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Now that you have clear financial goals, it’s time to make your game plan, so that you can work towards 
making it a reality.

First things first, let’s break it all down.

FINANCIAL GAME PLAN & BUDGET

Take your financial goal for the next 12 months and work out how much you need to earn each month, week & 
day – so you can see what you need to do…

Per Day Per Week Per Month

PRODUCT PRICE SALES NEEDED

In order to reach your financial goals, what do you need to do?
In the table below, make a list of  all of  your revenue producing products, then next to this, write down the price 
you sell that product/service for and in the next column, write down how many sales you would need each month 

to reach your financial goals.



PAGE 3

Make sure you break it all down monthly as well, so you know exactly what you need to be doing every 
month in order to reach your financial goals.

Are there any other services or products you could add to your range? Could you package your services or 
products up and increase the average transaction value? 

Think of  3 (or more) things you could do over the next 12 months that would help you to reach your financial 
goals (affiliates, joint venture partners, referrals)

Is there anything you need to learn about, that will help you reach your financial goals?

Who could help support you and help you to reach your goals? (mentors, peers, accountability partners)
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Let’s say you want to make $5,000 per month and you sell a product online for $97. In order to reach that 
goal you need to sell 1-2 products per day. 

HERE’S AN EXAMPLE

You’ve got to stay aligned with your goal – keep focused on it and feel good about it. If  you find that 
you’re not reaching your goals, don’t worry! Take some time to figure out why you’re not – what’s 
happening? What might you need to change in order to reach your goals? Who could help you? Is there 
anything you could learn about that might help you?

Right now, have you got the systems and strategies in place to make this happen? If  not, what steps 
could you take to get them in place?

It’s so important to figure this out, otherwise you’ll set yourself  a goal without the means to make it 
happen and then you’ll feel disheartened when you don’t reach it.

TIP

1. How much traffic you need to drive to your website per day to convert a sale at $97.

2. How many promotions you need to do.

3. How many webinars you need to do.

4. How much advertising you need to do.

SO YOU NEED TO KNOW.. .
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Let’s break it down even more. Go back to your revenue sources list. Let’s assume it looks like this:

PREPARE YOUR BUDGET
By Natasha Vorompiova

In order to drive your business forward and reach 
your financial goals you need to know how much 
money you have to spend.

Honesty is the best policy with this. 

You’ve got to know and be honest—and realistic—
with your business budget in order to make smart 
decisions about investing in your company.

Your expenses consist of  everything that you 
have to pay for in order to continue providing 
your services, making your products, and keeping 
your business afloat.  They include things like 
your monthly software fees, e-courses or training 
programs you plan to buy, freelancers you hire, and 
payments you make to cover shipping, telephone 
and Internet costs.

If  you haven’t been keeping track of  your expenses, 
I recommend doing one of  two things.

Either go line by line through your last month 
bank statement or, for the next month, keep a 
running list of  every expense.

Many recurring expenses (especially if  your 
business is service-based) will be fixed amounts, 
which is great because it’ll be easy to figure out 
your minimum monthly expenses, which you need 
to add to your monthly financial target to know 
how much you need to make to hit your target.

For example, if  your monthly net income target 
is $1,000 and your expenses are $500, you need to 
generate $1,500 in revenue to hit your goal.

Why is this kind of  projection really important?

You’ll be much clearer about where to invest most of  your efforts and what to highlight when creating 
your content and social media strategies. Want to hire a copywriter to create a sales page for you or 
get a virtual assistant to handle client inquiries? Well, now you’ll know exactly how much you need to 
generate to get that support!

REVENUE SOURCE LIST
Individual consultations $150
Package $600
Affiliate fees $300

In order to get to the $1,500 mark, you’d have to: 

ACTIONS
Sell 2 packages and 2 individual consultations, or 
Sell 2 packages, and do an affiliate push, or
Sell 1 package, 4 consultations, and do 1 affiliate push
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Now that you have your financial abundance plan 
mapped out, you’re ready to go! 

Commit to your financial goals, remember to stay 
on top of  your money (don’t bury your head in the 
sand!)  and take action to make it happen

Remember, you only have one life in which to do 
all the things you want to do, so step up and make 

WHAT NEXT?

Use this Money Manifesto, from Sarupa Shah to help you move forward and stay connected to creating 
financial abundance

it happen. If  you want to have more financial 
abundance in your life then set your sights on 
making it happen and don’t give up. 

You deserve financial abundance and you are 
worthy of  it, so open up and let it in to your life. 

You can do it!

FOCUS ON YOUR GIFTS

EVERYDAY, AFFIRM THE VALUE YOU HAVE FOR YOURSELF

CONNECT TO YOUR BIG VISION DAILY!

ACCEPT THAT YOU DO ALWAYS CREATE YOUR REALITY

BE IN A RELATIONSHIP WITH MONEY, LOVE IT & TREAT IT WELL

LIVE IN ALIGNMENT WITH ABUNDANCE, THERE IS NO LACK


