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Gibson Sotheby’s International Realty is Boston’s largest independent real estate company. Founded in Boston’s South End 

by Betty Gibson in 1962, the firm has since grown to become Boston’s premier service in luxury real estate. As a part of the 

Sotheby’s International Realty network of more than 950 offices all over the world, Gibson Sotheby’s International Realty is 

able to assist you with any of your real estate needs or interests, anywhere.

J O E  W O LV E K
Joe Wolvek is currently the Associate Director of Sales and a senior sales associate at Gibson 

Sotheby's International Realty in Boston. Since 1992, he’s helped hundreds of clients achieve 

their real estate goals for residence and investment in the Back Bay, South End, Beacon Hill, 

Midtown/Downtown, Seaport, South Boston, Waterfront, Leather District, and other downtown 

neighborhoods as well as the inner suburbs. He’s brokered the transaction of everything 

from brownstone apartments to apartment buildings to luxury residences in Boston’s finest 

full-service and high-rise buildings, covering all price ranges. 

In 2008, he joined Gibson Sotheby’s International Realty in order to provide an enhanced global 

reach and a seamless real estate experience for his clientele. 

Joe’s clients come back to him again and again, because he knows that the most important aspect of the business is 

building relationships based on trust and confidence. A respected professional with decades of experience in Boston 

real estate, Joe Wolvek is considered by his peers to be an authority in real estate pricing, transaction strategy, 

and negotiation. His clients have come to rely on his in-depth knowledge of the Boston real estate market and his 

hyper-local market trend reports which can be seen at www.BostonRealtyweb.com, and are widely viewed and shared online. 

In addition to 27+ years of experience, Joe is an Accredited Buyer Representative. This designation is the premier credential in 

buyer representation. ABR designees are members of an elite group of buyer advocates. 

For his buyer clients, in the current overheated market, Joe’s proven experience and ability to assist them to 

not only locate and procure the home or investment property they want, but also to help them manage the 

offering, negotiating, and transaction processes to a successful conclusion has been crucial. It's about identifying, 

pre-empting, and solving potential pitfalls in the process. It's about using his experience to build the best team to help 

his clients manage their transaction, and to see it through successfully. Joe is a very strong and proactive advocate for 

his clients. 

Joe Wolvek graduated from Berklee College of Music here in Boston. He played guitar in various original Boston rock, R&B and 

blues bands, and he still plays the occasional gig with friends. Joe lives in the South End with his partner, the artist Paula Ogier 

and their two cats Sammy Wolvek and Tippi Wolvek.
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"Joe not only helped us find the right home, but he was a trusted adviser and friend along the entire process. Joe is a great analytical 

resource when it came to valuation and experienced in the nuances of the Boston market trends. He was able to help manage 

us through the negotiating and closing process including being a patient sounding board on a laundry list of first home buyer 

question. We were able to see dozens of places and Joe helped manage our expectations, scrutinize properties, and plan for the 

remaining process. Joe helped us find the perfect home that satisfied our unique (and tough to satisfy) preferences. Thanks Joe! 

Highly recommend."

CHRIS H.

"Joe was a pleasure to work with! As a first time home buyer in the ever-competitive Boston real estate market, his knowledge 

of both the local market, the real estate process and his network of contacts were invaluable. Joe really went above and 

beyond. He and I spent eight months looking and saw maybe thirty or so properties and he handled it all with a patience 

and professionalism that was unparalleled. I would highly recommend working with Joe – he'll get the job done (and make it 

pleasant as well)!"

KATE S.

"We needed a Boston realtor for a home we wanted to purchase for our daughter attending B.U. Dental and hit the jackpot 

when we found Joe. When we did get up to Boston, Joe had multiple property showings scheduled and organized with info 

on each listing and showed us over 20 properties in the course of 3 days. He asked specific questions that we would not 

have thought to ask on our behalf and guided us into making the right decision for us. He is kind, thoughtful, honest, easy to 

work with, and very helpful and will work tirelessly for you. We could not have picked a better agent. We highly recommend 

Joe and would definitely use him again when it comes time to sell. Joe is the absolute best that there is and we would highly 

recommend him to anyone!!"

NANCY M.

"It is my immense pleasure to recommend Joe Wolvek as a real estate agent. He did not waste time with places that were 

out of my price range or not in line with my needs. He was gracious when I wanted to look at the same home for the 2nd or 

3rd time. With Joe’s many contacts in the real estate industry, he came up with the right group of professionals to support 

my needs throughout the home buying process. There was nothing that escaped his attention. Joe was a highly attentive 

agent, and there was nothing that escaped his attention. He is highly personable with an engaging personality. I am pleased to 

recommend Joe Wolvek to anyone looking to buy or sell a home in the Boston area. He is great at his profession and if I ever 

need to move again, he will be my first choice in real estate agents. "

SHARON T.

"I got lucky. I found Joe on a web search. As soon as I made contact, Joe was on the ball and ready to help. Yesterday we closed 

on a great condo in the Back Bay. Full service building, valet, etc. Joe found this unit when no one else could and moved on 

it with lightning speed. He counseled me terrifically on what to offer, understanding all of the dynamics at hand. And with his 

counsel and negotiating skill, we got it and it is a dream come true. All the while Joe was managing everything (including finding 

me the right inspector and the perfect closing attorney) - always with a great wit and a deep commitment to my goals. Joe is 

the ideal of what brokers should be and I cannot recommend him highly enough!"

FELICIA G.
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2. MORTGAGE PRE-APPROVAL
Unless you are paying cash, it is vital to get pre-approved at the beginning of the process in order to understand how much 

home you can actually afford. You do not want to be surprised later on in the process.

If you are financing your purchase, all sellers will want to see a pre-approval (if not financing, you will need “proof of funds”) 

before he or she signs your offer. This market moves quickly and you need to be prepared to submit the pre-approval with 

your offer. 

I can provide you with a short list of great lenders with competitive rates who are very experienced in this market and are 

appropriate for your needs.

3. THE OFFER
In Massachusetts, there are several steps to the process. It has many potential pitfalls, and it is important to work with an 

agent and an attorney who can help you manage the process to a successful conclusion.

• As your buyer agent, I will advise you and draft the offer with you. We will devise a negotiation strategy that provides the 

best chance for your offer to be accepted by the seller on terms that are favorable to you. 

• There is a binder (initial deposit), usually a $1,000-$5,000 check, which will be placed in an escrow account upon 

agreement and execution by both parties. 

• The offer normally covers price, financing, time frame, and contingencies for a home inspection, approval of all 

condominium documents and financials, and mortgage financing. 

• The full contract to buy/sell real estate in Boston Massachusetts is known as a "Purchase and Sale" contract, or 

"P&S". This is the contract that contains all the provisions relating to your purchase and generally occurs about 10 days 

after the offer is accepted. Start preparing immediately after the offer is accepted:

4. HIRE A HOME INSPECTOR
It is vital to hire a licensed home inspector to go through your new home in order to find any serious defects. I have a short list 

of experienced, well-regarded home inspectors who are thorough and who know how to explain any problems. 

I have recommendations for great attorneys that I have worked with many times. This attorney will:

Negotiate the terms of the P&S contract with the seller’s attorney, and work to resolve any inspection or other issues.

In addition, If you are purchasing a condo, your attorney will review the condominium documents and financials to make sure 

that the association is on sound legal and financial footing.

5. HIRE A REAL ESTATE ATTORNEY

1. WORKING TOGETHER 
As your buyer agent, I have several fiduciary obligations to you, among which are loyalty, disclosure, confidentiality, and 

reasonable care. Over the last 27+ years, I have successfully helped hundreds of buyers attain their real estate goals. At our 

first meeting, we will discuss how we will work together, and assemble an action plan for efficiently choosing and viewing 

properties. We will discuss your property and timing needs.
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7. REVIEW AND SIGN THE PURCHASE AND SALE CONTRACT
This is the contract that contains all the provisions relating to your purchase and generally occurs about 10 days after the 

offer is accepted. Prior to signing this, you will have done all your due diligence. 

Your attorney will negotiate on your behalf and review the final draft with you. If acceptable, you will sign it and then the seller 

will. You will provide a deposit to be placed into escrow of 5% (minus your original deposit) of the purchase price. Provide the 

P&S to your lender immediately.

8. FUNDING YOUR MORTGAGE
The most important part of this period of time is getting your mortgage ready to be funded. You should be staying in close 

touch with your lender in order to provide any requested documentation in a timely manner. 

Get a clean mortgage commitment in a timely manner. I will work with your attorney and lender on this. Generally, the 

required date is three weeks after P&S, but not always.

Make arrangements to procure homeowners insurance. I can assist you with information regarding the type and extent of 

insurance you need. 

9. YOUR ATTORNEY WILL ARRANGE FINAL DETAILS WITH YOU REGARDING 
THE CLOSING
Your attorney will generally also work as the closing attorney. He or she will co-ordinate the scheduling as well as the 

necessary documents and monies.

11. CLOSE ON YOUR NEW PROPERTY! 

10. SCHEDULE A FINAL WALK-THRU WITH YOUR BUYER AGENT
You and your agent will walk through prior to closing in order to determine that the home has been left in the condition that 

was stipulated in the Purchase and Sale contract.

6. BEGIN THE FINANCING PROCESS
Fill out your loan application. Begin getting your lender all required documentation. 
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4. POINTS, IF APPLICABLE.

1. BUYER ATTORNEY FEE

$600 - $1100

2. RECORDING FEES
$400+-

5. APPRAISAL
$400+- to $575+- depending upon property type.

6. MUNICIPAL LIEN CERTIFICATE
$25 in Boston. More in some other municipalities.

7. TITLE CHARGES
Title exam: $200, courier fee $35, obtain MLC $25, Rundown fee $35.

8. OWNER’S TITLE INSURANCE
About $4.00 per thousand of purchase price.

9. DECLARATION OF HOMESTEAD PREP
Declaration of homestead prep: $65+-

10. TAX ESCROW
Pro rata of the quarterly taxes.

11. CONDO FEES
Pro rata of monthly condo fees. For new construction, you may be required to contribute three 
months fees to reserve.

3. VARIOUS LOAN ORIGINATION AND PROCESSING FEES
$1,000 - $1800, depending upon lender.

Note: all costs are approximate. They vary by lender, locality, and law firm.
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These costs will all be paid at closing, and will be detailed on your closing statement.
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PIER 4
Seaport | Unit 7H
Sale Price: $3,696,864

41 WORCESTER STREET 
South End | Unit 1
Sale Price: $2,000,000

80 COMMONWEALTH AVENUE 
Back Bay | Unit 2
Sale Price: $2,025,000

1 AVERY STREET (THE RITZ) 
Downtown Crossing | Unit 34B
Sale Price: $3,330,000

411 SHAWMUT AVENUE
South End | Unit 2
Sale Price: $1,301,500

94 ST. BOTOLPH STREET
Copley | Unit 5
Sale Price: $1,609,000

754 TREMONT STREET
South End | Unit 1
Sale Price: $900,000

21 FATHER GILDAY STREET (THE PENMARK)
South End | Unit 504
Sale Price: $790,000

1721 WASHINGTON STREET
South End | Unit 511
Sale Price: $900,000

70 WALTHAM STREET
South End | Unit 2
Sale Price: $1,100,000



Each Office is Independently Owned and Operated

J O E  W O LV E K
Joe.Wolvek@GibsonSIR.com 

617.584.9790

BostonRealtyWeb.com
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