Wholesale Form
Here are the questions to ask the homeowner when you receive calls about a possible deal.
Remember; always be courteous and considerate of their situation and, even when it doesn’t seem like a deal, just gather as much information as possible so that we can figure out a way to help the caller out of their situation and profitability for our business.

1. Tell me a little about your current situation with your property:
2. What is the property worth (approximately)?
3. How much is owed on the mortgage?

a. What is the interest rate is on the mortgage?

b. How many years are left on the mortgage?

c. Are there any additional liens or mortgages on the property?

d. Are you behind on taxes?

4. Are you willing to sale it for what you owe on it?

a. Are you open to leasing the property to us for a certain period of time (1-3 years)?

b. Are you open to owner financing the property to us for a certain period of time?

5. What is the least ($$$) you would be willing to accept for the property if we pay cash and close quickly?

6. What repairs are needed on the home?
a. How much $$$ is needed to complete these repairs?

7. Will your spouse be in agreement with a sale of this property with the terms we have discussed?

8. Obtain the following information:

a. Name:

b. Property Address:

c. Phone Numbers:

d. Email:


End the conversation (with empathy and respect) by letting them know that you will immediately provide this information to your investor and you will discuss a few options with him to determine a profitable scenario for both parties.


Thank them for their time and let them know we will follow up with them within 48hours!

After form is complete, email (___________) or fax (____________) the information to me.

