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Introduction  
 

Welcome to the module on cultivating relationships where I show you 
that creating and enhancing your Joint Venture (JV) Partnerships 
leads to improved business. This module has the ability to totally 
change your businesses potential from good to amazing. I am not 
going to promise that it will do this, because this does take effort, 
diligence and dedication, but with those tools and the following tips, 
you could very well be on your way to doubling or tripling the value of 
your business.  There are many tools in this module and if you take 
them seriously, the possibilities are endless! 
 
 

The Basics of Joint Venture 
Partnerships 
 

What is a JV Partnership? 
Basically, it is a master sales force that 
combines more than one company, or 
“team”. This is a totally different 
concept from affiliates and you will soon 
see why. With JV partnerships, you will 
partner with someone in your niche that 
can offer you something (for our 
purposes, we will focus on them offering 
you their mailing list and contacts). In 
return, you will offer them something 
(for example, a portion of the sales that 
they bring you).  As you can see, cultivating a positive relationship 
with your JV is crucial to the success of your venture. This is where JV 
partnerships different from affiliates. With affiliates, they have no 
relation to you whatsoever; they are just in it to make money. 
However, with JV partnerships, they have a joint interest in your 

✔  Definition #1: A 
Joint Venture (or JV) 
partnership is 
essentially when two 
parties combine to 
create something that 
has mutual benefits 
that could not 
otherwise have been 
created without 
collaboration. 
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business because they will not want to work with you if your business 
is failing and if the products you are offering are not high quality. 
 
JV partnerships are by far the most powerful technique for generating 
traffic and sales. If you do your research and have selected the right 
JV to partner with, then they will have a base of customers and 
subscribers that will be interested in what you have to offer. Because 
of this, you will have instantly gathered more potential customers that 
are interested in your product.  
 
In order to see the effectiveness of JV partners, consider this 
question. Would you rather have 100% of what you can sell by 
yourself, or 50% of what a team of marketers can sell for you? 
Basically, with JV partners, you will make the same amount of money 
or even more money without putting in any effort! From this, you can 
see that the decision not to partner with JVs would be so foolish.  
 

JV Partnerships Explained 
In this section, I am going to go into a little more depth in explaining 
JV partnerships. Consider this: Partner A has a product, and Partner 
B has a list that targets the niche of Partner A. Partner A finds Partner 
B and they agree to work together. Partner B promotes Partner A’s 
products. Partner A’s products sell and he splits the profits with 
Partner B. This is how it works! Obviously this is a very simple 
illustration but you get the idea and you will see more ways in which 
this can apply. 
 

JV Partnership Planning  
JV Partnerships are so much more than just affiliates promoting your 
product and your site. Because of the vast potential in JV 
partnerships, you need to start planning on incorporating them in 
your business right from the very start. If you build a strong, lasting 
relationship with them, your JV partner will be way more inclined to 
do multiple promotions for you and help you out with other parts of 
the business such as webinars etc. If you show them that you are 
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serious and that you are dedicated, this relationship could flourish 
and your business could be even more successful than you had ever 
imagined. 
 
 

Contacting Potential JV Partners 
 
Collecting all the Relevant Data 
You need to do ample research on your potential JV partner to ensure 
you have all the relevant information on them. You need to collect 
data such as their name, email address, phone number, website, and 
personal information such as hobbies, how they got started in the 
industry etc. As much as you want to show them that you are a great 
fit for their business plan, you also want to see if they are a good fit 
for your business plan. You will want to see if you will work with each 
other well and whether or not you can form a strong, lasting 
partnership by working with each other.  
 

The “Gate Keeper” 
You need to compile a list of potential JV partners so that you can 
begin to contact them and start to build your relationships with them. 
The first time that you approach them, you should be approaching 
them with a benefit for them, not for you. This benefit should be 
something that you have thought of that will be a great reason for 

them to work with you.  
 
If possible, you should phone them 
because this is the best way to break 
the ice and it does a great job of 
showing the sincerity in your voice and 
in your words. Also, I find that it is the 
best way to get people’s attention 
because emails can always be ignored! 

✔  Quick Tip #1: When 
contacting a potential 
JV partner, you should 
always try and call 
them because this is 
the most direct route 
and it shows your 
sincerity and 
dedication.  
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With this being said, some of the bigger potential JV partners you will 
not be able to call directly and so this may not be an option. If you get 
their voice mail, you should leave a message. Remember that time is 
valuable so cut to the chase and don’t waste time! You should give 
specific details such as dates, times, numbers, prelaunch dates, if 
anyone else is involved etc.  
 
By providing the potential JV partner with all of the relevant 
information, they will be more informed about your products and/or 
services and they will be more likely to help you out if they like what 
they see. If you try to trick or deceive these potential JV partners, you 
can rest assured that they will see right through that and that they will 
not help you out. 
 

Email Contact 
If you have to email them because phoning them is not available, you 
will need to ensure that your email conveys how the relationship 
would benefit them. Follow up with a phone call, a fax or even snail 
mail to show that you are eager and keen to work with them. In the 
email, you should provide your name, website address and the 
product that you would like help promoting. Clearly show how this 
product can benefit the potential JV partners and also, their 
customers, as at the end of the day, this is all they really care about. 
 
Make sure that you do not focus 
on your product but focus on how 
selling the product will benefit 
them and their customers. Give 
them ideas of potential options for 
them such as planting a link to 
their website on the download of 
the product. Also tell them if you 
have any other JV partners that you are working with because this 
could either persuade or dissuade them from making a partnership 
with you. Usually, this would persuade them because they would 
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inevitably get more potential customers to their site. If you have five 
JV partners and are looking for a sixth, the sixth JV partner would get 
traffic from not only your customers, but from the customers of the 
first five JV partners. They will get more exposure as a result of the 
increased traffic to your site. 
 
In your email, it is also really important to provide your conversion 
rates. For example, tell them how many people opt in to your mailing 
list if they are sent to your squeeze page. If you have experienced 
sales, tell them about that. On thing you should not do is send them 
an email similar to the following: 
 
“Hey Big Shot JV, I know you may not know me but I have a killer 
product that is amazing and I know it will make you a lot of money 
when you promote it to your huge list so can you help me out?” 
 
You need to understand that it is not all about money for them, and it 
should not be all about money for you. It is about relationships and 
how you can form lasting partnerships with your customers and your 
JV partners. If you do not cultivate a relationship then you are merely 
making sales with no guarantee of return business.  
 

Be persistent 
You likely will not break a deal with these potential JV partners right 
away – it will take dedication and persistence. However, do not annoy 
people but be professional and persistent. You need to work on 
cultivating a relationship with them but be aware that it is not going 
to happen overnight. If you build these relationships early on, they 
will have a much better chance of turning into something great.  
 
One thing to keep in mind is that these potential JV partners will be 
able to detect if you are self serving and you are just using them for 
their contacts. The only way to get them to help you is to get them to 
like you and if they can tell that you are lying and deceiving, then they 
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certainly wont like you! You need to think about what they want, and 
how you can give that to them.  
 
 

Finding Potential JV Partners 
Now that you know how to contact your potential JV partners, you 
need to learn where to find and search for them. It really is not that 
hard to find the right ones for you to work with, but getting them to 
work with you might be a bit harder!  
 
The best place to start is a Google search. From this, you will get a lot 
of hits on forums and websites that show potential JV partners at 
work. Obviously you will want to choose someone from your niche 
and someone that will provide relevance to your customers and can 
provide targeted visitors to your site.  
 
Once you have found sites from the Google search, you should visit 
these sites and find the owner of the site. You can also search through 
Clickbank for relevant products and see who owns them and put it 
down on your list. You can use the tool “Whois.sc” to find contact 
information for who owns the sites – this will tell you who is in charge 
of the domain. 
 
There are also numerous searches you can do at people search 
locations such as www.intelius.com and on newsletter directories 
such as www.directoryezine.com. 
 
There are also a few JV networks that would be helpful for you. Some 
of them you need a membership and some of them don’t. Here are a 
few JV networks that you can try using: 

1. www.JVAlert.Com 
2. www.JVNotifyPro.Com 
3. www.JV-Network.Com   
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4. www.WarriorForum.Com 
 
 

Social Networks 
There are many social networks out there that could help facilitate 
your search for the right JV partner for your product. Sites such as 
Twitter and Facebook are great to do searches to see what people are 
reading and who is writing it. As well, experts often write blogs and 
this is a great place to find potential JV partners.  
 
Do not overlook small but responsive lists. Even if the list is only 
comprised of (let’s say) 100 people, but they are very responsive, this 
could do wonders for your business. 
 

Attending Live Seminars 
Meeting potential JV partners face to face is always the best because 
not only does it give you a good way to establish a relationship, but 

you will also put a face to your name 
and they are much more likely to 
remember you this way. When you go, 
whenever possible you should get your 
picture taken with the gurus at the live 
seminar. After the picture, you can ask 
them for their email address to send 
them the picture. This gives you a 
talking point and also gives you some 
way to follow up with them to build the 
relationship. Furthermore, as we have 

talked about in previous modules, associating yourself with the guru, 
even if it is just in a picture, gives you credibility instantly! 
 
While at these live seminars and further on in your relationship, you 
should do whatever you can to help them out with a favor. If you do a 
favor for them, they will be more likely to do a favor for you! Do 
whatever you are capable of to make things work. Try to be a very 

✔  Quick Tip #2: The 
secret to JV 
partnerships is the 
same secret as having 
a successful business. 
Your customers or 
partners must know 
you, like you and trust 
you, otherwise it wonʼt 
work!  
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friendly, outgoing person and offer them help wherever you see that 
they need it.  
 
The main tip with locking down JV partners is the same as the key to 
success in your business – they have to know you, like you and trust 
you. You have to build a relationship with them so that at first, they 
may not know you but over time, they will come to like you and trust 
you. If you have built a solid relationship with them, then once you do 
offer a JV partnership with them, the response should be a no-
brainer! 
 

Final Tips of JV Partner Research 
You need to learn all you can about the prospective JV partners. 
Anything you can find on them, you can use. This isn’t being tricky or 
dishonest; it is basically just engineering a “yes” out of them! The 
more you know about them, the more they can tell that you did your 
research and you really care about this project and because of that, 
they will be more inclined to work with you. 
 
 

What to Focus On 
 

Focus on Helping 
Get your mind off of your products and 
your needs and focus on what you can 
do for them. It just does not work if all 
you care about is yourself. You need to 
build a relationship with them so put 
your product aside and think about 
ways in which you can help them and 
not the other way around.  
 

✔  Quick Tip #3: The 
Law of Reciprocity 
shows that if you do a 
favor for someone, they 
will want to pay you 
back! Apply this idea to 
your business 
relationship with your 
potential JV partners.  
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The Law of Reciprocity 
This requires that when someone does a favor for you, you will 
automatically look for ways to reciprocate, even if it is just a small 
favor. If you go out of your way to do a favor for them, they are going 
to like you and they are going to want to help you in return in an 
attempt to pay back the favor! 
 

Focus on Trust 
If you say you are going to come through and do something for them, 
then make sure you do it. Nothing is worse than promising something 
with no intention of following through. So if you promise – follow 
through! And do not make promises that you have no intention on 
following through on.  
 

Focus on Value 
Do you have something that will genuinely benefit these potential JV 
partners? Maybe you have a product that would really help them and 
really benefit their customers. If you give them something ahead of 
time that is of value, but you just do it as a favor, this will go a long 
way! Maybe you can help them out with a small aspect of their 
business before you ask for the partnership. Perhaps maybe you are 
really good at using PowerPoint, so if they need a presentation done, 
offer to make it for them for free! This way you are showing them how 
dedicated you are, but you are also providing them with the quality 
they need to make a good, informed decision about you.  
 

Focus on Quality 
If your products are low quality, the potential JV partners will be 
apprehensive – and rightfully so! They will worry about disappointing 
people on their list and they will not want to promote something that 
they do not think would benefit their customers. If your product is 
low-quality and just a rehashed version of what you can find on the 
internet, they will not want to send it out to their list.  
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The Internet is full of many people who read EBooks and think that 
they can write their own so they basically just rewrite the books they 
read without adding anything of value. Furthermore, they have likely 
not even tried anything in the book and they are just doing it to make 
a quick buck. JV partners are weary of this and they know this exists 
so they will be skeptical at first but if you can show them why you are 
different and why you provide quality work, this can change their 
mind. You have to provide them with something different because 
this is long term and you want to build solid relationships.  
 

Focus on Support 
No one wants to recommend a product to a list that does not have the 
sufficient infrastructure for the sales that are going to be coming 
through. Make sure that you have the systems in place to take care of 
the order or else you are going to look very stupid.  
 
No matter what the price of what you are selling that you want the JV 
partner to promote, you need to give them a copy for free if you want 

them involved. They should not have to 
ask for this. Regardless of whether the 
product is $40 or $4,000, you should 
give them one if you want their help. If 
it is a physical product, you need to 
give them the physical product, not 
some summary video or PowerPoint of 
it. If you give them the product, this 
will make a strong impact on them and 
it will bring you closer to a JV 
partnership! 
 

 

✔  Quick Tip #4: By 
focusing on Trust, 
Value, Quality and 
Support, your JV 
partners will see why 
they should partner 
with you. If you donʼt 
focus on these things, 
it might be a bit more 
difficult to convince 
them! 
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Think JV 
We have all got to stick together in this. JV Partnerships are a big 
trend in the marketing industry and if you want to be part of the 
“inner circle” so to speak, you have to work together not against one 
another. You need to compliment what your potential JV partner is 
offering. Don’t promote dog training to help them with their 
construction course. If you compliment products then it is a win-win 
situation for everyone and they can provide their list with something 
that was not previously available to them. 
 
JV Partnerships are really important and you need to cultivate the 
relationship starting today! Find a JV and talk with them and you will 
eventually build a relationship that is lasting and meaningful. All you 
have to do is find out what you can do for them and then just do it! 
 
 

For Further Help… 
 
Go to www.aimbizsupport.com for any problems or questions that 
you may have about starting and Internet business. 
 
Remember this: You are in it for the long haul, so cultivating a JV 
partnership now will be extremely beneficial in the future. If you offer 
to help them with their products and projects, they will likely do the 
same for you! 
 
 
 
 
 
 
 

www.aimbizsupport.com  
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COPYRIGHT ©2010 INCOME INFUSER PUBLICATIONS. ALL RIGHTS RESERVED. 
 
Information in this documentation is the property of Dynamic Prosperity Inc. (OWNER) 
 
You do not have re-print rights to this book. You do not have re-sale rights to this book. No part of this 
documentation can be reproduced, resold, shared or transmitted in any form or by any means (electronic, 
photographic, or mechanical), recorded, translated, or used to produce derivative works, without written 
permission from OWNER. 
 
If you received this copy from any place except one of our Authorized Re-Sellers there may have been 
copyright infringement. Please report any abuse immediately to abuse@incomeinfuser.com. 
 
If you have yourself a legal version of this guide book, enjoy, learn and prosper greatly with the content 
contained. The knowledge contained within it and within the accompanying videos, audios and other 
documents is our gift of knowledge to you. Enjoy! 
 
INCOME INFUSER and INCOME INFUSER PUBLICATIONS are trademarks of Dynamic Prosperity Inc. 
 
 
Published by:  Dynamic Prosperity Inc. 
   17-2595 Main Street 
   Winnipeg, Manitoba R2V 1M5 
   Canada 
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IMPORTANT TERMS AND CONDITIONS OF PURCHASE/USE 
 
Income Infuser products are educational information publications and are not related to any company or 
business opportunity of any kind. The purpose of this guide book and any accompanying literature, audio 
files, videos, images or materials in any other format ("publication") is to provide education on internet 
marketing, personal development, direct marketing and other techniques that may assist business owners to 
grow their business ventures. 
 
This publication provides the Author’s opinion in regards to the subject matter contained herein. Neither the 
Publisher not the Author intends, with this publication, to render legal, accounting or other professional 
advice. With regards to the licensing of a business enterprise or any other legal or accounting matters, the 
Publisher and Author recommend that the reader seek the advice of an appropriately licensed professional. 
The Publisher and Author disclaim any personal liability, both tangible and intangible, loss or risk incurred as 
a consequence of the use and application, either directly or indirectly, of any advice, information or methods 
presented herein. 
 
The information included within INCOME INFUSER with regard to various business or marketing methods, is 
for information and educational purposes only. Any money spent in setting up, running or marketing your 
own businesses -either as described in this publication or otherwise- is the sole responsibility of the business 
owner. 
 
If you make a decision to use the techniques taught in any of the INCOME INFUSER publications for your 
business, please be aware of the following conditions: As with any business, your results will vary, and will 
be based on your individual capacity, business experience, expertise, and level of desire. There are no 
guarantees concerning the level of success you may experience. Any testimonials or examples used are 
exceptional results, which do not apply to the average user, and are not intended to represent or guarantee 
that anyone will achieve the same or similar results. Each individual’s success depends on his or her 
background, dedication, desire and motivation. There is no assurance that examples of past earnings can be 
duplicated in the future. No one cannot guarantee your future results and/or success except yourself. There 
are some unknown risks in every business and on the internet that you cannot foresee which can reduce 
results. We are not responsible for your actions. The use of these publications, information, products and 
services should be based on your own due diligence and you agree that our company, publisher, author, 
affiliates or subsidiaries are not liable for any success or failure of your business that is directly or indirectly 
related to the purchase and use of our publications, information, products and/or services. 
 
Any testimonies in this manual, audios, videos, images, or in the sales material promoting this publication 
were unsolicited and/or extracted from public media such as the Internet. They have NOT been verified for 
accuracy or truthfulness. These testimonies, although believed to be completely accurate, should not be 
used as an indication or prediction of your results. No incomes are represented or guaranteed of any amount 
for any user. All examples are for illustration purposes only. You could do better or worse. Results of use of 
these techniques may vary widely. 
 
By the purchase and use of this publication, buyer acknowledges that the Company, Author, Publisher, 
Subsidiary's, as well as any person or entity referenced (Affiliates), disclaims any and all liability, both 
tangible and intangible, loss or risk incurred as a consequence of the use and application, either directly or 
indirectly, of any advice, information or methods presented by company through any and all mediums 
including, but not limited to, oral and written direction. All money spent in setting up, running or marketing 
your business -either as described or otherwise- is your own sole responsibility. Author/Publisher/Affiliates 
does not accept responsibility for any money spent, lost or gained. Furthermore, Author/Publisher/Affiliates 
renders no legal or accounting opinion of any kind related to the legal compliance or financial soundness of 
any product, service or program offered by or through Author/Publisher/Affiliates and/or our clients or 
affiliated companies. 
 
The Company, Publisher and Author strictly prohibit any unauthorized duplication or distribution of this 
material. Any violation of copyright will be prosecuted to the fullest extent of the law. 
 

COPYRIGHT ©2010 INCOME INFUSER PUBLICATIONS. ALL RIGHTS RESERVED. 
 
 


