
Christopher J. Barrett Realtors recently presented a donation in 
support of the 3rd Annual Saint Joseph 5K which will be held on 
Saturday, May 19th. The donation was presented to Marta and 
Izabela Pesaturo by Christopher J. Barrett Realtors (from left) 
Rosa Molettieri, Susan Guarino and Gerald Barrett. The event 
will include a chip-timed 5K run, an untied stroller-friendly 5K 
walk, and a 1-mile kid’s (under 12) Fun Run around the Common. FOR SALE

Spring 2018

Christopher J. Barrett Realtors  
had 4 of the top 7 producers and 

ranked #1 in Sales Volume in 
Wakefield in 2017!

You can count on us to help you list, 
sell or buy your home! 

Christopher M. Barrett, Gerald Barrett, Marilyn Barrett, Michael Barrett, Amber Rowe,   
Lisa D’Ambrosio, Ann Doherty, Tracy Ericson, Susan Guarino, Nancy Hurley, Gina Jones, Margie 

Leven, Kim Bova McDonald, Rosa Molettieri, Ken Parsons,  Heidi Rossicone,  
Carole Sheldon, Howard Thompson, Steve Zaya 
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Supporting the Community

Christopher J. Barrett is #1!

Michael Barrett (far left), Steve Zaya (back row, second from right) and Gina 
Jones (back, right) of Christopher J. Barrett Realtors presented a donation in 
support of the 5th annual Gator Gallop which was held on Saturday, April 7th 
around Lake Quannapowitt. The Racewire-timed 5K road race around scenic 
Lake Quannapowitt and kids 1-mile fun run benefits the Greenwood School 
PTO and the Wakefield Educational Foundation. 



Buyers’ Corner 
Look at the neighborhood,  
not just the house
If you’re in the market for a new home and you see a property  
you’d like to make an offer on, take a walk or ride around the 
neighborhood first. This is the best way to see if the neighborhood  
is a good fit for you. 

Is the neighborhood near local parks, schools and restaurants? 

How accessible is the highway or public transportation?

Is it near an industrial area or business that may be noisy?

Do the neighbors take care of their property?

Buying a less than ideal home in a great neighborhood is better than 
purchasing the perfect home in a bad area. While you may have found 
your dream home, you’ll be wise to make sure that the neighborhood 
has all you need to make your house a home!

Be ready when you see your  
dream home
This spring’s real estate market is tight, with a limited number of 
houses coming on the market. Be ready when you see your dream 
home AND be the best buyer you can be!

 •  Get pre-approved for a mortgage. You - and your Realtor - will 
know exactly what you can afford. A seller will take your offer-
to-purchase seriously if you have been pre-approved.

 •  Make a wish list of exactly what you want in your new home. 
How many bedrooms do you want … do you want a finished 
basement … how important is a big yard … does the kitchen have 
all that you want? If you know what you want, you’ll be able to 
make a quick decision to get your offer in.

 •  Even if you know what you’re looking for, you may need to be 
realistic. Be flexible and really think about what you absolutely 
need vs. what you’d like. 

 •  Work with a highly qualified agent at Christopher J. Barrett 
Realtors. They can help you see the best opportunities on the 
market and quickly select the right home for you.

Sellers’ Corner
Don’t be an emotional seller
You’ve raised your family in your home … you’ve hosted many 
holidays over the years … you’ve lovingly restored or renovated 
your home. These things can often lead sellers to being too 
emotionally attached to the home, which in turn can lead to poor 
decision making. They may over-price the home or make important 
decisions based on feelings rather than facts.

It’s only natural to be emotionally connected to your home. Try not 
to let emotions get in the way of selling your house quickly and at 
the best price. 

Try to remember that selling your property is a business transaction 
only. Focus your attention – and emotions - on the new home you’ll 
be moving into.

Pack away anything that personalizes your home, such as family 
pictures, trophies and sentimental knick-knacks. Make your home as 
attractive as you can. 

Don’t take negative comments personally. If you hear a potential 
buyer make a negative comment about your property, try to 
remember that not everyone has the same taste as you do. 

Don’t accept offers based on whether you like the potential buyer. 
You may select an offer that could fall through, jeopardizing your 
ability to buy a new home.

Pay attention to staging
Staging is very important if you want your home to make a good 
first impression. 

While every room is important, you should focus on three types 
of rooms that buyers tend to pay particular attention to: kitchens, 
bathrooms, and bedrooms.

In the kitchen, make sure the stove, sink and countertops are 
spotless. Countertops should be clear of anything that isn’t 
necessary since you want to create the impression that there is a lot 
of counter space.

Keep bathrooms clean and uncluttered. Remove personal items from 
the countertop and keep the shower curtain open. Make sure that the 
towels match and are neatly hung on the rack.

Keep the bedrooms neat and make sure the bed is made, preferably 
with matching covers and pillow cases. Closets should be tidy with 
clothes hung neatly. If you have shoes in your closet, make sure 
they are neatly arranged. Loose files and papers that are stored in the 
closet should be removed. Don’t leave any clothes out of the dresser 
or closet, and make sure that the hamper is empty.


