
Footnote: Median prices are the mid-point of the prices that properties sold for in the quarter. While the figures can show a 
trend, they do not necessarily mean prices are rising or falling, but indicate the prices predominating in the area. For instance 
a lower price in a quarter can indicate lower priced properties predominating in the sales made during the quarter and the 
opposite for rises in median prices

Rental market surprises as vacancies 
continue to tighten

Edition 2,  2016

Residential          Commercial         Sales         Investments         Auctions Glenroar Pty Ltd ABN 53 056 002 950  Trading as Brough & Taylor

Despite taking 
on extra 
properties to 

manage, the Brough 
& Taylor property 
management 
portfolio continues 
to have a well below 

average rental property vacancy rate.
Our vacancy rate is constantly below 2% - 
well under Sydney’s current figures of 2.3% 
for units and 1.9% for houses.
Sydney’s overall vacancy rate has been tight 
all year, resulting in the median rent rising 
by approximately 5% over the past year.
This is unusual for this time of year as 
traditionally, Sydney’s vacancy rates rise 
and rents sometimes ease over the winter 
period.
While on the subject of rental levels, it 
should be noted that we have set a highest 
price by just recently obtaining $900/week 
for a 2 bedroom, 2 bathroom home in 
Albany Road, Stanmore.
Andrew Simpson, our Business 
Development Manager for the Property 
Management Department is of the opinion 
that rental levels have yet to peak because 
as we head into summer, vacancies 
generally tighten to result in rents rising.
What with property values and rental levels 
rising, along with interest rates being so 
low, it is undoubtedly a very good time to 
be a property investor.
Tim Simpson 
Principal/Licensee
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Locality June Qtr  
Sales

Median  
June 2016

Median  
June 2015

Growth  
Year %

Median Rent 
Per Week

Rental yield 
Last year

Ashfield  

Houses 
Total 3118 32 $1,504,000 $1,381,000 8.90 % $715 2.68%

Units 
Total 8895 88 $680,500 $629,500 8.16% $485 4.32%

Petersham  

Houses 
Total 1952 18 $1,326,000 $1,210,000 9.60% $825 3.68%

Units 
Total 2422 18 $717,500 $660,000 8.75% $530 4.43%

Marrickville 

Houses 
Total 6119 46 $1,321,000 $1,183,500 11.64% $835 3.80%

Units 
Total 7074 62 $641,000 $607,000 5.56% $484 4.48%

NDEPENDENT PROPERTY NEWSI Reporting on the Ashfield - Petersham property market 
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YOUR QUARTERLY SUBURB STATISTICS

Market kicks on: 
Demand exceeds 
supply! see page 2



PRESENTATION: IT REALLY IS IMPORTANT

So much for the talk about Sydney’s 
property market slowing down. 
The flames of 6 - 12 months ago 

have been rekindled, resulting in 
outstanding prices when we put our 
listings to auction.
While there are people who tend to be coy 
about auctions, we have to say that sellers 
will never know what the top price can 
be for their property unless it is put to the 
market this way.
Over the last 18 months or so we’ve seen 
our auctions achieve prices that at times 
we hadn’t imagined would have been 
possible.  Obviously, this resulted in some 
very ecstatic sellers!

Investment report
A leading on-line investment reporting 
magazine, recently had the following to say 
about the Sydney property market:  

“A year after hitting record auction 
clearance highs, Sydney’s property market 
has returned to boom-time conditions.

“Sydney has recently seen its 
highest weekend clearance 
rates since July 2015, reaching 
82.2% - even higher than the 
79.7% achieved on the same 
weekend last year”.
At present the volume of properties on 
the market is particularly low.  This creates 
the ultimate sellers’ market because of the 
competition between buyers to make their 
purchase.
With interest rates having been lowered 
since our last edition, albeit not all of it 
having been passed on, the scenario is that 
low interest rates increase the spending 
ability of buyers. 
This, combined with a shortage of 
properties on the market is the ultimate 
fuel for auctions, hence we strongly urge 
anyone interested in selling to have a 
discussion with us as to what we think we 
can achieve for you.

If there is one thing that has a major bearing on the price 
that a property achieves it is presentation.  
This doesn’t mean you should spend a fortune on it, but the 

better a property looks for what it is, the greater the chance it will 
impress prospective buyers.

We have a booklet that explains how to enhance 
your chances of getting the best price possible 
for your home.  You’re welcome to have a copy. 
Just call us on 8753 2300 and we’ll either email 
it to you or send a printed version.

Market kicks on: 
Demand exceeds supply!

An average home from the outside – but its 
presentation ensured it achieved top dollar

Note there is no clutter - an important aspect to good presentation. Experts at 
staging a home often recommend reducing content by at least 30%.
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Preparing for 
the market

Things you can do that 

greatly enhance the 

chances of successfully 

selling your home

It’s interesting that when people begin house hunting they start with a course of action having 

specifics in mind as to what they want, how much they’ll pay and where they want it. In other 

words they begin the task of house hunting in a logical state of mind.

Ultimately, however, they generally buy for 

emotional reasons – for reasons such as lifestyle and 

image which are often quite different to what they 

originally had in mind.

The final purchase decision is usually governed by 

a feeling for a particular house that leads to the 

conclusion that they belong there.

With this in mind, your task as a home seller is to 

present your home in a manner that offers a level of 

ambience that will appeal to the home’s potential 

buyer.
Presentation really does matter. Well presented 

homes have a far greater chance of selling quickly 

and a better chance of achieving top dollar.

We stress this because it is not unusual in some 

localities to see as much as $10,000 variance 

between identical style homes – all because of 

presentation, so some time and effort can be a great 

investment.The key to doing this is to view the house, no longer 

as your home but as a product to be marketed. This 

can take some effort, but if you want to maximise 

its potential, the task is necessary. It also helps 

to inspect other homes for sale and maybe a few 

display homes – see how they’re presented.

And whilst we’re not suggesting you can turn an old 

home into a display home, very often without much 

effort you can enhance a home’s appeal with just a 

few minor adjustments.

Residential          Commercial      Sales      Investments      Auctions
Glenroar Pty Ltd ABN 53 056 002 950  Trading as Brough & Taylor

Ashfield: 28 Hercules St

phone:  02 8753 2300

sales:     02 8753 2333

Petersham:  
448 Parramatta Rd

phone:  02 9509 0300

sales:     02 9509 2333

emails:     admin@brough.net.au / sales@brough.net.au

website:  www.broughandtaylor.com.au

How to get action 
at your complex

Getting things done at some strata 
complexes is like getting things 
done by the Government – you 

have to lobby support for action!
Many strata property owners have the 
impression that their Strata Manager is 
responsible for upkeep and maintenance 
of the complex in which their units are 
located.
When it comes to maintenance issues, the 
Strata Manager acts on instructions from 
the Executive Committee of Owners.
The Committee is elected to represent 
the interests of the Strata Owners in the 
complex.
So, if there’s an issue concerning you, the 
solution is to speak with someone on your 
Committee to find out what can be done.
Should you feel that it is failing to do 
a good job, then there’s only one step 
remaining. You need to nominate yourself 
for a position on it at its next annual 
general meeting. As the saying goes – if it 
is to be, then it is up to me!



Many property owners are 
missing out on the opportunity 
to be compensated for repairs 

to their property through a lack of 
awareness when it comes to their 
insurance arrangements.
The trigger for considering a possible 
insurance claim is when an unexpected 
expense arises for repairs to an insured 
property. 
The big question, however, is whether the 
issue is an insured event, a maintenance 
expense, or a combination of the two. 
While the expense may be unexpected, the 
question from an insurance perspective 
is often whether repair costs are from a 
sudden and unforeseen cause, such as 
a storm or fire, or through something 
reaching the end of its working life.
Insurance policies are largely based 
on providing coverage for sudden and 
unforeseen losses, which can often lead 
to confusion around whether a policy will 
respond to repair costs incurred. 
We know that over time, gutters rust, 
pipes burst, paint wears and timber can 
perish. Any loss caused by rust, gradual 
deterioration and wear and tear are 
standard exclusions within an insurance 
policy as these losses are neither sudden, 
nor unforeseen. These exclusions are 
eliminating what are essentially property 
maintenance expenses. 
A combination of insurance coverage 
and uninsured maintenance expenses 
can arise when damage goes beyond 
the cause of the loss itself. Using a burst 

pipe as an example, the repair to the 
pipe itself is unlikely to be covered, but 
resulting damage from water suddenly 
and unexpectedly damaging plaster and 
paintwork should be. 
As a result, you may find that a portion 
of your overall expenses are covered by 
insurance, with the remainder considered 
the responsibility of the owner as 
maintenance and upkeep. 

Cause of the loss
To avoid uncertainty, you should always 
contact your insurance broker or provider 
to discuss the cause of the loss and 
resultant damage to determine the policy 
coverage. If it is suggested there is no cover 
under your policy, be aware that policy 
holders are entitled to a written response 
from the insurer providing specific 
reference to any exclusion that applies if a 
claim was to be declined, whether in full or 
in part. 
If you’re not happy with an insurer’s 
response, avenues exist to escalate the 

matter further with insurers obligated 
to provide specific details on how the 
escalation process works. 
A long held approach in our insurance 
brokerage business is to encourage clients, 
or their property managers in the case of a 
rental property, to contact our office when 
unexpected expenses arise to ensure they 
don’t miss out on the opportunity to be 
compensated for repairs.
For further information please feel 
welcome to contact one of our team 
members: Watkins Taylor Stone>:  
9488 8300.

There’s been a considerable number 
of ‘empty nesters’ - retirement 
aged people, cashing in on 

Sydney’s massive price rises in recent 
years, to make the move to the country 
or a coastal town where property prices 
are much lower.
Many are taking advantage of the fact that 
property prices in some outer areas are not 
faring all that well. As an example, a luxury 
property in Patonga on the Hawkesbury 
waterfront was recently reduced by 
$100,000 to be one of the state’s biggest 
price reductions.
Interestingly, there have been a number 
of reports of Sydney people moving to 
Adelaide, Perth and Tasmania to take 
advantage of prices being vastly lower 
than what they are in Sydney.
A report in a recent edition of the 

“Weekend Australian (August 13-14) said 
numerous baby-boomers were moving to 
Hobart to swap their $1.5m to $2m Sydney 
home for a dress circle luxury mansion. 

Georgian mansion
The report featured a picture of a Hobart 
Georgian mansion, built in 1887 with more 
than 1,000sqms of floor space selling for 
roughly $2million – not much more than 
what many homes in Sydney are selling for.
The story mentioned that people are 
moving to Tasmania to escape the heat 
and humidity to enjoy Tasmania’s fabulous 

scenery and easy access to beaches, lakes 
and rivers.
Some people are also moving with the aim 
of having money to buy a luxury home and 
still have funds left over for a world cruise 
or for retirement security.

We can help you
We have helped a number of residents to 
achieve their ‘tree change’ goal, so if it is 
of interest to you, please feel welcome to 
contact us.  We can give you an estimate 
as to what your home would sell for in the 
current market and guide you as to where 
you can check out the prices of properties 
elsewhere– without obligation!

Is it time to cash up? Many are doing it!

Although property investment has been slower in Sydney over the past 
year compared to previous years, it is interesting that there was an 
increase in June and since then there  have been interest rate reductions.

The figure for June was the sixth highest on record which indicates that confidence 
in property investment abounds!

NSW investor loans
January $3.11 bn, February  $3.89 bn, March $4.46 bn, April $4.50 bn, May – $5.29 
bn, June $5.75 bn.

Interesting figures on investor loans

What do you know about home insurance?  
THIS MAY HELP YOU! by Anthony Scott 

Managing Director, Watkins Taylor Stone

Timing in real estate is everything – and 
with prices peaking, now is a very good 
time for people to cash-up on the growth 
that has been experienced.



INTRODUCING A TEAM MEMBER:

Andrew Simpson  
Property Management: Business Development Manager

If there is one particular passion in 
real estate that Andrew Simpson 
has– it is showing people how 

stress-free property investment can 
be.
With a focus solely on Property 
Management within the family-run, 
Brough & Taylor business, Andrew has 
undertaken all aspects of property 
management and has assisted hundreds 
of experienced and novice property 
investors by quickly securing good 
tenants at market rent, in giving advice 
on what makes a good rental property 
investment and what can be done 
to improve a property’s return on 
investment.

‘I really enjoy being a part of people’s 
investment projects. It makes me and 
the team feel we’re making a worthwhile 
contribution to people’s success and 
investment security,’ he said.
‘I guess the reason Brough & Taylor has 
become recognised experts in this field 
is because we take it so personally. 
‘We must be doing things correctly 
because so many of our clients have left 
big franchised agencies to come to us  - 
and many tell us we’re  more thorough 
in property inspections, give better 
attention to detail and have better 
tenants, he said.

Tenant relationships
Andrew adds that one of the strengths 
of Brough & Taylor is that we try to 
ensure good working relationships are 
developed with tenants.  
‘Some agencies don’t think this is 
important. We do.  It helps in tenant 
retention and a good relationship 
ensures co-operation. And that’, he said, 
‘has benefits for our investor clients and 
of course, makes life easier for us’.
Andrew is a licensed Real Estate Agent 
and a Licensed Strata Agent.  
If you’re interested in professional 
property management services, talk 
to Andrew Simpson on 8753 2306. He 
welcomes your call.

To be auctioned soon!
A home with great investment potential!

If you’re seeking a property in a blue ribbon location 
offering an ideal home and the prospect of a money making 
subdivision, look no further. This is it.
Sited on a 966sqm block, the home is within a comfortable stroll 
of Padstow shopping precinct, railway station and bus services to 
nearby major shopping centres.
This well-cared for 2/3 bedroom family home with potential 
features: One bedroom with BIR, lounge, dining room, large 
rumpus room, a well maintained kitchen, bathroom and laundry.

There’s also wide car access, a carport and a shed.
Opportunities! A family home or Investment to hold/ rent or 
Subdivide and build a development (subject to council approval).
Have a look!
Open House: Saturdays 11am - 11:30am 
Thursdays:  3.30pm-4pm 
Auction Sat 8th October @ 11:30am
For further information: Gino Morvillo  0413 092 677

Nice 
home 

big 
block


