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Introduction 
 

Starting a business, whether you have any business experience, can be 
a daunting task. This document, which will outline a method for you 
to start a business or to improve your current business, will help 
make the task a little easier so that you can ultimately “write your own 
pay”. A lot of people have the mindset that they cannot do this 
themselves and that it is just too much for one person to do – but that 
is not true. You can do this yourself, and you can be your own boss. If 
you follow this method, you will be well on your way to having your 
own Internet business. The most important thing to have in mind 
while reading this document and following these steps is that you 
must take control of it. You will determine how much money you are 
going to make. If you put in a lot of effort, you could end up being 
very successful. On the flip side, if you do not put in the necessary 
effort, your business venture has a higher failure rate.  
 

Preparing for your Endeavor 
 

Making preparations for your business endeavor is really important 
and is something that each person should do before they actually take 
the steps to make this happen. The better and more thoroughly 
prepared that you are, the better the final result is going to be. Once 
you are through with your preparation, you may find out that you are 
not cut out for your venture and what you wanted to be doing. 
Although this may seem disappointing to you at the time, this is 
ultimately a positive thing because it simply means that you did not 
waste your time and you can move onto other things that you may be 
better suited for. During the preparation stages, you will find out how 
you are going to make this happen. You will find out what you are 
capable of and whether you actually want to continue down the path 
to creating your own business.  
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Define your Challenges 
 

Whether you are starting your own business, trying to grow an 
existing business, or trying to change direction of your current 
business, each venture will have challenges. It is important for you to 
find these challenges and define them in terms of how you can tackle 
them. For example, in starting a business, some of the challenges may 
include (but are definitely not limited to) finding your target 
customer, how will you price your product and will you distribute it to 
these customers. If you are trying to grow an existing business, one of 
your main challenges could be how will you increase your revenue, or 
increase your customer base. The point is, it does not matter what you 
are trying to do with a business, defining your challenges it an 
integral step to the success of any venture. You need to know where 
you want to end up and what you want 
to achieve in order to see where you 
can start from to accomplish this.  
 
 
One thing that must be made clear 
before starting on any business venture is that there is no magic 
wand. This document will definitely help you down the path to 
starting your own Internet business, but it is not going to give you 
some secret recipe for how to do it seamlessly. Nothing you read here 
will make a rabbit jump out of a hat, so to speak. The age-old secret to 
how to start an Internet business doesn’t exist, it is all about hard 
work and dedication. In order for this business venture to become a 
success for you, you have to know that it will take a lot of work and 
likely it will take a lot of time. Taking initiative and having a go-
getter’s attitude will help you make your dreams become a reality. To 
relate this message to a sports scenario – there are players, and there 
are spectators. If you want to succeed, you need to be a player, as 
players were once spectators who took action. You will never 
accomplish what you want from watching on the sideline. If you really 

✔  Quick Tip #1: In 
order to meet your 
goals, you must first 
define your challenges. 
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want to start a business, the time is now, and you need to take action 
to make this happen. This document will give you the tools you need 
to succeed, but it is up to you to put these tools to use.  
 

Things to do before you Begin 
 

Before you dive headfirst into starting your new online business, 
there are some things that you must do. You need to ask yourself 
some questions, and then you need to answer the 
questions. These questions are pretty straight 
forward, but there is one catch. You need to be 
completely honest with yourself when answering 
these questions. We have the tendency to 
overcompensate and overestimate what we are 
capable of, especially when no one else sees this. 
Keeping this in mind, answering these questions 
truthfully will definitely help you not only in this 
business venture, but in life. If you aren’t honest 
with yourself when answering these questions, it is likely that you will 
not succeed with your business because you were not realistic with 
yourself from the start. Before answering these questions, remember 
that you must be true to yourself if you are going to succeed. 
 
 

What Qualities do I Possess? 

Think about yourself. Jot some notes down. Do not filter out the 
negative things either, these things will come in handy later on. You 
need to analyze yourself so that you can understand and define both 
your strengths and your weaknesses. This is great to do as an 
individual task, but sometimes getting input from trusted outside 
sources can really help because sometimes you do not see things that 
others see. However, you ultimately have to come up with this 
yourself and you must agree with everything that is on it. For 
example, you could be a brilliant inventor and you could have 
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incredible vision for what you want your products to look like. But 
you could also be a terrible people person and be extremely 
unorganized. Knowing this, you can look to hiring someone that could 
help you in these areas and complement your skills, rather than 
hiring someone who has the same skillset as you do. Knowing your 
qualities will also help you decide in which area you are going to 
pursue your business venture, which is our next point. 
 
 

How can my Qualities help my Success? 
Once you have established a list of qualities (and do not forget the 
weaknesses as well), you can then begin to think about how your 
qualities can help you succeed with your business. You can 
brainstorm about how you want to incorporate your skills and 
qualities into your business and what it is about yourself that will 
make your business a success now and into the future.  
 
 

Why Do I want my own Internet Business? 
Again, this question needs to be answered honestly. If your answer is 
that you think it is really easy money and that there is no work 
involved, you might as well stop reading now. Many people think that 
just because the business is online that there is no work involved. 
While it is true that the work is more flexible and you can accomplish 
what you want, when you want, it does not mean that there is no work 
involved. If you put off work for three days, you will just be three days 
behind your goals. With this being said, running your own Internet 
business takes a lot of personal motivation and discipline, as it is up 
to you to get all of the work done. There is a lot of hype out there that 
it is easy, but it is not – it takes a lot of work. So if this is the main 
reason why you want your own Internet business, then perhaps this is 
not right for you. However, if you have another reason then keep 
reading, because these tips will really help you and will make a 
difference in your business venture.  
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What interests, talents, skills and strengths do I have? 
You need to make a list of things that you like and a list of things that 
you do not like. Following off of your list of things that you do like, 
you need to make a list of things that you can do. In the future of your 
business, you will always refer to this list and it will help you make a 
lot of decisions forthcoming. It will help you decide what type of 
product or service you want to offer, and to what sort of niche you 
want to offer this product to. Not only will this help you with your 
personal business venture, but it will also help you with joint venture 
partnerships. Joint venture partnerships are something to seriously 
keep in mind because if your business is to grow, it is unlikely that 
you will be able to handle all the work, and working with people that 
complement your skills will only increase 
the success of your business. You want to 
be able to work into the conversation with 
a potential business partner what you can 
bring to the table, as well as what 
weaknesses you have, because this will 
help balance yourself out with someone 
else. It is important to know good and bad things about yourself. 
 
A lot of people do not think that they have much to offer in terms of 
skills. However, many people take their skills and qualities for 
granted because they think that they are commonplace and that 
everyone can do them. Just because something is easy to you and is 
like second nature, does not mean it is easy to everyone. For example, 
a specific classification is “A Jack of all trades, a master of none”. 
While to some this may mean that you are not exceptionally good at 
something, it also means that you are good at a lot of different things 
that many other people might not be. Even if you are just good at 
something, and not what you could consider to be great at something, 
it is still worth noting because you can always improve on something 
and other people may not possess the skill in question.  
 
 

✔  Quick Tip #2: Being 
honest with yourself 
when answering these 
questions will yield the 
most success for you 
in the future. 
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Would I actually Enjoy this? 
You need to ask yourself if you had to do this every single day for the 
rest of your life, is something that you could do. Would it be okay with 
you if this is all you ever did? Would you enjoy it? These questions are 
something that you need to put deep thought into answering because 
if any of these questions is answered “no”, then you should likely 
consider a different type of venture. If you feel like this is something 
you might get tired or bored of in the future, it might not be for you. 
Again, answering truthfully to this question will save you a lot of the 
time if you find out that the answer is no.  
 
 

What are my Weaknesses? 
As previously mentioned, it is important not only to know your 
strengths, but to also know your weaknesses. When you understand 
your weaknesses, you will be more able to get help to curb these 
weaknesses, which will inevitably make your business stronger on the 
whole. When considering join ventures, understanding what you 
bring to the table and also understanding what you lack will help 
others see if they would be a good fit for you.  
 
What Skills do I NEED to have? What information do I 
NEED to know? 
You need to understand what you need to know and what you need to 
have in order to run this business effectively. You have to think of all 
the areas that are involved in creating a new business venture. If you 
are trying to start up a bricks and mortar business, there are many 
different things you need to know. While you also need to know the 
technical aspect of what it is that you are making (for example - 
welding, construction, molding, reading blue prints etc) but you also 
need to understand finance, accounting and logistics. You need to 
know how to deal with employees, how to calculate man-hour 
estimations, how to pay people, how to go about getting sales. You 
need all of this knowledge in order to decide how much to sell your 
product for.  
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What a lot of people do not realize is that there are many different 
aspects to running a business, not just the technical aspect. If you are 
incredibly knowledgeable about building the specific product, you 
may want to hire someone who is less knowledgeable with the 
specifics but more knowledgeable with the logistics and they have the 
know-how to actually run the business end of your venture. While you 
may have the vision and the expertise, they will be able to deal with all 
of the other stuff that perhaps you are not as good at. This just means 
that you do not have to know everything, but if you know what your 
weaknesses are, you can get help and hire people to cover your 
weaknesses so you can spend your energy and focus on what you are 
good at. One last thing to remember on this point is that you are at 
the top – this is your business. You need to know what you can handle 
and what you cannot handle. Once you know what you are able to do, 
you must hire people around you that can pick up where you leave off 
and that can handle the things that you are less capable of dealing 
with.  
 

Do I Enjoy Challenges? 
Although all of the questions that 
you previously have answered are 
important to the success of your 
business, this question is perhaps 
the most important because if you 
answer no to this question, you 
might as well stop right here. You 
must be incredibly honest with 
yourself when answering this 
question. Starting your own 

online business is not about being lazy and having lots of free time 
and not putting in your best effort. It is not about easy money either. 
There will be a lot of challenges and a lot of difficulties. If you are not 
willing to put in the work necessary, then it is likely that you will not 
have what it takes to succeed in the online world.  
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A lot of people do not like challenges and making decisions. This is 
not a bad thing; it just means you are likely not cut out to run your 
own business. If you do not enjoy decision making, it likely means 
that you are more suited to a job such an assembly line, where the 
decisions are made for you and all you have to do is follow 
instructions. If this is the case, you may consider looking for 
something else.  However, if you enjoy a good challenge and you are 
capable of making your own decisions, running a business might be a 
great thing for you to do. Answering this question will be key for 
anyone looking to venture out into the world of Internet businesses.  
 

Could I do this Everyday? 
Would you be able to get up in the morning, sit for eight hours, and 
accomplish something each day? This means that instead of getting 
up, showering, eating breakfast and going to work, you would instead 
get up and work on your own computer in your home office (or 
wherever you choose to do your work – it could even be in bed!). If 
you think that you would be motivated enough to continue doing this 
even when you did not have anyone to answer to, this is a good sign. A 
lot of people find that when there is no fear of disappointing anyone, 
they are not motivated to produce their best work and work as hard as 
they can. If you are one of these people, this might not be for you. If 
you honestly think that you could do this everyday, with little to no 
structure in your day, then you are still on the right track! 

 
Will this really make me money? 
This is another incredibly important question to answer honestly. Not 
only is it a tough one, but it is also a really sensitive one as well. It is 
really easy to get attached to an idea because you think it is great and 
you love it. While it may be a great idea, not all great ideas have the 
potential to make you enough money. While we get attached to ideas, 
it is hard to let go of ideas that seemingly will not make us money but 
they are still great ideas. This is why it is important to think about the 
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potential for your idea before you get too far into it that you cannot 
see which way is out. You must do ample research and market testing 
or you could potentially waste all of your time and money finding out 
that either there is not any desire or interest in your product or 
service, or that there is a desire, but there is no means to deliver the 
product. You need to be able to make a reasonable estimation, or an 
“intelligent guess” on whether or not this will 
make you money. The reason that the 
answer to this question must be nothing but 
the honest, cold-hard truth, is that if you are 
not honest, you could potentially ruin 
yourself. You could look back two years from 
now with no money saying “man, I wish I 
had done the research before I put 
everything into that business.” You need to 
do the research and ensure that you can sell 
the product – you do not want to do all the 
work and then find out that there is no market for your product. If 
people want to buy it, and if people can buy it, then this is likely a 
market you want to get into. But if one of those two things is there, it 
is likely that your business idea, while it may be great, wont make you 
money. Facing the truth to this question can be difficult, but it will 
ultimately save you a lot of time and money if you find out ahead of 
time that it will not live up to what you are expecting.  
 

Who is my Target Customer? 
Every single successful business knows who their target customer is. 
A target customer is essentially who you will be targeting to purchase 
your product and service. Knowing who your target customer is also 
means understanding who they are. You must know what they look 
for in these types of products or services, what interests they have in 
it, are they able to afford it and if so, what do they want to pay for it? 
All of these things (and more) are essential to understand about your 
target customer. You should have a complete breakdown of who you 
are trying to sell your product or service to. For example, you may 
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have discovered a perfect product that is targeted at 12-year-old 
children. However, they obviously do 
not have credit cards and cannot 
afford the product themselves. 
Because of this, you have to consider 
the parents in the mix too, because 
they are the ones who will be 
purchasing the product, and they 
may be a harder sell than convincing a 12 year old that the product is 
right for them. Knowing your target customer means being aware of 
this type of thing. If you fully understand your target customer, you 
will be one step closer to success in the online business world.  
 

Who is my competition? 
Answering this question requires you knowing whom you are going to 
compete against. The reason you are answering this question is that 
you need to know who your competition is in order for you to come 
up with ways to beat them and to outsell them. You will have to do a 
full analysis of your competitors to see what each of them is doing 
differently. This way you can see the holes in their business and 
exploit these holes for your own business’ success. You need to find 
ways to be better than their business so that you can show the 
consumers that you are offering something different, and also 
something superior. Answering this question will ultimately lead to 
you coming up with your “unique selling proposition”, which is in 
part discussed in the next question.  
 

Why will I be Better? 
Why would a customer buy your product and/or service instead of 
purchasing it from a competitor? Considering that your competitor 
likely has a few more years of experience in this market than you do, 
you have to come up with a way that will differentiate you from your 
competition in a good way. You must identify the products or services 
that are currently available on the market and you must decide on 
how you are going to improve upon their offering to make yours a 

✔  Quick Tip #3: Finding 
your target customer is 
not just identifying them; 
it is also analyzing their 
wants and needs. 
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better deal for the customer. A key step in identifying this is coming 
up with what your competitors are not providing. A good way to look 
at this is to think “If I were a customer, what would I be looking for in 
this product/service?”. From there, you can usually see holes in the 
competitions’ products and these are holes you must fill in your 
product offering.  
 

What are my Goals? 
We will touch on this in more detail later on, but this is still an 
important preliminary question to answer. Your goals need to be both 
challenging but also realistic. While coming up with your goals, you 
will want to identify the most important goals and work towards 
them. You need to commit to achieving these goals. Once you come 
up with these goals and have formulated some sort of plan on how to 
accomplish them, you can also identify what resources, skills and 
knowledge you will need to accomplish these goals.  
 

Am I a Self-Starter? 
As mentioned earlier, being your own boss is not the job for everyone. 
A lot of people need direction and motivation from an outside source, 
and they just cannot be successful and they cannot get things done 
without this. You need to ask yourself a couple of questions. If there is 
not someone there to tell you what to do and to set your schedule, are 
you going to be motivated? Will you be able to carry through every 
single step of your business plan? Will you be able to make hard 
decisions? When it comes down to it, are you willing to see this 
business through to the end, and not quit during hard times? A lot of 
people have the tendency to be really excited at the start of the 
business because there is the potential for money to be made. They 
get very excited and dive head first into it with the hopes that this will 
happen easily. Once the excitement tapers off, it is common for 
people to be less motivated and continue. Once a blockade is hit, 
many people turn back and quit. If you do not have the motivation 
and fire within you, you are not a self-starter. And if you are not a 
self-starter, this is not necessarily a bad thing; it just means that this 
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training is not for you. This is targeted at people that can motivate 
themselves to succeed and not for people that need someone else to 
motivate them. You need to have an entrepreneurial mindset in order 
to be successful in your online business venture.  
 
 

Setting Goals 
 

Setting goals is one of the most important parts of creating a 
successful business venture. There are numerous steps to setting good 
goals, and accomplishing them will take time. Understanding what is 
required to set these goals will help you see what you need for the 
future. 
 

What is a Business Goal? 
A hold up with a lot of people is that they do not fully understand 
what these goals should entail. A business needs to have set goals that 
they will be working towards. Without these goals, a business is 
stagnant and has no purpose, and this is true no matter how big or 
small the company is. If you do not have goals, you are just “shooting 
in the dark”. These goals should describe the direction the company is 
to go in, and the action that these goals will require in order to 
accomplish them. These goals will also entail things that you are 
going to do in order to fulfill them. This could mean things that the 
company as a whole is going to do, things that a department is going 
to do or even all the way down to an individual level.  
 
It is important for businesses to have a 
number of different goals. Some will be 
short-term goals, and some will be long-
term goals. However, each goal will 
describe a future condition that the 
organization as a whole will need to work 
towards, and all future efforts will push 

✔  Quick Tip #4: Goals 
need to be realistic but 
challenging, otherwise 
they will not result in a 
successful outcome  
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towards accomplishing this condition. Without a goal for the 
business, you will accomplish very little because you do not have 
direction. 
 

This is your Business – Therefore your goals.  
Because this is your business, you can set the goals. If you want to be 
something, then you can set that as a goal. If you want to provide 
service at a certain level, then that can be your goal as well. If you are 
not interested in accomplishing something, then do not set it as your 
goal. However, usually if you are interested in something you will 
automatically work towards accomplishing it. So if you want to see 
something happen in your business, make sure you set it as your goal. 
Do not let anyone else tell you what your goals should be because you 
know best what you want to accomplish. 
 

How will you Measure your Success? 
An important part of setting your goals it to make sure that they are 
measurable. You need to have a way to track your progress because 
otherwise, you will not know if you are on the right track to 
accomplishing your goals. For example, one of your goals could be a 
monthly revenue figure – say you want to make $50,000 in revenue 
for one quarter. This is easy to identify at the end of the quarter 

because you either made your goal, or you did not. 
However, you have to think of it a bit differently if 
you would like to measure your success along the 
way, not just at landmarks at certain periods in the 
year. So using the same example, you could take 
this revenue figure and divide it by the amount of 
days that you have to attain your goal. This way, 
you will have a daily/weekly/monthly figure to use 
when looking at how you are accomplishing your 

goal. You will see you if you are on track to accomplishing it, or 
whether you need to make future changes in order to meet it.  
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Measuring your success with quantifiable goals is pretty easy, 
especially when it is as simple as setting a revenue goal. However, if 
your goal is more geared towards quality instead of something 
measurable, such as “providing the best customer service”, then you 
may run into problems. Measuring customer service is hard, so you 
may have to come up with different ways to track the status of your 
goal. For example, offering your customers a way to provide feedback 
through customer reviews could allow you to see where you are at 
currently, and continuing with this would allow you to see whether or 
not you have improved. Measuring the progress of your goals is just 
as important as properly setting your goals because if you do not 
know whether you are meeting them, you might as well not have set 
them in the first place! 
 

Set Priorities and Assign Responsibility 
This is the same principle for a Fortune 500 company as it is for a 
one-person venture or a really small company. Everyone on board 
needs to be on the same page, and they need to be assigned 
responsibilities so that they can move forward with you. If the 
business is just you, you still need to know what you want to 
accomplish, and how you are going to do it. You need to prioritize 
your actions and take responsibility for the outcome of these actions. 
You will have to sit down and decide what is the most important thing 
to your business, and then you need to decide who is going to handle 
this responsibility, and how are they going to handle it. You continue 
to do this with all the different tasks and responsibilities until you 
have everything covered and you are happy with the way things are 
progressing within your business.  
 
 

Your Goals should be Challenging 
As previously mentioned, goal setting is important, but you have to 
ensure that you are setting your goals properly. They must be 
challenging, but they must also be realistic. Above all, your goals 
should require effort. These goals should not be something that will 
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naturally occur without any effort put forth. For example, if your 
business is making $15,000 in sales each month, your goal should not 
be to make $15,000 in sales the following month. As this has 
happened numerous times in the past, it is likely that this will 
continue to happen if you just continue with your regular business 
practices. Therefore, this is not a good goal because it is not 
challenging. If your goal is not challenging you to be better, then your 
business is not getting better and it is not growing.  
 
Along the same lines as this, the goal must also be realistic. Using the 
same example of the business that usually makes $15,000 in sales 
each month, setting a goal for making $50,000 in sales the following 
month is likely incredibly unrealistic – thus, it is not a good goal 
because unless something drastic has changed in your business, this 
likely will not happen. However, setting a goal to make $18,000-
$20,000 in sales the following month would be a challenging but 
likely realistic goal to set. After setting this goal, you can think about 
how you would like to make it happen, and what resources you will 
need to make this happen. Once you have done this, you will follow 
the next step, which is an action plan. 

 
Action Plan: Clearly stating Goals and Roles 
Your action plan is important because it is essentially what you are 
going to follow in order to accomplish your goals. Your action plan 
needs to be task oriented. What I mean by this is that you need to 
assign tasks to people and ensure that everyone is on the same page 
and that they are working towards accomplishing the goals. One thing 
to keep in mind for your plan is to use action words – specify what 
you are going to do and how you are going to accomplish it. Action 
words are really anything that will provide direction to those in need. 
Those who are given a task need to know how to accomplish it, and 
this needs to be stated in your action plan.  
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Goal Setting Examples 
Now that we have covered the most important points of goal setting, 
we will be going over one example of goal setting, and a few things to 
keep in mind given that example.  
 
Goal Example: Create a website for my product that my prospective 
customers can easily find and navigate 

1. This means that the website must have content for search 
engine optimization so people can easily find your website 
online when searching for keywords and the products and 
services contained on your website.  

2. Your website must be user friendly. There are many websites 
out there, including websites for very reputable and well-known 
companies that are really hard to navigate through. They are 
hard to find anything on because there is just so much going on 
and they are offering too many things at once. If you want your 
website to be easily navigable, it must be user-friendly and 
simple.  

3. The website should be able to assist a walk through without 
someone getting lost.  

 
These are just some things to think about when setting goals. You 
must thing of how to accomplish your goals in order for you to 
successfully get there.  
 
 
 

Having the Entrepreneur 
Mindset 
 
“Whether you say you can or you say you can’t – you are right”. 
Succeeding as an entrepreneur is all about the right mindset. The 
right mindset will go a long way in determining what you are capable. 
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As the above quote implies, you can do whatever you think you can 
do, and if you think you will fail, you likely will. If you tell yourself you 
can, then you will succeed! All successful entrepreneurs have this 
thought in their head – “I can get it done”. This does not mean that 
they have to get everything done themselves, but they have the 
thought that no matter what life throws at them, they will find a way 
to succeed. They may have to get outside help, they may need 
additional projects to generate them revenue, they may even need to 
invent a new technology to accomplish their goals, but no matter 
what, they will get it done. This is the mindset that you need to have 
in order to succeed in building your own Internet business. 
 
  

Learning to Filter Outside 
Encouragement and 
Discouragement 
 

Let’s face is – not everyone is going to help you. There are a lot of 
negative people out there and even people who love and respect you 
may not have the most positive things to say about your new business 
idea. In general, your relationships in life with either hinder your 
success or support your desires; there really is not a middle ground. 
People will either believe in you, or they will think your ideas are silly 
and that they are bound to fail.  
 
An example of this is a young adult who is living at home and just 
finishing school. Their parents obviously want the best for him and 
likely want him to have a traditional job that pays reasonably well and 
fosters security. They may not approve of his idea because it is not as 
steady as they would like. Because of this, they will likely be inclined 
to dissuade him from continuing with this idea. This is only because 
his parents likely do not have the same entrepreneurial mindset and 
do not see this as being a successful venture.  



 

 

19 

   

 
[Module 1] 

 Copyright © 2010 www.IncomeInfuser.com All Rights Reserved 

 
The most important thing to do when dealing with these types of 
situations is to avoid people with negative dispositions. It is not that 
you cannot see these people or be close with them, just avoid talking 
about this specific subject with them if you can. You want to surround 
yourself with people who are going to encourage you and give you an 
“I Can” attitude. It is natural for us to downgrade our goals and 
dreams when we hear people talk about 
how stupid or unrealistic they are. This 
is why it is important to make sure that 
the people you are seeking advice from 
are people you can trust to support you. 
If you are a risk-taker, make sure your 
primary confidant is someone that will 
not only support you, but keep you grounded and offer a fresh 
perspective on the situation.  

No more Excuses, just do it! 
 

It comes down to this – your success at running an Internet business 
comes down to you, and only you. You have to throw away the idea 
that failure has something to do with anyone else. You are the master 
of your own destiny as far as this business goes. You are the only one 
that will make it a success, and on the flip side, you are the only one 
that can make it fail. Sure, an act of God could drastically turn your 
fates, but it is unlikely that this will happen. If there is a failure during 
this process, you have to blame yourself, not anyone else. Even if you 
outsource a job to someone, and that job is a failure, the fault is not 
his or hers, it is your own. There is likely something that you missed 
when assigning the roles, and as it is your business, you need to 
control the quality, and that quality does not depend on anyone else.  
 
Famous words were once spoken – “quitters never win, and winners 
never quit”. This is a saying you should be saying over and over to 
yourself because the going will get tough. Starting your own business 

✔  Quick Tip #5: There 
will always be people 
who do not believe in 
you – just donʼt include 
them! 
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is never easy, but if you have the dedication and the motivation to 
succeed, you will likely come out on top as a winner. If you run into a 
roadblock, you either have to go around it, through it, or move it. You 
cannot turn around and walk the other way because not only with this 
ensure failure in that endeavor, but you wont get anywhere in life or 
business with that attitude! 
 

For Further Help… 
 

www.aimbizsupport.com should be your go-to source for help 
regarding any questions or problems you may have with the business 
start-up procedure and process.  
 
And remember; do not let self-defeat get the best of you. The greatest 
enemy is yourself and you can do anything that you want to do. You 
just have the find the motivation and desire within yourself to 
succeed.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

www.aimbizsupport.com  
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COPYRIGHT ©2010 INCOME INFUSER PUBLICATIONS. ALL RIGHTS RESERVED. 
 
Information in this documentation is the property of Dynamic Prosperity Inc. (OWNER) 
 
You do not have re-print rights to this book. You do not have re-sale rights to this book. No part of this 
documentation can be reproduced, resold, shared or transmitted in any form or by any means (electronic, 
photographic, or mechanical), recorded, translated, or used to produce derivative works, without written 
permission from OWNER. 
 
If you received this copy from any place except one of our Authorized Re-Sellers there may have been 
copyright infringement. Please report any abuse immediately to abuse@incomeinfuser.com. 
 
If you have yourself a legal version of this guide book, enjoy, learn and prosper greatly with the content 
contained. The knowledge contained within it and within the accompanying videos, audios and other 
documents is our gift of knowledge to you. Enjoy! 
 
INCOME INFUSER and INCOME INFUSER PUBLICATIONS are trademarks of Dynamic Prosperity Inc. 
 
 
Published by:  Dynamic Prosperity Inc. 
   17-2595 Main Street 
   Winnipeg, Manitoba R2V 1M5 
   Canada 
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IMPORTANT TERMS AND CONDITIONS OF PURCHASE/USE 
 
Income Infuser products are educational information publications and are not related to any company or 
business opportunity of any kind. The purpose of this guide book and any accompanying literature, audio 
files, videos, images or materials in any other format ("publication") is to provide education on internet 
marketing, personal development, direct marketing and other techniques that may assist business owners to 
grow their business ventures. 
 
This publication provides the Author’s opinion in regards to the subject matter contained herein. Neither the 
Publisher not the Author intends, with this publication, to render legal, accounting or other professional 
advice. With regards to the licensing of a business enterprise or any other legal or accounting matters, the 
Publisher and Author recommend that the reader seek the advice of an appropriately licensed professional. 
The Publisher and Author disclaim any personal liability, both tangible and intangible, loss or risk incurred as 
a consequence of the use and application, either directly or indirectly, of any advice, information or methods 
presented herein. 
 
The information included within INCOME INFUSER with regard to various business or marketing methods, is 
for information and educational purposes only. Any money spent in setting up, running or marketing your 
own businesses -either as described in this publication or otherwise- is the sole responsibility of the business 
owner. 
 
If you make a decision to use the techniques taught in any of the INCOME INFUSER publications for your 
business, please be aware of the following conditions: As with any business, your results will vary, and will 
be based on your individual capacity, business experience, expertise, and level of desire. There are no 
guarantees concerning the level of success you may experience. Any testimonials or examples used are 
exceptional results, which do not apply to the average user, and are not intended to represent or guarantee 
that anyone will achieve the same or similar results. Each individual’s success depends on his or her 
background, dedication, desire and motivation. There is no assurance that examples of past earnings can be 
duplicated in the future. No one cannot guarantee your future results and/or success except yourself. There 
are some unknown risks in every business and on the internet that you cannot foresee which can reduce 
results. We are not responsible for your actions. The use of these publications, information, products and 
services should be based on your own due diligence and you agree that our company, publisher, author, 
affiliates or subsidiaries are not liable for any success or failure of your business that is directly or indirectly 
related to the purchase and use of our publications, information, products and/or services. 
 
Any testimonies in this manual, audios, videos, images, or in the sales material promoting this publication 
were unsolicited and/or extracted from public media such as the Internet. They have NOT been verified for 
accuracy or truthfulness. These testimonies, although believed to be completely accurate, should not be 
used as an indication or prediction of your results. No incomes are represented or guaranteed of any amount 
for any user. All examples are for illustration purposes only. You could do better or worse. Results of use of 
these techniques may vary widely. 
 
By the purchase and use of this publication, buyer acknowledges that the Company, Author, Publisher, 
Subsidiary's, as well as any person or entity referenced (Affiliates), disclaims any and all liability, both 
tangible and intangible, loss or risk incurred as a consequence of the use and application, either directly or 
indirectly, of any advice, information or methods presented by company through any and all mediums 
including, but not limited to, oral and written direction. All money spent in setting up, running or marketing 
your business -either as described or otherwise- is your own sole responsibility. Author/Publisher/Affiliates 
does not accept responsibility for any money spent, lost or gained. Furthermore, Author/Publisher/Affiliates 
renders no legal or accounting opinion of any kind related to the legal compliance or financial soundness of 
any product, service or program offered by or through Author/Publisher/Affiliates and/or our clients or 
affiliated companies. 
 
The Company, Publisher and Author strictly prohibit any unauthorized duplication or distribution of this 
material. Any violation of copyright will be prosecuted to the fullest extent of the law. 
 

COPYRIGHT ©2010 INCOME INFUSER PUBLICATIONS. ALL RIGHTS RESERVED. 
 


