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PROJECT OVERVIEW
TransAlta and MidAmerican Transmission formed the TAMA Transmission strategic partnership in 2013. Their
positions will help serve Albertans with competitive, low-cost and reliable transmission infrastructure. The
companies will take-on equal parts of projects in order to combine the expertise of TransAlta in the Canadian
market with MidAmerican’s strong financial success.
SIZE AND SCOPE
In 2013, TransAlta and MidAmerican Energy Co., a subsidiary of MidAmerican, jointly bid to own and operate
the Fort McMurray West Transmission Project, for 35 years. A $1.6 Billion, project, which will supply electricity
to the Canadian oil-sands.
MidAmerican Energy Holdings Co. agreed to fund half the cost of natural gas-fueled power plants. They
believe almost $200 billion in new investment is needed during the next 20 years.
TAMA is one of five bidders who have been shortlisted. The Alberta Electric System Operator (AESO) is to
select the successful company and execute the Project Development Agreement by December 2014.
The development will consist of 100 kilometers, 500 kV, of transmission line and associated facilities between
the Edmonton and Fort McMurray regions and is expected to be in service by 2019.
MARKET DEMAND
The AESO reported that an estimated $180 billion investment in oil-sands development will help drive an
annual 3.2 percent increase in power demand in the province for the next 20 years.
According to the AESO, the highest demand for power in the Fort McMurray area has more than doubled over
the last 10 years from 855 megawatts (MW). Further, it is expected that these trends will continue, leading to
an anticipated load of 4, 665 MW by 2032.
COMPETITIVE PROCESS
The AESO introduced a new competition into Alberta’s electricity transmission industry with a new
procurement process to select organizations to develop, design, build finance, own, operate, and maintain
new major transmission infrastructure.
The Fort McMurray West 500 kV Transmission Project is the first transmission project to follow the
Competitive Process which started in 2011.
It has been realized under the Competitive Process that the earliest the Fort McMurray West 500 kV Line
(Stage 1) can be completed is by the 2019/20 timeframe. The in-service date of Stage 2 is determined to be
sometime after 2020.
BEST PROSPECTS
Canada is the third largest gas producer in the world.
It is estimated that electricity demand will grow by 1.5 to 2% annually in the near future.
According to the National Energy Board (NEB) there is an anticipated retirement rate of 20% of energy
production facilities by 2020, which will need to be compensated for by that time
The Conference Board of Canada estimates that Canada will require $294 billion in electricity investment by
2030.
There is a clear opportunity for market entry in the coming years in the energy production sector. It is also
clear, however, that companies like MidAmerican and TransAlta are already posturing themselves to take
advantage of the coming need for electricity generation. Expert companies that are familiar with their regional
markets and regulations could make entry to the electricity generation mark difficult for new companies.
AESO has projected 37 transmission projects proposed out to 2017. This is an opportunity for USA firms to
submit bids.
Transmission reinforcement into the Fort McMurray area is driven by oilsands development. The Fort
McMurray area is unique from a planning perspective as it has a significant number of large industrial
customers. These customers will be contracting both demand transmission service (DTS) and supply
transmission service (STS) with varying degrees of usage to supply process requirements and for electric
supply reliability.
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FOR MORE INFORMATION
The U.S. Commercial Service in Calgary, Canada can be contacted via:
E-mail: crystal.roberts@trade.gov
Phone: 403-265-2116
Fax: 403-266-4743
Website: http://calgary.usconsulate.gov/sections-offices/commercial-service/
THE U.S. COMMERCIAL SERVICE — YOUR GLOBAL BUSINESS PARTNER
With its network of offices across the United States and in more than 80 countries, the U.S. Commercial
Service of the U.S. Department of Commerce utilizes its global presence and international marketing
expertise to help U.S. companies sell their products and services worldwide. Locate the U.S. Commercial
Service trade specialist in the U.S. nearest you by visiting http://www.export.gov/eac.
Comments and Suggestions: We welcome your comments and suggestions regarding this market research.
You can e-mail us your comments/suggestions to: Customer.Care@mail.doc.gov. Please include the name
of the applicable market research in your e-mail. We greatly appreciate your feedback.
Disclaimer: The information provided in this report is intended to be of assistance to U.S. exporters. While we
make every effort to ensure its accuracy, neither the United States government nor any of its employees make
any representation as to the accuracy or completeness of information in this or any other United States
government document. Readers are advised to independently verify any information prior to reliance thereon.
The information provided in this report does not constitute legal advice. The Commercial Service reference to
or inclusion of material by a non-U.S. Government entity in this document is for informational purposes only
and does not constitute an endorsement by the Commercial Service of the entity, its materials, or its products
or services
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