Episode Tips

Episode Title:
Start Here

e Start with your audience (your ideal listener — also probably your ideal client)

e Use their language, what appeals to them, what they want or need to know

e Note: “want” is stronger than a “need”

o Typically podcast episodes: State a fact, ask a question, solve a problem or introduce concept
e Read your title out loud

Respect your online “real estate”

e Don’t include the name of your podcast in the title of each show
e If you use a number Episode #____ put it at the end
e Shorter is better, iTunes cuts off at 23 characters

Show ideas

e Don’t be too cute (people won’t know what it’s about)
e Tell them what they get

e Evoke curiosity

e Use Keywords in each episode title

e  Guest name first, especially if big name

e Howto

e Testimonial (people love true stories)

e Give areason why

e Aska question

e Evoke emotion

Episode Disclaimers:

Add Disclaimer to your show if needed

Medical Disclaimer

Example: | say this at the beginning of each show

“The Gift of Choice is educational, inspirational and motivational in nature. Take what fits for you today
and let go of the rest. The Gift of Choice show does not intend or imply to be a substitute for
professional medical advice, diagnosis or treatment.”



Business Disclaimer: taken from https://advancedsellingpodcast.com/earnings-disclaimer/

We make every effort to ensure that we accurately represent products and services and their potential
for income. Earning and Income statements made by our company and its customers are estimates of
what we think you can possibly earn. There is no guarantee that you will make these levels of income
and you accept the risk that the earnings and income statements differ by individual.

As with any business, your results may vary, and will be based on your individual capacity, business
experience, expertise, and level of desire. There are no guarantees concerning the level of success you
may experience. The testimonials and examples used are exceptional results, which do not apply to the
average purchaser, and are not intended to represent or guarantee that anyone will achieve the same or
similar results. Each individual’s success depends on his or her background, dedication, desire and
motivation.

There is no assurance that examples of past earnings can be duplicated in the future. We cannot
guarantee your future results and/or success. There are some unknown risks in business and on the
internet that we cannot foresee which can reduce results. We are not responsible for your actions.

The use of our information, products and services should be based on your own due diligence and you
agree that our company is not liable for any success or failure of your business that is directly or
indirectly related to the purchase and use of our information, products and services.


https://advancedsellingpodcast.com/earnings-disclaimer/

