live.  The parks were nicely landscaped with 
clubhouses, swimming pools and generally had clean and well maintained appearances.

My eyes were opened!  I now think of mobile homes as an excellent form of alternative housing, 
which represents a unique investment opportunity to the small or large real estate entrepreneur.

The prices were all over the board depending on the age, size and quality of the park.  It seems that 
primary financing on these homes is difficult, but not impossible.  Many owners are faced with the 
need to self finance, be creative or discount heavily if they want to sell their home in a reasonable 
time frame.  In other words, there are plenty of opportunities for a persistent, knowledgeable
entrepreneur.

______________________________________________________________________________

How to Profit with Mobile Homes  
or 

Requiem for a Can Opener 
Part II

                                                                                             
 By:  Claude W. Diamond

In  a prior article I wrote about my awakening from snobdom and how I became aware of the 
popularity of utilizing mobile homes as a means for the small investor to generate profits.  As you 
recall,  I set out to attempt to make $5000.00  in cash, notes, equity, chimichangas* anything else I 
could earn within the next 30 days. I began by calling on all of the ‘For Rent & Sale’  ads in the 
paper and began making appointments with owners and checking out the various family parks.

In order not to appear woefully ignorant,  I had to learn a whole new language.  A term such as 
‘skirt’,“that  is a new skirt on her.”   The skirt is the lower covering that wraps around the home to 
hide the wheels & axles.  How about a swamp cooler which is an archaic water fan type of cooler 
that really works!  I thought a swamp cooler was a new type of adult summer beverage.  No matter 
how much you know there is always something new to learn.

Investor Note: Unlike other residential properties,  most mobile homes (in parks) are owned,  but 
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the park rents the space or land beneath the home for a monthly fee.  The rental rates play  an 
important factor in determining the desirability of the park.  I found that rental rates varied greatly  
depending on the amenities,  the average age/condition  of  the park and home  and of course, the 
location of the park. These rates,  however, are  NEGOTIABLE (isn’t everything) depending on the 
vacancy rate.  A potential problem exists for the investor who wishes to buy or lease option a 
mobile home and than sublet /rent it out. Rental parks normally require your tenant to fill out an 
application with a credit check.  I found that a simple way to avoid any problems with your renters 
or Tenant/Buyers is to assure the park manager (usually a resident,  not an owner) that you will 
guarantee the rent  for a certain time period. Remind him that you will be collecting the rent or note  
on the home as well as the rent for the park space and it will be sent on a timely basis.

After spending the first 1 1/2 weeks looking for the right deal, I finally made an offer on a nice 
single wide in a not too distant mobile home park. It was in great condition in a nice clean park,  but 
with few amenities. The owner wouldn’t do a Lease Purchase (my favorite type of deal) he was a 
don’t wanter who WANTED  ALL CASH. The owner informed met hat he lent the money to his 
good fer nuthin  son for the home and they had an unfortunate financial disagreement. He wanted 
out!  He paid $15,500.00 for the home and sunk another $3000.00 for improvements. He was 
asking 9K for it  ( it was well worth it)!   I  sensed that he was motivated and offered him 4K. He 
told me he wouldn’t take less than 6K. So I said I would think about it, hoping that he would come 
down in price. The next day he sold it to another smarter investor for 6K. I blew a 7-9K profit 
potential.  Oh well, if it was easy everyone would do it. Cie La Vie on to the next deal.

Claude’s (Father’s) Quote:  “If you miss the streetcar, there’s another one in five minutes.” 
This same rule holds true for real estate. THERE’S ALWAYS ANOTHER DEAL 
SOMEWHERE. 

The second offer I made went a lot better. This mobile home was a double wide 2 bedroom/1 bath 
with a yard and storage barn. I found this unit by driving through a park and I saw a vacant unit 
with a very large ‘for sale sign’. Vacant units are always a good omen in any kind of real estate if 
you’re the buyer.  I called the owner who was really motivated, as she was moving to Montana as 
soon as she got rid of the home. By the way, it was Free & Clear (no mortgage/liens). It was in a 
good park which had all the amenities (including a skirt & swamp cooler).

The Deal: I Lease Optioned the property ( what else) on a 2 Year  option contract for $595.00 per 
month which included the $350.00 per month space rent. I locked in the purchase price for 
$5000.00.  The value conservatively was $12-$15 K.

 * A wonderfully tasty, decadent & completely un-nutritious deep fried burrito filled with meat, 
cheese, beans and unknown things. 
Note: Be careful when determining competitive prices (comps) on mobile homes.  I found the 
prices are all over the map. (Very similar to buying used cars.)   

The seller  gave me the balance of that month rent free,  and I gave her 1 month option 
consideration.

I ran a ‘rent to own’ ad where I would give the Tenant/Buyer a 100% rent credit for one year. I very 
quickly found a nice couple who gave me $2500.00 in up front Option Money and $695.00 per 
month rent.  We settled on a purchase price of $12K.

  Profit Picture: $2500.00   (Option Consideration)
                       $1200.00  (1 year positive cash flow) {$100.00 X 12 mo}
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                       $3700.00   (Gross Profit)
                   -  $  595.00  (my paid option consideration)
                       $3105.00  (Net Profit )

OK, OK,  I know it’s not the $5000.00 I wanted, but even Donald Trump has an occasional off 
day. Anyway, when they exercise their option I will receive another $1000.00. What’s wrong with 
making $4105.00 by renting with an option ? !!!!! 

Best of all I have no money in the deal. Remember I recouped my  original $595.00 investment.

There are many bargains to be found in these wobbly boxes. Start looking, get knowledgeable, 
make offers and of course, be creative!!!

______________________________________________________________________________

Mentoring to Success

By: Claude W. Diamond J.D.
.

Want to know the quickest, surefire way to find the Success that you have always desired ? 
It’s a technique that has been practiced since man invented Guacamole. It has been utilized by 
Winners from all walks of life;  the best athletes, the wealthiest entrepreneurs. It’s been called many 
things by many people such as apprenticing, teaching, coaching, counseling, tutoring, guru-ing and 
recently, consulting.  I prefer to call it what it is, One-on-One Mentoring to Success.

Definition:  Mentoring-The process of guiding and teaching another One-on-One to achieve 
proficiency and eventual success in the same manner  which the mentor has achieved.

The books, tapes, CD’s, bus rides, boot camps, hot foot coal walking parties, crowded seminars,  
and buy one-get one free gurus are where most of us begin in our search for specialized 
knowledge. I began my career in the field of creative real estate trying some of the aforementioned, 
just to find out it wasn’t enough.  After all, if I had a question, who could I call? I was usually given 
enough knowledge to become dangerous and there was never the promised support to get me to my 
primary goal. 

Only one thing worked to aid me in achieving my goal of Total Financial Independence and that 
was having my own Mentor.

Claude-ism: “Give a man a fish and all he has is one smelly fish.  Teach him how to purchase, 
wholesale, distribute and market fish and now you’re talking prosperity.”

I was young, impatient and needed an edge.  I needed something more and Max (my Mentor) was 
the solution.  Max helped me to focus, to make a plan and to set goals.  He taught me what worked 
and those things that  did not work. I found myself learning at the speed of light from a true master 
of prosperity and entrepreneurism. I didn’t have to reinvent the wheel. Max already had done that 
for me. He was my sounding board and he was there to correct me when he knew I was heading for 
disaster. He was my Mentor.
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Claude-ism:  “If you want to become a millionaire, you had better work with one.”

Find the most successful person you can in the field of endeavor in which you wish to excel. You 
must find a way to learn from that person any way you can. There are Mentors available on a fee 
basis (such as yours truly) who specialize in real estate, personal achievement or just about anything 
that you can imagine. Others might have an apprenticeship program in which you work and 
simultaneously learn by just being in that environment. The following are a couple of suggestions 
for finding and getting the most out of your mentor.

Claude-ism: “Always consider the Source. Don’t retain a Mentor who drives a Yugo®.”

1. Accept no Substitutes:  You work hard for your money and you’re probably paying a 
premium price to get the specific results you want.  Accept no substitutes!! Make sure your 
Mentor is really doing the training, not some groupie, gopher or hang around-wannabe guru. If the 
Mentor wants your money, make sure you’re working with the real McCoy, not some ridiculous 
stand in or phone room/boiler room set up !! 

2. Success Stories/References: As in any field, there are also phony baloney's. Ask for references; 
other clients (mentees) and speak with them.  Don’t accept the ‘protect the privacy’ nonsense line.  
Anyone who is Mentoring successfully will have no problem providing success stories.  In fact, 
they should be shouting from the mountain tops!

3.  Study Ahead:  Read and listen to everything your Mentor has produced prior to working 
together.  Don’t waste time on the basics.  Make your time together as productive as possible.

4. Availability:  Is your Mentor available on a reasonable basis and does he return your calls 
expeditiously?  Are you just  getting voice mail all the time?  One well known  and pricey guru’s 
office told me that Mr. Guru doesn’t have the time to ever speak with his clients prior to the 
meeting.  I replied that if he was too busy to speak with me now, how could he support me later ? 
He had no answer for me.  Note: My Mentees (students) can phone me directly at my home,  E-
Mail,  Fax me or use a carrier pigeon.  Remember, a Mentor has a duty to be there for you.

5.  Attitude:  Is your mentor a real person, a good guy or gal,  someone who you can relate to ?
Stay away from the pretentious snobs.  I have a t-shirt that reads “Attitude is Everything”.  A 
Mentor relationship is very special and you should feel that this is a person who has your best 
interest at heart. There is only one kind of attitude which is acceptable,  A GOOD ONE !!
Remember, this is a long term relationship!

6. Success Plan:  No one can achieve the success they desire without a plan of action. Your Mentor 
should have such a plan all spelled out for you A-B-C style.  He should be focused on your 
success. 

Final Advice: Mentoring & Coaching Others to Succeed  What goes around comes around. When 
you have achieved your success, work with others. I can unequivocally state that the most 
satisfaction I have ever felt professionally is by teaching others to discover the same happiness and 
prosperity that I have found.  I also discovered that  by mentoring others it has  helped me to 
prosper more financially and even more significantly,  as a human being. There is no substitute for 
a Mentor relationship.
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Lease Purchase Logic

By: Claude W. Diamond J.D.

This article will change your entire perspective towards real estate investing !   

There are hundreds of creative real estate techniques out there to choose from.  No doubt you’ll 
recognize a few from the following list of winners:   Buy low - sell high, find them, fix them, farm 
them, forget them, sweat equity (yuck) and who could forget the all time favorite Nuthin’ Down -
Nuthin’ left! 

With such a vast selection from which to choose, which technique is the most logical to use?

There is one strategy that will allow you to profit up front in real estate every time and best of all 
there are NO BANK OR ANNOYING FINANCING & QUALIFICATION PROBLEMS. You 
don’t have to risk your savings, there are no taxes to pay, and no micro management of tenants & 
toilets.  You’re probably thinking that no such investing exists and that Claude must have a very 
wild imagination!  

If you’ve never heard about it, then it is time for you to learn about the best money making method 
in real estate.  It has many names including, Lease Purchasing, Renting to Own or Leasing with an 
Option.  Whatever you call it, to the informed investor who understands the concepts and strategies 
of Lease Purchasing it can mean consistent cash flow.  With this method,  anyone can control real 
estate that generates immediate profits without having to become a real estate expert or by having to 
look at hundreds of houses.  If you know how to rent, have a little horse trader in you and have the 
correct contracts then you can be a Lease Purchase Investor.  Imagine putting together all kinds of 
profitable cash generating transactions in your home office. You can sit in your running shorts all 
day  (I do live in Southern California) with just a telephone, a good cup of Starbucks™Kona 
Coffee and an understanding of the concept  and the power of options.  

Why Lease Purchase?
Why not ?  Controlling real estate through Lease Purchasing whether it’s for your own home or 
with an investment property,  is by far the superior method of  creative finance.  Lease Purchasing 
helps to remove the traditional adversarial relationships that exist between buyer and seller and 
produces greater profits with less risk.

In most real estate transactions there is a natural tendency between the buyer and seller to try and 
beat each other up.  One wants a lower price and the other wants a higher one.  Hours and days can 
be spent negotiating all of the terms.   Next come all of the difficulties associated with deposits, 
qualification, appraisals, title companies,  lenders,  escrows,  lawyers, etc., etc.   Lease Purchasing 
eliminates these problems and lets the buyer and seller have a win-win experience and get the deal 
done.

A Lease Purchase is a process where a rental agreement is combined with a purchase or more 
specifically, an option contract.  Price,  length of contract, escrow instructions,  rent credit  and  
other pertinent terms are all negotiated in advance.  The tenant/buyer has a percentage of his rent 
credited to the down payment or off the price.  In many cases, more money is being applied 
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monthly than an actual mortgage payment would be to the principle if you out and out purchased 
the property. 

There are three main parties that can become involved in a Lease Purchase.

The Tenant/Buyer
This is a renter who can’t purchase a home through traditional means or who is just not ready to 
commit (or one who is a smart cookie).  This buyer may not have a large enough down payment for 
a bank loan,  may have minor credit problems,  a new job,  a high loan to debt ratio or other reasons 
that make a traditional purchase of a home impractical (impossible) at this time.  Most buyers are 
aware of the advantages of home ownership (tax shelter, appreciation, security, etc.) and are eager 
for a chance at home ownership, thereby getting out of the rental rat race.  Our buyer can lock in the 
future purchase price even though ownership may not transfer for a year or longer.  A percentage of 
the rent can be credited toward the down payment or off the price.  During the terms of the contract, 
the tenant/buyer has time to check out the house, the neighborhood and to obtain the best financing.

The Landlord/Seller
If you are a seller and the market demand is very low for your property,  the best way to get your 
full asking price would be to Lease Purchase your home.  Since you are being flexible on your 
terms you are entitled to get your full asking price and a higher than average or premium rent for 
your property.

When you find a prospective buyer/tenant you normally receive option consideration.  This is a 
nonrefundable amount, that in many cases, can be several months rent.  If and when the buyer 
wishes to exercise her option,  you will  receive your profits when escrow closes.  If the buyer, 
however, allows the option to expire you also win since you can begin the whole process all over 
again and either renegotiate the contract or find a new tenant.  In either case, you receive more 
option consideration for the same property.   If the property sells, then you use some of your 
profits to reinvest in another house.  The potential for profit for the seller is fantastic since a well 
negotiated deal will always reap profits at every stage of the Lease Purchase.

The Investor
The Lease Purchase has everything an investor needs to make prudent, profitable investments in real 
estate.  Utilizing the principles of leverage an investor can control properties that normally require 
10-30% down without using a lender nor going through the loan application process. The investor 
can profit by utilizing techniques such as subletting, assigning, quick flipping, creating paper and 
consulting on individual transactions. 
 
The Lease Purchase
Lease Purchasing is the absolutely best way for the beginning  or seasoned investor to be involved 
in creative real estate. It can generate high profits and carries minimal risk and investment.  It is a 
Win/Win concept for all the principle parties concerned and it’s a true niche in a world of so many 
eclectic real estate techniques. Best of all,  Lease Purchasing can make you money while being fun.
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The Lease Purchase Advantages 
or 46 good reasons not to make flipping hamburgers a career choice

By: Claude W. Diamond

Lease Purchasing is truly a Win /Win Strategy in the field of creative real estate. The reason is 
because it is not adversarial. There are plenty of advantages and profits for everyone. Consider how 
many transactions you can profitably produce when price is not an issue. Compare the following 
lists to any other methods in real estate and you will discover, just as I did, that there is no substitute 
for the niche called Lease Purchasing.
   
Seller/Landlord Advantages - The Seller/Landlord is essentially the owner. Imagine being able 
to make offers on properties listed in the rental  and for sale  section of your newspaper. Further, 
once you understand the many strategies of Lease Purchasing you can do deals with the motivated 
seller, AKA:  Henny Youngman  deals “Take my home, PLEASE!” the unmotivated seller, “I want 
full price and I won’t take a cent less” and everyone in between. You will literally make the most 
profitable, hands off and fun deals of your real estate investor career. All you need is the specialized 
knowledge of the strategies, the correct contracts and, of course, an understanding of the 
advantages.
  1.  Less Haggling Over Top Sales Price.  
   2.  Larger Available Market Of Buyers To  Choose From At All Times.                                      
  3.  Better Quality Tenants (Nothing is better than a motivated Tenant/Buyer with a large cash 
commitment).  
  4.  Higher Rent Than Usual For Market.
  5.  nonrefundable Up-Front Option Consideration.
  6.  Over market rents (Just give excellent value).  
  7.  Maintenance Can Be Delegated (Yea! No more squirrels nesting in the heating vent calls).   
8.  No Management Headaches  (The rent is paid on the first, late on the 2nd of the month).
  9.  Seller Remains On Deed  (No risky wraparound deals).    
10.  Seller Retains Tax Shelter  (Naturally).   
11.  No Long Vacancies  (Just give generous rent credit and the phone rings off the hook).
12.  Positive Cash Flow  (My daughter’s  first 3 words).
13.  No Realtor Commissions To Pay (6-7% Savings)  (Hang up the gold jacket).
14.  No Closing Costs  (Tenant/Buyer pays for these in conventional financing).        
15.  Safer Than Conventional Rentals  (Very few ‘tenant from hell’ stories here).                
16.  It Works!                                                             

Tenant/Buyer Advantages - Imagine negotiating and moving into the home of your dreams today 
and buying it several years from now!  Consider the market need for helping others who can’t get 
past the bank by helping them to get started in home ownership. Yep, the advantages for the 
Tenant/Buyer are such that they will beat a path to your door.
. 
  1.  Very Low Down Payment (1-2%  vs. 10-30%).
  2.  No Loan Qualification Necessary Up-front.
  3.  Rent Money Is Working For You  (AKA: Rent Credit).
  4.  Option Consideration Is often Credited 100%.
  5.  Price Is Usually Locked In Up-front. 
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  6.  Profits From Any Appreciation. 
  7.  Time To Check Out The Home ( Make sure the roof really doesn’t leak)!
  8.  Time to Check Out the Neighborhood and Neighbors  (I would hate to discover that my   
        neighbor runs a combination pit bull training and Karate school in his garage)!  Check out the   
        movie The Suburbs  if you doubt me !!!
  9.   Time To Obtain the Best Financing (No pressure, no rush, no bank financing up-front).
10.   No Taxes To Pay  (Libertarians love Lease Purchasing)!
11.   Buys Time To Repair Credit or Develop Needed Down Payment  (The luxury of time).
12.   Quick Move In Time (Back up the truck to the garage). 
13.   No Lengthy Escrows or Mortgage Approvals.         
14.   Rents are Negotiable (Heck everything is negotiable)! 
15.   You can live in the home of your Dreams today which you can Buy Tomorrow (Good idea)!

An Investor’s Viewpoint - The Lease Purchase has everything an investor needs to make a 
prudent and profitable investment in  Creative Real Estate.  Utilizing very small down payments of 1 
- 2 %, an investor can control several properties that normally require 20 - 30 % in down payment.   
For example, on an investment property valued at $200,000.00 an investor can expect to put 
between $40,000.00 to $60,000.00 down for the purchase.  Through a  Lease Purchase, the investor 
can control as many as 10 or more properties with the same amount of money!   This is Maximum 
Leverage at its best!  Lease Purchasing is a field where there is little competition.  Let everyone else 
do the foreclosures and fixer uppers. Let’s work smart and develop multiple streams of cash flow 
with a profitable concept.  Best of all, everyone can win!

Investor Advantages
  1.   Maximum Leverage - Minimum Cash Outlay (What’s better than controlling properties with a 
mere  pittance)? 
  2.   Profits. Almost too numerous to list here!! (Option Consideration, Positive monthly cash   
        flow, Cash at close or a note, Assignment fees, Property sale, Consulting fees and more).
  3.   Very Little competition   (Ask Donald Trump, he loves options).
  4.   No Maintenance  (Hang up your plunger)!
  5.   Price Protection (You can make money if the real estate market goes up and can give the   
        property back to the owner if it goes down.  Mucho safer than traditional investing).
  6.   No Land lording  (See the movie Pacific Heights).
  7.   Control Without Overhead  (A great home business, a 30 second commute)!
  8.   Positive Cash Flow  (There’s that word again)!
  9.   Minimum Risk - Little money in the deal, no bank qualifying necessary.
10.   Peace Of Mind  (I have been to the mountain top of real estate success).
11.   Minimal Liability   (You can Wheel & Deal  on properties without the usual risk).
12.   Appreciation  (The price is locked in so you can profit in upswings).
13.   Assignment   (Be the middleman and wholesale the deal to another. You’re out of the loop). 
14.   Paper - Create high quality notes through your own Lease Purchase Transactions.
15.   Profits  (Yes, its worth saying twice)! 
           
In summary, Lease Purchasing is the best  way for the beginner as well as the seasoned investor to 
be involved in creative real estate. Lease Purchasing can generate high profits with minimal risk.  It 
is a Win/Win concept for all the principle parties concerned.

Of course if you don’t believe, me you can always buy a plunger and go back to fixers, tenants and 
toilets! 

I wish you real estate success.
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Lease Purchasing + (Creativity X Knowledge) 
= Great Paper

by: Claude W. Diamond
   
      
Like many of you,  I became interested in Notes and Paper through the Real Estate transactions 
which I created.  Real estate has its ups and downs,  but paper is a source of profit without the usual 
tenant and toilet problems. Several of my real estate transactions have produced very nice paper, but 
the highest yields always come from notes that I create,  particularly from my Lease Purchase 
transactions. 

I find that I just don’t have the time, tenacity or patience to constantly send mailers or to make 
phone calls to find QUALITY/PROFITABLE notes.  It seems that  all I have ever found are 95% 
LTV notes for properties in Iraq or Yugoslavia! 

Don’t buy notes, Create Them !!!

One of the best ways to yield high profits from paper is to create a scenario where I don’t have to 
invest a great deal of money, but rather where I have a lot of leverage ( or my favorite word, Control 
) in a property.   I aggressively find properties where I rent with an option.

Sublet and Assign

I Lease Option a property for as little money as possible (usually 1 or 2 months) and negotiate the 
best price in lieu of rent credit towards the purchase.   I then,  through a variety of contemporary 
marketing techniques Sublet the property,  recouping my investment and generating an instant profit 
(option consideration).   Sometimes I profit from the rent and at the close.  If the property is 
purchased I either take cash or a note back in order to help the buyer close.  In other situations, 
when I want to generate immediate cash I assign my Option to an investor with a tenant already in 
the property.

Examples:  I negotiated a 2 year Lease on a property worth $240,000.00.
The selling price to me was $200,000.00 with  $1400.00 Option Consideration and $1400.00 per 
month.  I subleted the home  on a one year Lease Purchase with $8,000.00 up front option 
consideration.  The buyer moved out six months later and I kept the option consideration as allowed 
by  the contract.  I next subletted the property to another couple for $5000.00 who allowed their 
option to expire.  I then sold my option agreement to an investor for an additional $5,000.00. 
(Remember,  the property was 40K under market and I was out of the loop completely). The 
investor informed me that he made $19,000.00  one year later.... Not bad! 

The above transaction netted me a gross of $18,000.00 on a $1400.00 investment.  I did not have to 
pay taxes, insurance, maintenance, home owner fees, etc.  My only cost was the $1400.00 per 
month which I was receiving from the tenants ( with a small monthly profit from the rent ).  I sold 
my option contract, as it was assignable, just like a note. The yield from a $1400.00 investment to 
recouping 18 K within 12 months is uncharitable!
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In another transaction,  I found a nice condo with a very motivated out of state owner whose  
property had been empty for several months.  I made the owner the following offer:
2 year Lease with Option to purchase at $800.00 per month with  $1600.00 Option Consideration 
and a sale price of $100,000.00.   I then placed one of my buyers (found in advance of offer) in the 
property which I sub-Optioned for 1 Year at $1000.00 per  month with $4500.00 Option 
Consideration.  Next  I sold my Option contract to an investor for $4500.00. The investor will reap 
the positive monthly cash flow and will make a tidy profit when the property is purchased.

Note:   The new investor, of course, must honor my agreement with the tenant in the dwelling.

This entire transaction grossed $9000.00 less the $1600.00 I paid. I made $7400.00.
These transactions create an excellent way to originate paper and maintain cash flow while keeping 
your investment and liability very reasonable.  (Sometimes they bring big deals, too!)
All it takes is a Lease Purchase plus some Creativity and that will equal great Profits.

STRATEGIES

1.  I negotiate a Long Term Lease with an Option and sell or assign the Option to another.

2.  Same as above, but I sublet the property with an option to another buyer.  I receive option 
consideration over and above what I paid,  a profit over and above the rent I negotiated and some 
profit at the close or I take back a high quality note.

3.  I find a Long Term Lease Option,  find a tenant to sublet to and then assign the entire deal to an 
investor.  The investor will reap the monthly profit and recoup his investment and if the property is 
purchased will reap even greater profit at the close.   In the event the property is not purchased he 
can buy the property himself for the lower price or sell the option to another.   If the option is close 
to expiring,  it sometimes  can be renegotiated for a longer term with the owner.

In summary,  Lease Purchases,  if negotiated with superior knowledge can create control in any 
type of property without large deposits, bank qualification and can generate up front cash 
(consideration,  residual income (Rent) and cash profit at the close or you can take back a note). 
Finally,  if you create and negotiate a good enough deal you can assign your option contract to 
another.  I find that creating profits with options lends itself to high profits, immediate cash flow, 
control of properties with very little down and a great way to create your own paper.

“THE BEST NOTES ARE THE ONES I CREATE.”  - CLAUDE W. DIAMOND J.D.
_____________________________________________________________________________

I Win -You Lose Philosophy

By:  Claude W. Diamond J.D.

I just got another wacky phone call in response to one of my Lease Option ads.

The lady had recently attended a buy low-sell high real estate (get rich licking envelopes) seminar 
and had a scintillating offer to make. Considering myself a flexible Real Estate Investor,  I waited 
with baited breath (where does that expression come from ?)  to hear what she had to say.
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She offered to buy my home if I would do the following:

A. I should immediately refinance my home. 
B. I should give her most of my cash equity from the refinancing.
C. I should  take her note for the cash with no payments or interest for one year.
D. I should Repaint & Carpet the house.

IS THAT ALL ??   WHY would any sane person even consider this type of Offer ???  “What  am  
I  going to get out of this?” I asked.  (I know it can’t hurt to ask, but this offer was incredulous 
!!!!)

“I don’t know”?!!  she said, “those are some of the offers they told me to make at the  seminar 
which I just attended.” 

“This sounds like a you win - I lose offer.”  I replied.  (I should have asked her if I should throw 
in the Ginsu knives and the Bamboo steamer!)

I told her that if she contacted 100 people a day, with that type of offer, I was sure she would soon 
be a proud owner of a home in Chernoble,  Russia  or Love Canal,  New York.

I began to ponder why her method was destined to fail sooner or later.  I just can’t see anyone 
making this kind of offer on a long term basis. For starters, it is just too difficult and it does not 
promote the likelihood of any kind of deal occurring between the buyer, seller or the investor.

I avoid adversarial Real Estate;  I prefer a WiN-WiN type of Attitude !   After we hung up the 
phone I jotted down some ideas that I have found produce the best way to do a profitable volume of 
real estate transactions without needing a gun permit: 

A. Be a Problem Solver - The Investor with the most solutions or ideas can make the most deals 
happen in Creative Real Estate.  Example:  Well  Ms. Seller, we could do it this way  or perhaps this 
way, which would you prefer?

B. Empathy - If the seller has  problems concerning their property (financial, personal,  etc.) show 
some compassion.  It’s OK to negotiate the best deal you can, but it’s another to kick someone 
when they are down. 

C. Never Stop Learning -  No one has a monopoly on knowledge. Find a knowledgeable Mentor 
or someone who has made it. Keep learning all the time; you should never stop learning.  Ask 
reasonable questions or try making multiple offers that present different choices to the seller and 
which present profitable opportunities for you.

D. Enthusiasm - Nothing beats a good, positive energetic attitude.  Be up front and forthright and 
carry yourself with the right attitude. Nothing can replace a genuine excitement about doing a great 
or (even a not-so-great) deal.

E. Honesty - It’s been said, “You can’t cheat an honest person”. Trust between the parties is the 
foundation of this principle.

Finally:  Lose, better yet,  never acquire the ‘I win-you lose’ Attitude.  Be Proactive and Structure 
your offers honestly and with fairness to all parties. Every deal cannot be a winner, but you can 
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sure try.  My offers are not always accepted the first time, but I always leave the door open.  I send 
follow up letters thanking the seller and tell them that they can call me anytime.  In fact, sellers often 
call me after a week or even several months later.  Sometimes we do a deal, but they know that the 
option is always there.

Have some Fun, this is the greatest business in the world. 

....Getting back to the phone call, I turned the offer down.

______________________________________________________________________________

San Diego, California is Lease Purchase Heaven

By: Claude W. Diamond J.D.

NOW  DON’T GET MAD AT ME !!

I just can’t keep a secret like this any longer. I know my fellow San Diegan Investors, Mentees, 
Clients and loyal readers of The Lease Purchase Times© are going to barrage me with phone calls 
complaining about this article, but it’s time the truth came OUT! 

San Diego, California is a Lease Purchase Heaven, a dream come true, a Mecca for the rent to own 
convert. How did I come to this astonishing conclusion ? 

A little Background: I’d been a private investor in New York and New Jersey working very hard  
specializing in creative real estate. I utilized the basic Find them, Fix them, Rent them, Go Broke 
with them concept that is proselytized so often. It was on the east coast that I met the one person 
who would change my concept of making money in real estate forever and enable me to achieve my 
financial goals.  That person was my Mentor Max. He taught me how to control properties (with 
options) instead of  buying, flipping and renting. Max told me that the concept would work 
anywhere there was property and now I wanted a chance to find out. My better half CJ agreed with 
my decision that it was time for a change of locale. We were both sick of the long cold winters. I 
was going to hang up my snow shovel forever, give my brother the snow blower and move to a 
warmer climate.  (As a parting gift, my father-in-law gave us a windshield ice scraper so we would 
never forget!)   CJ suggested San Diego as it is warm in the winter.  As an added bonus, the 
Mexican food (I love Carne Burritos) is GREAT!   In a moment of decisiveness, we decided to 
make the move. Six weeks later we loaded up the truck and moved ‘ala’ Beverly Hillbillies, to the 
strange land known as Southern California.

Claude Moving Tip:  Never drive one of those move yourself rental trucks. The darn thing I 
drove across the great USA would only go 55 miles per hour downhill with the wind behind me.  I 
also found a new recipe for growing hemorrhoids. You take one  20 foot truck with bad shocks, add 
bad road food,  shake well for six days and voila´ you have dingleberries! Take my advice, sell 
everything you own at a garage sale or give it away and take the plane.

We settled in quickly.  I was biting at the bit to see what my new digs (home) had to offer this 
creative Lease Purchase investor.  I  discovered that renting to own is downright respectable in laid-

A Collection of Lease Purchase Article©

                                                                          45 



back San Diego.  For that matter, all types of creative real estate is practiced here.

The following is a list of some of the reasons I found San Diego to be a Lease Purchase Heaven:

Newspaper:  Renting to own is so acceptable that we even have a Rent to Own section in the 
classifieds. There are usually 50 to 100 Lease Purchase homes in the paper. This is a great place to 
either find them or market them. Other sections included are investor property, trust deeds/paper, 
real estate wanted and individual mobile homes, condos, townhomes and single family homes either 
for rent or sale.

Weekly FSBO** Magazine:  San Diego has a neat publication called the House Trader® which 
is a forum for homeowners to sell or rent their properties. Owners can place a picture of their 
property, a brief description and terms, either for sale or rent by owner. The ad runs for several 
weeks and the cost is quite nominal.  ** FSBO = For Sale By Owner. 

Online Information Services:  San Diego is the home of Data Quick®, the state of the art On- 
line property information service. No more going to the courthouse digging for property records on 
an old, dusty and broken microfiche machine. Using my computer, a modem and a telephone line, I 
can check ownership, financing, square footage, competitive pricing and more. Data Quick® also 
provides foreclosures, absentee owners, REOs (real estate taken back by the lender) and mortgage 
information.  I can even do searches in many other states.

Escrow Companies:  Imagine, no more lawyers are required to put the deal together. In San 
Diego we use escrow companies which work professionally, efficiently and much cheaper than any 
attorney I ever used at a closing. This alone was worth moving here.
 
Board of Realtors:  Yes, we have realtors and brokers here, too. In San Diego you can be a 
$50.00 affiliate member which entitles you access to meetings, lectures, real estate libraries and best 
of all, the networking.

Title Companies:  Competitive prices and efficient closings, plus a BIG bonus. Most title 
companies have customer service departments who will do preliminary research (comps) for the 
active investor at no charge.

Auctions: There seem to be plenty of Auctions such as HUD, FHA, VA you name it, there is no 
lack of foreclosure property available here.

Economic Climate:  I have been here during the booms and the doldrums and have made money 
on either cycle.  Lease Purchasing works in an up or down market.

Flexibility Index:  Buyers and sellers seem to have greater flexibility towards creative real estate. 
It’s a great place to make creative offers.

Weather:  Great, no make that Awesome Weather. Goofy  TV weathermen abound here because 
they really have nothing to do. Hey, if you’re going to be a real estate investor (or anything else) 
you might as well do it where you enjoy the climate. 350 days of Sunshine - 8 inches (or so) 
average of annual rainfall (more in a leap year).

On second thought, forget everything I said; it’s all a fabrication.  This is a fable, a novel, 
a political soundbite with absolutely no redeeming value. Never mind anything I said, 
stay home. (I just came to my senses!)
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Real Estate Agents Need Love & Money, Too
or Some of my best friend are agents

By: Claude W. Diamond J.D.

“I hate real estate agents.”
“Realtors™ just don’t understand me.”
 “Real Estate Agents, Lawyers, and Bankers are deal killers.”

These are the statements I regularly hear from many frustrated investors and even other real estate 
agents. Investors and real estate agents for many reasons are like oil and water. Well I am one 
Investor who doesn’t waste a resource. 

I would like to let you in on a little secret: 
The RIGHT real estate agent or broker can be your best ally in operating a successful money 
making Lease Purchase business.  Heck, some of my best friends are agents.

For example my friend, real estate agent Bob, calls me every week about deals. He has a constant 
source of people who can’t get past the bank, properties that are sitting on the market, owners who 
are motivated,  general  information,  comparable prices,  and golf tips for me. What does Bob get in 
return ? Last year I gave Bob over two (2) million dollars in real estate listings, property 
management clients, consulting and referral fees, real estate commissions and an occasional lunch. 
Ours is a win/win relationship. We both make money without stepping on one another’s toes.

Let’s face it some of these folks are the hardest working, lowest paid people in  a billion dollar 
industry. They have to go to special  schools, become licensed and regulated just for the pleasure of  
driving Mr. and Mrs. Looky Lou around. They have to sweat out  the buyer and seller agreeing on 
terms, coordinate the escrow companies, lawyers, title insurance, repairs, inspections, financing and 
more.  When a  deal finally happens they are compensated by a  percentage of the sale usually  not 
in excess of 6 or 7 percent. They then have to split this princely sum with 2 or 3 other people; 
brokers and other agents. When you account for the overhead of advertising costs, cell phone, 
pager, give backs, signs, open houses and 20 other things that I can’t think of right now there isn’t 
much profit left. You only need to find one professional like Bob to  change your opinion of 
Agents.

Here are a few suggestions for finding your own “Bob the Agent”. 
 
1.  Locate:  Work with winners.  Select the best Agents or better yet brokers that you can. I prefer 
Re/max™ Agents because they choose real estate as a career rather than as a part-time diversion. 
These agents have to pay a monthly fee to operate, but get to keep their lions share of the 
commission.

2.  Communicate:   This is the key to success.  Let your agent know what type of properties you
specialize in (i.e. single family houses, condos, mobile homes, etc.) and your favorite techniques 
and financing (foreclosures, lease purchasing, fixers, etc.).
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Here are some sample dialogues to open doors with  real estate agents:

A.  Hello, I saw your ad and was wondering if you and your client would consider a rent-to-own 
offer on the advertised property. You would profit in the transaction regardless if the home closes 
or not. 

B.  Hi Dude! (California Version) - I am a Lease Purchase investor and I have many people who 
have called me on my ads, too many in fact. Do you ever get potential buyers who don’t qualify, but 
who would like to get in a good home in a nice neighborhood?
C.  How Ya Doin’? (N.Y.C. Version) - Do you have any properties listed that will be expiring soon 
where the owner would consider a full price offer in return for doing a Lease with an option to 
purchase with rights of assignment?  Do ya know what I mean?

D.  Bird-dog Version - Ms. Agent, how would you like to increase your cash flow significantly by 
working with me structuring rent-to-own deals?  You would receive a consulting fee up front 
regardless if the deal closes or not.  However, if it does close you will receive your usual 
commission.

E.  Adversarial Florida Guru Seminar Version - Hello, what’s the least your client will take for the 
property with nothing down ? 

3.  Access to the MLS™:  This is a wonderful resource designed just for real estate agents. Some 
regions of the U.S. use books, but most depend upon the modern computer. Contained within the 
MLS™ are the agent listed properties for sale, deals that are pending and homes which have sold. 
The information can be formatted for a specific area, prices, and types of homes. The data can be 
formatted for Lease Purchases, owner carry backs and all sorts of creative type financing as well as 
motivated owners. 

Tip:  Some areas of the country now have web pages with the local or state MLS™ and all sorts of 
information.  Imagine yourself making offers from your desktop computer via e-mail.

4.  Comps:  Need an idea of what properties sell or rent for; a good realtor™ can be indispensable. 

5.  Resource:  An experienced successful agent has knowledge of the best local mortgage 
companies, banks, escrow and title companies, property inspectors and the like. 

6.  Affiliate membership:  Many areas have affiliate realtor™ memberships where you can attend 
meetings, lectures and meet the cream of the crop.

Don’t waste your resources ! The profitable Lease Purchase investor needs a constant renewable 
source of homes, buyers, sellers, investors, etc. While you might not see yourself in a Century 21™ 
gold jacket or flying a Re/max™ balloon there are many win/win opportunities for investors who 
get to know those select professionals out there like Bob who are willing to share their years of 
experience.  Now you need only to go out and find them! 
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Real Deals-Real Profits

By: Claude W. Diamond J.D.

The following are some stories of real  deals and real profits that can be had by anyone who wants 
to take the time to learn about the niche in real estate that I discovered many years ago called Lease 
Purchasing. You don’t need a bank or a pot of gold, you just need specialized knowledge and an 
honest problem solving attitude. 

Deal #1: This was a single family 3 bedroom/2.5 bathroom home. The owner and I  negotiated a 3 
year lease with an Option to purchase. The rent was $875.00 per month.  I had a Tenant/Buyer 
ready to move in with $2500.00 Option money. (This goes into my pocket as upfront, tax deferred, 
nonrefundable profit). My Tenant/Buyer would pay me $1000.00 per month in rent.

The Problem: The Landlord/Seller wanted $3000.00 cash in up front Option Consideration.

The Solution: (Prepay the Rent) I paid the $3000.00, but in an entirely different way. I gave the 
Landlord/Seller $375.00 in  Option Consideration and the balance of $2625.00 in 3 months 
prepaid rent (January, February & March - $875.00 X 3 ). I would not have to make any rent 
payments to the Landlord/Seller for the next 3 months. I could keep all the rent that was paid to me 
by my Tenant/Buyer ($1000.00 per month) and recoup the $3000.00 that I had paid the Landlord/ 
Seller up front. 

The Profit: $2125.00 in upfront Option Consideration  ($2500.00-$375.00)
                      $1500.00 in positive monthly cash flow      ($125.00 X 12 Mo.)
                      $3625.00 First year net profit

Additional Profit Note: If the option is exercised by the Tenant/Buyer I will receive $8500.00 in 
a note or cash. If the Tenant/Buyer needs an extra year  I will receive an additional $2500.00  
upfront option money. (Option money is nonrefundable).  I win either way and I literally have no 
money in the transaction. If the Tenant/Buyer moves out I can repeat the process with another 
Tenant/Buyer.  I control (not own) the property for three years without having to pay Taxes, 
Insurance, Maintenance,  etc. and I have no Management hassles.

This is Smart Real Estate !

Deal #2: A nice 2 bedroom/2 Bath condo in a great section of town. The owner lived out of the area 
and the unit had been vacant for at least two months. He agreed to a two year Lease Purchase as 
follows: $700.00 per month with only a token option consideration ($100.00). The purchase price 
was 10K under market.

The Problem: The Landlord /Seller gave me great terms, but with no advance time to market the 
property. The beginning of the month or the first payment was due in 8 days. I had to move quickly 
and get a paying tenant/buyer.

The Solution: I ran my unique quick draw ads in the newspaper classifieds
(for rent & for sale) and offered 50% rent credit of the $850.00 per month rent ($425.00). The 
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phone rang off the hook and a young couple with $3500.00 option money wanted the home, but 
they couldn’t move in for at least 30 days. 
I had to pay the first months rent, but the numbers still worked out very nicely.

The Profit: $2700.00 Option Consideration $3500.00 (-$700.00 &-$100.00)
                      $1800.00 from positive monthly cash flow ($150.00 X 12 Mo.) 
                      $4500.00 First year net profit            

Additional Profit Note:  If the Tenant/Buyer exercises the option and purchases the condo, I will 
receive an additional  $1400.00 profit. If they move out I get to Lease Purchase the home all over 
again and collect option consideration from another.  Lease Purchasing opens a world of investment 
possibilities without Tenant & Toilet problems and is a source for excellent upfront profits.            

Deal #3: A beautiful condo with a view, 3 bedroom/2 bath, 1250 square feet. The owner will 
consider a long term lease (4 years) and will throw in some rent credit  ($100/MO) if we are willing 
to pay full market price in the Option Contract. He only wants one month down to secure the 4 year 
lease at $825.00 per month.

The Problem: The owner will not come down on the price, the condo needs some paint and the 
carpet replaced and there is a lingering feline odor (phew).

The Solution: I have my  favorite contractor paint the entire condo.  Instead of replacing the carpet 
in the entire house I  have my miracle carpet cleaner come in and once again he does an incredible 
job. The place looks and smells great (I swiped my wife’s pot pourri ). Total costs are $525.00.  
Instead of subletting the condo, I decide to FIF (flip it fast). I advertise the place as follows:

RENT TO OWN-NO QUALIFYING
$825 per month with $100/mo rent credit
Take up to 4 years to purchase !!!
(619) 421-4121

The Profit: I assigned (sold) the entire agreement with the owner for  $6500.00!!!
                                                 Repairs:         -$525.00
                                                       Ads:        -$105.00
                                          Option Money:       -$825.00                                                              
                                                    Total Profit   $5045.00                        

Summary: If you do enough small deals the big ones will  follow, besides the cash flow is great. If 
your bills come in every week you must also generate weekly income. Work the little deals and get 
rich nice and slow.
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Pssst,  Hey Kid !!!!
or Creating Wealth by Control

By: Claude W. Diamond

A dark shadowy figure came out of the corner of the alley and approached me quickly.*  I had been  
searching for this legendary wealth creation guru for years and finally I had found him!  My search 
was over.  His presence was even eerier as his face was masked with a thick winter scarf.

He motioned with his Diamond studded cane for me to come closer  and I nervously approached.
He had the presence of a man specially endowed with the knowledge of financial freedom.  I leaned 
forward and hungered for the words that I knew would finally make me wealthy.  He began like 
this: 

PSSST, hey kid, come here ! 

I understand  that you want in on my well kept secret on how to make the best  Real Estate Deals of 
your life. 

You won’t have to make 100 phone calls per day with a rotary  dial phone and check a little box to 
keep score.

You don’t have to spend a fortune advertising with free refrigerator magnets.

You won’t have to ring door bells all day. (Mom said don’t talk to strangers anyway.)

You won’t need banks, lawyers or large down payments. (Everyone say Amen!) 

“I once was young like you and I spent all my money on fixers, auctions, tenants, toilets, bus rides 
and seminars.  Everyone  seemed to be making money in real estate except me. Then one day I 
came upon the secret from my Mentor that I will now pass on to you. Are you interested ??? Are 
you worthy ???”

I nodded my head like one of those 1960’s toy dogs sitting in the back of a car window. “Yes, yes 
please tell me wise one.” I was drooling with anticipation for the words of wealth, just like a hungry 
man watching a PBS cooking show on Kansas City BBQ ribs (hold the secret sauce).

“The secret is quite simple young man;  ‘Why own when you can Control?’ You must learn the 
art of Controlling real estate instead of it controlling you. If you understand this one principle you 
will profit in ways you have never dreamed. You will have the Midas touch. Imagine generating 
upfront profits, residual cash flow, profits at the close, notes and assignment fees just by utilizing 
this specialized knowledge.”  

“But, Omnipotent One” I replied,  “I still don’t understand how you control something unless 
you have title to it.”
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* A tacky writer’s opener to get your attention. Besides it’s still better than opening with a dark and 
stormy night. (I think someone has used that one already!)

“AH HA !!  Questions,  good,  you’re paying attention. Young man, understanding this technique 
of lease purchasing has made me the wealthy man I am today.  A Lease Purchase can be defined as 
taking the best of two basic real estate techniques;  a lease and a sales agreement combined with that 
of an option.  Lease Purchasing is all about control and more importantly cash flow. If you have the 
control you can create the cash flow. Ownership is a liability for most beginning investors that they 
can hardly afford.”

Now listen carefully and you will have the rest of my secret.

“A Lease Purchase can let you control good properties in good neighborhoods by obtaining 
possession and control instead of title and liability. You must become a smart renter!”

Now, let’s break this down into three simple steps:

Step 1. Just like a tenant, you will have possession of the property by renting. You must negotiate a 
lease for as long a time period as possible. Remember the longer the better. 

Step 2.  Next  negotiate all the terms of an option to purchase in advance. An option is the right to 
purchase the home at a predetermined price and pre negotiated terms. 

Step 3. You must have an assignment clause within your contractual agreement. An assignment  will 
allow you to transfer or  sell your rights to another. If you structure your contracts correctly you 
can take an owner’s property and have the RIGHT to rent it, sell it, assign it, sublet it, hypothecate it 
and much more. You can make more money than you ever dreamed possible with someone else’s 
home. Let everyone else purchase the fixers and foreclosures. You will use this concept to have 
leverage, create profits and have control with minimal liability.

“So kid,  now do you understand that the money is made in the CONTROL, not in the 
ownership?”

I nodded yes.

I wanted to ask the strange old man some more questions, but in a blink of an eye he rode off in a 
blaze of glory in his chauffeured white Towncar. A passerby came up to me and asked who the 
strange man with the scarf was.  I told him that I wasn’t really sure, but he did leave behind his 
Silver Plunger. 

Author’s Note:  Hey, this article started off corny, might as well end it the same way.  
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Please, Call Me Seymore !
or

How to make $46,060.00 in six months without going to the 
bank, fixing the toilet or going crazy !

By: Claude W. Diamond J.D.

Me: Hello Seymore,  my name is Claude and I saw your ad in the paper on the home for rent.  Is it 
still available ?

Mr. Seymore Smith: THIS IS MR. SMITH and yes, the home is still available.

Me: I am looking for a home that I can rent for a couple of years with a possible option to 
purchase. Would you consider this offer?

Mr. Smith: Well we tried to sell it with Uncle Harry, the real estate agent before we moved, but now 
we’ll just rent it out because we can’t afford the two mortgages.  Renting with an option is OK with 
me if you can put up some option consideration.

Me: That’s great, could I have some details on the property? How much do you need and what were 
you trying to sell the home for ?

Mr. Smith:  The sales price is $285,000.00 and I’ll take $5000.00 down as option money. I need 
$1500.00 per month rent.

Intimate Details:  4 bedroom/3 bath older home in an upscale neighborhood.
                            First Mortgage $ 80,000.00 with no seconds or liens. 
                            Actual market Value: $310,000.00.

Me: (Acting like I’m going to faint.) O-My-Gosh, that’s a lot. By the way, what did Uncle Harry 
do for you ?

Mr. Smith: Nothing.  He held an open house, put out some cookies, some looky lou’s came in with 
their kids who ate the cookies and they left. The only up side was that he did leave us this 
wonderful refrigerator magnet and a calendar with a guava punch recipe.

It’s tentative offer time !

Me: I will sign a lease purchase contract (with the right to assign) today, take care of all 
maintenance & repairs under $200.00 and pay you scrupulously on time.  I’ll give you $5000.00 
up front as follows:  the first 3 months rent in advance and $500.00 option money.  I just might  
possibly get your property sold without any real estate fee or closing costs.  I will let you think 
about it and if you’re interested, I can come by this afternoon with the contracts and a check.
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To make a long story short I went to the home of Mr. Smith and we agreed to a purchase price of  
$265,900.00 !  Thank you Herb Cohen*.  I now control a $310,000.00 property for the next two 
years at  a wonderful below wholesale price. We have a spread of $44,000.00 with no taxes to pay, 
no responsibility for major repairs, no insurance to pay and all this for essentially $500.00 (the 
option money). This spread can be utilized to market the property quickly as a sandwich lease. I can 
profit up front, monthly and hopefully, if the option is exercised by my tenant/buyer, with some 
cash or a note at the end. Compare my Lease Purchase method to the way most investors are taught 
to purchase a property with the usual 10 to 30% down payment, qualification with the lending 
institution,  the title work, etc. I can now control a great home by just renting it.

* Author of You Can Negotiate Anything .  It’s the best $5.95 I have ever invested.
I ran an ad for this lovely home as follows:
Rent to Own $1750.00  with $1000.00 per month rent credit, ( I gave myself a raise of $250.00 per 
month over the negotiated rent of $1500.00) 4 bedroom, etc. Call  (970) 726-7979.

I found a great Tenant/Buyer/Executive who not only had $6500.00 to put down, but who had 
excellent credit and a secure employment situation. We decided to set up a two year sublease with 
an option to purchase at the full market price. I recorded my option with a memorandum and I 
opened escrow. The tenant/buyer’s rent payments come to me on the first of the month. I keep the 
$250.00 difference and pay the Owner (beginning the 4th month).  I recouped my prepaid rent and 
pocketed the $6500.00 less my $500.00 investment.      
                             
                                BUT WAIT A MINUTE!          The deal got better! 

The Tenant/Buyer called me on the fifth month of the rental and indicated his desire to purchase the 
property within the next 30 days. We renegotiated the purchase price to $290,000.00 as he had 
only accumulated 5 months rent and his $6500.00 option money. I took back a note for $24,100.00 
@ 12% interest only for 5 years with a balloon. (No, the note is not for sale!) 
 

Net Profit  Picture:     $  6,000.00 Option Money
                                   $  1,500.00 Positive Cash Flow
                                   $24,100.00 Note
                                   $14,460.00 Interest Only @12% ($2892.00 X 5 years)
                                   $46,060.00 total wonderful profit

The best part of the deal was in calling the owner and giving him the good news that he would be 
cashed out sooner than he expected. It began like this: 

Me: Hello, Mr. Smith, this is Claude.  I believe that I have some really good news for you..........

Mr. Smith: Claude my boy,  PLEASE CALL ME SEYMORE!
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No More Terlits*
*New York/New Jersey for Toilets

By: Claude W. Diamond J.D.

It’s 7:45 on Sunday evening in the Winter of 1972 or ‘73 in rural Lake Hopatcong, New Jersey.  
Outside it’s dark and very cold. I can barely see a light snow beginning to calmly fall and cover the 
ground.   I’m home with Mom and Dad,  earlier we finished a great hot dinner.  I think it was 
Mom’s fantastic pot roast with those tasty little Irish potatoes. I have anatomically connected 
myself to the large living room couch and I’m  stretched out with one of Mom’s soft hand made 
quilts. A snifter of brandy is within close proximity.  A Gilligan’s Island Film Festival  is on the 
tube and the dog’s head is resting on my belly as I gently scratch behind his ear. I am definitely 
SNUG; it just can’t get any better than this. I liken it to a scene from a Norman Rockwell Painting. 

What could possibly ruin this  scene of domestic Americana bliss ?

The Telephone broke the tranquillity !!!  A shiver ran down my spine, O MY GAWD!!!  I yelled,
“DON’T ANSWER IT” !!!!  But alas,  it was too late. Dad bellowed from the other room 
“Claude it’s for you!” 
 
The worst possible thing that could happen had just occurred.  Tom,  my Tenant called and 
announced in his most eloquent Brooklyneese accent: 

“Hey Clyde, that Terlit don’t werk.”  

Translation: Claude, the bathroom facilities are inoperative at the present time. 

I went for my arctic Parka, gloves and galoshes all the while wondering if all budding real estate 
entrepreneurs had to pay these kind of dues. 

If any of the above sounds familiar to you, then for better, but usually worse you are a Landlord.

The New and Unabridged Claude Diamond Dictionary defines ‘LANDLORD’ as follows: 
A person who had the highest aspirations of becoming a Successful Investor in Creative Real 
Estate, but  for reasons unknown, decided that  he preferred to repair Toilets instead. 

I learned very quickly that I didn’t enjoy the repair and replacement side of our business. The 
aforementioned property was barely breaking even and the maintenance was killing me financially. I 
just couldn’t afford to hire Mr. Fixit every time something broke.  Out of necessity I had to learn 
horrible skills like basic plumbing, house painting and the dreaded toilet seat installation. 

Note: Prior to owning and managing residential real estate I had to call the Marcal™  800 phone 
hot line just to install a roll of toilet (or terlit) paper. For your information, the paper is supposed to 
come over the top of the roll on the west coast and under the roll east of the Mississippi.

The best way I found to avoid the repair and maintenance jungle was to somehow delegate that 
responsibility to the Tenant from day one and get him to do it.  The following are a few ideas that 
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just might work for you:  

1. Reduce the rent if you can afford to and in return have the Tenant be responsible for all minor 
maintenance under a specific dollar amount.

2. Structure a Lease Purchase/Rent to Own and spell out in your contract that the Tenant/Buyer is 
responsible for all minor repairs. (He’s going to buy the property anyway).

3. Stay away from older properties. (I prefer newer homes anyway).

4. Forget real estate and go to medical or law school like Mom always wanted.
Back to my story.  I whistled for my faithful canine companion to accompany me on my crusade 
with my tenant’s commode, but he wouldn’t budge off the couch.  So much for man’s best friend 
or was the dog smarter than me ?  That is for greater minds to ponder!

______________________________________________________________________________

My Favorite Deal 
or

How I made $24,000 cleaning the Kitty Litter Box

By: Claude W. Diamond

That’s right.  I found a property,  flipped it within 60 days and netted a $24 ,000 profit in an up 
market!  It’s not the type of deal I do every day (of course, I wish I did) !  But the funny thing 
about being involved in Lease Purchasing:  the more little deals you do the more big deals seem to 
find their way to you.  Lease Purchasing is a creative financing technique that works in all economic 
climates.

Let’s start in the beginning.  I had received a call from a local neighborhood real estate agent who 
was trying to sell a nice one-bedroom condo with a drop dead view in beautiful La Jolla, California. 
The price was great, and the agent  I occasionally worked with called to say she had a seller who 
would consider a Lease Purchase if I would deal completely with his Tenant from Hell.  

It seems that they were pulling hairs out over an inconsiderate tenant who, with his four cats and 
extremist hygiene habits (he was a slob), had had his own way for a long time.  (I guess they never 
heard of an eviction.) The seller was actually trying to sell this place while this guy still occupied the 
unit!

The deal went as follows:     Term:  2-Year lease with Option to Purchase
                                              Price:  $85,000
                                             Value:  $115,000
                                             Option Consideration:  $1000
                                              Rent:  $800 per month

The first thing I did was approach the tenant with five crisp $100 bills.  I told him that if he moved 
out by the weekend  the money was his.  He exclaimed that he could be out by Thursday,  cats and 
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all! 

I got the keys and took a closer look. What a mess!!!  What a smell!!!  We had to use at least 3 
coats of paint !  Apparently the cats used the carpeting as their kitty litter box !  Not only did the 
carpets have to be replaced, but the base board molding did as well ! You can imagine what the oven 
and refrigerator looked like!   I should have sent my findings to a laboratory for analysis, no doubt 
a new or hybrid strain of some bacteria would have been discovered!  Good thing my wife trusts 
my judgment, I wouldn’t let her see this property until it was cleaned up.

Two weeks later we had converted this sow’s ear into a silk purse.  It was gorgeous. I put the unit 
up for sale and received an offer the first week.  We closed in 38 days to an all cash sale/exchange. 
The sale price was $112,900 generating a net profit of $23,900 (OK, so it wasn’t exactly 24K) with 
a $4000 investment.  ($1000 Option Consideration + $3000 for  repairs & advertising.) Not a bad 
return for less than two months from start to finish!

This is a great deal when you consider that there was no large down payment, no bank qualification 
nor was a long bank escrow necessary.  Lease Purchasing gives you all the control of an owner 
without the investment or liability. This is the most profitable and safest way to be involved in real 
estate. That’s why it’s called Smart Real Estate! 
____________________________________________________________________________

The POWER of LEASE OPTIONS
                                                  
                                               By: Claude W. Diamond J.D.

What if I showed you a way to profit in real estate without tying up your hard earned principle, not 
having to apply for mortgages, low or no overhead, no maintenance, no taxes, no insurance or 
association fees to pay?  I bet you would probably say that that type of investment does not exist or 
that such an idea is the product of another real estate guru’s wild imagination! 

Well, it’s time to learn about one of the best kept secrets in creative financing: The Power of The 
Lease Option, known also as ‘Lease Purchasing’,  ‘Renting to Own’  or ‘Leasing with an Option’.   
Anyone can control (not necessarily own) quality residential real estate that can generate immediate 
up front profits, positive cash flow and high quality paper.  This can all occur without having to 
become a real estate expert or by having to look at hundreds of houses.  If you know how to rent,  
then you can put together all kinds of profitable cash generating transactions with just a telephone 
and a specialized win/win concept.   Lease Purchasing allows you to create small and large deals 
without ever going to the bank.

Why should you consider Lease Options ?

Controlling real estate through Leasing with an Option,  whether it’s for your own home or as an 
investment property,  is by far the superior method of finance.  Lease Options help to remove the 
traditional adversarial relationships that exist between buyer and seller and produces greater profits.

In most real estate transactions there is a natural tendency between the buyer and seller to try and 
beat each other up.  One wants a lower price and the other wants a higher one.  Not to mention all 
of the other items that have to be negotiated.  Next come all of the difficulties associated with 
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deposits, qualification, appraisals, title companies,  lenders,  escrows,  lawyers, etc.,  etc.   Lease 
Purchasing eliminates these problems, lets the buyer and seller have a win-win experience and get 
the deal done.

A Lease Option is a process where a rental agreement  or Lease is combined with a purchase or 
more specifically, an option contract.  Price,  length of contract,  escrow instructions,  rent credit  
and  other pertinent terms are all negotiated in advance.  The tenant/buyer has a percentage of his 
rent credited to the down payment or off the price.  In many cases, more money is being applied 
monthly,  than an actual mortgage payment would be to the principle. 

All the parties concerned can benefit by doing a Lease Option transaction.  Let’s examine some of 
the advantages for all the Principle parties.

From the Tenant/Buyer’s Perspective: 
Generally, this is a renter who can’t purchase a home by conventional means.  This buyer does not 
have a large enough down payment for a bank loan,  has minor credit problems,  a new job, high 
loan to debt ratio or other reasons that make a traditional purchase of a home impractical 
(impossible) at this time.  The buyer is aware of the advantages of home ownership (tax shelter, 
appreciation, security, etc.) and is eager for a chance to get involved in a home of his own and get 
out of the rental rat race.  Our buyer can lock in the future purchase price even though ownership 
may not transfer for a year or more.  A percentage of the rent can be credited towards the down 
payment or off the price.  During the terms of the contract, the tenant/buyer has time to check out 
the house, neighborhood and to obtain the best financing.

From the Landlord/Seller’s Perspective:
If you are a seller and the market demand is very low for your property,  the best way to get your 
full asking price would be to Lease Purchase your home.  Since you are being flexible on your 
terms you are entitled to get your full asking price and a higher than average or premium rent for 
your property.

When you find a prospective tenant/buyer you normally receive option consideration.  This is a 
nonrefundable amount, that in many cases, can be several months rent.  If and when the buyer 
wishes to utilize her option, then you will hopefully receive your capital profits when escrow closes.  
If the potential buyer, however, allows the option to expire you also win since you can begin the 
whole process all over again and either renegotiate the contract or find a new tenant.  In either case, 
you receive more option consideration for the same property.   If the property sells, then you use 
some of your profits to reinvest in another house.  The potential for profit for the seller is fantastic 
since a well negotiated deal will always reap profits at every stage of the Lease Purchase.

From the Investor’s Viewpoint:
The Lease Purchase has everything an investor needs to make prudent and profitable investments in 
real estate.  Utilizing very small down payments (1-2%),  an investor can control properties that 
normally require 10-30% down without utilizing a lender nor going through the loan application 
circus.

A good deal can generate profits three different ways:

1.  Cash upfront with option consideration
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2.  Cash monthly (rent)
3.  Cash at the close (or a first class note) 

Other strategies involve the assigning or flipping of the optioned property to a third party or just 
being a consultant for the buyer and seller and retaining a portion of the option consideration.

In summary,  controlling properties by renting with a Lease Option is the absolutely best way to 
be involved in real estate as a creative investor. You can obtain great cash flow and high profits and 
assume minimal risk.  Lease Purchasing can be the best way to create quick cash flow for the first 
time homeowner or the seasoned investor.

______________________________________________________________________________

The One Dollar Lease Option
or

( It can’t hurt to ask!)

By: Claude W. Diamond J.D.

What is an Investor’s dream come true, a freebie, the icing on the cake, the mother of all creative 
real estate deals?   OK, already what is it ?  The Lease Option!

To be able to control a residential property with only One Dollar.  Now that is leverage, America.

Alas you say, a dollar, what can a measly dollar buy me ?

A dollar can buy 2 pinball games at the arcade. ( Remember when pinball was 5¢ a game?)
A dollar can still buy 1 cheeseburger at the ten billion served place. (Hold the pickles!)
A dollar can get you 20 pieces of Bazooka® bubble gum.  (Recall when it was a penny a piece?)

A dollar can also get you the control of a residential home if you understand how to use options to 
control, instead of own, property.

Let’s just imagine the possibilities if you could negotiate and control a nice 4 bedroom/3 Bath 
home for two years by using the  Lease with an Option to Purchase for One Whole Dollar. I had 
the pleasure of doing just such a deal last year on a vacant home owned by an absentee* owner. 

I saw an ad in the ‘for rent’ section  of the newspaper that went like this:

Home for Rent
Vacant!  $1250 per month 4BR/3BA
3 car garage, pool, view, wet bar
    (970) 726 7979

The first clue, as you might have guessed, was the word vacant  at the beginning of the ad. The 
second indicator was an out of state area code. Any time you see a phone number that is unfamiliar 
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or from another area code you usually have an absentee owner.  Run to the phone when you see ads 
like this. The rule is that the farther away from the property the owner resides the more flexible they 
tend to be.

Claude Tip #1:  My best Lease with Option to Purchase deals come not from the ‘for sale’ 
section of the classifieds, but rather from the ‘for rent’ column of the Sunday paper.  While 
everyone is making buy low-sell high offers on the same ‘for sale properties’,  I usually begin with 
the ‘for rent’ section. 

Claude Tip #2: Sometimes I will intentionally use a 2 or 3 week old Sunday classified section.  If 
the property is still available you tend to get a more motivated seller/landlord. You don’t hear the
“we just put the property in the paper”  response.

Claude Tip #3:  The best time to call on any classified ad is one or two weeks before the first of the 
next month.  This is called mortgage payment anxiety time!

Getting back to my deal, the owner informed me that the property had been empty for the last two 
months. He sounded a little concerned about the upcoming mortgage payment since the next month 
was just around the corner.  I informed the owner up front that I was a local investor who had a 
penchant for long leases with  options to purchase. That, if he was willing to let me setup the 
property with a lease with  option to purchase,  I  could get his full PITI (principle, interest, taxes, 
insurance) covered.  I would make something happen expeditiously and resolve his problem. 

*This is an owner of a property who does not reside in the home.
I wrote all the terms discussed in a Residential Lease with Option to Purchase Agreement and sent a 
facsimile to my out of state owner.  It contained a generous monthly rent credit for our tenant/buyer 
and the property was priced right.  The contract contained several important paragraphs that gave 
me the right to assign the contract to a qualified third party Tenant/Buyer without  liability.  I was 
not required to make any rent payments for the first 60 days or until after I found a Tenant/Buyer.

Here comes the best part; the whole deal only cost me one dollar to make it binding. ** 

I found a transferring executive who was new to the area who could pay $5000 as an assignment 
fee to yours truly.  The money would be credited to the purchase if he chose to exercise his option.  

Controlling residential real estate without purchasing is the ultimate goal for the Lease Purchase 
Investor.  What makes the deal even better is when you utilize the principles of leverage;  making a 
little do a lot (like my dollar!)  Remember it’s not the amount you put down, but rather whether or 
not you have a win/win concept.  Solve the problem and save a dollar. Yep, there are still a few 
bargains out there for one Dollar.                           

** I paid in Cash, no sense in pushing it!
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The Be$t Tenant in the World

Produced & Directed by: Claude W. Diamond

Prologue: This the story you’ve been waiting for and the one I’ve been wanting to write for a long 
time. If Hollywood  made movies about great real estate deals this epic would be coming soon to a 
theater near you (in 3D & Omnimax™). It’s about a subject near and dear to my investor heart. It 
stars profits, appreciation, tax shelter, and no Tenants and Toilets or management problems.  It’s the 
story of the best long term tenant (or Tenant/Buyer) in the world.  We will call him Mr. G.

Script Note: A Tenant/Buyer is a term I use for a renter who has an option to purchase a  pro-     
perty at  a pre negotiated price and terms. For this privilege I receive nonrefundable option  consid-   
eration and usually over the market rent. We normally do Lease Purchase contracts for a one year 
period because we make more money every time the Tenant /Buyer renews.

The Cast:  The Tenant/Buyer will be played by Mr. G., a 34 year old single government worker. 
(No postal worker jokes please!) My role will be played by Tom Selleck or other available look-a-
likes.

The Plot:  Imagine, if you will (this sounds like the Twilight Zone), a Tenant/Buyer who moves into 
a small one bedroom/one bath condo with a one year rent to own contract and who stays for the 
next  13 years!  Every year I call Mr. G. around the 10th month of his contract and ask him if he is 
ready to exercise his option.  During Mr. G.’s  13 years I have refinanced the property twice and 
bought other properties with the money. I get all the tax shelter benefits and the continued 
appreciation until the day (if it will ever come) when Mr. G. decides to exercise his purchase option.

Set Location: The property is almost 3000 miles from where I reside. The check arrives on time  
monthly. Mr. G. takes care of all the minor maintenance and is responsible for all the appliances.

Opening Scene:  A warm sunny day in 1983 I drive by (in my good old Ford pickup truck) a huge 
billboard that announces a bank sale of condos that were taken back from the developer.  I 
immediately bought a small 1 bedroom condo from the bank  for the wonderful price of 
$29,900.00. Today it is worth almost $110,000.00!  By anyone’s standard that’s nice appreciation!   
What makes this deal interesting is that for the last 13 years my tenant has been paying all the bills 
(principle, interest, taxes, insurance and homeowner fees). 

Script: 
Me:  Mr. G. another year has almost come and gone, would you like to exercise your option and 
purchase the condo?

Mr.. G.: Well maybe next year Claude. (He says this every year!)

Me:  OK, Mr. G.  that’s fine with me.  Of course, I will need some option consideration in order to 
extend the option and lease for another year. 

Mr. G:  OK, Claude. Maybe we’ll do it next year.
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Me: Who cares,  I say to myself.  I win either way. If he buys the property I’m cashed out and if he 
renews I have someone else paying off my loan, positive cash flow, tax benefits and long term 
wealth building. For me, there’s no down side.

Script Note: Over these thirteen years the rent and the purchase price have been adjusted to reflect 
appreciation in rents and sales prices in the area.

Picture Budget: Find a steal of a deal;  a property that is 25% under current market. Purchase it and 
set it up as a win/win rent to own and hope you wind up with a guy like Mr. G. This property has 
always netted me  $100.00 plus per month net (depending on the financing at the time).  I only put 
$3000.00 down and that was recouped very quickly.

Rent:  13 years = 156 Months X  $100.00 monthly positive cash flow =               $15,600.00

Option Consideration:  13 years X $795.00 (average yearly option $$) =      $10,335.00

Equity: Purchased for  $29,900.00, value today $110,000.00 = $80,100.00
                         
Total Gross Profit: $106,035.00 
 Happy Ending: Mr. G has literally paid a substantial portion of my mortgage and has enabled me 
to refinance this property on two occasions. I have taken the money from the refi’s and I have used 
the money to purchase other homes that have made me money from lease purchasing. Not bad for a 
$3000.00 investment with no Landlord hassles, right ?   Lease Purchasing; there’s just no 
substitute!

Credits begin to role and I ride off into the sunset with my wife and kids in her new Lincoln 
Towncar and we live happily ever after.

THE END  Epilogue/Update : Mr. G. has just renewed his lease for the 14th year. 

______________________________________________________________________________

THE BEST KEPT SECRET IN REAL ESTATE
              

BY: CLAUDE W. DIAMOND J.D.

DON’T OWN......... RENT !!!!!

Such blasphemy!    What kind of successful investor would advise anyone to rent instead of 
becoming an owner?
 
The answer:  a smart one!

What if I showed you a way to profit in real estate without large cash deposits;  not having to 
apply for bank loans, no overhead, no maintenance, no taxes, insurance or home owner fees to pay.  
You would probably say that that type of investment does not exist or that such an idea is the 
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product of the author’s wild imagination. 

Well, it’s time to learn about the best kept secret in real estate:  it’s called Lease Purchasing, known 
also as ‘renting to own’ or ‘leasing with an option’.   Anyone can control real estate that generates 
immediate positive cash flow without having to become a real estate expert or by having to look at 
hundreds of houses.  If you know how to rent,  then you can put together all kinds of profitable 
cash generating transactions with just a telephone.   Lease Purchasing allows you to create small 
and large deals without going to the bank.
Why Lease Purchase?

Controlling real estate through Lease Purchasing,  whether it’s for your own home or as an 
investment property,  is by far the superior method of finance.  Lease Purchasing helps to remove 
the traditional adversarial relationships that exist between buyer and seller and produces greater 
profits.

In most real estate transactions there is a natural tendency between the buyer and seller to try and 
beat each other up.  One wants a lower price and the other wants a higher one.  Not to mention all 
of the other items that have to be negotiated.  Next come all of the difficulties associated with 
deposits, qualification, appraisals, title companies,  lenders,  escrows,  lawyers, etc., etc.   Lease 
Purchasing eliminates these problems and lets the buyer and seller have a win-win experience and 
get the deal done.

A Lease Purchase is a process where a rental agreement is combined with a purchase or more 
specifically, an option contract.  Price,  length of contract, escrow instructions,  rent credit  and  
other pertinent terms are all negotiated in advance.  The tenant/buyer has a percentage of his rent 
credited to the down payment or off the price.  In many cases, more money is being applied 
monthly,  than an actual mortgage payment would be to the principle. 

All the parties concerned can benefit by doing a Lease Purchase transaction.  Let’s examine the 
advantages for  the buyer, seller and investor.

From the Buyer’s Viewpoint: 
Generally, this is a renter who can’t purchase a home through conventional means.  This buyer 
does not have a large enough down payment for a bank loan,  minor credit problems,  a new job, 
high loan to debt ratio or other reasons that make a traditional purchase of a home impractical 
(impossible) at this time.  The buyer is aware of the advantages of home ownership (tax shelter, 
appreciation, security, etc.) and is eager for a chance to get involved in a home of his own and get 
out of the rental rat race.  Our buyer can lock in the future purchase price even though ownership 
may not transfer for a year or more.  A percentage of the rent can be credited toward the down 
payment or off the price.  During the terms of the contract, the tenant/buyer has time to check out 
the house, neighborhood and to obtain the best financing.

From the Seller’s Perspective:
If you are a seller and the market demand is very low for your property,  the best way to get your 
full asking price would be to Lease Purchase your home.  Since you are being flexible on your 
terms you are entitled to get your full asking price and a higher than average or premium rent for 
your property.

When you find a prospective buyer/tenant you normally receive option consideration.  This is a 
nonrefundable amount, that in many cases, can be several months rent.  If and when the buyer 
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wishes to utilize her option, then you will hopefully receive your capital profits when escrow closes.  
If the buyer, however, allows the option to expire you also win since you can begin the whole 
process all over again and either renegotiate the contract or find a new tenant.  In either case, you 
receive more option consideration for the same property.   If the property sells, then you use some 
of your profits to reinvest in another house.  The potential for profit for the seller is fantastic since a 
well negotiated deal will always reap profits at every stage of the Lease Purchase.

From the Investor’s Viewpoint:
The Lease Purchase has everything an investor needs to make prudent, profitable investments in real 
estate.  Utilizing very small down payments (1-2%),  an investor can control properties that 
normally require 10-30% down without utilizing a lender nor going through the loan application 
circus.

A good deal can generate profits three different ways:

1.  Cash upfront with option consideration
2.  Cash monthly (rent)
3.  Cash at the close (or a first class note) 

Other strategies involve the assigning or flipping of the optioned property to a third party or just 
being a consultant for the buyer and seller and retaining a portion of the option consideration.

In summary,  controlling properties by renting with an option (Lease Purchasing) is the absolutely 
best way to be involved in controlling homes and obtaining great cash flow, high profits and 
minimum risk.  Lease Purchasing can be the best way to create quick cash flow for the first time 
homeowner or the seasoned investor.  
__________________________________________________________________________

The Best Home Business in the World
(or Welcome to the World’s Second Oldest Profession)

                                                                 

By:  Claude W. Diamond J.D.

I just read read through a very hefty entrepreneurial type magazine,  checking out the so called 
“business opportunities”.  Lately,  it seems that everyone wants to quit their job and become part 
of the free enterprise system.  They want to be their own person and have the satisfaction of 
running a business that will guarantee them the freedom to pursue their dreams and to create a high 
income*.

There seem to be more ways  people can  enter the world of entrepreneurship (and lose money) 
than one could ever dream of.  The glossy enticing pages offered by many companies are  just 
waiting to show you  all the different ways in which you can become part of the American Dream.

It’s not just chicken and flipping burgers anymore folks. Why just for going $100,000.00 (and 
more) into debt, you too,  can become part of a franchise that cleans houses (yuck),  you can bake 
cookies in a hot oven all day in the local  mall  or you can sell Jalapeno flavored gourmet jelly beans 
to weary travelers at airports.  While these opportunities may tantalize the heart strings of some,  I 
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am still a fervent believer in the world’s second oldest profession, Real Estate. 
 
Note:  As a kid, I worked for many years after school and on Saturdays in a Grocery Store/Deli in 
New York City.  Believe me when I tell you that the only things you get from a retail business are 
very long hours and remarkably little pay!   (Especially when it’s your Mom and Dad who run the 
business).

None of the opportunity type publications  explore the possibilities of the best home based 
business in the world; a Creative Real Estate Investment Business. 

Just think about it for a moment. What if I told you that you could operate a very profitable, 
stimulating,  creative and fun business from your own home.  Imagine no more commuting or car 
pooling every morning!  You would need a telephone and a yellow felt tip marker (fax & computer 
are helpful, however, they initially are optional) . Employees are not a necessity nor is an expensive 
retail location required. There are no high priced franchise fees or royalties to pay to some strange 
company located in an ivory tower in New York or Chicago.  Best of all you can do deals in real 
estate without having been born with a silver spoon in your mouth. 

If you have the need to feel like Albert Schweitzer you can rest assured that you are helping your 
fellow Americans get rid of their problem properties or possibly you are aiding another to get into a 
dwelling they might own someday with a creative Lease Purchase.  You would be in control of your 
own business and would have a hand in determining your income goals. Sounds great doesn’t it ?? 
Uh Oh !  There is a catch, however.  The following are required to make the above occur:

A.  Specialized Knowledge:  It takes very specialized knowledge to make money in this business.  
Read, study, join an investment club or just find yourself a Mentor. Someone who has made it and 
is willing to share his knowledge with you.

B.  Implementation:  The Implementation of that knowledge. (The world is full of people with 
lots of degrees and who have no money!)  It takes guts to take that first step and make something 
happen.  If you have gone to the trouble, time and expense to learn something, take a chance at 
greatness and make it work.  If you don’t Succeed the first time,  learn from your mistakes and try 
again. 

*Reality Check:  I’m told that  statistically very few actually make it. I have an acquaintance who 
left his safe & secure 40 hour/week job and opened a mail box type franchise outlet. He,  his wife 
and daughter all consistently work 70 hour weeks, have less free time and he makes the same 
amount of money that he used to working 40 hours/week!

C. Hard Work:  Sorry  folks, I had to use those four letter words! It  takes HARD WORK, but 
it’s the only job you will ever love.

D. Desire:  As my Mentor used to say   “It ain’t going to happen unless you want to make it 
happen.”  You must have the desire to want to make it in this business.  You must have the ability 
to constantly motivate yourself,  to keep making offers on properties and to constantly educate 
yourself.  Only you can make yourself successful!

“Hey, if it was easy , everyone would be doing it!”
In the final analysis, when you add it all together;  working at home, low investment,  high rewards,  
job satisfaction, working part time or full time and making the kind of income you feel you deserve, 
a private Real Estate Investment Enterprise is truly the Greatest Home Business in the World.
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Success Stories with Lease Options

By: Claude W. Diamond J.D.

BRrrrriiiiiinnnng....... “Hello!”

“Hey  Claude !!!!  This is Harry.  Guess what ?  I just did my first Lease Option and I can’t 
believe it,  I made more money up front in this one real estate deal than in anything I have ever tried 
before !!!   I actually made a profit in a real estate transaction based on my specialized knowledge 
and creativity, instead of just throwing hard earned money at everyone else!  But wait,  it even gets 
better.   The seller is also an investor and since this deal went so well,  he has offered me more 
properties that I can work more Option deals with!  Plus, the Tenant  is so happy about being able 
to move into a nice home and receive rent credit toward the purchase that he is now referring new 
Clients to me.  Claude,  I never experienced the kind of high like a good Lease Purchase Deal
can give you!   Everyone is a winner.  I feel like I’m ten feet tall in munchkin land ! ” 

These are the phone calls that I love to receive.  I really get charged when I hear from other 
investors and they relate their Success Stories in Real Estate. I particularly  enjoy  hearing from my 
students/clients,  like Harry,  when I know that I played a part in their success with my One-on-One 
Mentoring Program.  One good success story can lift my spirits higher than a hefty check at a 
closing,  a tenant who pays his rent in advance or a slice of New York City Pizza. 
 
This is what Creative Real Estate is really all about.  A way to get out there and make something 
positive and profitable happen, generate ideas that make money and have some fun.  

Harry contacted me and we discussed some inherent and basic problems that he and many investors 
seem to have in real estate.  I call it these problems the three Cs:  

     Cash, Capital, Control.

1. CASH:  Harry was not making any upfront cash or profits on his properties. He was paying 
taxes, insurance, homeowner fees, maintenance, management fees and of course,  principle and 
interest to the bank.  Add in the other extras like advertising for tenants, accounting, banking and 
locksmith costs as well as the occasional vacancy and poor Harry was losing his shirt every month.  
He owned a money pit property,which is defined as:  a property which you keep throwing money 
into,  one in which you never get ahead.  (Very similar to the boat jokes you hear).

2. CAPITAL:  Harry always tied up too much of his capital on his properties.  Most of his 
properties had 20 % down payments plus points and other costs like repairs, escrow fees, legal fees, 
title insurance, property and termite inspections.

3.  CONTROL:  Harry had no control.  After dishing out what seemed to be all of his money and 
never being able to generate a break even status,  Harry now had the pleasure of meeting Mr. and 
Mrs. Tenant. (See my  article “The Tenants from Hell”).  Nothing better than having slow or late 
paying renters,  losing money every month,  while getting phone calls on Sunday night about the 
slow drip in the guest bathroom sink!
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Harry needed a new paradigm,  a new way of investing.  He wanted to become a full-time 
profitable investor and all he was becoming was a poor landlord.  He needed a way in which he 
could create enough monthly cash flow to live on, some up front profits, keep his principle in his 
pocket, and do a high volume of deals with no more Tenants & Toilets.  Most importantly, he 
wanted to do deals in which all the principle parties would win.  

I worked with Harry teaching him a new attitude in Investing.  The old fashioned ways  that 
many investors are taught were and still are:  ‘I win - you lose’,  ‘buy low - sell high’ or  ‘If I make 
100 phone calls a day and beat up enough people, maybe I will be lucky and find a fix-up property 
that nobody else wants’. 
I have nothing against Motivated Sellers, but why not put together I win - you win deals on good 
properties in good neighborhoods that give everyone what they want ?  And in the process, generate 
the volume of deals and the type of profits that Harry wanted!   Harry now realized that in order to 
become successful and profitable,  he would have to become creative; to be a problem solver.  He 
knew that there were other investors/owners with problems and that they would beat a path to his 
door if he could educate them with a better way to do real estate.   If he could educate others with 
his new found knowledge,  he would be able to create more true win/win deals than he knew what 
to do with!

Listening to Harry’s excitement on the phone,  I knew that that was exactly what he had done!

______________________________________________________________________________

Harry’s Success Story

By: Claude W. Diamond

See Harry Smile !

 Harry made Money  !

Harry is very, very Happy !

See Donna Smile ! (Harry’s Wife)*

Harry is going to the bank today to deposit a check for $6000.00!!! on his first Lease Purchase 
Transaction. Needless to say,  Harry is Ecstatic. He is no different from you or any reasonably 
motivated entrepreneurial real estate mogul type investor. The only difference is that Harry is being 
rewarded for some hard work,  specialized knowledge and creativity.

Harry was aware of a property in his own backyard,  a nice 4 bedroom/2 bath home in a good 
neighborhood. All it needed was a little TLC (Tender Loving Cash or Care, either one will fix up the 
home) and it would make a great  Rent to Own.

Harry’s Primary Goal  after our One-on-One Training was to find a property  and generate some 
quick cash or upfront profits.  I recommended that he work on an assignment/quick flip. This is 
where you negotiate and lock in a property and sell (or assign ) your rights within the contract to a 
third party.  This works great with properties where the owner is not willing to wholesale (reduce by 
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20% or more) the price of the home, but is willing to structure a rent to own.

The ‘For Rent’ sign had been hanging up for at least 6 months with only a partial phone number 
due to  erasure by the elements.   Upon investigation,  Harry discovered that the home was vacant 
and the owners were absentee Landlords (they lived in another state). 

Harry  contacted the owner and told him that he was an investor with a  solution to his problem.  He 
could help him move his property Today !!!  He asked the owner if he would consider a Rent to 
Own and began educating him  towards a Win-Win proposition.  Harry had found several  
qualified Tenant/Buyers in advance of his offer and one family in particular who had $6000.00.

Harry negotiated the following deal with the Landlord/Seller (the owner):

1.  Term:                           2 years
2.  Price:                           $169,900.00
3.  Rent:                            $ 825.00 / month (months 1-12) and $925.00 / month (months 13-24)
4.  Option Consideration: $1000.00
5.  Rent Credit:                 $500.00 per month
6.  Property Value:           $177,900.00 

Harry had some clean up done on the home and contacted his potential Tenant/ Buyers. They 
quickly agreed to move into the property at the beginning of the next month. For the contract which  
Harry negotiated with the Seller, he received $6000.00 from the Tenant/Buyers.  Harry gave 
himself enough extra time before the lease began so that he would not be liable for any payments. 

* No, I am not a chauvinist.  Donna is really happy for Harry and their joint bank account.

What did the Tenant/Buyers receive for their $6000.00 ???

1. A property that they can purchase anytime during the next two years.
2. The purchase price is locked in and with full rent credit applied, it is $20,000.00 under   
     market at today’s value. 
3. Maybe the property will appreciate over the next two years and increase the above value.
4. Time to check out the house, neighborhood, schools, etc.
5. Time to repair credit (if necessary), save for a down or obtain the best financing.

Final  Analysis:
Everyone is a  winner. The seller gets a Tenant/Buyer in his home with a potential sale. The 
Tenant/Buyer gets into a home where their rent money is working for them.  And let’s not forget 
my friend Harry the investor, he goes to the bank and not only recoups his $1000.00, but he made 
an additional $5000.00.

This is truly what ” Creative Real Estate” is all  about.
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These Are a Few of My Favorite Deals

By: Claude W. Diamond J.D.

The phone rings and the voice on the other end says  “Claude,  could you run that Lease with an 
Option deal by me again ?”   It took 12 months,  but that was exactly what I wanted to hear.  This 
was a very motivated seller who had experienced the world’s worst  management company,  a 
variety of Real Estate agents and two tenant evictions all within a very short time and while living in 
a distant state.

We structured the following deal:  Term:  1 year  - ( I wanted longer,  but  read on )

                                                       Rent:  $1000.00/ Month

                                                      Price:  $200,000.00

                                                      Value: $245,000.00

                                 Option Consideration: $1000.00

This was a 3 bedroom,  3 bath home in a very upscale neighborhood.  The seller was so sick and 
tired of all the hassles he had experienced that he leased me a property with a wholesale price.

Rule 1:  In  a Lease Purchase transaction with a motivated Seller/Landlord you always negotiate 
like a buyer,  but pay like a renter.

My next move was to find a Tenant/Buyer ASAP.  This I accomplished by running one of my 
special ads,  calling my referral network and utilizing a few other tricks of the trade. 

Within a few days I had two very serious Tenant/Buyers;  one had $8000.00,  the other had 
$3500.00 to offer as option consideration.  Guess who won ?
We received $8000.00 as Non refundable option consideration and an amazing $1850.00 per 
month rent.  Talk about a cash cow.   However,  this was a true Win-Win with the Tenant/ Buyer as 
we gave him 50% of the rent and all of the option consideration towards the purchase.  The Tenant/ 
Buyer would accumulate $11,100.00 Rent credit + $8000.00 Option Consideration totaling 
$19,100.00 in one (1) year.

But wait,  it gets better !!!
The Tenant moved out 6 months later (due to a job transfer) and since the option consideration is 
nonrefundable,  I got to market the property all over again.  Yo-Yo real estate.

The next tenant was a little better negotiator and ONLY gave me $5000.00 as option consideration 
and $1500.00/mo rent.   I have now made over $13,000.00 in Option money alone,  for a $1000.00 
investment.

This Tenant/Buyer was in the service and 5 months later had to ship out with his family to Guam.
I now had only one month left on my option and the owner would not give me an extension.  What 
could I do now ?
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I ran the following ad in the Sunday classifieds:                                                                                                       
                                         
                                             50K UNDER MARKET
                                            $250K property with $200K Option to Purchase.
                                              35 DAYS LEFT, MAKE ANY OFFER
                                               CALL CLAUDE  (619) 421-4121

I sold the option contract five days later for $6,000.00.

Talk about making your money work for you!  Let’s analyze just what my $1000.00 investment 
yielded for me.

1. 1st Tenant/Buyer  $8000.00 Option Consideration + $5100.00 positive cash flow = $13,100.00
2. 2nd Tenant/Buyer $5000.00 Option Consideration + $2500.00 positive cash flow = $  7,500.00
3. Sold Option agreement                                                                                             = $  6,000.00
                                                                                                                            Total:   $ 26,600.00

4. Less $1000.00 Option Consideration that I paid owner                                            -   $1,000.00
                                                                                                                    Net Profit:    $25,600.00
If only every deal went like this....!

My next favorite deal occurred when a realtor that I occasionally work with called and said that she 
had a seller who would consider a Lease Purchase if I would deal with the seller’s Tenant from 
Hell.   It seems that they were pulling hairs out over an inconsiderate tenant who,  with his four cats, 
had had his own way for a long time.  (I guess they never heard of an eviction.)
The deal went as follows:      

Term:  2 Year lease with Option to Purchase

                                               Price:  $85,000.00

                                               Value:  $115,000.00

                                               Option consideration:  $1000.00

                                               Rent:  $800.00

The first thing I did was approach the tenant with five crisp $100.00 bills and I told him that if he 
moved out in five days the money was his.  He was out in three,  cats and all!   What a mess!!!
Needless to say,  we had to paint and replace the carpeting (the smell was a bummer)! 

I put the unit up for sale and received an offer the first week.   We closed in 38 days to an all cash 
sale/ exchange.  The sale price was $112,900.00 generating a net profit of $23,900.00 for a 
$4000.00 investment.   ($1000.00 Option Consideration+ $3000.00 for  repairs & advertising). 
Not a bad return for less than 2 months from start to finish.

This is a great deal when you consider that no large down payment or long bank escrow was 
necessary.  Lease Purchasing gives you all the control of an owner without tying up large sums of 
money,  qualifying with a bank or paying overhead such as taxes, insurance or homeowner fees.

Another favorite deal was when I purchased a mobile home for $5000.00 that was in a first class 
park and in perfect condition.  The value was $18K.   I ran the following ad:
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$6500.00 down - NO QUALIFYING
OWNER WILL CARRY 
 3 bedroom, double wide
CALL (619) 421-4121

The phone rang off the hook for two weeks, but the mobile home was sold the first weekend to a 
nice Navy couple.   
The deal went as follows:

                 Price:  $18,500.00 
       Down payment:  $6500.00 ( here I recoup my principle with a nice upfront profit).

 Note:  $12,000.00 @ 12% interest only payments of $120.00 per month with a 5 year       balloon.  
(Yes, I still have the note and No, it’s not for sale!) Profit:  $20,500.00 if they pay the full 5 years 
with the balloon.

Claude Rule II:  Just because you wouldn’t live in a certain type home you can’t presume others 
won’t with the right financing,  condition and location.

Claude Rule III:  Just because I have a great cookie cutter method ( Lease Purchasing) doesn’t 
mean I can’t try other cookie cutters once in a while.

______________________________________________________________________________

Silver Spoon in my Mouth ???

By: Claude W. Diamond J.D.

I was fortunate.  I was not born with a silver spoon in my mouth.  I grew up in an entrepreneurial 
family that ran the local Grocery Store/Deli in New York City, Upper Manhattan, the corner of 
Arden St. and Broadway.  At the age of eight, I could slice salami and bologna with a vengeance for 
our impatient and demanding customers. I can still make great German Potato and cucumber salads 
when the urge hits me. I had to clean up, stock shelves and make deliveries every day after school 
and all day on Saturday.  What was I paid?  Bubkis***!  I did, however,  receive the occasional 
tasty Ring Ding™ or Devil Dog™.  Dad sold the store (thank goodness) when I turned sixteen.  I 
learned some very important lifelong rules of Success from this long character building experience.

  1.  I never want to work this hard again for so little money !!!

  2.  I never want to go to bed or wake up worrying about money. (Who does?)

  3.  I want to make the kind of income I feel I deserve. (Of course!)

  4.  I want my own business. (It’s good enough for Bill Gates.)

  5.  I can only work hard at something I truly am passionate about. (YES!)

  6.  I do not want a business with a retail location. (Been there, done that!)
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  7.  I do not want employees. (I’ve been one!) 

  8.  I don’t want to spend 100K for a new business. (Didn’t have it at the time anyway!)

  9.  I want to work from a pleasant home office. (Great coffee and a 30 second  commute!)    

10.  I want the freedom to be my own person, to travel, to enjoy life. (To be ME!)

11.  I want to be altruistic. (Help others who are less fortunate. Mother Theresa is in all of us.)

12.  I just want some control.  (Why not !  It is, after all, my life!)

There was no silver spoon in my family, but the education sure made up for it!

***Wonderful yiddish word for ‘alot of nothing.’

______________________________________________________________________________

Making Money on a Sunday

By: Claude W. Diamond J.D.

One recent Tuesday afternoon a  frustrated owner of a beautiful 3 bedroom / 3 bath single family 
home called me. She was referred to me by a mutual friend with whom I had completed a 
successful Lease Purchase transaction. She was extremely worried because she had committed 
(with a very large deposit) to purchase another home before she sold her existing dwelling.  She 
had listed her home with a high profile Real Estate Agent, Ronnie the Realtor.  (She had seen his
name on a shopping cart;  next to the Chips Ahoy™ ad). 

Ronnie had made her many promises in order to get the listing.  Ronnie assured the seller that with 
his legendary marketing prowess he would sell the home quickly or  he would eat his free  Claude 
& Chili recipe refrigerator magnet.  He would advertise, hold open houses, hang signs up 
everywhere and in good order the home would be sold for the asking price.  In reality, all that he did 
was place her property in the MLS (multiple listing service) and hoped someone else would sell the 
home for him.  In the first 60 days when our seller complained that no one was coming to look at 
her home, Ronnie informed her that this was her fault since her asking price was too high. (The 
selling price was Ronnie’s suggestion!)  He made the homeowner reduce her selling price two 
more times with no tangible results.

The seller was getting no where fast with Ronnie the Realtor. When her contract expired she 
contacted me and over her kitchen table we discussed an alternate course of action to help Resolve 
Her Problem. I suggested the investor’s best friend,  The Lease Purchase Alternative  and provided 
her with the following benefits.
 
We would rent her home today with the possibility of selling it within the next 12 months. I would 
get her top sales price with no real estate commission to pay. I would find the best  Tenant in the 
world who would  pay on time and take care of all the maintenance & repairs. The Tenant /Buyer 
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would make a substantial up front commitment of monies as non refundable option consideration 
and even pay the closing costs.

She agreed (who wouldn’t ?) and I began calling all my potential Tenant/Buyers from my Lease 
Purchase data base who had contacted me previously. I hung up my special rent to own  signs all 
around the neighborhood and I placed some of my specialty quick response ads in the paper. The 
phone rang off the hook !!!!

By Saturday I had received over 35 phone inquiries and at least 5 different potential Tenant/        
Buyers had driven by the home.  One of them contacted me, saw  the inside and decided to  commit 
to a one year Lease Purchase. (Is this a great country or what ?)

We offered the Tenant/Buyer a 50% rent credit if they would take good care of the home and pay 
the rent by or on the first. (This is also placed in the Lease Purchase contract).

Rule: Always try to keep the contract  term short to one year because you can collect more option 
money if your  Tenant/Buyers decide to renew.

We met on Sunday at the good `ol kitchen table. The Tenant/Buyers had brought  a cashier’s check 
for $5000.00.  I assigned the Contract to the Tenant/Buyers which I previously negotiated with the 
Landlord/Seller.

I moved the property in less than 6 days, made a $5000.00 upfront profit and everyone is HAPPY!   
This sure beats adversarial real estate thanks to Lease Purchasing.

The seller had money coming in with a small profit on her property,  no Tenant & Toilet hassles 
and the likelihood of a pending sale. The Tenant/Buyer moved into a great property with her rent 
money working for her and yours truly made a tidy sum for some specialized knowledge and a little 
get up and go.

Lease Purchase transactions are created;  a true specialty niche in our wonderful world of Creative 
Real Estate.  Most people are at best, only  vaguely  aware of what a rent to own or Lease Purchase 
agreement really is and generally have no idea how to structure it.  As the creative investor it is your 
job to EDUCATE the homeowners, Tenant/Buyers and investors with reasonable solutions to their 
real estate problems.  If you approach real estate with this attitude you can make profitable deals all 
the time, even on a Sunday Afternoon!
______________________________________________________________________________

The One Minute Guru

By: Claude W. Diamond J.D.

Continuing with America’s need for instant gratification and very quick answers for very 
complicated questions we introduce the One Minute Real Estate Guru. We begin this month’s 
queries with the following questions from our readers:

Q. Claude, how do I get rich quick in real estate ?
A. You don’t, you either get RICH SLOW or POOR QUICK in real estate.
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Q.  Come on, seriously, how do I get Rich Quick ?
A.  Seriously, you should be born into a wealthy family, win the lottery, go into law, politics or spill 
hot coffee on yourself at a hamburger franchise. 

Q.  OK, I give up.  What is the best way to get Rich Slow in Real Estate ?
A.  Find a methodology (fancy word for cookie cutter) that generates consistent cash flow and long 
term wealth building. It must enable you to have control without great risk to your wallet, your 
credit rating and mental health.  It must be honest and of benefit to all the principle parties 
concerned.

Q. Which Strategy do you recommend ?
A.  I suggest Leasing with an Option to Purchase, AKA: Renting to Own,  Lease Purchasing, 
Optioning, it goes by many names.  It is a way that can allow you to control and profit in real estate 
without the usual complications and  need for large amounts of investment principle, ownership, 
banks and qualifying.  

Q. What is Lease Purchasing ?
A.  It is a cross between a lease and a purchase agreement. It is a way to control properties without 
the need for bank loans, micro management problems (ie: Tenants & Toilets), rent collection 
hassles, evictions and repairs. You can make cash upfront, every month and at the end of the 
transaction.  It can create a great source of paper and allows you to avoid the traditional type of 
adversarial real estate between buyers and sellers.  Lease Purchasing is a true win/win strategy for 
all the concerned principled parties.  Best of all,  it’s a niche concept in the world of creative real 
estate.  Lease Purchasing is a problem solving technique with very little competition, it’s fun and 
can make you consistent cash flow.

Q.  How many investors does it take to screw in a light bulb ?
A.  Six.  One to get the environmental variance and zoning permits, two to find a nothing down 
financing for the bulbs and three to supervise the contractor who will install the bulbs. (If you want 
to become an investor you had better have a sense of humor!)

Q. What is the best way to learn Lease Purchasing ?
A.  I can only tell you what worked for me and that was One-On-One Mentor Training.

Q. What’s that ?
A.  Mentor training is a time honored way to  accelerated learning  from someone whose done IT !!  
A person who has the experience and success in the particular  field that you are interested in.  Find 
a person of integrity to Mentor (a person who is honest and doesn’t just take your money, leave 
you with some tapes, and you can never reach again when you have questions) and teach you this 
strategy on a One-On-One basis.  A mentor should meet  several requirements.

Q. What are those requirements ?

A.  Here is your Mentor Checklist:

   1) Your Mentor should be a proven and known  success. 
   2) He or She should provide multiple references without any hesitation or excuses.
   3) He should be available and not pawn you off on secondaries or phone room assistants.
   4) He should practice what he preaches.  Does your mentor just sell books and tapes and conduct 
seminars or does she actually make a living doing real estate deals ?
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   5) Have you spoken with your mentor and established a rapport?  Do you like him, can you 
communicate easily with each other.  Is he a good guy?
  6) He should be knowledgeable with all the strategies of profitable Lease Purchasing.

Q. What are those Strategies ?
A.  They are as follows:
     a) Sandwich Leasing
    (b) Assigning
    (c) Subletting
    (d) Pure Optioning
    (e) Problem Solving Consulting

Q.  How do you feel about O.J. ?
A.  I only drink cranberry juice.  (He’s Guilty as Sin!)

Q.  How many ways can I profit ?
A.  There are many ways including Option Money,  Positive Cash Flow,  Creating Notes, 
Assignments and Cash at the Close.

Q.  Claude, this is my last question. What is the meaning of Life ?
A.  Treat each day as special and share it with someone special.  Maintain your health;  eat well and 
exercise.   Become prosperous so you don’t have to think or worry about money all the time.  Help 
others to achieve their dreams just as you have achieved yours.   Don’t drink cheap wine and 
always drive a big American car. The meaning of life is to just enjoy it while being a good human 
being.

Thank you Sir for all those stimulating questions. Now let’s move on to the next person  with 
questions for the One Minute Guru.  Hello,  what is your question ?
 
Q.  Claude,  how do I get wealthy really fast in Real Estate ?
A.  Well for starters, you don’t get rich quick in Real Estate.

______________________________________________________________________________

100K is a lot of Guacamole !!!
 

By: Claude W. Diamond J.D.

“Hey Claude,  I just attended a seminar where I was told that I would need $100,000.00 to be 
trained so I could operate my own Lease Purchase business.  Man, $100K is a lot of 
Guacamole!!” 

“I love this concept of being able to control  real estate without the large down payments, bank 
qualifying, repairs and rent collection. Best of all, the dependable cash flow and profits sound great, 
but $100K, AY CARUMBA !!!  Now don’t get me wrong, I want to become active and prosperous 
as a full time investor in Lease Purchasing, but I hate to ask my Mummy and Pater for that big an 
advance on my allowance.  After all, I’m almost 40 years old, I have my pride. Why in another year 
or two I even plan to move out and get a place of my own.”
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“How much money do I really need ?  I have always heard that it takes money to make money, but 
do I really need that much ?”

My reply:  “Calm down Skippy and keep your $100K in your (Mom & Dad’s) pocket.”

I’ve been  getting asked that $100K question a lot lately by both seasoned investors and 
neophytes alike. There seems to be alot of confusion on  just how much capital is necessary to get 
started. Well, relax.  Large amounts of money are not required !  Knowledge and the courage to 
implement that information is what is an absolute necessity. The question remains, how does one 
get started? 

When I began years ago as a real estate investor,  I had an unquenchable desire to become wealthy 
in real estate. The problem, however was that I basically didn’t have two nickels to rub together. 
What did I do?  I had to improvise.  I had to figure out ways to get money so I could make money!  
No doubt this dilemma sounds familiar to people who are reading this article. 

The following is a list of ways that don’t cost $100K to become prosperous in Lease Purchase 
Real Estate.  Here’s how it goes:  knowledge, specialized knowledge, mentor and hustle.

1. Knowledge
It all begins with learning as much as you can before going out there and possibly making a costly 
and/or catastrophic mistake. Get into the habit of reading the Sunday classified real estate section of 
your local or state newspaper. Subscribe to informative newsletters like The Lease Purchase 
Times©. Yes, read all the books and listen to all the tapes you can afford or reasonably get hold of. 
(I once found entire tape collections of Mark Haroldson & Robert Allen at a garage sale.)  
Remember, there are also public libraries out there. The Internet has a plethora of free information. 
Check out your local real estate club.   Many  clubs offer excellent speakers and fine collections of 
real estate investor educational materials. 

2. More Knowledge
Rule: If you want to become a Millionaire, then learn from One.
I am the result of a very special Mentor relationship. While books, tapes and seminars are a great 
starting point,  nothing can beat learning from  a doer.  Find someone who is truly successful in the  
creative real estate field of endeavor you wish to learn. Make sure you are working with the mentor 
and not just an hourly gopher.  Learn the many strategies of the Lease Purchase and how to achieve 
cash flow.

3. Marketing Plan 
Become a marketing genius.  Make  a list  of all the ways that you can find rentals and homes for 
sale.  I have developed a 26 step marketing plan to accumulate both Buyers and Sellers!  Plan your 
work and work your plan.  Be consistent  with your marketing plan.  Develop your own marketing 
materials. You should be mailing out letters every day to all  of your potential clients.

4. Working Capital 
YOU DON’T NEED $100K to get into Lease Purchasing. You should have a budget set up for 
some classified ads to run weekly.  A computer to assist in marketing, communication and checking 
prices is almost essential for the modern investor. 

5. Hustle
The phone won’t ring by itself, you’ve got to make things happen. Shake the trees if you want 
some leaves.  Be consistent in your  marketing approach.  Develop a working plan and stick with it.
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6. The Right Attitude
I don’t believe in adversarial real estate. I seek deals with problems and offer Win/Win solutions. 
Become a proactive real estate consultant and you will do a higher volume of profitable transactions.

If none of the above works for you,  then just ask Mom and Dad for the $100K!
______________________________________________________________________________

Very True Confessions
I am the World’s Worst Note Finder

By: Claude W. Diamond J.D.

OK, you’ve got me and I’m going to finally come clean !!! I’m standing on my soapbox in the 
park (there’s even a pigeon on my shoulder)  and declare for all to know that I, Claude W. 
Diamond, do solemnly swear that I am the world’s worst note finder type person. There I’ve said it. 
The truth they say, (who are ‘they’) shall set me free.

I found myself expending a great deal of time, energy and of course, Money trying to find these so 
called ‘parchments of gold’. I would negotiate and renegotiate on OPN (other people’s notes). One 
note that comes to mind was secured by the local toxic waste dump that had an EPA lawsuit 
pending. I would, for some crazy reason, make an offer and the seller would reply “let me think 
about it and get back to you.”  (Which they never would, by the way).  

When I did have an offer accepted, the paper was so lousy that I couldn’t find anyone dumber than 
me to buy it. This, of course, was only discovered after spending even more money by sending the 
information all over the Western Hemisphere to other prospective “broker/buyers/investors.”  
Then there are further problems in getting the paper work together.  I think someone once called 
this Due Diligence.

I realized that I just don’t have the patience to spend hours on the phone, Fed-Xing overnights and 
faxing all kinds of paperwork to Jed, Granny and Ellie-May in East Bumble, South Dakota.

(I apologize in advance to all the known and unknown residents of this rural fictitious town in the 
great state of South Dakota). 

I eventually came to the following startling conclusions:

A. I have mailed enough postcards to build a sanctuary for endangered Northwest spotted owls and 
the future retired paper buyers’ home.

B. I have spoken to so many real estate offices, agents and brokers that I have my own gold 
Century 21™ Jacket.

C. I  have the world’s largest  collection of refrigerator Magnets with  Chile and other assorted 
recipes from all the real estate people I have spoken to. 
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D. It is much easier to create or originate notes/paper than it is to find them !!!

I know this sounds like a great step backwards, but hear me out. I have created wonderful, high 
quality paper by just utilizing this simple rule: 

                                DON’T BUY PAPER WHEN YOU CAN CREATE IT!!       

Let’s look at the following example:
Example:  I found a nice 2 Bedroom/ 2 Bath Townhome in a good development. The terms of this 
Lease Purchase were as follows:  Term:  3 years
                                                            Purchase price: $ 89,000.00  ( California Prices)
                                                            Value:               $ 96,900.00
                                                            Rent:                     $ 695.00 per month
                                                            Rent Credit:           $ 200.00 per month

Strategies
1. Sublet:  I rent the property  to a third party with an option for $850.00 per month with    
$2500.00 up front  option consideration for one year.  I make money Up Front with the option  
consideration and $155.00 per month positive cash  flow. If my Tenant/Buyers wish to exercise   
their option I can carry my remaining profit in a  second deed of trust.  I created my own quality  
note with no money in the deal and none of the due diligence problems (getting all the information 
and paperwork) that investors seem to experience. Best of all I didn’t have to     purchase this 
property just  control it utilizing the Lease Purchase Advantage.
   
2. Entire Assignment:  I put together the same deal as above,  but I assign (sell) all my rights in 
this Lease Purchase agreement to an Investor (or the Tenant/ Buyer) and I am out the transaction 
entirely.  The investor will receive the monthly cash flow and the profit or note at the close.  
Remember,   if the option is not exercised by the Tenant/Buyer, the Investor still has this profit 
machine for the remaining two years.

3. Hypothecate: I can keep the up front option consideration and the profit at the close,  but I can 
sell off the monthly income stream of $155.00 per month at a discount to an investor and  receive 
immediate cash.

4. Collateral: I can use paper from the above transactions as security to create other Lease 
Purchase transactions.  
      
Note:  The new investor, of course, must honor my original agreement with the Tenant/Buyers in all 
of these transactions.

Remember, Don’t buy notes, Create Them !!!
Lease Purchases,  if negotiated with superior knowledge can create control in any type of property 
without large deposits, bank qualification and can generate up front cash (option consideration,  
residual income (Rent) and cash profit at the close or you can take back a note).  I find that creating 
transactions with options lends itself to high profits, immediate cash flow, control of properties with 
very little down and a great way to create your own paper. Best of all there are no Tenant and Toilet 
hassles which is why most of us look fondly at the note business.

Remember !!!  The best Notes & Paper will always be the ones you CREATE.
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The Tenant Who Wouldn’t GO AWAY !

BY:  CLAUDE W. DIAMOND  J.D.

Now don’t get me wrong,  Zeb* was a wonderful tenant. He gave me decent Option Considera- 
tion, paid his rent on time and kept up on the maintenance.  The only problem was getting him to 
settle down in just one home.

Zeb came to me in 1989 after reading one of my ‘Rent to Own’ Ads; interested in someday owning 
his own property  and tired of making rent payments with no chance of getting anywhere closer to 
home ownership.  Little did I imagine that this would be the beginning of a business transaction that 
would span 6 years and 4 different properties!

Zeb moved into a nice one bedroom condo for  $2500.00 nonrefundable Option Consideration,  
$725.00 per month with 50 % rent credit applied if he exercised his option to purchase.  He was 
completely satisfied with this condo and it looked like Zeb had all the potential of becoming  a 
future homeowner, But then it happened!  A cataclysmic shifting of the universe occurred which 
no one could have predicted and which forever altered Zeb’s life.

In other words, my tenant Zeb had met the future Mrs. Zeb.

After very a short courtship, Mrs. Zeb decided that they needed a larger place (probably more room 
so that the In-laws could visit).

Zeb called that fateful day and said “Claude, do you have a larger place that we could rent to 
own?”

I wanted to keep the Zebs as Tenant/Buyers so my next move was to locate an owner who had a 
2 or 3 Bedroom townhome that we could structure as a Rent to Own. Fortunately, there was just 
what we needed in the adjoining development.  After negotiating and locking up the deal that I had 
found and created,  I allowed the Zebs to transfer their Option Consideration and rent credit to the 
new property.  In addition,  I was to receive $1500.00 option money and an increase of $25.00 per 
month in rent. The original property that Zeb moved from was concurrently rented with an option to 
another couple for the same terms as I had had with Zeb. 

After finding a new property and tenants, the profit picture was starting to look very interesting.

I had received a total of $4000.00 in Option Consideration and $600.00 in positive cash flow in 
just six months from Zeb for both of the properties.  Now I was going to receive an additional 
$2500.00 from the new Tenant /Buyer for the original 1 Bedroom.

A year went by and all was well until I received Zeb’s  next enlightening phone call. “Claude we 
are EXPECTING.”  I said “expecting what ?”  He replied “a Baby  Zeb and Mrs. Zeb says we 
need  a bigger place again.” 
As Yogi Berra once said,
 “It was Deja’ Vu all over again.”

Two months later the Zebs were moving to a larger townhome in another community.  We agreed 
upon the terms which included all their option money from the first two properties and an  addi-        
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tional $1000.00 in option consideration for yours truly.

*  The names have been changed to protect me (of course).

NOTE:  Option money is normally not refundable, nor are you required to transfer it to another 
transaction, but when you have good tenants (SUCH AS THE ZEBS) and are still making money, 
WHY NOT KEEP EVERYONE HAPPY WITH A WIN/WIN DEAL ? However, make sure 
that your spread or profit margin can support the cumulative Option money and rent credit.

So the Zebs, along with the new Baby Zeb, loaded up the truck and moved to Heavenly Hills.

The next year moved along quickly and I gave the Zebs a call to see if they wanted to discuss 
exercising their option.  Zeb informed me that he had lost his job and would have to move in with 
his wife’s parents until they got back on their feet.  My empathy meter was pounding and I made 
the Zebs the following open offer.  When they got back on their feet again, they should call me and 
I would apply all their Option Consideration from the last three transactions to another property that 
I owned or controlled with a Lease Purchase.  The total amount at this time was $5000.00.

Two years later my wife and I were at the dinner table one evening wondering whatever happened 
to the Zebs ? 

Wouldn’t you know,  a week later the phone rang and it was my old Friend/Tenant Zeb. We 
commensurated about old times and properties and he indicated that he was back on his feet and 
doing well financially and (you guessed) was in the market for a single family home. Well as Mr. 
Haney of Green Acres fame exclaimed: “I just happen to have one on the truck for ya.”  

The Zebs moved into a beautiful, newer 3 Bedroom / 3 Bath home that my company had recently 
acquired.  As promised, I gave the Zebs full credit for all previously paid Option Monies.  By the 
way, the Zebs paid me an additional $2100.00 in up front Option Consideration.

Final Analysis:  By being flexible, I received a total of $7100.00 up front  Option Consideration  
and a substantial monthly positive cash flow during all of these transactions.  I will also create a 
nice 15% note at the close when the Zeb’s exercise their option in May ‘95.

I was wondering the other day .....  should I mention to the Zebs that we just Lease 
Purchased a new four bedroom / three bath home......... Hmmmmmm!
_____________________________________________________________________________

The Tenants from HELL  !!!

by: Claude (Mephistopheles) Diamond J.D.

My greatest fear had become reality. Yes,  I had become (it’s almost too horrible to say) a 
Landlord.

Actually it began quite innocently in the year of 1974. My goals were simple;  all I  ever wanted was 
to become a wealthy Real Estate Investor,  but before I knew it I found sleep to be a luxury. I had 
entered Landlord Hades,  the world where all investors dwell who have lost control of their tenants.
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I had just purchased my first investment property;  a nice 1 bedroom/1 bath Condo,  from the bank 
at a fire sale (sorry, I couldn’t help myself).  I ran an ad in the local paper and I hung up a few 
visible signs.  This is where my Tenants, Lucifer and Morticia  Satanowski * (AKA: The Tenants 
from Hell) entered my life. This is also when I made my first mistake. They were polite well 
groomed, even likeable. At the time I didn’t know how very hard they were working trying to make 
me overlook a poor  credit report and a ridiculous job history.  After all, they were victims of 
circumstance; gross mistakes by credit agencies or unfair employers. They  seemed to have an 
answer or justifiable excuse for everything.  In me they found a young, naive and money conscience 
neophyte investor. (In other words, I was trusting and foolish!)

They moved into my property and for the first few months everything was going well. Then the 
checks started coming in later and later.  It was really my fault.  I let the 3rd of the month become 
the 5th and then the 7th and before I knew it the rent was arriving as late as the 12th of the month. 
As if things weren’t bad enough  the checks also started to bounce.  I made some phone calls and 
the Satanowskis  always seemed to have some plausible excuse.  I, however, was still responsible to 
pay the bank, taxes, insurance, homeowners fees and maintenance on time. ( At least if I wanted to 
protect an investor’s best friend, my credit rating). 

The lovely Lucifer and Morticia had metamorphosed. They were not the nice, clean cut, well 
mannered couple that I had first met.  They had become a strange sort of team who were hell bent 
on making me go bankrupt  or crazy, whichever came first.  They were professionals who knew 
every trick and court delay tactic in the book.  I felt that I could have written the script for “Pacific 
Heights” ** 20 years early. 

I found a sympathetic Attorney who only charged me his weight in Kruggarands to exorcise (evict) 
my property demons (the Satanowskis). Three months later I was in possession of a very  dirty and 
damaged Condo, with no way to ever recover any damages. They were finally forced to move and 
were now some other investor, turned landlord’s problem! 

Here are a list of suggestions to avoid this type of tenant:

1.  Have the potential tenant(s) fill out an application which should include complete name (maiden, 
previous, as well as AKA names) and social security number(s).

2.  Check the most recent credit report.  (I had not bothered to check their credit directly. Lucifer & 
Morticia had provided me with a phony credit report).

3.  Call at least two previous places of residence. Their previous Landlord who I called was in 
reality their friend (a schill landlord).

* Name changed to protect the NOT so innocent!

** A movie where the Tenant has designs  on making the Owners loose their minds and valuable 
property by  constantly tormenting them.

4.  Verify employment.  

5.  Ask for many references.  Include complete addresses and phone numbers.
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6.  Do a Property Inspection with the Tenants and have them sign & date an inspection form prior 
to handing over the keys.

7. Structure a  Lease Purchase (rent to own) with a minimum of 3 months rent given as  
nonrefundable option consideration. It’s always better to have a Tenant/Buyer with a vested 
financial upfront commitment.  Make the tenants responsible for the maintenance as well.

8.  Use your instincts.  Nothing can replace going with your gut feeling!

Investing in real estate can be a very profitable and rewarding way to make a living, only if you are 
knowledgeable and retain control of your property and the tenants.  Don’t let it be the other way 
around.  Remember, you got into this business to become a Real Estate Investor,  don’t become a 
Landlord.  There are plenty more Lucifers and Morticias out there ready to bamboozle you.
_____________________________________________________________________________

The Real Estate Challenge !
or Father Knows Best

By: Sir Claude W. Diamond J.D.

Once upon a time  (always a great beginning to an informative money making entrepreneurial real 
estate article) there were two brothers Cloyd and Floyd.  Each boy was  summoned by his wealthy 
father, the great and wise investor,  Philth E. Rich.

“My beloved sons, you have both reached the age of majority (44 years old) in our little kingdom.  
Against your Mother’s wishes, I believe it’s now time for you to get off your tuchis (butts), become 
one with the universe and create financial independence the same way your Mother and I did.  It is 
time for both of you to seek your own wealth and become creative real estate investors. 

You have been given all that you will ever need. I have sent you to the finest seminars, boot camps 
and hot coal walking parties that our money could buy.  I have bought you every book and tape ever 
made.  Further,  you  have a lifetime subscription to The Lease Purchase Times©.* 

Your education is now complete. You must now prove yourselves worthy and actually do 
something with this knowledge. That is why I make both of you the following offer: the first son 
who returns with a profit from his creativity will receive One Million Dollars (after taxes), the other  
son will receive nothing.”  (Obviously this was a parent who had never taken any Southern 
California parental sensitivity training!)

“Give your Mother a kiss, go forth and make a living on your own doing the best job in the world. 
That job as you know, is as a creative real estate investor.  Make your Mother and I proud!” He 
then handed his prodigy the princely sum of  $1000.00 each and bid them farewell.

Son Number 1, Cloyd immediately  checked into the local Carlton Clean Sheets Inn and used the 
telephone to call on properties that were for  rent  and sale in the classified real estate sections of the 
paper. 
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The Search
He made the following offer on the ‘Homes for Sale’. “Hello, I saw your ad in the paper. Would 
you be interested if I could show you a way in which I could get you your full asking price without 
any real estate commissions or closing costs utilizing the Lease Purchase advantage ?” 

On the ‘Homes for Rent’ he phrased his inquiries as follows:  “Hello, I see you have a home for 
rent.  What if I could show you a way to get a higher rent than you are asking and a tenant who will 
pay you on the first every month, someone who will take care of all the maintenance and repairs.  
Would you be interested in hearing about the Lease Purchase Advantage ?”

The Deal
Cloyd soon found a  2 bedroom / 2 bath single family home with a small moat around it.  The 
owner was having trouble selling the home and he was sick and tired of tenant and toilet problems 
from the renting of this property. Cloyd offered to show him a unique way in which he could 
accomplish all that he desired if he would agree to a two year rental contract on the home with an 
option to purchase and the right of assignment. The seller wanted a full market sales price of 
$100,000.00 and $795.00 rent per month, but he agreed to 100% rent credit for the full two years. 
The rental would begin in 23 days and Cloyd gave the owner $500.00 as Option money. The entire 
transaction was subject to Cloyd finding a Tenant/Buyer.  

*shameless plug

The Marketing 
Cloyd feverishly put up ‘rent to own’ signs all over town, he posted flyers at all the apartment 
buildings and he ran the following ads in the papers:

Rent to Own Your Future Home
$795/Month with 100% Rent Credit for Two Years ! 
 No Qualifying, beautiful water views 
2 bedroom/2 bath single family residence 
Call (970) 726-7979 for details

The Profit
The switchboard at the Sheets Inn was ringing off the hook from Cloyd’s marketing efforts.  He 
found an interested couple who wanted to move in and were willing to buy  his $5000.00  contract 
but, who only had $2500.00  cash.  Cloyd took back a small note for the remaining $2500.00 
payable at $100.00 per month with 0% interest.  He returned home, claimed his Million Dollar 
prize and created an infomercial for tightening thighs and tummies.

Son Number 2,  Floyd decided to enter politics.  He risked all his money on a political fund 
raising party at The Grand Hotel and was subsequently elected to office.  He was appointed to the 
Ways and Means Committee where he could spend everyone else’s money (including his Parent’s) 
with absolutely no accountability!

And yes, I have to say it....... 

they both lived happily ever after ! 

THE END
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Making $$$$$$$ on Vacation, 
the Anthology of a Great Deal.

 Parts I, II, III, IV, V & VI
or 

It can’t hurt to ask!

By: Claude (Grizzly Adams)  Diamond

PART I

Imagine creating a  lease purchase deal while on vacation which would result in a 100K profit. Yep, 
I did it again.  This is not the first time I ventured doing some business while on holiday with the 
wife and rugrats. (See my article The Best Vacation I Never Took).  

I began the creation of this wonderful deal while on vacation at my secret hideaway in Colorado.  
This is a small town nestled away on the western slope of the Rocky Mountains. My family and I 
have been coming here for the last eight years to enjoy the skiing, hiking and fresh air. It is a 
pristine quiet place to get away from it  all.  Even though it has a world class ski area it remains 
unspoiled. I always get to recharge my Lease Purchase batteries here. The town has a very small 
population  and millions of acres of sheer national forests and mountains. I always like places 
where there are more squirrels than people.  Another wonderful quality is that it is not a celebrity 
hangout.  This is what ski towns were probably like 50 years ago before the mega resorts took over. 
It has the usual array of ski shops, eclectic restaurants, apres ski haunts, and the developers are 
starting to discover the area also, so some appreciation is occurring. 

The Search:
We had been talking about getting a home here for some time. The grand plan was that we were 
going to live here during the warm months, do a snowbird retreat in the winter and use the home for 
ski season, too. We began asking around if anyone knew of a house for sale or rent. The local real 
estate agents were useless and did not return calls (shocking isn’t it ?);  some just didn’t want to 
deal with a guy who loves Lease Purchasing. We spoke with school bus drivers, the local ski bums, 
some bums without skis and the hotel owner where we usually stayed. The hotel owner told us he 
knew of  a home for sale. We went to see the place and it really fit the bill for us. I got excited when 
I found out that it had  a decent phone system. 

The Unmotivated Sarcastic Seller:
We spoke to the owner (Herr Ludwig Von  Sheiskoff) who at the time was building another home. 
I asked him if he would consider a rent-to-own arrangement. He laughed at me and flat out said 
“no”.  He exclaimed “don’t you realize that this is a sellers’ market” and he mentioned that he 
might even raise the price because so many potential buyers were looking at the home. The thought 
of buying rather than lease purchasing and on top of that paying retail is blasphemy to a creative 
real estate investor!  I told my wife  (lovely  CJ) that the home in the mountains would have to wait 
and she agreed. We decided that if we were persistent the right deal, at the right price, would 
eventually come along.  (That’s what you say when you have been living with an investor for a 
long time!)
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The New Motivated Seller:
Well 6 months went by and we returned to our little mountain town to do a some  skiing. One day 
turned into a windy, cold Rocky Mountain snowstorm  and we decided to take the day off from 
skiing. I began wondering whatever happened to the home we had looked at. I just so happened to 
have the phone number from Herr Von Sheiskoff in my Diamond Success Planner  (I save 
everything in this wonderful organizer).  I hesitantly gave the Von Sheiskoffs a call (remembering 
my last humiliating experience) and he was delighted that I called!  “Of course I remember you 
Herr Diamond” he exclaimed,  “I will be right down to your hotel!”  “But it’s a blizzard 
outside!” I exclaimed.  “No problem, I have my four wheel drive. Please let me give you a personal 
tour of my home and my lovely town”.
 
About 15 minutes later he arrived at the hotel (it was still snowing like the blazes).  “Herr Diamond 
I am so glad  you and your delightful family are still interested in my home.  Please, tell me some 
more about that rent-to-own idea of yours”. I pondered why he was spreading the Bavarian 
liverwurst charm on so thickly and wondered why he had had this remarkable attitude  change.  

Part II  Making $$$$$$$ on Vacation, the Anthology of a great deal.

When I last left you, my family and I were hibernating (during a major snowstorm) in our hotel 
room in the wilds of the Colorado Rockies. We were awaiting the arrival of the miraculously 
transformed seller  Herr Von Sheiskoff and his four wheel drive wunderbar car. He was going to 
give us a quick look at “his” town, view some local real estate and to show us his home, the one 
that we wanted to lease purchase. This short trip turned into the extended Gilligan Island 3 hour 
tour. He took us everywhere except to the very place that we wanted to see;  the house.

The Home: We finally got there and our host informed us that the home was presently rented to a 
couple of nice skiers (AKA: snowboarder/ski bums) who worked at the local ski area.  The good 
news was that  they would be moving out at the end of ski season.  We looked over the  home both  
inside and out. We loved the house in spite of the untidy (nice word for dirtbag) tenants. As  
creative real estate investors for many years, CJ and I have seen many a home that had potential if 
you could see past the dirty carpets, dishes stuffed in the oven  and BVDs™ hanging on top of the 
TV rabbit ears. (Although I do believe that the underwear improves reception). 

Rule #1:  Learn to see past the surface problems on a home and look at the whole deal. There was 
nothing in this beautiful home that a good cleaning and a little paint could not overcome. 

Rule #2:  Never try to sell a home conventionally with tenants occupying the dwelling unless you 
are willing to substantially discount. This unsightly appearance was what was turning off most of 
the buyers (in a sellers’ market) who were coming to take a look. To the seasoned investor, this 
however, is an opportunity.

The home was located in a great section of the small town with all of the modern conveniences.  The 
house was roomy enough for the two kids to have their own rooms, large master bedroom, guest 
rooms and the requisite home office. My Home Office is really important to me as I will be doing 
my lease purchase business/deals from here the majority of the time. The office comes with a killer 
view of the great Continental Divide, but alas there was no wet bar. I would have to learn to rough it, 
after all this is the wild & woolly Rocky Mountains. These are great amenities in a ski country 
home that can receive close to 200 to 300 + inches  of snow per year. It is on a wooded acre lot in a 
super neighborhood and has all the modern city services like water, sewer, electric and of course, 
dedicated phone service.  (Phone service and availability of communication lines are not to be taken 
for granted here!)
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Remember this is a small town and many of the locals have three part-time jobs and are still 
chopping wood for heat and sharing party lines for telephone service.

Note: Just because I like the small town rustic style does not mean I want to become Paul Bunyan.  
My idea of roughing it is wearing a flannel shirt in a Sheraton Hotel without Cable TV. 
The Offer: We (CJ & I) discussed in advance that we would contain any enthusiasm which could 
be interpreted as a strong buying signal. (The Be Cool Rule). My new pal Ludwig drove us to our 
hotel and as the kids unloaded and began playing outside looking for yellow snow (a NYC game 
that I taught them, whatta Dad),  I began the negotiation process in my usual delicate manner.

Me: “Well Ludwig” (we were now on a first name basis), “what's your bottom line here?”  
“What's your best price on a three year Lease with an Option to Purchase?” I then closed my 
mouth (hard for me to do) and waited to see who would blink first. 

Ludwig sat in silence for what seemed an eternity, but in reality was only a few seconds. His face 
was contorting, straining and  turning various shades of red and purple. He looked like he ate a bad 
wienersnitzel and then he broke his silence.

Herr Sheiskoff: “Vell Claude,  I vill do a one year rent-to-own and I might even carry back the 
mortgage since I own the home free and clear, but I couldn’t even begin to consider selling my 
home for less than......”

He blurted out a price, that to my  amazement was $69,000.00 less than his original asking price. 
The terms were great, too;  no bank and one whole year to exercise the mortgage.  My heart skipped 
a beat. This was where the fun began. This is the stuff I love about creative investing and I was 
smiling inside recalling how I was laughed at a few short months ago just for inquiring about a 
rent-to-own.  Now it was my turn to laugh, but on the inside. 

Part III        Making $$$$$$$ on Vacation, the Anthology of a great deal.

Recap: This is the continuing (phew) story of my dealings with Herr Von Sheiskoff structuring a 
Lease Purchase deal 100K under  market in the wild and wooley Colorado Rockies.  Last time I left 
you, I was deep in negotiations and snow while sitting with Ludwig Sheiskoff in his four wheeler 
wunderbar car in our hotel parking lot  (during a major snowstorm). He had just dropped his sales 
price an astounding $69,000.00  in one swift swoop. This is the same man who 6 months ago told 
me that it was a seller’s market and he would never do a Lease with an Option to Purchase. It is 
amazing what a few bad tenants and some complaining neighbors can accomplish.

The Deal:  Herr Von Sheiskoff and I got along like a couple of Dachunds at a butcher shop 
staring at some Bratwurst. He seemed relieved that I was still interested in his home and he wanted 
me to do the lease purchase deal with him ASAP. We negotiated a one year lease (I wanted longer) 
with option to purchase for $1500.00 per month and $5000.00 down.  This same home would rent 
for that much per week during the premium ski season. Remember this was a large home on an acre 
of wooded land near a resort ski area. We shook hands (on the tentative numbers),  I told him that I 
would discuss the deal  with my better half and that I would call him when I arrived home in San 
Diego the next day.

Lease Option Leverage Heaven: Wow !  I was going to control a high figure home for less than 
1% of the purchase price with an option to purchase, way under market sales price and rent. Now 
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that’s leverage America!  A lease purchase is basically the use of two distinct real estate techniques;  
the rental and the option (right) to purchase. If used properly, it can give you the most bang for 
your buck with the same control as though you were the owner.  All this without the overhead, 
liability and in some cases the higher payment. It can be utilized to get you into your dream home 
and is a wonderful and profitable way to generate consistent cash flow without the investment,  
tenant and toilet headaches.  All you need is the specialized knowledge and the proper contracts.

Celebration:  I went back to my hotel room “smiling” and told my lovely CJ that I thought we had 
finally found the right deal and we would have our mountain home. We decided to have an early 
celebration and opened a good bottle of California Merlot ($6.99 @ Price Club/Costco; Guru 
Shopping Tip Dept.) and munched some cheese and imported crackers. I felt like I had just left 
Monty Hall having chosen Door Number 3 with the new Lincoln Towncar behind it. I should have 
realized that this celebration was unbelievably premature.

Back Home: The next day we returned to 75 degree San Diego weather with the kids, skis and an 
assorted oddball collection of single ski gloves and socks. (Just where do those things disappear 
to?)  The first thing any good investor does when he returns home is to get a cup of freshly ground 
Starbucks™ Kona Coffee, check the mail and of course return telephone messages. 
The Lease Purchase Agreement: I utilized one of my special lease purchase agreements. I have 
eight different contracts which I have personally designed and copyrighted just for my lease 
purchase business. I punched the numbers into my computer and watched the lovely contract spit 
out from my inkjet printer. It was the short 3 page version that I like to use. It has an absence of 
legal jargon and utilizes some plain understandable English. It contains everything I need without 
intimidating the Seller.

Contract Note: I often see contracts that are so long that they make War and Peace  look like a short 
story. They contain so many conflicting paragraphs with so much ambiguous language that they are 
litigation heaven. 

I signed the parchment, enclosed the option consideration check, placed my best VooDoo good luck 
spell on the contract and sent everything overnight. I sat back in my comfortable home office 
recliner, feet up on the desk and felt confident that this was a done lease purchase deal. 
The next day I checked my faithful Friday™ voice mail machine.*  I noticed that it was holding 
many messages including three from my old friend Ludwig  in his  best Boris Badinoff  accent 
(Remember Rocky and Bullwinkle ? ) I picked up the phone with  little trepidation, after all, what 
could possibly go wrong? 

Little did I suspect that this was the beginning of a series of crisis negotiations, lawyers and stuff 
that would ensue with Mr. Von Sheiskoff and almost kill our deal.
 
I guess the old saying is true,  ‘into every life a little Sheiskoff must fall’!

*Best component voice mail system around,  but hard to find.

Part IV Making $$$$$$$ on Vacation, the Anthology of a great deal.

Recap: The Contract Crisis.  I have received a phone call from the Seller Herr Ludwig Von 
Sheiskoff on our pending lease purchase deal in Colorado. There are problems.

The Battle of the Contracts
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Ludwig was yelling at me!  He had decided that he didn't like my contract and sent me his version 
of a Lease Purchase agreement that was copied from some Guru’s $9.95 Book  that he bought 
from an infomercial on channel 989 Bombay, India.  We had entered an area that I fondly 
remember from law school called the ‘Battle of the Contracts’.  We both wanted to use our own 
contracts. The only problem was that the agreement that Sheiskoff used  was reminiscent of the old 
Florida Land deals (property under water that was sold to naive buyers)!  In fact, Sheiskoff’s 
contract was so bad that he became confused and made a costly error.  He inadvertently gave me 
$9,000.00 in rent credit which we never even discussed in our negotiations, but he had already 
placed in his contract. He was embarrassed, but appreciated my honesty when I made him aware of 
his error.  In an effort to resolve  our problems and reach a compromise quickly, I came up with a 
reluctant solution.

Smart Note: Remember the successful LONG TERM creative investor utilizes his specialized 
knowledge to become a problem solver.

I committed the ultimate sin and retained  Rocky Mountain Louie-Attorney at Law and part-time 
driveway snow plow man.  Louie was a very local Attorney who considered red checkered flannel a 
contemporary fashion statement. Lou loved the opportunity to get into the fricassee.  I had brought 
Lou  into the deal in hopes to merge the two agreements into something that was equitable for both 
of us. Lou basically combined the agreements, but still retained many of my special passages that 
gave me the control;  passages such as the right of assignment in a Lease with  an Option to 
Purchase. 

Honest Lawyer Department: His competence and honesty truly surprised me. Rocky Mountain 
Louie actually turned out to be just what  we needed to save the deal  (fairy tales can come true). If 
this keeps up, next I’ll be writing about honest politicians and hard working civil servants,  where 
will it all end?   Esquire Lou sent  Seller Sheiskoff and I the contracts which were signed quickly 
and the battle of the contracts was resolved. I then had a memorandum  recorded and a local title 
company was found to open escrow.

Rule #1:  Always record a memorandum of your contract in a deal that you value.  A memorandum 
is basically a way to let the world know of your interest in a property without recording the entire 
contract. 

Rule #2:  Just because you have a signed Lease Purchase contract doesn't mean that you are 
protected from the owner possibly selling the home to someone else or over encumbering the 
property with a new higher amount loan.  Additionally,  I deposited my option money with the 
escrow/title company. 

Rule #3:  Create a paper trail.  In the event that you have a reluctant  seller who attempts to back out 
of the deal you want to prove the intent of the parties. Nothing works better than coming into the 
courthouse with a wheelbarrow full of paper to substantiate your case. 

The New New Deal:  All was quiet for several weeks and we began to relax, when lo and behold the 
phone calls began again.  Herr Von Sheiskoff wondered if I would consider  shortening the Lease 
Option to six months instead of one year.  I inquired as to why the sudden request to change the 
terms.  It seemed that the neighbors were  complaining quite strongly about the renter/ski bums in 
the house, their loud parties and assorted cars parked on the street.  Herr S. basically  wanted to 
throw  the bums out and stop being a Landlord.

I offered to flat out buy the property and forego the Lease Purchase entirely if he would make it 
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worth my while. 

Our conversation went like this:

“Well Lugwig I really wasn’t even considering exercising my option until next summer. What is 
the best price you can give me in order to induce me to close by June of this year?  I secretly was 
hoping for an additional 5 or 10 k discount.  

He then spoke and for the second time in our relationship I was at a loss for words.

“Ach du Lieber, Claude!  I vill reduce the price $31, 000.00 to make it an even  $*,***,***.**
but zat ist all I vill do!” 

To my amazement he dropped the sales price a second time significantly;  for a total of 
$100,000.00!  That my loyal reader is a lot of guacamole & chips!  I agreed in a heartbeat and 
quickly contacted good ‘ol Louie the red flannel litigator. 

“Hey Louie, we need a new contract with a few modifications."  I didn’t need a video phone to 
know that Lou was smiling at the other end! 

Part V: Making $$$$$$$ on Vacation, the Anthology of a great deal.

Recap: I have just finished my final  negotiations with Herr Ludwig Von Sheiskoff concerning the 
closing of my new mountain home in Colorado. We started with a Lease Purchase and this deal 
has evolved for over 7 months into a sale of our future semi annual home for 100K under market. 
We now need to find the financing to do the deal, furniture to sit on and a means to move it all!

The Loan:
We were really excited, we finally had our new home all wrapped up legally. The next step was to 
get a loan. Frankly, I expected this to be a snap since we had done so many loans before on 
personal and investment properties with our Lease Purchase biz. We had more than sufficient down 
payment and great credit. I called several mortgage brokers in Denver and was shocked to find that 
most conventional lenders  would only fund a home in a resort area with 30 to 40% down (even 
with superb credit).  I exclaimed to one lender that this was going to be a full-time residence and it 
seemed excessive to put that much down on a homeowner occupied dwelling.  His reply,  “sure kid, 
we hear that line all the time.” Take it or leave it was his attitude,  so we left it and sought other 
resources. I decided to see if we could do a reasonable loan in the same town where our new home 
was located.  A great mortgage broker was recommended to me who had no problem doing the deal, 
the only problem was he lived down the street from my new home. 

Note: In a small town it  is not the best idea to spill your financial and personal portfolio guts to a 
new neighbor.

I decided as a last resort to go to the big local bank (two tellers, no waiting) and see what they had 
to offer. A nice friendly mountain lady (in flannel & cowgirl boots) sent me to her competitor 
yonder down the road (what’s a yonder ?) to an even smaller local bank.  I went into this bank and 
received 2 or 3 of the requisite “Howdys” from the employees. (In New Yorkeese this would be 
the equivalent of “How ya doin”,  ya know!)

I felt right at home immediately. There was a living room arrangement set up right in the middle of 
the  lobby. It contained a lazyboy chair, a Wall Street Journal  (only 2 days old) and fresh coffee 
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(not Starbucks, but drinkable).

I meet the loan rep who said that a loan to purchase a local home would be no problem (with 
reasonable terms). She was right because we were approved for the purchase with full underwriting 
in less than 3 days upon completion of the application. This is faster than any loan I have ever done 
in California.  I was congratulated by the bank president who was dressed in jeans and a plaid open 
neck shirt.  It is so incredibly casual out here, we just love it!

The Furniture:
We next  needed to figure out what furniture we should take from our San Diego home to 
Colorado. CJ in a moment of feminine inspiration immediately solved that problem, “Claude let’s 
just buy new furniture.” For those of you who have never furnished a home from scratch it’s 
equivalent to buying another home within a home.  After 6 different furniture stores I have come to 
the decision that in my next life I will not only deal in Lease Purchasing, but in furniture as well.  

MOVING:

DISCLAIMER: IF YOU HAVE SMALL CHILDREN OR SUFFER FROM ANY MEDICAL 
ABNORMALITIES PLEASE LEAVE THE ROOM AND REFRAIN FROM READING THIS 
NEXT SECTION!

Now I have to deal with another nightmare, it’s called moving! I had a moment of temporary 
insanity.  I was thinking of renting one of those  U Haul ™ - (U Get Exhausted) rental trucks. 
Then I began to remember what it was like when we came out to California in 1986 down Route 66 
from New Jersey in one of these torture wagons.  Moving Math: bad food and 55 miles per hour = 
a hemorrhoid bumper crop for the cheapskate driver.  I came back to sanity and decided that I 
would forego that misery and hire a moving company.  

We went to the yellow pages and found the national chain of the Freddy Krugar Moving 
Company*. The company sent us a dapper dressed salesman and told us his company only hired 
the finest moving men. I signed about 30 documents for the moving company (I could hear trees 
falling)  and we were done.

*Nightmare on Elm Street Fame 
Two weeks later Freddy and the moving boys came to our California abode. The elongated moving 
van  ominously drove up and we could hear the brakes squeal. Freddy and his helpers came 
skulking into our kitchen walking on their knuckles. They were all very hairy and  looked as though 
they hadn’t shaved or bathed for a week.  I wasn’t sure if they were capable of voice 
communication until I heard the following grunt from Freddy’s helper Darwin, “Hey Mr. 
Diamond, we sure could use some coffee and a couple dozen donuts here.”

All of a sudden The U Haul Truck ™ didn’t seem like such a bad idea! 

Part VI: Making $$$$$$$ on Vacation, the Anthology of a great deal.

Day One - The Arrival:
We got to Colorado after about  two days of some of the greatest scenery you have ever seen. Make 
sure you check out Bryce Canyon and Zion National Park in Utah.  They give new meaning to the 
words  totally awesome (California Speak for WOW). We pulled into our new small town 
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(population 523) surrounded with the beautiful snow covered mountains even though the 
temperature was 72 degrees! There was a banner hanging across Main Street, welcoming folks to 
the town and announcing a rodeo and flame throwing Chili Cookoff. 

Since the moving truck with our furniture from the Freddy Kruger Moving Company wasn’t due 
for another four or five days we arranged to stay at the local hotel that our friends owned. We were 
greeted with fresh coffee and a homemade blueberry pie awaiting us inside our room.

Day Two - The Awakening:
We were awoken the next morning at 6:00 A.M. by a phone call from our mover  Freddy Krugar  
(notice the singular text). Our conversation went as follows:
 
Freddy: Hey Mr. Diamond, I’m right down the road from your hotel by the Mr. Mc Donut store. 
Claude: Fred, you’re 4 days early!
Freddy: Didja know they have pretty good donuts in this town! 
Claude: (I finally got Freddy past his fascination with donuts).  Can we start moving the stuff into 
the house today ?
Freddy: Well we kinda have a little problem.
Claude: What ?
Freddy: I lost my helpers, the Igor brothers around Beaver, Utah, but hey that’s the moving game. 
Let’s just go around the town and  find someone to help us.

I hired 3 locals after 2 hours of asking around the town. (I felt like a panhandler in reverse!)  My 
stuff on the van consisted of 272 assorted pieces of furniture and boxes and somehow I was not 
motivated to help carry any of it. 12 hours later after spending $132.00  to feed this crew (4 dozen 
Mr. Mc Donuts, assorted pizzas, burgers and soda) the move was finished. We had boxes 
everywhere, but the house was starting to come together. Freddy informed me that it is customary to 
tip the driver;  so I gave him a copy of the latest Lease Purchase Times©. 

Day Three - The Neighbors: Early the next morning we hear a banging noise coming from the 
backyard. I discover that it’s the former owner and new neighbor Herr Ludwig Von Sheiskoff. I 
sleepily yell out the window and ask Ludwig what’s up ? “Vell Claude, I just wanted to make sure 
your hot tub was all set up and in good working order. You just go back to sleep Mein friend.” 
Knowing from past business experience with Herr Sheiskoff I couldn’t  help but feel a strange 
sensation of impending doom.  During the rest of the day we had several other neighbors come 
over in a wonderful American small town tradition to welcome us. One lady brought over some 
homemade oatmeal chocolate chip cookies, another  neighbor brought some Rocky Mountain Wild   
Flowers and another brought a basket of wine, cheese and goodies. This was beginning to feel like 
home.
Day Four - Something’s Wrong DAD!:  I thought I would awake early the next day, sneak out 
alone  in the new four wheel drive behemoth we had leased (of course) and check out the views and 
local scenery. Just as I was starting to pull away I heard the kids yell, “Hey Daddy, can we come 
along?” (Caught again!)  After packing them in, we were tooling along when all of a sudden my 10 
year old Becca exclaims,  “Hey, Daddy there is something really wrong with this place!”  
“Huh, what do you mean something wrong, it’s beautiful here;  mountains, trees, wildlife, clean air 
& water. What could possibly be wrong”, I asked ?

“Everyone we pass on the road here are always smiling and waving to us and we don’t even know 
these people. It’s weird Dad.”

At that very moment I knew that moving to the country was the right thing to do!
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Day Five - The Asphalt Gypsies: (this is a whole story in itself that I will write some other time, 
but just use your imaginations).

Day Six - The Hot Tub Blues: Early in the morning I heard some splashing in our backyard. I 
was greeted by Mr. and Mrs. Sheiskoff in MY HOT TUB!  “Guten Morgen (Good Morning) 
Claude. The vater is fine, Ja !!”  I finally figured out why Ludwig was so diligently working on my 
hot tub the previous day!

Science Tip: Sheiskoff does float in hot tubs.
 
Day Seven - The Reward: CJ and I are sitting on the back porch with a good glass of delicious 
(California) Merlot in hand looking at the sunset upon snow covered mountain tops while colorful 
hummingbirds are zipping around us. The only noise is that of the kids playing and laughing in the 
background.  This is heaven on earth!

Epilogue:
So there it is dear readers, how to start out controlling a house in the Rocky Mountains 9200 feet 
above sea level. I ended up  leasing, optioning and then buying a home and creating over 100k 
equity without going insane all within one year while on vacation. This was only possible due to 
one terrific concept called  Lease Purchasing. 

Thank You Max (my Mentor).

Reference Movie Notes: Mr. Blanding’s New Home & The Money Pit
                         
______________________________________________________________________________

 How to go to The (San Diego) Super Bowl and 
make $4500.00 in one week with Lease 

Purchasing

By: Claude (John Elway ) Diamond

Author’s note: Isn’t the above title the best name you have ever heard for an article?

To be successful in creative real estate or for that matter, anything else, you have to learn to take 
advantage of opportunities with little notice. Sometimes these opportunities are hidden as problems, 
but the creative mind can usually find a way to make money in these situations. 

Such was the case when a  Tenant/Buyer of mine decided to prematurely (and without notice) vacate 
a 2 bedroom condo one week before Thanksgiving. To many a landlord, this would become a 
monumental pain, but remember I don’t rent,  I always Lease Purchase my properties. In a Lease 
with Option to Purchase, I receive a minimum of 2 to 5 months rent in advance as option 
consideration and usually over-market rent. Typically I do a one year contract which is either 
renewed, exercised (purchased) or allowed to expire.
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We found out that the home was abandoned when the next door neighbor (thankfully) notified me. 
This particular condo was left a little messy, but there was no malicious damage. My clean up crew 
went to work and with their usual magic the place became a palace again.

Now my only problem was trying to move this home between Thanksgiving and New Years.  That 
night while I was watching the news with CJ and the kids there was a story about the Super Duper 
Bowl coming to San Diego. The reporter exclaimed how all the hotels were filling up and that 
private homes  would have to accommodate the housing gap. All of a sudden a little light bulb lit up 
over my head and I thought ‘why not just rent out the condo for the Super Bowl’  (January 25th) 
‘recoup some lost rent and make a quickie short term profit’?

All the place needed were a couple of beds from a furniture rental place and some towels courtesy 
of K-Mart. I thought that I would place a case of the Bronco’s favorite beer (of Coors) and a 
couple sticks of pepperoni in the fridge and I’d have instant accommodations.

I discovered that there were specialty rental agencies available which would find me a quick guest, 
but they wanted 20% of the rent and a finder’s fee. I figured between the local newspaper and the 
Internet I would not have any trouble doing this all by myself. 

I  checked to see what the rental agencies were charging for same or similar units and I found they 
were only doing one week rentals as a minimum. Some of the houses in really nice neighborhoods 
were getting as much as $5,000.00 per day! (They must have had imported beer in the fridge!) The 
middle class size homes were getting $1000.00 to $1500.00 per day. I figured that a 1200 square 
foot condo in a good working class neighborhood was worth at least $2500.00 for the week and 
that is just what I asked for. (Tickets not included.)

No sooner did I run the ad when the calls began coming in from nudniks all over the U.S. I  
required $2500.00 security deposit and half the rent up front. The first couple of calls were from 
folks who were shopping around for a bargain. One guy asked me if the place came with a  view. I 
replied ‘yes, a view of the wall next door!’ Another fellow called and asked me if I would take a 
note. I figured he just came from one of those goofy get rich quick paper seminars. (At least he was 
creative!)  I asked him if he would ask the Embassy Suites the same question. Another call was 
from a college fraternity who swore they would only let a FEW FRIENDS stay. We passed on this 
group! 

One nice lady  from Oshkosh, Wisconsin (a cheese head) who was interested in the home for her 
family came pretty close to getting the place, but on investor instinct I checked her credit before I 
did the deal. She had a history of BADDDDD credit, foreclosures, evictions, bankruptcies, etc. I 
didn’t want or need the hassle that might occur.
Finally the call I was waiting for came from a man in Milwaukee. (Sounds like a Hanson Brothers 
song). He needed the place NOW  as he was already in town (one week before kickoff) and wanted 
to keep it for three weeks. He asked me how much I wanted for the additional two weeks after the 
game.   He suggested  a price of $4500.00 (an extra $1000.00 per week) which was paid entirely in 
advance.

Claude Rule: I probably would have let him have the place for an additional $850.00 per week, but 
the first to mention price always loses. Guess who spoke first!

I now recouped the $1600.00 I lost from the condo being empty December & part of January 
($800 X 2 months), the cost of the furniture rental, $300.00 and cleaning service, $100.00 and  
made a tidy profit of $2500.00 net. 
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Claude Tip: You might consider this strategy on your own properties that become available during 
sport spectaculars, clogging reunions (or anything else) in your area!

Super Bowl Time !!

Oh yes, now for the best part, I almost forgot to tell you about the Super Duper Bowl ‘. After I 
made the above money I figured ‘why not use the loot, surprise the family  and take everyone to the 
game itself.’ (Whatta’ guy!) The only problem was that all the LEGITIMATE tickets were adios 
amigo (gone-history). I decided to bravely do what any ex-New Yorker who has transported 
himself to La La Land (AKA: Southern California) would do. I figured that I would take the kids to 
the stadium, do the tour and The NFL Experience (a large football fanatic county fair) and find my 
friendly neighborhood scalper.

We arrived at the parking lot entrance and I had to shell out $5.00 to park the Ford Expedition. 
(Best  4 wheel drive vehicle ever made.)  We walked to the NFL county fair and I had to fork over 
$44.00 buckos for the entrance fee. We then had to purchase the requisite T-shirts, football caps 
and paraphernalia, $182.00 (ouch!). We waited in unbelievably long lines just so Rebecca and 
David could get a turn to try to kick a field goal in NFL Kids Land. Of course, we needed 
nourishment and lo and behold, there were all the chicken, ribs and fast-food franchises that you 
could imagine. We ordered the kids up a bunch of happy lunches. I think they call them happy 
lunches because they get to charge $3.99 for a 30¢ Taiwan toy, a paper thin burger and greasy 
fries.  Ah, the joys of American cuisine, total $15.00. (Where’s my Peptobismol™?  Burp!)  We 
had to have pictures taken and I kissed away another $25.00 smackers. Is this a great country or 
what?

When it was all said and done the little field trip to the pre wonders of Super Bowl ‘98 cost me well 
over $250.00 and I still couldn’t find my nefarious scalper. In NYC, these guys are all   around 
Madison Square Garden, but around here they were in hiding.

Up to this point we hadn’t even been in the stadium, so I figured we had to take the Qualcomm 
(formerly Jack Murphy) Stadium tour ($1.00 per person) and  see the newly laid Super Bowl sod. 

While the kids were running around the stadium, I wandered around looking for my fish taco stand 
(they’re really delicious and  contain a lot less fat than the mystery meat types), when lo and behold 
a stranger addressed me.

Dark And Foreboding Ticket Scalper: Hey Pal you want zum tickets fer da game?

Me: Sure, how much?   (I figured if I got 4 tickets for around $500.00 to $600.00 each, I would 
have some change left over from my rental deal for hot-dogs, sushi and beer. 

Note: Yes, in Southern California they sell sushi at ballparks, go figure! 

Dark And Foreboding Ticket Scalper: I can let you have four seats (not together) fer $7500.00 
firm. This is when I found out that Super Bowl tickets were starting at $1500.00 (cheap seats) and 
going as high as $5000.00 each, if you could find them.

Me:  I thanked Mr. Scalper and humbly walked away. I wondered how I was going to go to the 
game, get four seats together and not have to sell one of my notes or Lease Purchase properties to 
finance this extravaganza! It was at this point that I had one of those monumental periods of 
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enlightenment and decided that I would do what most of you will do on  Super Bowl Sunday.

Heck, I’m going to watch the game on the TV. Clean bathrooms, great munchies, I have the most 
comfortable  seat in the house and best of all it’s FREE.  Besides, my in-laws sent the kids a box of 
Super Bowl munchies fearing CJ and I would do the healthy food thing! 

Go Broncos!
______________________________________________________________________________

Eleven Profitable Lease Purchase Strategies 
by Claude Diamond JD

!

!!1) !The Sandwich: !Hold the mayo? !Not exactly! !This is where you rent with one 
contract and then sublet to your tenant buyer with two new contracts at a higher sales price. 
You receive option consideration up front which can be 2 1/2% to 10% of the sales price, 
positive monthly cash flow, cash at the close from the remaining spread and possible 
renewal option consideration and notes.
!

!2) !The Full Price Assignment: !You find it, negotiate it, embody it in a good lease 
purchase contract and then sell it to the lovely couple who want to live in it. You can make 
money without being adversarial, !give the seller the full price they want and provide a 
positive solution for folks who want to buy, but who lack your specialized knowledge. Your 
potential profit, the assignment fee can be up to 10% depending on market demand and 
flexibility. !Excellent notes and cash flow can be derived from this technique.
!

!3) The Wholesale Lease Purchase Assignment: Similar to #2 above, but with one 
distinction; you sell the contract at a lower assignment fee to another investor. (Believe me, 
with all the seminars, bus rides and boot camps out there you will have no problem finding 
these folks). The profit is smaller, but the turnover is fast especially if you have a data base 
of ready buyer/investors.
!!

4) !The Pure Option: This is the way to control a property without the need for a lease. 
Basically you lock in a price for a potential future purchase. You can hold on to it for 
appreciation or just sell the contract to another investor. Tip: For certain sellers you will have 
to incorporate a “first right of refusal” clause in your contract in order to make the deal 
happen. This passage gives the seller (optionor) a right to call in the option with a pre 
negotiated time notice. Example: You have 30 days to buy the property or give me back 
my option.

!5) !The Hybrid: Set up a Lease Purchase as in #1 and pocket the option consideration, 
sell the contract with your Tenant/Buyer to another investor who wishes to reap the 
profitable benefits. 

!6) !The Sublet: Perhaps you want to keep the option open to buy a home for you and 
your family. The solution is to just rent it out and let someone else make the payments. 
Negotiate a long lease with a favorable monthly rent. Tip: Look for homes where the 
mortgage is paid down !and the principle payments are lower. 
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!

!7) !The “Subject To” Option: How many times have you been faced with a good deal, 
but you were concerned about being stuck with the monthly payments? !Well, just by 
incorporating the special “subject to” passages in your contract you can have assurance that 
you won"t have to make a payment until you have found an assignee or tenant/buyer who 
can make the payments so you don"t have to.
!

!8) !The Cooperative Assignment: This is a strategy that we developed for the reluctant 
seller who wants to have a say on who you assign or sublet the property to. The 
advantage of doing this kind of deal is that you have no obligation to make monthly 
payments to the owner. It is essential that both you and the seller have a clear 
understanding as to what kind of tenant/buyer/assignee you are looking for so no time is 
wasted.
!!

9) !The Products: (advanced strategy) In many cases the person you are trying to do 
business with will need more information and something tangible !about renting-to-own; 
why not provide a solution and a profit for yourself? We sell the world"s best selling 
cassette tape set on the subject of Lease Purchasing (and many other products) because 
the market demanded it; why aren"t you? !This provides a wonderful stream of income. All 
you have to do is develop your own product or you can save time and several hundred 
hours of work by using our quality line of products with my NEW Mentor Licensee Program 
and become an authorized distributor.

10) The Consultation: (advanced strategy) This is a unique strategy that the Diamond 
Consulting Group developed because the demand was there. We found that many folks 
who were selling, buying, etc. were in need of a positive solution, but did not necessarily 
want an outside unknown investor as a principle in the deal. What they did want were good 
contracts, knowledge and support. We also found that many investors needed a way to 
get paid for their time, knowledge and energy. !The Creative Real Estate Consultant was 
born. Imagine getting paid for all those experiences you had both good and bad. We 
developed a complete business plan for this high profit and low overhead !professional 
business opportunity. All you need is knowledge, a phone, the GUTS™ Sales System and 
in 30 days you are rocking!

11) !The Portfolio: !(advanced strategy) !This is a solid conservative long term strategy 
for wealth accumulation. !Use all of the above strategies (1-10) to accumulate enough cash 
(usually 10-20% down payment) to purchase good homes and condos in upscale middle 
class neighborhoods. !You need to have a pre approved mortgage/line of credit so you 
can work fast to buy properties 20% or more under market. !Take the home and Lease 
Purchase it with generous rent !credit in one year contracts. !If they buy, renew or move out 
you win.
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I’m too Sexy for Creative Real Estate

by Claude Diamond J.D. 

Great title isn"t it? A shame it has nothing to with the content of this article, but this writer will 
never stop trying to get your attention with some important ideas that will get you into that 
new Mercedes. 
This is a very weird business! !On one hand you can get rich doing deals, creating cash 
flow, assigning contracts, selling information, but on the other hand it can be a frustrating 
experience for many of you. What does it really take to make this business profitable, 
consistent and a lotta fun?

!Here is a list of !my Favorite and most Important ways to make it in this 
wonderful business!

1. You had better LOVE Real Estate so much that your friends will think you"re 
boring! Yes, LOVE IT! !You"ve got !to have passion about this business. You have to 
love it more than golf, fresh buttered Boy Scout popcorn, a Clint Eastwood film festival or a 
frozen strawberry margarita with a side plate of Girl Scout thin mint cookies. 
!

2. You have to go to make money everyday! !It"s not enough to act busy by making 
phone calls and driving around looking at homes. !If you are in this business then shoot for 
the stars and hope you hit the moon. If making money offends you then go back to 
Corporate America, flip burgers or work for a cure for the ice cream headache. (You know 
when you eat the stuff too fast.)
NOW HEAR THIS! !Creative Real Estate is all about you MAKING MONEY .
Note: I remember one couple at a real estate club where I was speaking explain that they 
were in creative real estate, not for the money, but because they wanted to help people!
My Reply: No offense, but that is one of the sickest things I have ever heard :-)! !
Seriously you can"t help anyone unless you take care of your own financial affairs and your 
family's security first. Once that is accomplished, then you can be as altruistic as your heart 
desires.

!3. Work Smart! Place a value on your time and !do the smart things that make the deals 
happen, not the unproductive busy work that so many are fond of. !Stop wasting time. !Be 
proactive. Go out there, make offers, run ads, pick up the phone, !make 20 calls a day and 
create a deal. !Make it happen today!
!

4. Have a Strategic Marketing plan that makes the phone ring every day and keeps 
you so busy you 
forget to have lunch. Learn the art of direct productive marketing and make sales fun! (See 
#5.)

!5. Have some Courage! Qualify your prospects in three minutes or lose them fast. . 
Stay in control of the sales process and use an organized system of sales. Let the 
prospect come to a natural conclusion to give want to purchase Have too many prospects, 
properties and deals. Make sales FUN and in your CONTROL.
!
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6. You have to be a Problem Solver. !People will literally beat down your doors to do 
deals if they feel that you have a way to solve their problems! Believe me, real estate has 
more problems than the Firestone Tire Company©. Example: Mr. Prospect, I don"t know if 
this is important to you, but would you like to increase your profit on the sale of your home, 
lower your marketing costs, eliminate tenants & toilets and move your home in the next 30 
days or less?

7. Forget about trying to Steal Properties. Yes, I know what they tell you at the 
seminars,“find the motivated-desperate seller” but in a hot market, why do you want to look 
for needles in a haystack? A strategy like lease purchasing allows you to work in any market 
condition for any price, high or low.
!

8. Most real estate seminars are a waste of time and money! Sorry, sure they are 
fun and offer plenty of short term motivation and occasionally a few good ideas, but hearing 
the same ten guys who schlock their books and tapes or going on useless bus rides isn"t 
going to get you to the bank. 
!

9. Stop working for free all the time !and place a value on your time, knowledge 
and energy.

10. Learn from a Millionaire Mentor. !Like the old saying goes, “Don"t reinvent the 
wheel, when you can use someone else"s wagon!” Emulate success!

11. Attitude -Walk around like you have a million dollars in your pocket. (Even if you can"t buy 
a !burger!)

12. HAVE FUN :-) It doesn"t matter how much money you make (that one hurt), if you 
don"t have a ball doing it. Live, Laugh and Enjoy your Business. It"s part of life, not just an 
end to a means.

Hope you enjoyed  A COLLECTION OF LEASE PURCHASE ARTICLES

Want to learn more about the life of a Creative Real Estate Investor ? 

How about a free CD or Lease Purchase Times© newsletter just go to 

our web page www.claudediamond.com or even better  just give me a 

call right now .

I do answer my own phone; why not try right now  (970) 726 7979 

Success in all your Endeavors

Claude “The Mentor” Diamond
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