


Neil Evans 
Shortly after earning a law degree from Washington & Lee University, Neil and his family moved to Fairfax County. For the 
last seventeen years, they have called Reston home. Neil spent five years working in Washington, DC as legislative 
counsel to a national non-profit organization before joining his wife Kristina in their real estate practice. Together, Kristina 
and Neil have over 25 years experience helping clients buy, sell and rent homes throughout Northern Virginia. 

While the majority of his work is in Fairfax, Eastern Loudoun and Arlington Counties, Neil has helped clients buy and sell 
homes from Fredericksburg to Lovettsville to Warrenton. Neil has represented clients who are buying their first home, those 
buying retirement property and everything in between. He has successfully represented clients in the one hundred 
thousand dollar range and those purchasing million dollar properties. 

Buying or selling a home is an enormous and complex undertaking. It is also a very personal one. In recognition of the 
personal nature of the process, Neil has geared his practice around three key elements: Education, Communication and 
Comfort. It is paramount for Neil that his clients understand every step of the process as well as all of the options, 
opportunities and ramifications of each decision. Regular communication here is essential. The client must feel comfortable 
– they must be the ones driving the train. 

When not working for his clients, Neil enjoys watching his children’s sporting events, hiking and taking advantage of the 
area’s rich cultural opportunities. Community involvement is also a big part of the Evans family lifestyle and Neil has been 
active in coaching, scouting, volunteer teaching and civic education. From 2008 to 2010 he was also a visiting professor at 
Virginia Military Institute in Lexington, Virginia. 

For more information please visit dwellus.com/neil 

 

 

 

571-643-3025 
neil@dwellus.com 



The Dwellus Group is a team of hardworking Realtors® collaborating to 
redefine the concept of full-service realty. With an award-winning brand, 
innovative marketing strategy, and a commitment to customer service, the 
Dwellus Group is one of the fastest growing real estate teams in Northern 
Virginia and the DC Metropolitan Area. Ranked in the Top 1% of Realtors® 
nationally, our team of passionate, knowledgeable and tech-savvy 
professionals offer a wide variety of real estate services. Whether you are a 
first-time homebuyer, are looking to upgrade or downsize from your existing 
home, or are interested in the luxury market, Dwellus is here to help. 
Browse our website, read our blog, and check out our collection of 
informative videos to learn more about us. When you’re ready, connect with 
us through our website or social media to have our team start working for 
you!  
 
 



AWARDS 
Wall Street Journal’s REAL Trends “The Thousand”  
International MarCom Award Gold Winner – Identity/Logo  
Top 1% of North America Residential Sales by Realty Alliance  
Keller Williams Realty Top 25 Nationally 
Featured in KW Outfront Magazine 
Featured on HGTV’s House Hunters  
REALTOR® Magazine’s “30 Under 30” Award 
Featured in REALTOR® Magazine & NVAR Update Magazine  
NVAR Lifetime Top Producers & Multi-Million Dollar Sales Club  
Mega Technology Camp & Family Reunion Guest Speaker  
Featured on Agent Caffeine – Episode 122Hear it Direct Guest Speaker  
Designations 
Certified Luxury Home Marketing Specialist (CLHMS)  
Member, Institute for Luxury Home Marketing Global Property Specialist (GPS) 
Graduate of Realtor® Institute (GRI) 
Accredited Staging Professional (ASP)  
Accredited Buyer’s Representative (ABR)  
Certificate of Internet Professionalism (e-PRO) 
Certified New Home Sales Professional (CSP)  



BUYING MADE EASY 
Buying a home in Northern Virginia is one of the biggest 
investment decisions you will ever make. Whether you are a first-
time home buyer, buying a bank owned property, purchasing new 
construction or building your investment portfolio, our team of 
experienced Realtors® is here to help you. Whether it is the first or 
the fiftieth home we visit together, our number one priority is to find 
the property that is a perfect fit for you and then negotiating the 
best price!  
 
Throughout the journey of finding your next home, we will work to 
educate you on the buying process to help you make informed 
decisions along the way. Following is a brief summary of the steps 
involved in purchasing your new home. To become even more 
familiar with the home buying process, please visit dwellus.com/
buy  
 
 



1. CONTACT THE DWELLUS GROUP  
Working as Accredited Buyer Representatives, our job is to help 
you find the home that is the best fit for you while protecting your 
interests throughout the buying process. During our initial 
consultation, we will review and discuss the  Dwellus Buyers’ 
Guide to give you an introduction to the ins and outs of buying a 
home. Contact us to help you get started!  
 
 
 



2. GET APPROVED FOR A LOAN  
One of the essential first steps in this process is to have a 
conversation with a loan officer. He or she will look at your income, 
assets, credit history, debt, and anticipated down payment to help 
you determine an appropriate price range for your purchase. On 
average, this “pre-approval process” only takes about 15-20 
minutes and can often be done over the phone.  
 
To get pre-approved for a loan, contact us and we will connect you 
to one of our tested and proven lenders!  
 
 
 



3. START SHOPPING 
Once we have determined your price range, we will narrow down 
your search criteria based on your needs, wants, and preferences. 
In order to find you the perfect home, Dwellus subscribes to the 
Multiple Listing Service (MLS), which gives us access to every 
home currently on the market regardless of the listing company. 
The MLS program allows you to customize searches, save your 
favorite properties, and receive email updates when new homes 
are listed. Next, we will begin the process of visiting homes you 
have selected and will continue doing so until we find just the right 
one.  
 
 
 



4. NEGOTIATING THE CONTRACT 
Once we have found the perfect home, we will research 
comparable properties to provide you with suggestions for an offer 
price, closing cost credits, settlement and occupancy dates, items 
to convey, as well as other contingencies. The seller then has the 
option to either accept, reject, or make a counter to your offer. 
After all of the terms of the contract have been agreed to and 
signed by all parties, the contract will be legally ratified.  
 
 
 
 
 



5. INSPECTION AND APPRAISAL 
After the contract is ratified, we will work with you and other 
licensed professionals to complete all necessary inspections. 
Potential inspections include: general home inspection, radon 
inspection, termite inspection and inspections required by the bank 
for final loan approval. Often, the local home owners association 
will also conduct an exterior “inspection” of the property. We will 
review their findings and other important neighborhood information 
which they provide with you. We will also help you to read and 
understand the bank appraisal. Any problems or matters that arise 
will be negotiated by your Dwellus agent until all contingencies 
have been fully satisfied.  
 
 
 
 
 



6. PREPARE TO MOVE 
Between one and two weeks before closing, you will need to 
contact the post office to change your address, contact utility 
companies to have them transfer utilities into your name at your 
new house and out of your name at your current residence, 
schedule moving trucks, and begin packing! The day before 
settlement, we will do a final walk-through of the house to check its 
condition. During the walk-through, we will ensure that the 
appliances, heating, cooling, plumbing, and electrical systems and 
all other features and components of the property are in the same 
condition as they were during the home inspection. This is also the 
time to confirm that all repairs agreed to after the home inspection 
have been completed.  
 
 
 
 
 
 
 



7. WELCOME HOME 
On the day of the settlement, you will need to bring a cashier’s 
check, your personal checkbook, and a legal, photo ID. The 
settlement attorney will walk you through all of the necessary 
paperwork, and after about an hour of signing on your part, you 
will be handed the keys. Congratulations! Time for us to start 
planning your house-warming party and celebrate your new home!  
 
  
 
 
 
 
 
 
 



CONTACT US TO FIND OUT MORE 
Looking to learn more? Ready to take the next step? You can 
contact The Dwellus Group across multiple forms of social 
media or check us out online at www.dwellus.com! We look 
forward to hearing from you and helping you buy your next 
home!  
 
 
  
 
 
 
 
 
 
 


