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Proper planning and proactive

strategies create demand to reach

the right buyers with the right

message. 

 

Michelle Larnard

Broker/Owner. Michelle Larnard Real Estate Group

Deciding to sell your home is a big decision. To achieve the best

possible outcome, you must be prepared. The most important first

step is choosing the right real estate agent.  Our dynamic team has in-

depth experience, local expertise and the best service. 

Working closely with clients, we start by understanding their goals. We

help prepare and price their home. We lead them through the process

step by step.   

This guide will help you get started.

As soon as you are ready to sell, call

the team at Michelle Larnard Real

Estate. We will achieve your real

estate goals. 
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SELLING YOUR HOME
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PRICING STRATEGY

Attract buyers.

Realize the highest possible return. 

Faster sale with less inconvenience.

Greater exposure to more buyers.

Increased response from real estate professionals. 

Higher number of inquiries.

An overpriced home can be detrimental, while an underpriced property won't

generate the desired market activity. Our experienced team has a proven

track record for strategic pricing. 

General Home Pricing Tips

1. Compare your home to homes on the current market and those that have

recently sold. 

2. Be objective. Don't let your love for your home impact your pricing

strategy.

3. Work with a qualified real estate professional who knows the market, will

offer advice, and understands what price will attract the right buyers.   

Pricing versus Overpricing

The ultimate goal is to get the sale. Pricing your home correctly far

outweighs overpricing your home. Take your time. Choose the best price

right from the start. 

Advantages of Proper Home Pricing 
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PRICING STRATEGY

Attracts the wrong buyers.

Lower response from qualified buyers.

A price too high helps similar homes that are priced lower sell faster.

Starting too high may require a price reduction later. By the time the price

is lowered:

interest will have waned

the home may be seen as "shopworn" 

buyers might think something is wrong

it may be too late to re-engage buyers

Overpriced homes can result in appraisal problems. If the home appraises

at a significantly lower price, this may result in loan rejections and lost

time.

If priced higher than similar homes, qualified buyers won't view the home

even if the home is nicer than other homes in the same area. 

The longer a house sits on the market, the more you will incur expenses,

i.e. the mortgage, taxes, insurance, and maintenance costs.

Over-improvement of the home.

Original purchase price was too high.

Lack of accurate market data and trends.

Homeowner wants “bargaining room.”

Move isn't imperative.

Assessed value is higher than current market value.

Emotional attachment.

Opinion of family and neighbors.

Disadvantages of Overpricing a Home

Common Reasons for Overpricing your Home
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WHERE BUYERS COME FROM

Understanding where buyers come from is critical when developing an effective

marketing plan. The first steps buyers take when looking for a home include:   
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BUYER POOL DEMAND

The first 14 days are the most critical in capturing the largest number of buyers

who are prepared to buy. The reason is that most buyers are: 
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MAXIMIZE APPEAL

81% of buyers say home staging makes it easier to visualize the property as their future home.

45% of buyers say there is a positive impact if the home is decorated to the buyer's tastes.

(See page 10 for a link to our Home Readiness Guide.)
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MAXIMIZE THE SALE PRICE

The decision to sell your home is an important one. Your real estate professional should

be involved in every step. These include:   

Developing an

effective

pricing

strategy.

Home

preparation

advice to

maximize results. 

Creating and

implementing a

customized

marketing plan. 

Tracking and

reporting results

on a regular

basis. 

Proactively

managing the

complete sales

process.
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SELLER TIMELINE
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ABOUT  MICHELLE LARNARD REAL ESTATE

Serving the South Shore from its Cohasset headquarters, Michelle Larnard

Real Estate is a dynamic team of talented real estate professionals working

collectively to guide our clients through every step of the sale process. 

WHO WE ARE

EXPERTS: Our team has an in-depth understanding of the diverse

geography and distinct characteristics of each South Shore town.  We are

experts in the local real estate market. We live here, are involved in our

communities, and have generations of experience.

EFFICIENT: From our initial client meeting to closing day and beyond, we

attend to every detail for a stress-free transaction. 

SUCCESSFUL: Our clients are thrilled with our proven track record for

smooth transactions and successful outcomes. Read our reviews. 

https://www.larnardrealestate.com/our-agents/
https://www.larnardrealestate.com/testimonials/
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ADDITIONAL RESOURCES

Marketing your property. Tools and techniques to gain the highest

level of exposure for maximum results. 

Home Readiness Checklist to help you prepare your home and

achieve the best possible sale price.

Learn more about the team at Michelle Larnard Real Estate. 

Search similar properties for sale on the South Shore.

https://www.larnardrealestate.com/home/marketing-your-property/
https://www.larnardrealestate.com/home/marketing-your-property/
https://s3.amazonaws.com/files.usmre.com/6182/MLRG%20Home%20Readiness%20Checklist.pdf
https://www.larnardrealestate.com/our-agents/
https://www.larnardrealestate.com/real-estate/search/

