
Buyer TIP: PRE-QUALIFICATION vs. PRE-APPROVAL 
Here's an overview. There are notable differences, and yet it's difficult to get the industry on board by regulating language. 
Our advice: rather than trusting the term applied to your "pre-" letter, confirm the extent you've been qualified and be sure 
it will suffice for your goals. 

"Realtors, Buyers and Lenders all use the 'pre' process to accomplish the same outcome, but we each use or provide 
these tools for different reasons. One approach certainly doesn’t fit all,"  

- Kerry Bolduc, Vice President of the National Bank of Middlebury. 

• "Pre-qualification" and "pre-approval" confuses many, and for good reason! The terms seem practically 
interchangeable if you look at current use (although technically, and originally, they were decipherably different). 
The skinny? Rather than trusting the term applied to your "pre-" letter, confirm the extent you've been qualified 
and be sure it will suffice for your goals.  
 
Unless you plan on making a cash offer, your IPJ Realtor will always suggest the same: if your 
determination was arrived at from your credit report, wages/earnings, and taxes, you're on the best 
footing to move forward! 
 
A fully-qualified pre-approval is: a great benefit to Buyers (you'll gain peace of mind, confidence to move 
forward, and understanding of your limits), looked upon highly by Sellers (important if they're reviewing 
your offer, especially against others!), preferred by your Realtor as your Representative in the 
marketplace 

"It’s never too early to talk to your mortgage lender! Ideally I’d love to see most borrowers for the first time 6 months-1 
year before they think they will be ready to buy a home. That way we can review programs, set goals for anything they 
should work on improving, and also help them get an idea of what to expect-which makes the mortgage process less 

stressful as they move forward." - Lindi Quesnel, Mortgage Originator, Vermont Federal Credit Union 

• Some Buyers prefer not to have their credit run in advance of an actual mortgage application, in which case 
approaching a local lending institution is a great idea; these organizations can work with you to qualify/pre-
determine your buying power without running your credit. Just keep in mind, the determination letter isn't quite as 
attractive to Sellers. 

"Here at NBM we like to think our pre-qualifcation letters are an accurate reflection of the customers financial picture and 
in many cases just as good as pre-approval. We learn so much from our one on one with customers and typcially it is 

sufficient to have confidence in the pre-qualification process." - Kerry Bolduc 

• Some Buyers will need to complete a comprehensive pre-approval because of their circumstance (don't lose out 
on your dream home by not being prepared!). Examples of these circumstances: it is a multi-offer situation and 
you're wanting to prove your qualifications against your competition, your financial story is complex (ie, you are 
self-employed), you're hoping for a quick buy (the shorter the period of due diligence, the faster your mortgage 
application needs to be processed), etc. 

IPJ Real Estate suggests establishing a relationship with a local lending institution from the start. You'll receive 
ongoing personal, local, timely attention which is invaluable when it comes to decisions of this magnitude!  

"We see a lot of hesitation, fear and even embarrassment at times about meeting with us. Don’t be scared! We are 
friendly and HAPPY to help-whether you are a borrower who has great credit and is ready to buy ASAP, or you know you 

have some work needed on your credit, or you are just starting to think about the process and have some general 
questions, or you are overwhelmed and have NO idea how or where to start-we’d love to begin the conversation with you 

and help you move forward with whatever the next step may be for YOU. Every borrower and situation is different, and 
that’s one of the things I love most about what I do as a mortgage originator!"  

- Lindi Quesnel 

THANK YOU to Kerry Bolduc of National Bank of Middlebury,  
and Lindi Quesnel of Vermont Federal Credit Union.  

IPJ Real Estate has worked with each of these ladies  
often - their industry experience, knowledge, and approach  

to our clients continues to grow their superior reputations! 
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