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I Am a Trust Beneficiary
– Now What?
By Helena Jonassen, Kate Mulvany and Ashley Ferriello

Editor’s note: Each beneficiary of a trust
is unique. However, beneficiaries do tend to
share a number of questions and concerns.
We asked our Wealth & Fiduciary Advisors
to address some of the most frequently
asked questions. Of course, many of these
issues are quite complex, and the right
solutions will be very specific to the goals
and circumstances of the families and
individuals involved.
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Q: I’m able to manage my own affairs. Why
do I need a trust?

A: Your parents (or grandparents) wanted
to assist the next generations and
be thoughtful about taxes and asset
protection. Most trusts are very flexible
and allow you, working with your trustee,
to ensure that a portion of your financial
needs will always be met. Trusts can
often cover medical expenses and
tuitions, provide for a down payment on

the house of your dreams, or help you
start your own business. Assets placed
into the trust may be protected from
taxes on your estate, depending on the
trust terms and length of time the assets
are held. This means that your own
children could inherit the entire amount
instead of paying 40%-50%, depending
on estate taxes. Importantly, these
assets are generally protected from
your creditors and from liabilities due to
litigation or divorce.

Q: Is the trust considered part of my assets?
A: Irrevocable trusts can be complex, and
a lot depends on the trust provisions,
including age terminations and powers of
appointment. While the assets are in trust,
however, they are typically not considered
assets of the beneficiary. When you are
seeking to borrow money, a bank will
generally consider your trust assets as part
of your overall financial condition.

Q: D
 o I have to pay income tax on my trust
distributions?

A: That depends on the type of trust and the
trust’s governing provisions. The trustee
is responsible for understanding how
trust taxation works and for planning
distributions in the most tax-efficient
manner possible.

Q: W
 hat does a corporate trustee do?
A: A corporate trustee can balance the
goals of the grantors with your needs
and those of your children and any other
future beneficiaries. We are responsible
for the management of the assets of the
trust, distributions from the trusts, and the

preparation of tax returns and any other
necessary filings. A corporate trustee is held
to a higher standard than individuals in
discharging these responsibilities.

Q: H
 ow much should I expect annually from

Q: W
 hat rights do I have as a trust
beneficiary? I know people with
trusts managed at other firms or by
relatives or friends of the grantor who
have a really difficult time obtaining
information or receiving distributions.

the trust?  

A: First, let’s figure out your financial goals.
We will then determine an appropriate
asset allocation for the trust, balancing
your spending requirements, your risk
tolerance, and the long-term purpose of the
trust. Based on our current capital market
assumptions and the terms of the trust,
annual distributions can range from to
2.5%-4% of the trust’s assets, or more if
the trust is designed to terminate when
beneficiaries reach a certain age.

Q: I’d like more income. Why can’t we invest
the trust wholly in bonds, to generate as
much income as possible?

A: As your corporate trustee, we take
very seriously our duties of loyalty and
impartiality, and our duty to inform
and account. It’s important for you
to understand that no trustee has
absolute discretion. We must work
in accordance with the terms and
purposes of the trusts and the interests
of the beneficiaries. We recommend
that trust grantors include a provision
in the trust that calls for the removal
and replacement of trustees in the
event that all beneficiaries believe the
trustee is not carrying out their duties
appropriately.

Q: H
 ow can I learn more?
A: Investing only in bonds means that the
principal of the trust will remain static
and, over time, inflation will erode the
purchasing power of the trust. We can
demonstrate that taking a total-return
approach to the trust should ultimately
provide you with more in distributions than
an income-only approach.

Q: I have greater needs than my sibling and/or
less money. How can you help me?

A: Ask us. We work to educate trust
beneficiaries, with individuals and,
if appropriate, with families. The
more you understand, the better your
decisions, for yourself and succeeding
generations. Again, these are only
examples. The right solutions are
always specific to the people involved.
Please contact your Evercore Wealth
Management Wealth & Fiduciary
Advisor for further information.

A: The grantors of the trust usually determine
the guidelines for making trust distributions.
We generally recommend that trusts
be created for each family member,
thereby making distributions based on
each beneficiary’s needs. If the assets
are concentrated in one trust, we, as the
corporate trustee, have full discretion in
terms of distribution. To the extent possible,
we try to treat beneficiaries equally – but
if you have a demonstrable need, we will
consider an unequal distribution and engage
your sibling in that conversation, if you are
both comfortable with that approach.

evercorewealthmanagement.com

Helena Jonassen is a Managing Director
and Wealth & Fiduciary Advisor at Evercore
Wealth Management. She can be contacted at
helena.jonassen@evercore.com.
Kate Mulvany is a Managing Director and
Wealth & Fiduciary Advisor at Evercore
Wealth Management. She can be contacted at
mulvany@evercore.com.
Ashley Ferriello is a Vice President and Wealth &
Fiduciary Advisor at Evercore Wealth Management.
She can be contacted at ferriello@evercore.com.

15

NEW YORK
55 East 52nd Street
New York, NY 10055
212.822.7620

MINNEAPOLIS
150 S. Fifth Street, Suite 1330
Minneapolis, MN 55402
612.656.2820

TAMPA
4030 Boy Scout Boulevard, Suite 475
Tampa, FL 33607
813.313.1190

Jay Springer
Partner
212.822.7621
springer@evercore.com

Martha Pomerantz
Partner
612.656.2821
martha.pomerantz@evercore.com

Mike Cozene
Partner
813.313.1193
michael.cozene@evercore.com

WILMINGTON
Evercore Trust Company of Delaware
300 Delaware Avenue, Suite 1225
Wilmington, DE 19801
302.304.7362

EDITORIAL AND MEDIA
Aline Sullivan
Editor
203.918.3389
aline.sullivan@evercore.com

SAN FRANCISCO
425 California Street
Suite 1500
San Francisco, CA 94104
415.288.3000
Keith McWilliams
Partner
415.288.3010
keith.mcwilliams@evercore.com

Darlene Marchesani
Chief Trust Officer and Trust Counsel
302.304.7361
darlene.marchesani@evercore.com

Evercore Wealth Management, LLC (“EWM”) is an investment adviser registered with the U.S. Securities and Exchange Commission under the Investment Advisers
Act of 1940. EWM prepared this material for informational purposes only and should not be viewed as advice or recommendations with respect to asset allocation
or any particular investment. It is not our intention to state or imply in any manner that past results are an indication of future performance. Future results cannot be
guaranteed and a loss of principal may occur. This material does not constitute financial, investment, accounting, tax or legal advice. It does not constitute an offer
to buy or sell or a solicitation of any offer to buy or sell any security/instrument, or to participate in any trading strategy. The securities/instruments discussed in
this material may not be suitable for all investors. The appropriateness of a particular investment or strategy will depend on an investor’s individual circumstances
and objectives. Specific needs of a client must be reviewed and assessed before determining the proper investment objective and asset allocation, which may be
adjusted to market circumstances. EWM may make investment decisions for its clients that are different from or inconsistent with the analysis in this report. EWM
clients may invest in categories of securities or other instruments not covered in this report. Descriptions provided in this material are not substitutes for disclosure
in offering documents for particular investment products. Any specific holdings discussed do not represent all of the securities purchased, sold or recommended
by EWM, and the reader should not assume that investments in the companies identified and discussed were or will be profitable. Upon request, we will furnish a
list of all securities recommended to clients during the past year. Performance results for individual accounts may vary due to the timing of investments, additions/
withdrawals, length of relationship, and size of positions, among other reasons. Prospective investors should perform their own investigation and evaluation of
investment options, should ask EWM for additional information if needed, and should consult their own attorney and other advisors. Indices are unmanaged and do
not reflect fees or transaction expenses. You cannot invest directly in an index. References to benchmarks or indices are provided for information only. The securities
discussed herein were holdings during the quarter. They will not always be the highest performing securities in the portfolio, but rather will have some characteristic
of significance relevant to the article (e.g., reported news or event, a new contract, acquisition/divestiture, financing/refinancing, revenue or earnings, changes to
management, change in relative valuation, plant strike, product recall, court ruling). EWM obtained this information from multiple sources believed to be reliable
as of the date of publication; EWM, however, makes no representations as to the accuracy or completeness of such third party information. Unless otherwise noted,
any recommendations, opinions and analysis herein reflect our judgment at the date of this report and are subject to change. EWM has no obligation to update,
modify or amend this information or to otherwise notify a reader thereof in the event that any such information becomes outdated, inaccurate, or incomplete.
EWM’s Privacy Policy is available upon request. EWM is compensated for the investment advisory services it provides, generally based on a percentage of assets
under management. In addition to the investment management fees charged, clients may be responsible for additional expenses, such as brokerage fees, custody
fees, and fees and expenses charged by third-party mutual funds, pooled investment vehicles, and third-party managers that may be recommended to clients. A
complete description of EWM’s advisory fees is available in Part 2A of EWM’s Form ADV. Trust services are provided by Evercore Trust Company, N.A., a national trust
bank regulated by the Office of the Comptroller of the Currency and/or Evercore Trust Company of Delaware, a limited purpose trust company regulated by the
Delaware State Bank Commissioner, both affiliates of EWM. Custody services are provided by Evercore Trust Company, N.A. The use of any word or phrase contained
herein that could be considered superlative is not intended to imply that EWM is the only firm capable of providing adequate advisory services. This document is
prepared for the use of EWM clients and prospective clients and may not be redistributed, retransmitted or disclosed, in whole or in part, or in any form or manner,
without the express written consent of EWM. This document includes projections or other forward-looking statements regarding future events, targets, intentions
or expectations. Due to various risks and uncertainties, actual events or results may differ materially from those reflected or contemplated in such forward-looking
statements. There is no guarantee that projected returns or risk assumptions will be realized or that an investment strategy will be successful.
EWM and its affiliates engage in a wide range of activities for their own account, and for their clients and the accounts of their clients, including corporate finance,
mergers and acquisitions, equity sales, trading and research, private equity, and asset management and related activities. The observations and views expressed
herein have been prepared by the individual author and, unless otherwise specifically stated, are solely those of the individual author and not EWM or any of its
affiliates or any of their respective personnel. Other professionals of EWM and its affiliates may provide oral or written advice, services, market commentary,
trading strategies and other material to clients that reflect observations and views that are contrary to those expressed herein. The author of this material may have
discussed the information contained herein with others within or outside EWM and the author, EWM and/or such other persons may have already acted on the basis
of this information (including by communicating the information contained herein to other customers of EWM and its affiliates).
© 2018 Evercore Wealth Management LLC. All rights reserved. All other marks are the property of their respective owners.

