Perspectives on Wealth

Stuff Happens: Managing
Life’s Major Transitions
By Jeff Maurer

“You can be young without money, but you can’t be
old without it.” Most of our clients would agree
with Tennessee Williams on that score, which is
why retirement is a major area of focus at our firm.
However, it’s important not to lose sight of other,
often competing concerns.
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When I was young, I had the idea that
experiences like these would occur in
an orderly fashion, one event at a time,
appropriate to my age. This traditional
view still has some merit. However, I’ve
long since learned that stuff happens,
and when it does, it can leave us reeling.
In my own case, the first stages of my
life unfolded predictably enough. College
and graduate school debt, my first job
and the start of paying down that debt,
marriage, a starter home, children and
then, happily, the beginning of wealth
accumulation. Since our engagement,
my wife and I have had rolling plans and
matching sets of investment objectives
to achieve specific goals.

Assets traditionally peak at retirement around 65. But life events can occur at unusual –
and unexpected – times, with long-term ramifications for our financial life cycles.
Wealth

Marriage or remarriage, selling a business
or receiving a significant inheritance,
managing illness, living alone, and changing
domicile; these are significant transitions
that can shape our future financial lives.
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The first game plan was simple. We
contributed as much as we could each
year to a tax-deferred profit-sharing plan
and allocated it all to growth assets. I also
deferred as much of my compensation
as I could into growth-oriented company
stock plans. At the same time, we started to
accumulate some excess cash, which was

always invested in short-term fixed income
obligations to meet educational expenses
and contribute to the cost of the next
house. Eventually, the excess cash balance
become larger than the deferred income
and was invested in a balanced fashion.
The plans were reviewed and adjusted
annually to measure progress, and
to accommodate changes in our
circumstances and in the financial
markets. Life was good.
Then, in my late 50s, a curve ball. I was
forced to leave my long-term position
and had to dramatically recalibrate
my wealth plan while I developed a
new path forward. That meant taking
some investment risk off the table – by
selling some equities with minimal tax
consequences and at what I hoped were
not distressed prices – until I was back on
the accumulation track. As it turned out,
that put us in good stead, when the track
itself disappeared in the financial crisis
of 2008-2009.
The subsequent bull market and the
creation and success of Evercore Wealth
Management has relegated those days
into the past, but the lessons learned
remain fresh. Transitions don’t always
happen when we expect them to, and
they often come in multiples. Friends
my age have recently been divorced,
remarried, and have lost spouses
after long illnesses. Others are, more
predictably, selling businesses and
retiring, changing domicile, managing
illness – and often all at once. Our own
affairs are relatively calm and our asset
allocation is balanced, apart from funds
set aside for younger family members,
which are invested for growth.
Good wealth planning recognizes that
every individual, every couple and
every family is unique. We can also
learn from each other, sharing our
experiences and our best planning and
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investing practices. As Chris Zander
writes on page 16, we all need to
prepare for the what-ifs of changing
markets and regulations, considering the
real impact of taxes, fees and inflation.
We also need to consider the other
costs – the physical, emotional, as well
as financial – associated with change
in our lives and those of the people we
care for. Caring for children, elders or a
spouse, to take three common examples,
can take years of devotion and force
some very tough choices.

Our goal is to help our clients manage
through life’s progressions, and in
particular, during periods of important
change. We recommend annual reviews,
to adjust to evolving family circumstances
and market conditions while staying on
track to meet long-term goals.

Jeff Maurer is the CEO of Evercore Wealth
Management and the Chairman of Evercore
Trust Company, N.A. He can be contacted at
maurer@evercore.com.
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EWM’s Privacy Policy is available upon request. EWM is compensated for the investment advisory services it provides, generally based on a percentage of assets
under management. In addition to the investment management fees charged, clients may be responsible for additional expenses, such as brokerage fees, custody
fees, and fees and expenses charged by third-party mutual funds, pooled investment vehicles, and third-party managers that may be recommended to clients. A
complete description of EWM’s advisory fees is available in Part 2A of EWM’s Form ADV. Trust and custody services are provided by Evercore Trust Company, N.A.,
a national trust bank regulated by the Office of the Comptroller of the Currency and an affiliate of EWM. The use of any word or phrase contained herein that could
be considered superlative is not intended to imply that EWM is the only firm capable of providing adequate advisory services. This document is prepared for the use
of EWM clients and prospective clients and may not be redistributed, retransmitted or disclosed, in whole or in part, or in any form or manner, without the express
written consent of EWM. This document includes projections or other forward-looking statements regarding future events, targets, intentions or expectations. Due
to various risks and uncertainties, actual events or results may differ materially from those reflected or contemplated in such forward-looking statements. There is
no guarantee that projected returns or risk assumptions will be realized or that an investment strategy will be successful.
EWM and its affiliates engage in a wide range of activities for their own account, and for their clients and the accounts of their clients, including corporate finance,
mergers and acquisitions, equity sales, trading and research, private equity, and asset management and related activities. The observations and views expressed
herein have been prepared by the individual author and, unless otherwise specifically stated, are solely those of the individual author and not EWM or any of its
affiliates or any of their respective personnel. Other professionals of EWM and its affiliates may provide oral or written advice, services, market commentary,
trading strategies and other material to clients that reflect observations and views that are contrary to those expressed herein. The author of this material may have
discussed the information contained herein with others within or outside EWM and the author, EWM and/or such other persons may have already acted on the basis
of this information (including by communicating the information contained herein to other customers of EWM and its affiliates).
© 2019 Evercore Wealth Management LLC. All rights reserved. All other marks are the property of their respective owners.

