
BUYER:  
WHAT TO EXPECT

WHY WORK WITH A REALTOR®?
Negotiating power is stronger; negotations are more 
successful with 3rd party assistance by  an industry 
professional

Full access to the MLS (Multiple Listing Service)

Saves you time - previewing homes, writing up offers, 
delivering earnest money, contract preparation, etc. 
is time consuming

Reduces stress - your Realtor® tracks deadlines, 
takes care of preliminary legwork, saves you from 
unpleasant surprises/experiences with properties/
communities that do not match your needs, keeps 
abreast and alerts you to legal matters, takes care 
of all paperwork (offers, seller disclosures, escrow 
instructions, titlework, closing documents, etc.)

Your Realtor® is a resource/bank of knowledge

You benefit from your Realtor®’s networks of 
professionals (home inspectors, mortgage lenders, title 
complanies, tax and legal advisors, and professional 
services)

Your Realtor® abides by a Code of Ethics; they have a 
legal and ethical responsibility to treat you fairly and 
honestly at all times

TWO. What Can You Afford?

Interview a few lenders/mortgage brokers - be sure 
you’re comfortable with your choice

Your local lender can review your income, debt and 
provided credit scores to give you a good idea of 
what you MAY qualify for without pulling credit scores

An official pre-qualification letter (requires credit 
scores be pulled) is a great way to show Sellers you 
are willing and able to make an offer; some Realtors 
require a Pre-Qualification Letter before showing 
property

Determine how much you are comfortable paying 
(pre-qualification $-amounts may be for more than 
you’re comfortable paying): consider your down 
payment, the closing costs required, and monthly 
payments including insurances and taxes (there will 
be several variables to consider!)

A resource like www.mortgagecalculator.org may 
help in your search

B
See “FINANCING & CHOOSING A LENDER” checklists  
Although the “Determine Your Wants & Needs” section may 
be best considered after establishing “How Much House 
Can You Afford”, knowing the basics of what you’ll want will 
also be of help to your lender in considering pre-qualifica-
tion! Consider these simultaneous to each other!

 

ONE. Determine Your Wants & Needs
Location:  downtown/urban/suburban/rural, then 
which communities support that lifestyle

Choose a type:  single family home, townhouse, 
condo, multi-family, agricultural, land to build

Price range

Size (square footage & acreage)

Preferred Architectural style, building materials, 
utilities, and/or specific amenities

Condition: know your loan type/restrictions

Research online: schools, crime rates, traffic and 
zoning in target neighborhoods

Determine your commute times

Scout out local amenities:  shops, parks, restaurants, 
fitness and recreational opportunities

Talk to locals; spend time in the area both day and 
night, during the week and on weekends
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Which mortgage is the right mortgage? 
Considerations: are you building or renovating? 
Does your loan require the property to be in a 
certain condition? What are the loans’ levels of seller 
contributions to closing costs? What are the interest 
rates? Do you qualify for special programs that may 
allow you more of what you want?
payment, the closing costs required, and monthly 
payments including insurances and taxes (there will 
be several variables to consider!)
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BUYER:  WHAT TO EXPECT cont.

FIVE. Contract Timelines/P&S
Talk with lender to establish realistic timeline for final 
loan approval

Closing date

Appraisal

Inspection

Consider specialized inspections (septic, roof, 
electrical, masonry)

Review details of appraisals/inspection reports

Choose a home insurance company

Completing the loan process with your lender

SIX. Financial Expectations
Deposits

Inspections (general, septic, water, radon, lead, etc.)

Appraisal fee

Lock-in fee for interest rate

Safeguard your credit in the meantime:  stay with 
current employment, and do not extend credit further

Closing costs:  commission (unless otherwise agreed 
upon), attorney’s fees, pro-rations (property taxes, 
fuel), property transfer tax, bank fees, recording fees, 
title and homeowner’s insurances

Questions?  
Your IPJ Broker is happy to help!

SEVEN. Closing
Establish time and date

Review who will be present/review settlement docs to 
determine how funds will be collected

List what to bring (eg cashier’s check for down 
payment, closing costs, etc.)

Establish wiring instructions well in advance (but never 
through email)

EIGHT. Home Ownership
“As-is” sales after purchase

Mortgage payments (insurance/taxes escrowed)

General use (zoning restrictions, septic, permitting)

Protecting your new asset: homeowner’s, flood, 
disaster, and fire insurances

Weatherproof your new home

Maintain files—digital or print—for all warranties, 
insurance documents, contracts, etc.

Keep original closing documents in a safe place, 
preferably outside the home (such as a safety deposit 
box)

Set up utilities bills in your name, maintain files

After closing survey, referrals, recommendations
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THREE. Search!
The MLS feeds our website so that ALL MLS listings 
are available for search; use the Advanced Search 
function on the home page to narrow it down!

Your Realtor® can set up auto email notifications by 
creating an account for you - you’ll be updated 
when new listings are added, or changes are made 
(like price reductions!) to existing listings

Your Realtor® watches the market closely and will 
often be informed of changes prior to the public

Be sure to ask for comparable sales on properties you 
are interested in, as well as all property disclosures; ask 
about liens, easements, and other restrictions

FOUR. Make An Offer
Work with your Realtor® to establish an offer price and 
contingencies (financial, inspection, purchase), and 
special requests

Determine earnest money/deposit

Define a move-in date

Establish a due diligence period

Your Realtor® can assist by helping to establish a 
negotiating strategy

Establish expectations for response


