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1  -  BEAUTY & BRAINS

> “Saving lives & Protecting Property…” 

This was what Deanna Armel did for ten 
years working as a Firefighter Paramed-
ic for the City of Orlando Fire Depart-
ment before her career ended in 2006 
with an on-the-job back injury. Growing 
up in Jacksonville, Florida in an entre-
preneurial climate, Deanna witnessed 
her grandmother as the “Pioneer in the 
beauty industry” as she not only opened 
the first Day Spa in the city but also cre-
ated her own line of skin care and cos-
metics which continues to thrive today- 
Frances Calhoun Skin Care (FCSkinCare.
com). Deanna consistently heard both 
her mother and her grandmother say that 
it was their goal to “help everyone look 
and feel their best.”

It is evident that Deanna was meant to 
“impact lives” and she does just that 
with her Real Estate company here in 
Orlando, Florida. Armel Real Estate, 
Inc. is a full-service commercial and 
residential real estate firm specializing 
in selling golf courses, businesses and 
luxury homes and is composed of a 
team of five agents. Deanna maintains 
a small firm and emphasizes “teamwork 
and exceptional service with a personal 
touch.” 

“It is an honor to be recognized in  
Orlando Style Magazine by my profes-
sional colleagues in the community not 
only as a woman with strong leadership 
skills but also as a female with tenacity 
and compassion,” stated Deanna Armel.

As a graduate of Rollins College, a wife,  
and an Orlando resident of twenty-three 
years, Deanna has been quite involved 
in the community and takes much pride 
in her volunteer work with the Orlando 
Health Foundation’s Cancer Research 
and Fund Raising Organization- Women 

Playing for T.I.M.E. This is close to her 
heart as she lost her mother to cancer 
five years ago and then her grandmother 
within the same year. As Larry Graham 
(one of her clients) stated, “Deanna has 
a sense of compassion and sincerity that 
goes beyond any sale. I am truly con-
vinced that she truly cares about her cli-
ents’ desires as evidenced by my own ex-
perience gleaned from many interactions 
with her.”

When Deanna began her real estate 
career, she reached out to a longtime 
family friend who was also the nation’s 
leading golf course broker and still 
is, Hilda Allen. Deanna’s very first real 
estate transaction was the sale of a golf 
course with Hilda-The Majors Golf Club 
in Palm Bay, Florida. Since then, Deanna 
has worked with Hilda in closing more 
than a dozen golf courses including the 
most recent- The Legacy Club at Alaqua 
Lakes in Longwood, Florida as well as 
Highlands Reserve in Davenport, Florida. 
Other local area golf courses Deanna 
has sold with Hilda include Windermere 
Country Club, Timacuan Country Club, 
Palisades Golf Club, Kissimmee Oaks 
Golf Club, just to name a few.

“Deanna is the ‘One in a Billion’ that you 
will be lucky to use to sell your home, 
buy a home or sell your business,” said 
the Stepp’s, founders and owners of 
VELOCITY Powerboats which Deanna 
successfully sold this year.

“Impacting Lives and Selling Property…” 
what Deanna Armel is doing today. <
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