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Hello, hello, hello. This is Yaro and welcome to an EJ Podcast Solo edi'on. 
This is in fact number seven of the solo episodes that I have been doing a 
liPle more frequently this year, 2017, as the year comes to a close, which is 
actually the topic for today's podcast episode. 

I have to thank Mani who's a member inside my Laptop Lifestyle Academy 
and has taken my Blog Mastermind program, as well, and has done some 
private coaching with me. He's done everything you can with me and we 
were chaXng in Facebook, I believe, and he suggested doing a podcast to 
wrap up the year. In par'cular, it was in response to a post I did on Facebook 
about how money has been a liPle bit different from me this year because of 
some changes, because of cryptocurrency inves'ng, because there's some 
changes in my business direc'on, new businesses, so I am going to look at all 
of that in this episode today. This is really a year in review for everything 
going on behind the scenes and in the public for basically me. It's going to be 
about my businesses, it's about my investments, it's about my travels, 
everything going on, and if you're interested in online business, laptop 
lifestyle, I'm sure you will find this very interes'ng, and of course, if you're a 
Yaro fan, I love you and thank you for following me, and I'm sure you'll really 
get a lot out of this. 
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Let's dive in. There is a lot to cover. I've wriPen down fourteen notes. A lot 
happened this year and a lot of it was really unexpected. This is going to be 
fun for me to talk about, too.  

First of all, a liPle preamble. To go back to the start of this year and what I 
expected to happen this year, I didn't have super concrete plans beyond one 
specific thing. I knew I was going to be releasing a new course, and a short 
course called Services Arbitrage as part of the Laptop Lifestyle Academy. 

A liPle bit of background behind that strategy. This is something I really began 
in, I guess 2015 or 2016. Those years are when my old membership site 
turned into the Laptop Lifestyle Academy. We did a huge revamp, a lot of 
new content went in there, a lot of new features, new so^ware pla_orm with 
Envision board. 

Also, part of all of that was a new strategy to have the Laptop Lifestyle 
Academy be a place where I can release new courses without having to do 
full-blown launch campaigns for them. So, the contrast there is in the past, 
whenever I release the product, especially a big course or a short course, and 
even an ebook, it requires a sales page, and if you've ever done a sales page 
before, you know how long they can be, and I do long ones. I do proper long 
form sales pages, even for my fi^y-dollar ebooks, they're quite long pages, 
and I've wriPen them all myself, all the copy is basically mine. There's a bit of 
copy in Blog Mastermind that came from some old pages wriPen by other 
people, but everything else, it's all my words. I spend half 'me crea'ng the 
product and half my 'me crea'ng the sales page, the launch materials and all 
of that. 

With the new strategy, I wanted to have a central hub for most of my training 
in the Laptop Lifestyle Academy, so a membership site with all the standard 
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features, coaching with me, live chat with Slack, with the forum, lots of 
training programs, resources… All of that is in the Academy. 

But, I also wanted to be able to use the Academy as a place to release new 
training and get a couple of benefits. 

So, the first thing it does is it allows me to keep upda'ng the current 
members with new training and give them fresh resources on an ongoing 
basis. So, it's not just pay once. Here's what you get, and you're done. It's 
con'nuing support, it's con'nuing new training, and it also, and this is what I 
liked about it, it gave me a way to teach new things without having to put in 
as much effort to do a whole launch. So, I can s'll do a launch, but essen'ally, 
I am using the Laptop Lifestyle Academy sales page just with a few slight 
modifica'ons, and we're selling all the benefits of the Laptop Lifestyle 
Academy, but the main hook of a launch is the new training. 

With Services Arbitrage, a new course I was releasing in the start of this year, 
that was the plan, to test the theory. In fact, that was the first real big test of 
this theory, basically selling an exis'ng product, but using a new course as a 
launchpad to get new members, and it's a way to grow my membership 
obviously, as well. 

Services Arbitrage is actually something special for me because it was the first 
'me, and I've had this on my to-do list for probably about six or seven years. I 
wanted to teach a course on everything I did with my first successful, proper 
full-'me income business which was BePerEdit.com, my essay-edi'ng 
business. 

Long-term Entrepreneur's Journey readers will know that that business was 
really the star'ng point for much of the wri'ng, along with my old card game 
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shop for Magic the Gathering. Those two businesses, those two websites 
were the star'ng point for a lot of the ideas, the experiences, the content 
that went into EJ. 

Services Arbitrage was my chance to finally, I guess, fulfill on this promise I 
made to myself to teach that business model, which I decided to call Services 
Arbitrage, which essen'ally means connec'ng two groups of people, some 
kind of service suppliers and then, the customers, with you being the middle 
person in between those two. 

I had an essay edi'ng business connec'ng contractors who did essay-edi'ng. 
They were academic specialists of academic wri'ng with University students 
usually who had English as a second language. I built the website and the 
marke'ng and I took basically a 50% fee for every job done. 

The idea is that model can be applied to all kinds of services, and in fact, in 
that course, we feature some other people who were doing things like 
transcrip'on services, video edi'ng services, but they're middleman or middle 
women, so they're offering these services but it's their business offering them 
and they are hiring contractors to do that. 

I wanted to basically spill the beans on everything I did with BePer Edit, to 
get customers, the evolu'on of that business, the pricing models, how it 
worked, and I was very excited to teach that course. 

But, in the past, you see, my plan was to release that as a big course and do a 
full blown launch, a dedicated sales page, and as the years went by, it kept 
geXng put on the back burner. When I decided to switch to the strategy of 
releasing short courses within the Laptop Lifestyle Academy, this looked like 
the perfect way to finally get that BePer Edit teaching out the door. 
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At the start of this year, and to prePy much end this liPle story, I actually 
finally did that launch, released the course, it's a two-part course with some 
bonuses, interviews with some other people who have done Services 
Arbitrage businesses and it was fantas'c.  

It was a great launch. I love geXng that course out the door. I love that 
everyone in the Laptop Lifestyle Academy has ongoing access to it. And, what 
I really love about it, it teaches a different business model to what most 
people know me for. 

Most people know me as a blogger who sells courses and ebooks, has an 
email list, and let's be frank, that's what a lot of people do online today. We 
basically have successful blog teaching and marke'ng a business advice, and 
then, we have courses and ebooks and coaching. 

But, that's not where I got my start. 

I wanted to present this opportunity, which I s'll wholeheartedly see as an 
opportunity today for people to get into s'll. This is a business model, in fact, 
this is something I won't be covering in this podcast because it's only just 
star'ng to happen now, but we're actually going through the process of 
star'ng a new Services Arbitrage business, right now in my business as an 
incubated project. It may or may not succeed, but it's just proof that the 
Services Arbitrage business model s'll works. And, I think it will always work 
because people will always need services and that course shows you how you 
can posi'on a services business to survive and thrive to really build a great 
business. That was something that was on my cards to be released this year. 
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Beyond that, I didn't have any solid plans besides expec'ng to probably do 
one other launch new product later in the year. I seem to find myself doing 
two, one at the start of the year, and one towards the middle back end of the 
year. 

My original thoughts though were to release flagship course formula, which is 
going to be the 2.0 version of my membership site, Mastermind course, which 
also many years ago was essen'ally the sequel to Blog Mastermind, but it 
focused on the next level.  

So, once you've built a successful blog, how to actually do a proper product 
launch of a membership site, or a course. I've really had more experience with 
courses than membership sites, so I wanted to change the name to Flagship 
Course Formula and really focus on the idea of selling a flagship course, but 
it's prePy much the same as selling a membership site. The idea would be 
how to sell a high-end product to an audience you've built probably through 
content, through blogging, podcas'ng, and YouTube. 

Now, that's s'll on the cards for one day. They s'll want to get the updated 
version of that course out there, but it is the flagship course in itself. That's 
something that takes a lot of work. I knew I'd just be crea'ng the new version 
of Blog Mastermind and the original version of Blog Mastermind and the 
original version of Membership Site Mastermind. Those are all flagship 
courses. Those are really three to four months' worth of solid work on my 
behalf and with my team. Maybe I can get it done in two to three if I really 
ramp up the way I produce the video content and do a few efficiency tricks, 
but regardless, it's a big job, big modules, lots of bonuses, it's a big topic, so I 
want to do a good job. 
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That was something I was considering planning to do at the end of this year, 
2017. It's kind of overdue. I've had people asking me for a long 'me because 
I talk about it, I s'll promote it in one of my old reports for Membership Site 
Mastermind. And, let's face it, a lot of you out there want to do flagship 
courses and membership sites. It's a hugely popular topic. Some of my 
colleagues and compe'tors out there, they make their bread and buPer 
teaching how to do online courses. People like Amy Porterfield, and a number 
of other people who teach the same thing. 

It's a hot topic. It will one day get out there, but it didn't happen this year. As 
you'll hear throughout the rest of this podcast, there are reasons why. 

That's the summary, the preamble here of how the year started. 

One other thing to men'on, my business this year was very much running on 
autopilot, so as you probably know if you're a fan of my work, or a customer 
of mine, I have two main products that are the main drivers of my cashflow, 
my revenue which is Blog Mastermind, my flagship course and the Laptop 
Lifestyle Academy, which I already talked about, which is a membership site. 

Both of those are driven by launches but also, when they are not being 
launched, there are ways to join those courses through automated-type 
campaigns, in the case of Blog Mastermind, or behind the scenes offer 
making through my email funnels. 

I'm not going to dive into that kind of training. I cover a lot of that inside 
some of my training like in the Academy and in Blog Mastermind, but 
essen'ally, that is all set up, as well as lots of other email campaigns I've got 
running to sell my ebooks, my other courses and so on. 
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I started this year knowing that that is mostly working on autopilot. I didn't 
know how long it would con'nue, what kind of level of sales, but certainly in 
2016, a lot of the effort I put in then was s'll benefi'ng me, and I expect it to 
con'nue to benefit me because I created evergreen funnels, and I've built my 
business around this machine. 

I knew that I have fairly reliable amount of sales barring any major changes or 
my traffic or my conversion rates. So, I was relaxed about what's going to 
happen this year. It gave me a lot of room to decide what to do with a play 
round, but I did obviously want to con'nue to grow my business. So, that's 
how the year started. 

Just to talk about something that maybe isn't quite business-related, at the 
beginning of the year, I also moved away from Canada. I've basically been 
travelling non-stop since I le^ Australia in 2015, and it did not stop this year. I 
probably traveled this year more than many years so far.  

At the beginning of the year, I sold my townhouse in Toronto. I had bought a 
liPle townhouse, a liPle 'ny liPle place in downtown Toronto, and I lived, well, 
I kind of lived there last year. When I was in Toronto, I was there, probably 
about maybe, aggregated about six months, or half the 'me I was there. But, I 
decided to sell it because I decided I didn't want to live in Toronto long-term 
and the Toronto market was really hot, like it was crazy, the growth, I ended 
up geXng about 20% gain in a space of 12 months selling a property, which 
is ridiculous, but that's just the way the market has been in Canada and 
Australia, too, two of my homes both have crazy markets for property. 

Plus, I've been changing my mind about home ownership. I'm star'ng to 
realize as you'll see, especially through the rest of this podcast, I am leaning 
away from investment proper'es as the way I want to invest towards other 
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things that are a liPle bit more quicker growth. Really, I've been quite 
surprised to compare opportuni'es, so we'll cover that soon. 

I le^ Canada, sold my place and headed to Europe. I haven't been in Europe 
for almost ten years. That was a huge change, something I was excited to do. 
The ini'al catalyst for that was actually to go to Eurovision which was hosted 
in Ukraine, a country I've never been to and where my father is from, my 
fatherland. That was something I wanted to do and that was part of the plan, 
but it was a bit of a last-minute change to decide to do that. I was probably 
ini'ally at the very start of the year thinking that Vancouver would be my 
home for that year a^er leaving Toronto, but I ended up in Europe, and that's 
where I spent most of my 'me this year. 

Now, one other thing that happened at the start of this year, which is 
definitely worth men'oning and this is linking back to what Manny and I were 
talking about amongst other things, was cryptocurrencies.  

At the start of this year, I was… and I have to thank some of my contacts I 
made in Toronto, in par'cular Ameer Rosic, I think I'm geXng his name, I'm 
not butchering that. Let me just double check. Ameer I apologize in advance. I 
know your first name is right, but I'm not sure if that's the right last name.  

Ameer is hugely involved in the cryptocurrency space. He runs or is a co-
founder of Block Geeks. 

I met him in person at some networking events, some dinners, good guys, 
smart guys, interes'ng guy, heavily involved in cryptocurrencies and he 
opened my eyes to another part of crypto. 
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I knew about Bitcoin, which you probably know about as it's being talked 
about like crazy, especially now as I record this. Bitcoin has been growing and 
it's been growing last year. 

I remember in 2016, the year before this, I watched that rise and it was crazy 
to see it go from, I think it was under a hundred dollars to over a thousand, in 
pushing two thousand, so I thought I missed the boat on those kinds of 
games, those 10x, 20x, or even more if you bought in early enough, you could 
have goPen 1000x gains if you bought in the cents, when Bitcoin was only 
twenty cents or forty cents and so on.  

I thought I missed the boat, but Ameer told me and men'oned this other 
cryptocurrency called Ethereum. It was something a liPle bit newer. It was like 
the next cryptocurrency in terms of fame. People were star'ng to talk about 
it and it had a good launch. 

I started to watch it and to go with the story, it's important I should men'on 
something else, which is the eToro trading pla_orm. 

Four years ago, I wanted to invest in Facebook and living in Australia, it's 
actually quite difficult to buy Facebook stocks because it's not listed on the 
Australian Stock Exchange, so if you're using a local brokerage, an online 
brokerage, which is what I had. I had access to a CommSec, which is the 
Commonwealth bank trading pla_orm, it wasn't easy for me to just open it up 
and buy Facebook. That was frustra'ng to me. 

I was looking online for op'ons. It kind of went looking online for me because 
I remember seeing a Facebook ad, good old Facebook, for this pla_orm called 
eToro. It was presented as the world's first social trading pla_orm. 
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I had to look to see what that was. Their unique specialty, their posi'oning, 
USP, was the idea to copy other traders. So, you could sign up for eToro and 
look at all the other people using eToro and if you like a par'cular trader's 
percentage gain, what they're doing, their philosophy, you could watch them 
for a while. You could actually press a copy buPon and invest whatever 
amount you want, and that money would then be copied. Basically, you would 
invest what they'd invest and you could go up and down based on their 
performance. So, it's like hiring you own broker without having to pay them 
anything and you can monitor everyone one the pla_orm to see how 
everyone is doing. 

That was interes'ng to me, but more importantly, the ability to invest on 
Facebook really easily. So, I signed up for eToro, bought myself some 
Facebook andt that's where it stopped.I watched a liPle bit, but I didn't get 
too involved because I was not looking for investment opportunity as I was 
preparing to leave Australia, so different focus, geXng my business grow, 
actually in the middle of growing my business. 

That's where that ended. I checked in on eToro. Over the next two or three 
years, got a bit more involved with a few other companies, bought some 
Amazon stock, I think I bought some Apple stock, about a few other stocks, 
but this is the interes'ng part. 

At the start of this year, Bitcoin was already available on eToro and I thought 
I'd miss the boat, as I said earlier. But, I think it was around February this year, 
and I no'ced it just in March, they'd launched Ethereum onto eTaro and it was 
listed at $30. I think I missed it when it first launched. It launched it like $9 on 
eToro. 
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But, I no'ced it at about a $30 pricing point. A^er what Ameer had talked 
about, I was very compelled to put some money down. My thinking was, I 
guess, very… Beginners think like a lot of people think Bitcoin is currently 
worth $2000 or $1000 and Ethereum is only at $30. There is a lot of 
movement upwards there.  

It's illogical thinking but, for some reason, I guess the brain looks at it this 
way. It feels like it's a lot harder for something to move from say, $2000 in 
value to $4000 in value to just double your returns, where if something is 
$30 in value, it only has to move to $60 in value to double your return, 

It seems like that that's a much more likely easier event, so geXng in when 
something is new and lower-priced is a good thing. That is true and you can't 
argue with that. GeXng in early on something, certainly Bitcoin can do 
amazing for you if what happens happens as it's happened with Bitcoin.  

But, there's a bit of a fallacy there because it could be just easy to go from 
$2000 to $4000 as it might be to go from $30 to $60 assuming there's 
demand for it and there's trading volume. It will just go up and as we've no 
doubt seen, if you've watched cryptocurrencies this year, Bitcoin has gone 
through the roofs. I should have goPen Bitcoin at that point in 'me, as well, 
but I just did Ethereum. 

It was a gamble. I put in some money. I was expec'ng to lose. I think I started 
with maybe $20,000 which may or may not be a lot of money to you, but I 
certainly had some spare cash to invest available. This is before I bought my 
place in… Actually, no. I think I was living in my place in Toronto at that 'me, 
but I did have a bit of cash available to do that. 
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Knowing that it could disappear. It was throw-away money, well, there's no 
such thing as throw-away money but money that I wouldn't go and be really, 
really upset if I lost. I've invested in a few other things, a bit of angel inves'ng, 
a bit of behind-the-scenes inves'ng but this is my first taste of 
cryptocurrencies and it was great. 

It was good 'ming because Ethereum then went on a bit of a tear. I guess, 
when I say, "a bit of a tear," it depends on your defini'on of growth, but it was 
certainly at the 'me, very surprising to see something go from $30 to $50 to 
$60 and then, I think it was hiXng $90 within three or four months. It wasn't 
too long. I wasn't used to the whole cryptocurrency rise. This was my first 
experience of it. 

I am suddenly finding myself from $20,000, I've got $60,000 and I think I put 
in a bit more money as it was going up to small parcels. It actually wasn't easy 
for me to get a lot of money in eToro at once either, so it forced me to invest 
slowly, not necessarily a bad thing. That was my first taste of cryptocurrency 
inves'ng and things get a bit crazy. I'll talk about more later in this podcast.  

As we reach the second quarter this year, I'm in Europe. I was in Paris. I was 
about to Ukraine I think around May for the Eurovision. I invested in 
Ethereum and I did my Services Arbitrage launch. 

The other thing that we were working on behind the scenes with my team 
was actually expanding my team. One of the things that I must men'on with 
my plans, the one concrete plan I had for my future was actually for next year, 
2018, and I had this plan even at the start of this year as I wanted to begin 
finally wri'ng my book, which is called The Change Manifesto.You never 
know, it might change names but I've had that domain name for a long 'me. 
That was the plan, to sit down and finally get a proper book done. I know 
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what I want to write. I've half-wriPen it already in blog posts and things like 
that, got the ideas, but I just kept puXng it off because I wanted to sit down 
and really focus on it, but I kept choosing to do a new launch or I travelled 
too much or I worked with my team, my team, we kept doing new things, so I 
said, "No. Hard stop. 2018, this is happening and I am going to clear my 
obliga'ons." 

Ironically, I've probably taken more obliga'ons but we'll get to that in a 
moment. One of the steps I plan to take this year to help me in 2018 was to 
grow my team and delegate more to them.  

At the start of this year, with the help of my project manager, who is also my 
hiring manager, Laura, we did some hiring. We brought on (I'll give you a 
breakdown), we brought on a new podcast manager, we brought on a new 
content manager, and another couple of client care support team members. 

This was good for my team. It took a bit of work, Laura would tell you. It 
certainly upped our expenses. I think we probably added 40% expenses more 
to my business, so I wasn't too worried because we just grew the Laptop 
Lifestyle Membership s'll selling on autopilot, my flagship course through my 
funnels, my product is selling, so we're not going to suddenly crash and burn 
but it's certainly ea'ng into our profit margins when you're adding four 
people to my team, not full-'me employees, contractors. That was a lot of 
work and that was laying the founda'on for what we're star'ng to do now. 

Also, as part of the plan to help me get away from business and cover these 
expenses was to introduce a new traffic source and a new customer source. 
When I say "new", I guess, it's not new. You'll know it very well. We wanted to 
invest in some more Facebook adver'sing, really do a proper webinar 
campaign, which is something I've been working on for two years, on and off 
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on webinar campaign. I already had my free report, the blueprint, sort of 
launch campaign, so we wanted to run some Facebook ads and just take that 
seriously. 

We actually hired a specialist named Andrew who is very well-known and 
does a lot of work for a lot of my colleagues behind the scenes. I think I was 
introduced to him through Navid Moazzez, who seems to introduce me to 
everyone. Navid is great for connec'ng with people. I know he does work 
behind-the-scenes for some marketers you probably know very well, but I 
probably shouldn't say who they are because it's not my place to say. 

Andrew came on board to work with me and we did a lot of work on media 
for Facebook ad campaigns, the 'ghtening up and basically rolling out a new 
evergreen webinar campaigns. That took a bit of work and I had a good 
conver'ng webinar, and it cost a lot of money. I think I ended up adding 
another, probably $6000 to $8000 a month in expenses. 

So, my team has grown plus we're doing Facebook ads. We're burning for the 
cash. Definitely it's going to hurt the margins.  It's definitely going to hurt the 
profit margins. I've been used to in the past making 70% profit margins on my 
business because it's been a very small team and no real ad buying. It's all 
organic content growing the traffic, bringing in the customers, so that's great 
-- 70% margins are huge for most businesses online. Obviously, you get some 
benefits of selling digital products. 

My 70% margins were dropping quite a lot with my team growing as well as 
spending some Facebook ads, but it was part of the plan. The idea was to get 
the business running and growing without being based on me, new products, 
new launches, and so on. It laid the groundwork for that. 
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Now, that all was working well, but a^er about, I think three months, so we're 
geXng towards the middle of this year, it was clear that the Facebook ad 
campaign, while breaking even, it was always a liPle bit, one month it was a 
bit up, another month it might have been a bit down. It wasn't giving us a 
huge growth bump like I was hoping, not even huge. It would have been nice 
to see more customers come in the door. It didn't have to even be hugely 
profitable, but when you're spending $8000 to really only bring in maybe 
four, five, or six extra customers, which means you do break even over the 
long run, it just doesn't move the needle enough, and I felt like we could use 
that money to move the needle in other places. 

I ended up puXng a stop to that and told Andrew that I'd rather try some 
other avenues to spend this money, especially if I am personally going to be 
moving away from the business, we might have to be a liPle bit 'ghter with 
cashflow going forward. I don't want to fire all these people I just hired 
because that would be like… all the work we did to hire people and now, 
we're leXng them go within three months or four months. That would not be 
good. 

Unfortunately, for Andrew, that was the first place where we cut the cost for 
that a^er that campaign didn't deliver what I wanted and it's obviously the 
easiest area to assess your results because every month, you're tracking how 
many leads you get, how many sales you get, and how this campaign went. 

It was a good learning experience though to see maybe where the 
weaknesses are in some of my evergreen campaigns for paid traffic. They 
work reasonably well for my exis'ng customer base who know me, who 
might be reading my ar'cles, but not so much for this shorter contact 'me 
period with Facebook. 

�17



Probably, and I feel like this should be the answer would say too is I need to 
really go in and rework my campaigns, do some more split-tes'ng. 

I'll be honest, I didn't want to do that. I already spent the whole 'me crea'ng 
a whole new webinar campaign. It was the second one, the second aPempt at 
evergreen. 

Crea'ng a webinar is a lot of work, crea'ng lead in materials, emails… I just 
didn't have it in me to do it again. Those campaigns were working okay for 
organic traffic, so we said goodbye to Facebook ads for the 'me being. 

We're hiXng the middle of the year now. At this point, I've invested more and 
more money into cryptocurrencies and I think I'm hiXng like 200% or 300% 
gains and it's blowing me away. I've seen more money come in from crypto 
than I am actually seeing from my business and there's no expenses for 
crypto except for maybe three to 5% in transac'on fees per trade. 

I'd say it's easy money. It's obviously gambling. I wouldn't expect to rely on it 
but it did give me personally, a sense of breathing room. I really felt like, 
"Okay, I can play around a bit more with the business. I don't need the 
business money to keep fueling my lifestyle for this year. I've got a lot of cash 
in the bank and I've got a lot of crypto in the bank. It's a buffer, a really, safe, 
and big one. 

That was nice. That was relaxing. 

That being said, I spent a whole lot of money on travelling. I moved around. 
I'm staying in Airbnb's. Paris is expensive. London is expensive. I was in Spain 
visi'ng my dad towards the middle or second-half of the year. I've been 
travelling in Germany and Amsterdam. These are all expensive places for 
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airbnbs. Ukraine is not.Ukraine is really cheap. It's where I'm recording this 
audio from right now, but certainly, I've looked at my repor'ng and my 
accoun'ng so^ware Zero. This is the report, not even to the end of the year. I 
think it was only un'l about September and I was at $60,000 in total spent. 
This is in Canadian dollars, bear in mind, for airfares and Airbnb related 
expenses. 

That's the whole year. Bear in mind, I've never lived in my own house his year. 
I basically have been doing nothing but living in Airbnbs with a few hotels 
hear and there the en're year. It definitely is a different experience. I have to 
say I'm loving it. I won't do it forever or all the 'me, but I'm certainly enjoying 
the freedom. Thank you Airbnb for making such a great service. I have to say 
it is fantas'c. 

Moving into the second half of the year… 

By this 'me, I've had a unique experience. I've fallen in love a bit with 
Ukraine. I have to tell you, this shocked me. I landed in Ukraine. I was 
travelling with a good friend of mine named Elena who actually works as part 
of my team, as well in graphic design. She's responsible for a lot of the design 
work on the Laptop Lifestyle Academy sales page, well, all of it really and a lot 
of my photography. So, she's Ukrainian. My dad's Ukrainian, so I'm half 
Ukrainian. Eurovision is on. I touched down in Lviv Ukraine for the first 'me, 
which is the biggest city where my dad, I think he went to school here. My 
grandma lived here for a while, my grandfather, lots of horrible war stories 
from the grandparents age group. I won't go into that now, but I did feel a 
real pull towards, especially this city, Lviv that I found the, I won't lie to you, I 
found the affordability really appealed to me when you can get great food for 
lunch and it's going to cost you $3 and you can catch an Uber for $3. Your 
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rent for the en're month is going to be $500. You can live really comfortably, 
eat really well, and it's going to cost you $1000 total for the en're month. 

It's on par with living in Thailand. I know a lot of internet marketers do live in 
Thailand. Chiang Mai is a hugely popular place. Lots of my friends have lived 
there. Chris Ducker obviously spent lots of… he's s'll living there but he's 
moving to the UK. My friend, Gideon Shalwick has spent a bit of 'me there. 
It's a hub and it's cheap and I can tell you, Ukraine, especially Lviv where I am, 
is just as cheap. Obviously, different culture, different lifestyle in terms of it's 
not hot. It's got the more temperate kind of climate going from cold to hot 
like Canada has.  

It's been a special experience for me also to see the history. It's beau'ful to 
see in terms of architecture. It's got it's rough points. It's obviously an ex-
Soviet country. It's got a lot of corrup'on, there's issues with infla'on, 
employment, all the classic things going on through a transi'on. But, it's been 
just very eye-opening and overall a great experience to spend some 'me this 
year here. 

What really got me excited about Lviv is the price of houses, too. Once I 
realized I enjoyed being here, and also when I looked on a map and I was like, 
"Lviv is like right next to everything in Europe you'd want to see. It's a two-
hour flight to anywhere. I can basically go to London, to Paris, Madrid or 
Amsterdam, Copenhagen, Berlin… all these places are an hour to two hours 
away flying plus you can catch your rail or trains in between all the ci'es." So, 
it's a gateway to Europe. It's cheap. It's actually not in the Eurozone yet. It's 
not part of the European Union. So, actually, for my visa, because I'm a 
Canadian and an Australian, so I can't really live in Europe right now, but 
because Europe and Ukraine are separate, you can do three months in 
Europe and three months in Ukraine and you can even do three months in 
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the UK because that's also not part of the Schengen zone, if you want to look 
into visas. It makes for easy travelling and you can extend your visits based on 
moving around. Can't stay in one place for too long but it does give you 
flexibility. 

And, the price of apartments or houses, property is quite cheap. I should also 
men'on, loca'on-wise before I dive into property, it's only a 12-hour flight to 
Tokyo, to Japan, also Singapore and Korea, certainly Russia, if you want to go 
to Russia. I was most excited about Japan because I do really like Japan and 
Japan is like a gateway for both Canada and Australia for me. I can go north 
to Canada and it's nine hours or I can go south to Australia and it's nine 
hours. 

Japan is a great central point for those two places, and it's only twelve hours 
away to the east from where I am now in Ukraine, and America and Canada 
are only twelve hours away roughly as well from here. So, I can go west and 
be in Toronto or New York, and then, of course, I can go to L.A. and 
Vancouver for twelve hours. It's about nine hours to get to New York and 
Toronto and about twelve to thirteen hours to Vancouver and L.A. and San 
Francisco and so on. 

It's really, in terms of my world where I like to be in the States and Canada 
and I like to be in Australia, it's a great posi'on geographically speaking, so I 
thought I might get an apartment here especially taking advantage of the low 
prices plus there is a feeling in the city and my father who came with me and 
visited this year really reiterated this. He said to me that it feels like Lviv is like 
Brisbane where I was born in Australia when he first arrived in Brisbane. He 
arrived in 1978 and Brisbane was a much smaller city, kind of growing. You 
could see the spark of something beginning. Property prices were cheap. My 
dad bought the house he s'll lives in right now for about $62,000 I think, I 
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remember him telling me that story. And now, that house is like a $700,000 
house, thirty or forty years later. 

It feels like that. There is great food here. There are coffee shops. There's a 
huge tech scene. A^er China and India, Ukraine has actually got the most 
outsourced tech services and Lviv is the third largest city for tech, and they 
pay really well locally. They can earn US$1000 or US$2000 a month, and 
that's like living like a king for a local Ukrainian, and obviously, that's why a lot 
of Canadians, and Americans, Australian and UK companies are outsourcing 
their development work to here. So, you can see that happening, as well. 

A lot of pluses to being in the city plus I just enjoyed it. That's what led to me 
deciding to purchase a property. 

I went house hun'ng with a new friend of mine. I met Elena's cousin named 
Andrei. He's been a great contact, really helpful guy and he comes into my 
story a liPle later on, as well, with something else. 

He helped me big 'me with property shopping. The idea is simple to buy an 
apartment close to the city that can double as a residence when I want to be 
in Europe and have a base here, and a great airbnb rental when I'm not. 
Airbnb prices here are incredibly, in terms of the ra'o of the purchase price of 
the property to how much rent you can get on airbnb, very good.  

To give you an idea, I bought a property for 40,000 American dollars, for two-
bedroom apartment kind of like almost downtown, which is obviously crazy if 
you're used to Canada, America, Australia, UK prices. You pay ten, twenty 
'mes as much for the same thing in those ci'es.  
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It is an older property. I've spent almost as much again in renova'ons doing a 
full-blown modern renova'on, and that's probably going to cost another 
$20,000 or $30,000. So, all said and done, I'll probably spend $70,000 on a 
property which is s'll ridiculously cheap for a two-bedroom apartment in the 
city. And, the airbnb return, I obviously can't confirm this yet because it hasn't 
gone on the market, but I'm prePy confident, once we get the really modern 
fit out, which is kind of rare, that is one thing to point out about Lviv in 
Ukraine, is the architecture, the interior buildings here, it's old. I won't say it's 
super old. It's more Austrian old-style in this part of the world, has been 
Polish, has been Ukrainian, has been heavily influenced by the Austrian 
empire back when they were in charge and a lot of upper class wealthy, even 
I think royalty of sorts used to have a houses and big mansions here in Lviv. 
So, you can see some impressive buildings and there's certainly a lot of that 
architectural style. It's lovely to look at on the outside, but it's not my taste to 
look at on the inside-- very high ceilings, a bit old with the decor. 

So, when you find a place with American Modern Western style interior, 
that's rare. So, it's a real point of appeal for an airbnb apartment to have that, 
which means you can basically, well, I wouldn't say easily, and this is obviously 
something I want to test, but all the tourists and there's quite a lot of tourists 
coming into the city, that's the kind of place where an American westerner 
will want to get straight away because that's what they're used to. That's 
what they expect, something nice and modern. That's what I wanted. I always 
look for the modern places on the interior and they're hard to find here. 

That's something you can create. That's what I'm crea'ng with my apartment 
and you can earn, our theory is upto US$1000 a month from a property 
that's cos'ng you 40,000 down plus the renova'on cost. 
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It's a prePy good ra'o. We'll see how it all pans out. Worst case scenario, I've 
got a place that is… this is what I find crazy. I'm going to, if the theory works, 
if it actually holds true that on average, depending on occupancy rates and 
how much we get, it does bring in about a thousand dollars a month in 
money, that's going to give me the same kind of rental return that my two-
bedroom apartment in Brisbane, Australia, which costs half a million dollars in 
bringing in, in rent or term a^er you consider all the expenses that go along 
with it. 

It's locking in 1/5th of the capital for the same return that I am geXng from 
the capital in Australia for my property. I really felt like I should sell my 
Australian property, unlock that capital and get the same return here and 
have a place in Europe. So, that's the strategy plus, hey, I want to do it for 
fun. I really am excited about this city.  

If this city, this country gets into the European Union which it's trying to do, 
it's on track to do that, if a lot of things change in terms of freeing up financial 
markets, geXng bePer lending, influx of new tourists, the property prices will 
also go up. It's hard to see as a bad investment long term, that's for sure, but 
if anything, it will just prove as a very prac'cal base for traveling through 
Europe and when I'm here. 

There's another reason why I have to be here because I've started a business 
here. I'm not going to talk too much about this because frankly, it's in 
embryonic stages and I don't even know whether it's going to go 100%. It 
may take all kinds of different shapes or forms, but if it goes the way I think it 
probably will, I will be... Basically, I am a co-founder in a solar energy company 
here in Ukraine. Andrei, he's the one who introduced me to an opportunity 
here in Ukraine, which is a bit unique. The Ukrainian government is offering a 
tariff, a feed-in tariff for green energy, so wind, solar, geothermal, and water. 
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Because of his previous employment and a lot of his contacts here has a very 
clear path to make a solar company work. We have basically all the people we 
need and all the context we need and the projects are well and truly 
underway. We've got (LAN?) we're building. We will be looking to build next 
year if things go well. We s'll need funding and things like that, but it will lead 
to a completely new business. 

I will have to tell you, I was very excited when it came up because it's 
something new. It's physical in the real world where I have done mostly digital 
businesses. It's environmental. I'm very big on helping the planet and if I can, 
this is possibly one of the best ways to do it. It's helping Ukraine, which is 
great because my I've got my family history here and they need to get more 
independent with their energy sources, green energy and it's financially 
lucra've because of the 'ming, because of this special tariff that Ukraine is 
paying the government for this energy. 

Now, obviously, as people have constantly asked me every'me I talk about 
this business, they feel very worried for me because it's Ukraine and what 
about Russia and what they're doing here in Crimea? What about with the 
corrup'on? What about the currency crashing all the protests, the Maidan 
protests just a few years ago, changes of government…? 

The shortest answer is there's a lot of risks. I wouldn't call it major risk now 
that I've been here and I know where Lviv is and I know all about the feed-in 
tariff. I feel probably way more comfortable than... certainly my family does, 
telling my family in Canada. They were concerned about me doing anything 
business-wise in Ukraine and I've also come up against a few walls when I 
talked to people and even hinted possibly asking for if they know someone to 
invest. They're all like, "Yes, it's going to be a stretch to get someone to invest 
in a project in Ukraine." If you're doing it in Canada, or Germany, or Australia, 
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or America, no problem. But, Ukraine, it's got a bad rep. That's been a 
challenge but I will have to say, I would not even consider it if I hadn't lived 
here now for several months a couple of 'mes this year, plus I trust my 
business partner. That's obviously a huge part of star'ng a new business. 

I'm very excited about it and as I said though, it's super early days. I'm not 
sure where it's going to end up. It will be interes'ng to talk about this at the 
end of 2018, the wrap in that year of where the solar project is. But, if it goes 
the way I want it to go, it will be kind of like a 20-year business. It's a simple 
business. You put up solar panels, the sun shines and you make revenues. Not 
complicated and thanks for the feed-in tariff. It can be quite a good return on 
investment, fairly stable and it's paid out in Euros in this case, not the 
Ukrainian hryvnia, so it's a stable currency, although probably we should be 
paid out in cryptocurrencies at the moment. It might be the future there. 

That's the other, the big new project we started here. I will tell you, at the 
start of this year, I did not expect myself to be living in Ukraine. I did not 
expect myself to be living in Ukraine. I did not expect myself to be buying a 
property or star'ng a business here, but I've really followed a few doors that 
opened up and I'm excited about them and that's why those things happen. 

And, I'm actually using the proceeds from, or some of the proceeds from 
cryptocurrency inves'ng to do the solar business so it feels like a nice way to 
transfer what you might call gambling lucky money from specula've 
cryptocurrency investment to a new business, something physical in the real 
world that gives back but it's also lucra've. It should be quite stable assuming 
there's no poli'cal issues or no wars breaking out. That's probably the only 
major possibility there.  

Yes, so that's something very exci'ng. 
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That brings us up towards the end of the year now. Just to con'nue the dot 
points I've got down for you guys, here. Once I made the decision that I was 
doing… well, because a lot of things happened. My cryptocurrency 
investments con'nued to go up. I did a bit of travelling to Germany, went to 
Youpreneur conference in London, and while all this was happening, I'm 
making a choice. I'm going, "You know what, I want to focus my 'me, my 
crea've 'me on this Change Manifesto book. I want to do it now." 

I made the choice towards the middle half of the end of the year to not 
release the flagship course formula product and put that on the back burner. 
It might happen in 2018, we'll see. And instead, release another course in the 
Laptop Lifestyle Academy. 

Same plan as I did with Services Arbitrage. Release a short course and again, 
teaching something I've wanted to teach for years which is the various email 
funnels that power my business. 

I already men'oned in this podcast how important funnels are to the 
automa'c sales I make. The regular rou'ne cash flow comes from recurring 
membership rebills and ongoing sales of my products because of automated 
funnels that people are going through, geXng educated, geXng free training, 
and then, buying my ebooks, my flagship course, my short courses and 
membership sites. 

I wanted to teach the main emails that are running behind the scenes which 
led to the crea'on of a new course called Emails Revealed. I've actually… I 
think it was about two months ago, we wrapped up that campaign. That 
happened around third quarter of 2017. Same story. We opened up the 
Laptop Lifestyle Academy. The main hook, the main launch campaign was 
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around Emails Revealed as a new training, but to get it, you had to become a 
Laptop Lifestyle Academy member, so you get the new course plus you get 
the other new course, Services Arbitrage plus all the stuff inside Laptop 
Lifestyle Academy, which has become a fairly substan'al online community 
because each 'me we do this, we are adding a hundred or so members. The 
community is growing. We're geXng more success stories coming out as 
people have been members for a longer period of 'me. You're probably going 
to start seeing a few of those case studies and tes'monials rolling out next 
year, as well, as we start to highlight some of our new graduates, new people 
doing really well with their online businesses. 

That wrapped up the big launches for me, the training courses. While that 
was happening, I also told my team that I am going to be wri'ng this book, so 
it's 'me to get serious with the transi'on. 

Laura, who is my fantas'c project manager/she was my hiring manager, she's 
my second in command at the moment, she actually went to work at an island 
as an island manager for a good chunk of 'me this year, and she went down 
to bare minimum hours with us. She was really only here and there for an 
hour or two. I wouldn't say she quit but she was not really doing the whole lot 
for managing things and that was fine. She told me she was going to do that, 
plenty of warning, and she's fantas'c, but she decided that she wanted to 
leave that island job a^er a year. That was due to wrap up around about 
October or November. 

It was just good 'ming also to say, "Okay, Laura is coming back on board for 
more 'me. Let's do a proper strategic mee'ng with all of my team about how 
we can look at 2018 and change this business to become almost completely 
self-reliant." So, not relying on me to do anything. Obviously, I will certainly be 

�28



around. I want to spend my 'me releasing my book, wri'ng my book, and 
releasing my book. That's my focus for 2018. 

To make that work, I want my team to be comfortable managing the business 
almost en'rely without me during that 'me.  

I began this process with them to look at how we can make that transi'on. 
We had a big strategy discussion through our Slack channels and I told 
everyone to become more responsible for the company. It's been an 
interes'ng psychological shi^, I think, for the whole team, as well because it's 
no longer looking at your job as in, "Here's some tasks that Yaro supplies to 
you. Go do them," which to be fair is not what everyone does. My client care 
team quite autonomous for most of the year, but we wanted to really take 
that to the next level and have people take ownership to have people have 
goals, look at their stats, get clear on how they're making an impact on the 
business, really get a feel for their role in the company and as a team, plan 
strategically what to do next, and implement tac'cally the things we need to 
do to make those things happen. One of those things that for me is very 
exci'ng and very interes'ng is having my team coordinate and roll out a 
launch basically without me. I have never in the history of my business done 
that. It's always been the linchpin, the lead of a launch. It's going to be great 
fun to see how that rolls out next year with my team being more in-charge of 
that process than me. 

We broke up in two. We did this strategic session and then, the conclusion of 
that actually, was breaking my team up into sub-teams. What we have now in 
my company are a content team, which is basically going to drive the engine 
of content produc'on, recycling, repurposing, distribu'on through social, 
through email, and that's really our traffic engine. That hasn't changed. We've 
always had that as a traffic engine but we're going to try and really do a bit 
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more there with what we already have. There is so much good content in my 
business that's not really unlocked, that's not being well-distributed. That's 
mostly my thought because I have been moving away to other things. I'm not 
wri'ng as many emails as I used to. I used to send at least a weekly 
newslePer. Some'mes now, I've been going for a whole month without 
wri'ng a newslePer, so there's a lot of ways to make use of some great stuff 
that we have that's just never gone out there. I've so much content that just 
hasn't been released to the public, as well. 

We've built a team around that. We've got a launch team which is currently 
working on the first launch, they're going to do as a team next year. We've 
got a design team who's working on finally rolling out a new version of EJ. I 
had a lot of troubles behind the scenes with that project, which I won't go 
into during this podcast, but finally, we're geXng some progress to release a 
new version of Entrepreneur's Journey, and we've got myself and Laura as the 
leadership team. Really, Laura is the main leader to check in on all teams and 
just make sure everything has been moving forward. 

This is a big experiment. This is s'll very new. We've really actually done this 
in the last month since I am recording this podcast here in December of 
2017. That's big part of next year's plan, and seeing how that rolls out, I am 
really excited about it. The ironic thing is I've handed off all of these 
responsibili'es to the team. It's made me more excited to want to work with 
the team to see it happen. I have to hold myself back on some level, too 
because I don't want my team to not only take responsibility, but to drive it 
and get the rewards of making decisions, seeing things work, and that's taking 
ownership for real. That's something that we're excited to see if it works. 

I have no doubt I will s'll be very much involved. I do want to create that 
flagship course formula training. That is something I would be s'll be the 
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main trainer for, but we're going to see certainly in the first half of 2018 how 
these all comes together with the team doing that. So, look out for all kinds of 
new stuff coming from us. You should probably already see more content 
rolling out because the content team is star'ng to get into gear with that. 

That sums up where my business, EJ is at the moment. Right now, I'm siXng 
here with a new solar energy business about to possibly roll out. Like I said, 
it's s'll embryonic and it could go either way, but if things go well, that will 
start rolling out first quarter of next year. 

First quarter of next year, my team will be rolling out things and they'll be 
doing it with way more autonomy, and I've also looked at my crypto-stats and 
as I stand here recording this, about 500% gains in one year in the money 
invested, I've never in my life had something mul'ply by five 'mes in one year 
as an investment. This blows away anything. This is obviously a unique 
moment in 'me. 

As I wrote on Facebook, which was the trigger for this whole podcast a^er 
Manny suggested it to me, I wrote in that Facebook post how in the past, I 
lived through two bubbles-- what a bubble is, an investment bubble or a 
stock market bubble. As an adult, I think I lived through another bubble as a 
kid and I don't remember those because I was a kid. I think that was the 1989 
stock crash when I was eight years old, but the ones I do remember living 
through was the dot com boom, 18, 19, 20, or 21 years old. That's when I 
saw that happening, and I had very liPle money. I started at 18 or 19 years 
old and I may have had $3000 to my name. I did buy a few tech stocks and I 
did make a few thousand dollars then lose a few thousand dollars when the 
bubble burst, but it wasn't a big impact on me. It was something if I had way 
more money, I probably could have ridden that bubble, maybe lost it all, 
especially at that age, I probably would have, but if I did it now, I probably 
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would have pulled out once I'd made a few hundred percent, two hundred 
percent, three hundred percent. I didn't get to experience that. 

Then, in 2008, which was the GFC. That was because of the subprime 
mortgage lending crisis and all the Lehman brothers crashed and the whole 
global economy and certainly the housing market in the States blowing up, I 
was in a unique situa'on because I was actually traveling around the world 
(surprise!), but that was the first 'me I ever did an around-the-world trip. I 
was in the middle of what I would call my golden years for selling products 
online. It was the first golden year period. I probably had a couple, but that 
was the first 'me, the first years where I started doing mul'ple six-figures. I 
was selling my course, two courses, almost three actually by the end of that 
year. 

I was in a hustle-teach-travel mode. I was making good money, but I was 
thinking, "This money is going to pay off the mortgage on my house and 
maybe buy another one." I wasn't thinking investment. I was thinking business 
growth and mortgage payments. That's how I thought of the 'me. 

When the GFC happened, I remember being in between travels, I think in 
Canada and America at that 'me, or maybe Europe. Anyway, I remember 
seeing it happen. I had no exposure to whatsoever financially. I did have 
concerns that it might impact my business, but I think it might even have a 
net posi've effect if that's possible because people went looking for new 
income streams. They wanted to start online businesses and I was an online 
coach, so I benefited possibly from that shi^ in wealth. I certainly did not 
invest. That's what I should have done in hindsight was a^er everything 
crashed, I should have jumped in, Warren Buffet style-- buy when everyone is 
scared and don't buy when everyone is in a frenzy of buying. 

�32



I miss those two bubbles in terms of taking advantage or losing big 'me. It 
was really both of them were like very small or minor or almost no impact on 
me. With this cryptocurrency bubble, if we are to say it's a bubble, I really and 
certainly do believe it is a bubble in the sense that there will be a crash in 
value simply because of the sheer volume of gains happening. That means, at 
some point, there would be a huge volume of profit being taken out, which 
will lead to a massive adjustment in price. 

As everyone right now as I record this, it would be great fun to listen to this 
again in six months, twelve months' 'me and see where cryptocurrency is 
because more and more people are talking about it. It feels like it's geXng 
now close to the mania face, if you want to look at bubble curves. You can 
look at the life cycle of a bubble and see if it can go through like the early 
adopter phase and upwards to this mania phase, and then, it starts to crash 
and then, it goes to a place where actually it's valued based on what the value 
that contributes to society is and that will be when you'll start to see the 
truth through long-term stable cryptocurrency impact, the companies, the 
tokens, and the coins that will actually do things and change the world. 

I think, right now, it's mostly specula'on. I benefited from it and I will tell you 
right now, I have pulled out already half of my profits so even if everything 
crashed zero right now, I would s'll be up about 300% on a year, and as I said 
earlier, I plan to use a lot of that funding to go into my solar company. I love 
the connec'on there from riding a bubble and possibly a bubble that uses a 
lot of energy because there's a lot of talk about cryptocurrency mining, taking 
up a lot of electricity resources right now. It would be nice to use some of the 
funds to put into green energy. I think that's a nice symmetry there. So, that 
wraps up the year. 
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All right, that was a lot to cover. I wanted to, first of all, thank you for making 
it all the way to the end of this podcast. I hope that was insigh_ul, not so 
much maybe a teaching podcast, as much as a real deep-dive behind-the-
scenes look at how my year evolved. 

As you can see, you don't have necessarily always super concrete plans. I 
tend to have one or two core goals. I want to write a book. I want to release a 
course, but the rest of it, I'll go with the flow a liPle bit and see where my 
energy takes me. It's one of the benefits of living the laptop lifestyle, is having 
the freedom to do that, having the financial resources to do that. 

I did not start this year expec'ng cryptocurrency and come to be what it is. I 
did not expect it this year to lead to Ukraine a new business and spending 
'me here and even looking at, not sePling down here, but crea'ng a base 
here. 

I'm about to begin more travels. I'm going to be moving on from Ukraine 
heading to Germany next, and then… again, I haven't got concrete plans, but I 
am looking at visi'ng my family in Hawaii, possibly traveling through Japan. 
There are reasons to be in Canada at the start of the year, as well. 

Plus, I've got so many cool things I want to do next year and also see how all 
these current things roll out. My team is taking over some of these new 
business projects. I've got the incubated project inside behind the scenes and 
my team, which I haven't talked about but we might talk about that in a future 
podcast. 

Well, I have talked about in the future podcast. We go back and listen to 
episode four of the solo podcast with me, you can get a very clear indica'on 
what that new project is because I frankly just flat out invite you to take part 
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in it. You can check that out in EJPodcast.com/4, that's the fourth episode of 
the solo episodes. I think it's four. It might be five. Check it out. It's the one 
on email management. 

This one we're doing right now is episode seven. It will be available from 
EJPodcast.com/7 and of course, along with the audio, you can get all the 
show notes and the transcript to go along with it at my blog, Entrepreneur's 
Journey. 

I'd also like to take a moment to invite you to please subscribe on iTunes. I'm 
a bit more of a sporadic podcaster but I know I have got the loyal fans out 
there, so if that's you, I really do appreciate the review, in par'cular. If you can 
get on iTunes and leave a review if you benefited ever in the history of this 
podcast from my interview, from these solo episodes, if you can leave a 
review, leave some five-star ra'ngs. That just helps me rank higher in iTunes. 
It means I can reach more people. It means I get more excited about doing 
this podcast. I can get bePer guests for you. It's a benefit for everyone. Win-
win-win.  

I'd really do appreciate the two minutes it takes if you could open up iTunes, 
type in Y-A-R-O and you'll find the Entrepreneur's Journey podcast there. 

Okay, I'm going to call this podcast over. I look forward to star'ng 2018 with 
a bang. I hope you've had a great 2017 with your business. I hope you're 
excited about 2018, as well. 

If you take part in any of my training this year, if you joined me in Blog 
Mastermind, if you joined my Laptop Lifestyle Academy, you will have a 
chance to talk to me. I am doing coaching calls, or coaching webinars 
throughout the en're year. It maybe the last year I do a coaching webinar, so 
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if you want to speak to me, because I might be knee-deep in the solar 
company other projects and taking a step back from coaching, so if you want 
to get 'me with me, definitely 2018 is the year to do it because it could be 
the very last year, certainly for a while that I'll be doing this kind of coaching, 
certainly these lower-entry price points, too.  
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LAUNCH, GROW AND PROFIT 
FROM YOUR OWN PODCAST 
USING THE ‘INTERVIEW 
STORY’ FORMULA 

 
Podcas'ng can be a great way to engage with your audience, drive traffic to 

your website and promote your products and services. If you’ve ever 

thought about star'ng a podcast but don’t know where to start, Yaro has 

created Power Podcas9ng: a step-by-step training program that teaches you: 

• The basic technical tools you need to start podcas9ng FAST 

• How to refine the strategic purpose behind your podcast by becoming 

clear about what you want it to do for your business 

• How to conduct a ‘Podcast Launch’ so you can make a big splash 

when you first publish your podcast 

• The 10 step process for crea'ng a powerful storytelling interview 

• How to NOT be dependent on iTunes for your podcast traffic growth 

by tapping into other powerful referral traffic sources 

• Three different op'ons for charging money for podcast content, and 

what op'on I recommend you focus on.
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