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Keeping the Cottage in
Your Family
A few weeks ago I reconnected with a childhood
friend. We spent a lot of time together during the
summers at our family cottages on Georgian Bay.
We were very active boys who enjoyed bonfires,
fishing, waterskiing, and soaking in our precious
Canadian sunshine. There were no cell phones in
those days!

The lake is smooth as glass in the morning. I can’t
imagine our cottage ever leaving the family.

When we reconnected, it was bittersweet. While we had all those treasured memories, seeing
me reminded my friend of the fact that his Grandmother had died last Spring. In addition
to losing their beloved Grandmother, his family also had to sell their cottage.
Why? It was because the children did not have the financial resources to pay the tax.
Some simple planning could have provided the funds for a buyout that would have kept the
cottage in the family. While these can be difficult conversations to have, we all know the
saying, “We don’t plan to fail, we fail to plan.”

(continue reading on p.2)

A piece of advice mom used to give me:
"You get what you pay for!"
This applies to many things in life, including
group benefits protection.
Ha ppy
Day!
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Call 1-800-446-5745 today for your free
copy of my book, Group Benefits Exposed!
-Douglas Pinnell

Keeping the Cottage in Your Family (cont’d)
You can see why it’s important to plan for the worst so that your family cottage stays in the family.
Here are the 3 planning steps I’d recommend:
1. Discuss - Have candid discussions with your children about your hopes and dreams
for your legacy. If you have more than one child you can have individual discussions
with each of them.
2. Decide - Make the decisions you feel are appropriate based on your wishes, and
what insights you have gained through your discussions.
3. Explain -Have a family meeting where you explain your intentions. This ensures everyone is
clear about your wishes, and this minimizes any potential family rifts or misunderstandings when
you do eventually pass away.
If you are the child and are not sure of what your parents’ intentions are, you may want to raise the
topic, letting your parents know that your goal is to ensure their wishes are respected.
To ensure that your cottage plan can be carried out financially, consider using life insurance to pay
taxes and equalize the division of the estate when the time comes.
If your parents (or grandparents) are healthy, perhaps you and other family members could pay for
the life insurance? And, if insurance is too expensive, there are other ways to minimize taxes and
ensure the most equitable eventual distribution of the estate – I can offer some suggestions.
Through planning, communication, and implementing a financial strategy, you have a blueprint that
will keep your cottage in your family for many seasons to come!

-Douglas Pinnell, 1-800-446-5745

Marketing Tip of the Month
Use a marketing calendar to ensure your
marketing initiatives take place on time.
For the last couple of years, I have spent an hour
each day working on ways to communicate more
effectively with our clients. Now I'm planning to put
more structure around this by designating a theme
for each day of the week - for example:
Monday = bulk email marketing
Tuesday = client newsletter hard copy
Wednesday = direct client emails
Thursday = improving our team conversations
with our clients
Friday = "wild card" initiatives I want to test
Do you have someone on your staff who will help
with these duties? Empower them to hold YOU
accountable to stay on track with the commitments in
your calendar!

Never stop learning!
Here we are with marketing guru, Dan
Kennedy. We learned so much at his
GKIC business conference this month.
How are you investing in the growth of
your business knowledge and skills?

Client Spotlight: MMMC Architects
MMMC Architects Waterloo design studio recently completed the revitalization of Conestoga
College’s Doon Campus Library Resource Centre to meet the needs and expectations of 21st
Century learners.
The goal was to provide environments that enable
collaborative and individual learning, research and
discovery, while simultaneously providing a new face to
the library to enhance its presence on campus.

ga library
Inside the Conesto

Working alongside Conestoga College and their user
groups, MMMC has designed a new social hub that will be
a place of inspiration and support learning with a variety of
spaces to address user needs including new technologies.

MMMC Architects is a mid-sized full-service firm
established in 1960 with design studios in Brantford and Kitchener-Waterloo. The practice
specializes in educational, specialized healthcare, and seniors’ housing.
Want to have your company featured in our newsletter? Contact Anthea: anthea@mumby.com!

ARE YOU FEELING HUNGRY???
We’ve already given away hundreds of
pizzas to our loyal (and hungry) clients…
When you refer your friends or family to us for
a free insurance quote, we'll immediately send
you a gift card for a FREE Pizza!
HAVE YOUR FRIENDS CALL US AT
1-800-446-5745 TODAY!
Or you can refer someone online right now at
www.mumbycom/referrals

Do You Get Service Like This From
Your Group Benefits Broker?
“I have confidently placed group insurance benefits as
well as commercial coverage with Douglas Pinnell and
his team at Mumby Insurance Brokers for several years.
I am pleased to say it’s been hassle free, and everyone
on my team seems to be happy. It is easy for me to pick
up the phone and speak with Douglas, or a member of
his team, whether the subject is big or small, and it is
dealt with professionally and efficiently.
It makes me feel like I have a trusted insurance expert
working on my behalf. I have referred business to
Douglas and Mumby Insurance Brokers because I know
they are solid in their advice, knowledgeable, they over
deliver, they’re patient, they have great rates, and they
provide what we need.”
-Paolo Bugliari, II BY IV DESIGN
This is Tyrone from the
concierge desk at the
Hyatt in Jacksonville,
Florida.
He was making calls for
Douglas and I to ensure
a quality experience
during our visit. Thanks
Tyrone!

Want to WIN this Ford Fusion in June?
We just gave away another brand new car in April but
there’s another one up for grabs! Want to WIN?...

OF COURSE YOU DO!!!
On June 3, 2016, this Ford Fusion is up for grabs! You (and
your full-time staff) can enter in less than 2 minutes…

www.mumby.com/fusion

You Said It…
“We have received great service
from Mumby over the DECADES,
including office visits from Douglas
at least once a year. Douglas
continues to support and protect us
by reviewing our coverages,
ensuring they are adequate and
appropriate, and he has reviewed
other policies to ensure they are
structured properly and are
protecting us adequately.
Douglas continually provides an
explanation of the coverages that
are easy for us to understand. We
find his presentations to our
employees are valuable as well.”
– Jim and May Strasman
Need Help With Your Group
Benefits? Call Douglas Today
1-800-446-5745

Wouldn’t You Like to Know…

In our own backyard…
We live very close to the St. Jacobs
Farmer’s Market and saw this during
our last visit. Now, we’ve got nothing
against vegetarianism (in fact, our
daughter Rhiannan has been
vegetarian since she was 7 years
old!), but this is pretty funny!

The 8 myths, misunderstandings, and mysteries
other brokers don’t want you to
learn about group benefits?
I’ve got the answers right here in
my latest book: Group Benefits
Exposed: What You Need to
Know!
You’ll also find out how to avoid
being taken advantage of by
unscrupulous insurance
providers, how to save money on
your taxes, and so much more!
Claim your free copy at…

www.groupbenefitsexposed.ca

CALL 519-885-5956

OR

1-800-446-5745 NOW!
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