
The Secret to Staying on the 
Platform - Attract, Promote, Sell
Influence 2016 - Phoenix



Joe Heaps  
VP, Sales & Marketing 
eSpeakers 



The Secret to Staying on the Platform 
- Attract, Promote, Sell 

1. Attracting the ideal buyer 
2. Promote your business 24x7 
3. Leverage your online profile      

to increase sales





Are you relevant enough in the  
market to attract the ideal buyer?

Attract



Are you Relevant?
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Do you talk more about YOU on your profile and in 
sales materials than the benefits of hiring you?

Do you have a video, can you be seen in action?

As business owners, we’ve all heard the stories of 
companies that made it all the way to the top and 
dominated their market, only to crash a few years 
later. 

Many are rebranding and reinventing.  
Radio Shack is a good example









Do you need to 
reinvent yourself?

To Be Relevant:

Late 
Show



Reinventing – Late Night



Reinventing – Late Night



Are you still relevant?
It’s time to change if: 

• You’re not getting the expected       
results 

• What you do or the problem              
you solve is not clear. 

• You’re attracting the wrong       
customer 

• You’ve had a great response in the past, 
but not so much anymore.

Lethia Owens, CSP



“Reinvention doesn’t 
mean failure, it 
means keeping up 
with changes in the 
marketplace.”

Lethia Owens, CSP



Get noticed in a noisy world
The market is more crowded than ever before. 

Buyers are more distracted with the amount of 
information available.





1. eSEO 
2. Personal Photo 
3. One-line Bio 
4. Topic/Expertise 
5. Industry Experience 
6. Fees 
7. Video - #1 sales tool on the web 
8. Bio 
9. Reviews 
10. Resources 
11. Programs 
12. Availability Calendar 
13. Social Media

Maximize your profile



max points

25
Video 
+20 for your 1st video
+1 per each    additional video (up to 5)

5
Photos, articles,

, book jackets, PDFs 
+1 point per item

25
Recommendations 
+10 per if hired-through-Marketplace
+5 per verified, +3 per unverified

10
Calendar: upcoming events 
+5 for each future event on your calendar
+5 for confirmed future events on your calendar

10
Calendar: updated and fresh 
+10 if calendar updated within last 
60 days

10
Programs 
+7 if you have at least one program
+1 per each additional program (up to 3)

10
Fee 
+10 if your fee range is not empty

5
Social Media 
+5 if you connect LinkedIN and/or  
twitter to show on your profile 

100 Each speaker can earn up to 100 points on their eSpeakers profile.

Accurate as of July 2016. It may change without notice.
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How to move up in the search
results on directories powered
by eSpeakers:

eSEO 

“How to 
move up 
in the 
search 
results on 
directories 
powered 
by 
eSpeakers



Promote your business 24x7
Promote



Marketing without eSpeakers
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Marketing without eSpeakers



Turn travel into marketing











Leverage your online profile  
to increase sales

Sell



Leverage your online profile 
to increase sales

Sales decisions  
are being made  
quicker today.  

You have to capture  
the attention of the  
buyer when they land  
on your profile, or they  
are onto someone else.



Leverage your online profile 
to increase sales
What worked 
well a few years 
ago isn't good 
enough today.  

We’ve found 
that consistently 
reviewing and 
updating your 
profile proves 
worth the effort.



Video

If you don’t have video, it will make hard for 
you to be relevant in todays market. 

Video clips are the #1 tool on your profile 
that persuade buyers to hire you. Your 
videos give potential clients a live look at 
what they are purchasing: YOU! 



Recommendations (Reviews)

Make sure you 
leverage you 
recommendations 
to promote and 
endorse you and 
your speaking 
skills. 

Verified reviews 
carry a lot of 
weight in the 
buyers mind and 
in eSEO.



eSpeakers is leveraging your online 
profile to increase your sales

More exposure for speakers via 
eSpeakers Marketplace technology. 

License technology to speakers bureaus, 
associations, chapters, industry web 
directories























Smart Trends: 

Keep ahead of 
the curve with 
insider access  
to buyer stats, 
speaker trends, 
and your 
personal 
analytics. 




