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CODY ROGERS
While his parents were selling 
their house about a year and a 
half ago, Cody Rogers became 
very interested in the transac-
tion. Eventually, this led him 
to pursue a career in real estate. 
Cody frequently asked ques-
tions and gave suggestions to 
the broker who was working 
with them, and she asked, “Are 

you in real estate?” Soon after, they had a meeting 
and she hired Cody to be the office manager. Within a 
month, Cody decided to get licensed as a Realtor and 
has now been working in the industry for about a year. 
“I latched onto it pretty fast,” he says, and he primarily 
serves the area North of Boston, MA.

With the vast majority of his business consisting 
of referrals, it’s clear he’s going above and beyond 
expectations. He values creating strong, personal 
relationships with each of his clients and they truly 
appreciate it. Cody says, “I want them to be comfort-
able with me, I don’t want them to feel pressured.” 
Cody’s clients can be honest with him, which allows 
him to help them achieve their dreams. He says, “I 
like to keep that friendship with them past the closing 
table,” which he does through social media, emails, 
texts, in person, and FaceTime calls. Cody is also very 
passionate about marketing. “I’m really hands-on with 
the actual photography and the video,” he explains, and 
he primarily uses social media to spread the word about 
his new listings.

Whether he is working on marketing properties, 
building relationships with clients, or negotiating the 
best deal, Cody always goes above and beyond, and his 
clients can tell. One client shared in a review, “Cody 
helped represent me during my first home buying 
experience. He was incredibly professional, commu-
nicative, and helpful throughout the entire process. He 
made himself available on a whim when needed, and 
was incredibly insightful throughout the process. What 
I appreciated most was the pacing at which he helped 

set for the home-buying process - not once did I feel 
pushed into anything, and Cody created an atmosphere 
where I could be upfront about places I was / was not 
interested in.”

Because Cody has lived in North Reading, MA for most 
of his life and his parents were involved there as well, 
he has become an integral part of the community. With 
his brokerage, Cody regularly helps run events and 
drives, including providing meals for first responders 
and donating a portion from every sale to the food 
pantry. In his free time, Cody enjoys working out and 
staying active, going outside, and spending time with 
friends and family. “I always like to be out and doing 
something,” he says.

Cody says that his favorite part of working as a Realtor is 
making the connections with clients, so it is no surprise 
that he wants to get to know even more people and serve 
them in the future. He hopes to get outside of his sphere 
of influence as his business expands. Additionally, Cody 
hopes to get into developments and flipping houses, 
which he watched his dad do for years and now feels 
would be a good fit for him as well. When Cody first 
pursued real estate, a broker saw potential in him, and 
today, his clients and the entire Realtor community are 
seeing that potential transform into success.

For more information about Cody Rogers, 
please call 508-468-7891 or  

email Cody@FarrellyRealty.com


