Perspectives on Wealth

Our Financial Journey
By Jeff Maurer

“Life’s journey is not to arrive at the grave safely in a
well-preserved body, but rather to skid in sideways,
totally used up and worn out, shouting ‘Man, what a
ride!’” George Carlin, the stand-up comedian, actor,
author, and irreverent social critic, died at just about
the age I am now. And while I like to think that 70 is the
new 50, I’m already on to some replacement body parts.

For the first time in history older adults are
projected to outnumber children by 2035
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I have plenty of company. The youngest Baby
Boomer will turn 65 in 2030, and by that
time, one in every five Americans will be of
traditional retirement age. Within another
five years, according to U.S. Census Bureau
projections, older adults will outnumber
children for the first time in U.S. history. That
has to – and indeed already is – forcing a sea
change in how we think about aging, work
and retirement.

2030
The youngest Baby Boomer will turn 65

Although I am of retirement age, I have
no plans to retire. My 50 years of
experience in wealth management
helps guide our firm and clients through
ever-changing markets and monetary,
fiscal and tax policies. Whether we think
of it as a roadmap or a GPS, we all benefit
from some guidance to enjoy the ride to
the fullest.
As wealth managers, our guidance starts
with a conversation. Where are you

Where are you heading?
How secure is your income?
What is your tolerance for risk?

heading? How secure is your income?
What is your tolerance for risk? Do
you have other constraints, such as a
concentrated stock position or a closely
held business? Are you planning to sell
or transfer ownership of your business or
other assets? Is your family experiencing
change? Do you need to protect or
manage assets in a trust, or to deepen your
or your family’s financial knowledge? What
are your aspirations, for yourself, and for
the people and organizations you care for?
Once we know the goals, we prepare
a lifestyle and cash flow analysis. The
analysis compiles sources of income,
expenses, assets and liabilities into
a customized projection of financial
sustainability. We use this analysis to
assess our clients’ progress to providing
for a safe retirement, determining the

evercorewealthmanagement.com

amount of assets to transfer today to
longer-term trusts for family members,
and assessing the scope and timing of a
charitable gift program.
For our younger clients, the analysis helps
determine savings rates required for
goals such as college education, vacation
homes and ultimate retirement. For those
considering retirement, we look at market
drawdowns measured against spending.
A lot has been written about the
advantages of robo advisors and artificial
intelligence. We keep up with the
technology and take full advantage of
it, but we remain focused primarily on
listening to and understanding our clients’
concerns and objectives, now and as
they evolve. My own financial journey is
shaped by my family’s goals and measured

against lifestyle analysis – and discussed by
my wife and me with our Evercore Wealth
Management advisors on a regular basis.
Don’t get me wrong, I am a technologysavvy septuagenarian who appreciates
the navigation system in my 2014 Corvette
7-speed stick-shift and loves the ride. But
I am prepared to override the suggested
circuitous route that saves a few minutes
on a two-hour journey. I’m not going to
arrive at my grave with a well-preserved
body. But I am – as I hope all of our clients
are too – going to arrive with my family’s
finances intact.

Jeff Maurer is the CEO of Evercore Wealth
Management and the Chairman of Evercore
Trust Company. He can be contacted at
maurer@evercore.com.
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as of the date of publication; EWM, however, makes no representations as to the accuracy or completeness of such third party information. Unless otherwise noted,
any recommendations, opinions and analysis herein reflect our judgment at the date of this report and are subject to change. EWM has no obligation to update,
modify or amend this information or to otherwise notify a reader thereof in the event that any such information becomes outdated, inaccurate, or incomplete.
EWM’s Privacy Policy is available upon request. EWM is compensated for the investment advisory services it provides, generally based on a percentage of assets
under management. In addition to the investment management fees charged, clients may be responsible for additional expenses, such as brokerage fees, custody
fees, and fees and expenses charged by third-party mutual funds, pooled investment vehicles, and third-party managers that may be recommended to clients. A
complete description of EWM’s advisory fees is available in Part 2A of EWM’s Form ADV. Trust services are provided by Evercore Trust Company, N.A., a national trust
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herein have been prepared by the individual author and, unless otherwise specifically stated, are solely those of the individual author and not EWM or any of its
affiliates or any of their respective personnel. Other professionals of EWM and its affiliates may provide oral or written advice, services, market commentary,
trading strategies and other material to clients that reflect observations and views that are contrary to those expressed herein. The author of this material may have
discussed the information contained herein with others within or outside EWM and the author, EWM and/or such other persons may have already acted on the basis
of this information (including by communicating the information contained herein to other customers of EWM and its affiliates).
© 2018 Evercore Wealth Management LLC. All rights reserved. All other marks are the property of their respective owners.

