
 

 

 

 

 

 

 

 

 

 

  

U.S. Embassy London, 33 Nine Elms Lane, London, SW11 7US 

May 25, 2018 | 10:00 a.m. - 2:30 p.m. 
 

U.S. Trade & Investment Growth 
Seminar  

SelectUSA 

In Collaboration with: 

U.S. Trade & Investment Growth Seminar  In a climate of globalization and change business leaders are forced to re-examine their 
international trade and investment strategies. This seminar will discuss potential opportunities for companies in London and the South East to begin 
or expand business in the United States. 

9:30 a.m. Registration and Networking 
 

10:05 a.m. Welcome and Remarks 
Senior U.S. Embassy Official  
 

10:15 a.m. Overview of the U.S. Business Environment 
John Simmons, Minister Counselor for Commercial Affairs, United States Embassy London 
 

10:25 a.m. Panel I and Q&A: Why UK exporters are ideally positioned for U.S. expansion  
In a time where trade and economic relationships are in state of recalibration, why should UK 
companies review their U.S. growth strategies? Increasingly, exporters are generating revenues from 
U.S. customers from a distance, conducting business through frequent trips and via online e-
commerce. This panel examines why firms may leverage their export advantage to establish a U.S. 
presence. 
 

10:55 a.m. Panel II and Q&A: When should companies review their U.S. market plans? 
The panel will discuss concerns executives are addressing as they consider U.S. expansion through 
trade and investment. What are the drivers for making the investment leap to the U.S.? Indicators 
such as revenue growth, fulfilling customer expectations, pipeline contracts, U.S. tax reform, 
corporate tax and financial efficiencies and the UK and U.S. economic landscape will be discussed. 
 

11:25 a.m. Networking Break 
 

11:40 a.m. Panel III and Q&A: Developing your U.S. market entry strategy – How did you do it? 
The U.S. is a large and fragmented marketplace. This panel will offer practical information on how to 
approach U.S. expansion.  Panelists will discuss routes to market; legal, tax, accounting and insurance 
issues; understanding federal and state support; choosing the right location; banking; and how to 
recruit and build the right U.S. team. 
 

12:20 p.m. Closing Remarks 
 

12:30 p.m. Networking with panelists, partners and attendees 
One to one meetings with C.A.S.E representatives 
 

2:30 p.m. Event Concludes 
 

http://www.invest-in-usa.org/
http://diplopedia.state.gov/images/US-DeptOfState-Seal.doc

