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Welcome To The October/November 2016 Amazon FBA 
Business Sales Report.  

 What’s new and exciting this month? 

 Over $95M in FBA businesses have been sold to date! 

 The one thing we need to rely on is brokers and marketplaces releasing data 
publicly. Unfortunately getting things like date sold and sale price are not usually 
publicly available.  

 So, we use the publicly available date for this report. As there is no central 
repository (yet) for all online business sales data. As such we can only report on 
what we find, as we find it each month. 

 How was this report put together? 

 My team and I manually search the internet to find every available listing. To 
be included in this report, a business listing needs to have at least one Amazon 
FBA channel of  income. We exclude all businesses that only sell digital products 
e.g. kindle ebooks, apps etc.  

Cheers,  
Coran Woodmass 

P.S. Any questions or comments just email me: coran@thefbabroker.com 
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After speaking with hundreds of  buyers and sellers over the last 12 months and 
being involved (as a broker or consultant) in a number of  6 and 7 figure FBA 
transactions, I’m putting together a new video training that shows you how to 
find which types of  FBA businesses are a good buy and which one’s to avoid! 

Plus you’ll discover… 

• How to buy an FBA business, without risking all of  your capital 
• What to NEVER do when you want to negotiate a better price 
• Why everything you’ve learned about finding an FBA business to buy is dead 

wrong and what you should do instead 

Get The FBA Buyers Guide for FREE… 

If  you would like to get your free copy, just email me coran@thefbabroker.com 
and put “FBA buyers guide” in the subject. 
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Market Overview 

October/November 2016 Highlights  
• 92 FBA listings. Down from 109 listings in September.  
• 45 listings noted as sold. Total value $95.24M. 
• 10 listings are under offer/pending sale. Total value $58.03M. 
• 13 listings are either de-listed/unavailable. Total value $5.72M. 
• $1.32M average list price. Down from $1.91M in September.  

Currently 22 brokers and 2 private sellers have FBA businesses listed of  sale.   

This month I discovered more sold data from a number of  sources, however not 
all have clear sold dates listed. So for the purpose of  this month’s reporting, I 
will list them as a total sold to date. As the report moves forward we will be able 
to see more clearly which businesses area selling per month. 

As at 14 November 2016

Current FBA Businesses for sale 92

Total Value $122,032,040

List Price Range $15,000 - $18,300,000

Average List Price $1,326,435

Average Multiple 3.28x

Sold (45 listings) $95,242,761

Pending offer/sale (10 listings) $58,032,224

Delisted/unavailable (13 listings) $5,729,389
(All figures are USD)
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Listing Price 
 

The Averages 

This month the average cashflow was $389k down from $538k in September. 
The average age of  5.09 years down from 5.5 years in September. 

Average List Price $1,326,435

Average Annual Revenue $1,937,031

Average Annual Cashflow* $389,896

Average Age Of  Business 5.09 years
*Cashflow calculated using Seller 
Discretionary Earnings (S.D.E.)

In some cases cashflow is projected from a 6 
month average.
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Average Listing Price Multiple 

*To determine the value of  a business it is the industry standard to use a multiple of  cashflow. 
The multiple is then used to provide a list price for the business. 

These averages can be used as a guide for what your business could list for and 
on the buy-side what the industry as a whole is listing businesses for. 

Average Multiple by Age of  Business 

Age (still) matters when it comes to the value of  your business! 

Listing Pice Multiple*

<$100k (11 listings) 2.25x

$100-500k (47 listings) 3.01x

$500-$1M (13 listings) 3.64x

$1-5M (15 listings) 3.89x

>$5M (6 listings) 4.68x

Age Multiple

> 10 years 4.54x

5-10 years 3.91x

3-5 years 2.88x

1-2 years 2.62x
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Business Type 

This month I found 16 listings a piece for private label and unique FBA 
businesses. However the majority of  listings still, don’t mention the business 
model. 
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Average Multiple by Business Type 

The majority of  my current buyers want proprietary businesses, as you can see 
above having proprietary products can give you a higher multiple when you go 
to sell. 

Average Multiple by Income Sources 

51.08% of  listings are multi-channel 

Investors often prefer businesses that have multiple channels of  income, which 
reduces the income risk by relying on one source. The multiples noted above 
confirm the difference in value.   

Business Type Multiple

Reseller/Wholesale 3.44x

Proprietary 3.44x

Private Label 2.95x

Income sources Multiple

Multi (income outside of  Amazon) 3.62x

Amazon only 2.92x
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After speaking with hundreds of  buyers and sellers over the last 12 months and 
being involved (as a broker or consultant) in a number of  6 and 7 figure FBA 
transactions, I’m putting together a new video training that shows you how to 
find which types of  FBA businesses are a good buy and which one’s to avoid! 

Plus you’ll discover… 

• How to buy an FBA business, without risking all of  your capital 
• What to NEVER do when you want to negotiate a better price 
• Why everything you’ve learned about finding an FBA business to buy is dead 

wrong and what you should do instead 

Get The FBA Buyers Guide for FREE… 

If  you would like to get your free copy, just email me coran@thefbabroker.com 
and put “FBA buyers guide” in the subject. 
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