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Introduction 
In Module #5, we took a further look into the value of your product 
and/or service and we talked about what it truly meant to present the 
customer with an “irresistible” offer. We also talked about certain 
things that you can do to make your offer irresistible and what it 
means for the customer. By completing the following steps, you will 
be one step closer to making your products and services irresistible 
and creating customers for life! 
 

Step One: Brainstorm your “Irresistible Offer” 
If you already have your product and/or service in mind, you now 
need to brainstorm what your irresistible offer can be. Brainstorm a 
few ideas that you could possibly use, and we will check them against 
certain criteria later on in the homework assignment. Just mark down 
any idea that comes to your mind and we will see later on whether or 
not this could actually work with your product or service. This means 
you must come up with what you will offer your customers, how you 
will access them and how you will make it irresistible for them. 
 
Step Two: Does your Idea have the Right 
Characteristics? 
Once you have a list of a few offers that you think would be irresistible 
to your customers, we are going to check your ideas against a couple 
criteria. With each of the following criteria, take notes on each of your 
offers to see if each of them meets the criteria properly. 

1. Is your Offer relevant to the customer? (Are you selling them 
something they actually want/need? Is your offer targeted at 
the right audience?) 

2. Is your Offer Credible? (As in will it actually help solve the 
customer’s problem?) 

3. Are you providing value for the customer with your offer? 
(Will they view your product as giving them a good return on 
investment?) 
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4. Are you transferring all of the risk back to you? (Will the 
customer feel cautious and hesitant buying your product 
because of the risks? 

5. Do the customers feel a sense of urgency with your offer? (Do 
they feel like they need to get the offer right away?) 

6. Is the offer believable? (Will the customers feel like you are 
trying to trick them?) 

7. Are you offering bonuses that will increase the value of the 
offer? (Will your bonuses actually improve the offer or are 
they junk?) 

8. Are you thinking long-term with your offer? (Will you be able 
to follow up with your customer or is this for a one time sale?) 

9. Would you purchase this product if you were a customer in 
this niche? (Would you buy it? Be honest!) 

10. Are you selling any PLR products? If so, are you confident in       
their quality? 

 
After you have answered all of the above questions for each of your 
offer ideas, you will likely be able to eliminate a few of them based on 
what you answered. All of the ones that you haven’t eliminated still 
look good so far, so keep them in the mix! You may not even need to 
eliminate any of them; you might be able to do them all.  
 

Step Three: Conduct Product Creation Research 
Once you have narrowed down your offer choices, you will need to do 
some product creation research to ensure that your offer really is 
applicable to your niche at this point in time. You will need to take the 
following steps to complete your research and make sure that you 
have all of the up to date information in the market today.  

1. Find Out What is missing in the Market 
a. Search on Forums, online websites and articles, talk with 

friends. Do whatever you have to do to gather 
information on the market today and make sure you 
know what people in your niche are looking for and 
what they expect from products 
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2. Search for Weaknesses in the competition 
a. This could involve purchasing their products, opting into 

their mailing list etc. You need to make sure you can see 
what they are doing so that you can improve on what 
they are lacking. 

b. While you purchase their products, you will also learn a 
lot about their customer service and business practices, 
and this can also help you with your research 

3. Researching the Price Point 
a. This will require doing research on your competitors 

again, as well as your potential customers, to see what 
they are looking for in their products and what they are 
willing to pay for a high-quality item.  

4. Outsourcing Research 
a. First, find out whether you have any weaknesses in 

relation to you product or service and if so, you will need 
to do outsourcing in order to accomplish your goals 

b. If you have established that you want to outsource, 
research the following websites and find which one 
works best for you 

i. Elance.com 
ii. Guru.com 

iii. Rentacoder.com 
 
 
Summary 
When brainstorming ideas for your “irresistible offer”, make sure to 
be realistic. You need to ensure that your product is actually desired 
by the consumer first, and then you can work on the product being 
irresistible. Once you have all of this sorted out, you can work on 
ensuring that your customers cannot resist your products and as a 
result, become hooked on you! Once your customers trust you and the 
products/services you deliver, you will be sure to sell more products 
to them and maintain them as customers for the long-term. 
COPYRIGHT ©2010 INCOME INFUSER PUBLICATIONS. ALL RIGHTS RESERVED. 
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Information in this documentation is the property of Dynamic Prosperity Inc. (OWNER) 
 
You do not have re-print rights to this book. You do not have re-sale rights to this book. No part of this 
documentation can be reproduced, resold, shared or transmitted in any form or by any means (electronic, 
photographic, or mechanical), recorded, translated, or used to produce derivative works, without written 
permission from OWNER. 
 
If you received this copy from any place except one of our Authorized Re-Sellers there may have been 
copyright infringement. Please report any abuse immediately to abuse@incomeinfuser.com. 
 
If you have yourself a legal version of this guide book, enjoy, learn and prosper greatly with the content 
contained. The knowledge contained within it and within the accompanying videos, audios and other 
documents is our gift of knowledge to you. Enjoy! 
 
INCOME INFUSER and INCOME INFUSER PUBLICATIONS are trademarks of Dynamic Prosperity Inc. 
 
 
Published by:  Dynamic Prosperity Inc. 
   17-2595 Main Street 
   Winnipeg, Manitoba R2V 1M5 
   Canada 
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IMPORTANT TERMS AND CONDITIONS OF PURCHASE/USE 
 
Income Infuser products are educational information publications and are not related to any company or 
business opportunity of any kind. The purpose of this guide book and any accompanying literature, audio 
files, videos, images or materials in any other format ("publication") is to provide education on internet 
marketing, personal development, direct marketing and other techniques that may assist business owners to 
grow their business ventures. 
 
This publication provides the Author’s opinion in regards to the subject matter contained herein. Neither the 
Publisher not the Author intends, with this publication, to render legal, accounting or other professional 
advice. With regards to the licensing of a business enterprise or any other legal or accounting matters, the 
Publisher and Author recommend that the reader seek the advice of an appropriately licensed professional. 
The Publisher and Author disclaim any personal liability, both tangible and intangible, loss or risk incurred as 
a consequence of the use and application, either directly or indirectly, of any advice, information or methods 
presented herein. 
 
The information included within INCOME INFUSER with regard to various business or marketing methods, 
is for information and educational purposes only. Any money spent in setting up, running or marketing your 
own businesses -either as described in this publication or otherwise- is the sole responsibility of the 
business owner. 
 
If you make a decision to use the techniques taught in any of the INCOME INFUSER publications for your 
business, please be aware of the following conditions: As with any business, your results will vary, and will 
be based on your individual capacity, business experience, expertise, and level of desire. There are no 
guarantees concerning the level of success you may experience. Any testimonials or examples used are 
exceptional results, which do not apply to the average user, and are not intended to represent or guarantee 
that anyone will achieve the same or similar results. Each individual’s success depends on his or her 
background, dedication, desire and motivation. There is no assurance that examples of past earnings can 
be duplicated in the future. No one cannot guarantee your future results and/or success except yourself. 
There are some unknown risks in every business and on the internet that you cannot foresee which can 
reduce results. We are not responsible for your actions. The use of these publications, information, products 
and services should be based on your own due diligence and you agree that our company, publisher, 
author, affiliates or subsidiaries are not liable for any success or failure of your business that is directly or 
indirectly related to the purchase and use of our publications, information, products and/or services. 
 
Any testimonies in this manual, audios, videos, images, or in the sales material promoting this publication 
were unsolicited and/or extracted from public media such as the Internet. They have NOT been verified for 
accuracy or truthfulness. These testimonies, although believed to be completely accurate, should not be 
used as an indication or prediction of your results. No incomes are represented or guaranteed of any 
amount for any user. All examples are for illustration purposes only. You could do better or worse. Results of 
use of these techniques may vary widely. 
 
By the purchase and use of this publication, buyer acknowledges that the Company, Author, Publisher, 
Subsidiary's, as well as any person or entity referenced (Affiliates), disclaims any and all liability, both 
tangible and intangible, loss or risk incurred as a consequence of the use and application, either directly or 
indirectly, of any advice, information or methods presented by company through any and all mediums 
including, but not limited to, oral and written direction. All money spent in setting up, running or marketing 
your business -either as described or otherwise- is your own sole responsibility. Author/Publisher/Affiliates 
does not accept responsibility for any money spent, lost or gained. Furthermore, Author/Publisher/Affiliates 
renders no legal or accounting opinion of any kind related to the legal compliance or financial soundness of 
any product, service or program offered by or through Author/Publisher/Affiliates and/or our clients or 
affiliated companies. 
 
The Company, Publisher and Author strictly prohibit any unauthorized duplication or distribution of this 
material. Any violation of copyright will be prosecuted to the fullest extent of the law. 
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