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U
nlike prior years, when both 
the weather and the economic 
climate were stormy, this year's 
pilgrimage to Scottsdale was 

a much sunnier experience: clear skies, 
warm days, and a muscle car market ripe 
for the picking. With a few notable excep
tions, prices did not favor sellers, as there 
was plenty of low-hanging fruit to pluck. 

At Westworld, the Barrett-Jackson big 
top was booming, generating more than 
$90 million in sales, a whopping 28 per
cent higher than last year's revenues of 
$68 million. This firm's average sale was 
also up nearly $15,000 per vehicle, for an 
average of $70,205. 

Russo sold a respectable $19 million on 
a volume of 411 cars and an average sale of 
$46,436. Muscle was in short supply at the 
other auctions held over the same week, 
but a few remarkable examples sold at RM 
Auctions this year. 

Overall, as buyers' anxiety over finances 
eased, they have realized that there are 
bargains to be had. The surprise was what 
they were spending money on. Convention 
would have it that the most valuable mus
cle cars are those that are concours- or sur-

vivor-quality OE examples. Highly original 
driven show cars would be next, followed 
by restomods and customs. Yet that wasn't 
quite how things shook out this year. 

Puzzling Shelbys and 
Restomods 

Barrett-Jackson has made a science of 
catering to "lifestyle" buyers, those who 
gather cars that look appealing and are 
neither very concerned nor knowledge
able about what is concours quality or fac
tory correct. The results are often perplex
ing to those in the know. 

No better example of this was a Lime 
Gold '68 Shelby G.T. 500 KR fastback 
earning $143,000. That sounds like an 
impressive number until you consider the 
car sitting next to it, a '68 Mustang "Cus
tom Fastback" that was an Eleanor clone 
boasting fiberglass from the now-defunct 

''Core collectors 
are still williag 
to spead big" 

Unique Performance. This car showed 
1,200 miles on a 4-year-old build and still 
earned almost twice her freshly restored 
concours counterpart with a winning bid 
of $242,000. 

Before you chal k it up to unlovable Lime 
Gold metallic and a general disdain for 
automatic transmissions, consider another 
Shelby, this one a freshly restored four
speed '68 G.T. 500 KR, desirably equipped 
and documented by a Marti Report and 
restoration baby book. Still, style won 
out over substance, as the red KR earned 
$88,000 less than the cloned movie car. 
Go figure. 

In last year's auction coverage we told 
you about a '69 Mach 1 SCJ 428 in Indian 
Fire Red, citing its excellent detail in a 
fresh restoration ("Pumping Iron, May '11). 
No one revealed to us why it returned for 
2012, but it bested last year's number by 
$5,500, earning the 4.30 Drag Pack car a 
cool $99,000. 

In contrast, the holy grail of 428 perfor
mance was selling cheap over at Russo 
and Steele. A Brittany Blue '67 Shelby G.T. 
500 sold for a mere $96,800. On the face 
of it, it seems that '67s suffered a 42-per-



• Better known for sales of classic and sports 
cars, RM Auctions had two of the most sig
nificant muscle cars available at Scottsdale 
this year. One was this Nickey Camaro, docu
mented as the last '67 Nickey built. It sold for 
$385,000. 

• RM also offered this '71 Hemi Challenger, 
a 6,000-mile unrestored original first sold 
through Mr. Norm's Grand Spaulding Dodge. It 
was a relative bargain at $308,000. 

• The '67 Camaro Cherokee concept car, un
restored (and starting to show its age), sold at 
Russo and Steele for $357,500, a bargain con
sidering it was a no-sale at $600,000 three 
years ago. 

• One of the most historically interesting cars 
at Russo and Steele was this G.T. 350, which 
was first used as a press car and later for Shel
by's driving school. Along the way Shelby 
American renumbered it as an R model. It 
found a new owner for $467,500. 

cent drop in value with the stroke of 
the hammer. Not so. This car looked 
gorgeous. but the details told a differ-
ent story. A close look at the Marti report 
showed that the car has added A/C, which 
may be "factory correct" but not original. 
A detailed inspection discovered other 
restoration miscues, such as red urethane 
suspension bushings-proof that $100 mis
takes in restoration can cost thousands at 
the time of sale. 

A '70 Torino GT also looked stunning at 
first blush, in razor-sharp black with a fac
tory laser stripe, a numbers-matching 429 
Cobra Jet Engine, a four-speed, a Shaker 
hood, and hideaway headlights. It was 
headed to the $55,000-$65,000 range if 
all was legit. A closer reading of the docu
mentation, however, disclosed that the 
car's original color was Pastel Blue, and it 
also had "dealer installed" A/C. Drawbacks 
like these can make a significant differ
ence, especially in a market with buyers 
who are content to hold onto their money 
and wait for the right car. So this one, a 
moderately rare car of average desire, 
pulled in a merely average $33,000 with
out reserve. 
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In stark contrast, Russo also sold a '65 
Shelby G.T. 350 for some serious coin. 
Originally a press relations car and later a 
Shelby High Performance Driving School 
car, it was later renumbered by Shelby 
American from SFM5021 to 5R537. After all 
the auctioneering was over, it found a new 
owner for $467,500. Overall, a great piece 
of history, fairly priced. 

Saluting the General 
General Motors seems to have the 

strongest showing in sheer numbers and 
average sale prices over the week. One 
of the healthiest prices paid for a Camara 
actually occurred at RM Auctions, which 
offered the last '67 Nickey Camara known 
to be built. Nickey certified this 468-cube, 
450-plus-horsepower ground pounder as 
having "the last engine built," and the car 
was well restored, well documented, and 
well bought at $385,000-proof positive 
that the core group of collectors is still 
willing to spend big, but only if it means an 
upgrade. 

The other significant Camaro sold over 
the weekend was the '67 Cherokee Camaro 
convertible concept. A former MCR feature 
car ("They Crush Show Cars. Don't They?" 
Nov. '07), the Cherokee was a factory-built 
show car packed with most every con
ceivable factory option, as well as a 396ci 
big-block and a Plexiglas dome showing 
off the Weber downdraft carbs. The car's 
history is well known and documented, 
though it is showing its age, as the Candy 
Apple Red is now as rough as alligator skin. 
Yet the selling price of $357,500 seems 
a bargain, especially considering she at
tracted a high bid of $600,000 at Mecum 
back in May 2009 but did not sell. 

The Cherokee was not the only MCR 
feature car to run through Scottsdale. 
A '70 Chevelle 55 LS6, featured both on 
the cover and inside our Mar. '11 issue 
("Pilot Car") was offered without reserve 
at Russo and Steele. This is certainly no 
ordinary LS6. In 2010, an N.O.S.-intensive 
concours restoration was completed, 
and it still showed only one mile on that 
restoration. Along with that, this highly 
optioned LS6 is documented by two build 
sheets, a Protect-O-Piate, and owner 
history. Plus, evidence indicates that 

"laterest ia W-30 
coavertibles 
bas risea, as bas 
tlleir valae" 

this was the first hornet out of the nest, 
hence the title of the story (though some 
readers have since claimed otherwise). 
According to its owner, it was the first LS6 
Chevelle down the line at the Baltimore 
Plant, a GM-executive-ordered coupe 
destined for zone demonstrator duty. 
That claim is what put this, like any other 
remarkable part of muscle car history, 
over the edge, selling without reserve for 
$165,000. Well bought considering it sold 
at Russo in Monterey the previous August 
for $181,500. 

Excitement from this sale must have 
lingered, because a few lots later, a '70 
Motion Chevelle also went for big money. 
Signage incorrectly called this car a 
Baldwin-Motion Chevelle, even though the 
bill of sale clearly showed the car sold new 
at Curry Motors and was taken to Motion 
Performance for post-title modification. 
Moreover, the only documentation that the 
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car has is a 2006 letter from Joel Rosen 
stating that he agrees with the owner of 
the car that this one must have been one 
of his. Regardless, this car had two build 
sheets, warranty cards, a Protect-O-Piate, 
and the original bill of sale. The Rosen 
letter tipped it in for a selling price of 
$145,200. 

A lesson in the importance of prov· 
enance was provided by an LS6 Chevelle 
SS convertible. This particular car had all 
the eyeball a person could want: Cran
berry Red with white stripes, a Muncie 
four-speed, and a Pearl White Strata
bucket interior. The Russo and Steele de
scription included a long narrative about 
how correct the car was but could not 
prove originality through documentation 
or engine VIN stamps. As with any invest
ment, if you can't prove that it's real, then 
it just won't bring the money. It sold for 
the clonelike price of $61,050. 

• Restoration 
mistakes can cost 
you at auction. This 
'67 G.T. 500 eyeballed 
well, but missteps
like bright red ure· 
thane bushings and 
a nonstock A/C unit
kept its sale price 
at Russo and Steele 
down to $96,800. 

• Values of 4·4·2 
W·30s are on the rise. 
This '71 model, 
restored back 
in 1980, fetched 
$132,000 at Russo 
and Steele. 

• Several Buick 
GNXmodels 
passed through 
Barrett-Jackson 
this year. This one, a 
1,200-origlnal-mile 
example, fetched 
$88,000. Remark· 
ably, a 287·mile GNX, 
one that had never 
been registered, 
brought $71,500.1t 
all depends on who's 
in the room when the 
car crosses the block. 

Old-School Olds 
As LS6 convertibles have taken a beat

ing over the last few years, mostly over 
concerns about clones masquerading as 
originals, interest in Oldsmobile 
4-4-2 W-30 convertibles has 

risen, as has their value. There is a simple 
reason: Buyers of new Oldsmobiles were 
more likely to take care of their cars and 
keep their paperwork safe. Better prov
enance means better collector value. 

For instance, a '70 W-30 convertible at 
Barrett-Jackson was both sufficiently docu
mented and remarkably optioned, similar 
to the red LS6: red, white stripes, Pearl 
White interior. This automatic pulled down 
a very respectable $220,000. 

A similarly optioned silver '71 W-30 con
vertible went at Russo for $132,000-well 
sold considering that it was restored in 
1980. A '70 W-30 coupe, also in red, but 
with a black interior and four-speed trans· 
mission. documented by the original spe
cial purchase order and invoices, sold for 
$82,500 at Barrett-Jackson. 

Mystery Mopars 
Mopars, long beleaguered after values 

crashed hard, have held more of their 
gains from five or six years as well, but 
they are also having a hard time rallying 
at places like Barrett-Jackson. But like any 
good racer, you can't keep Mopar down. 

An A12 Road Runner, presented in 
strong No. 2 condition at Russo and Steele, 
was known as the very first of its kind. It 
was delivered to the test facilities of Sox & 
Martin to run it through its paces for Super 
Stock magazine. It hasn't had its original 
motor since. In 2010, the Wayward Beeper, 
as it's called, struggled to get $93,500 at 
Barrett-Jackson, but this year she earned 
a proud $110,000, a 17.5-percent surge in a 
just a couple of years. 

A '71 340 Challenger convertible also 
rolled across the block last year, earning 
just $80,300. Not bad for a 340 car, espe
cially since it didn't have the original mo
tor, right? Consider that it was one of only 
11 Shaker hood '71 Challenger convertibles 
made. Add to that the high-impact GY3 
Citron Vella paint, four-speed, Pistol Grip, 
and broadcast sheet documentation, and 
$80,000 starts to sound light. Well, those 

in the know agreed. This year 
~-==="""'-~ the same car sold at 

Barrett-Jack-
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CNC Preformed J1 

Straight Length 
Tube Benders 
Flaring Tools 
Spring Wrap 
Tube Nuts 
Fittings 
Tubing 

Brake & Fuel Lines 

"If yoa caa't prove it's real, tllea it 
jast woa't bria8 tile moaey" 

son for $126,500, a gain of 57 percent. 
Perhaps the biggest indicator of a 

Mopar resurgence was what we saw going 
on with Hemi-powered Challengers. Russo 
and Steele offered a '70 Challenger R/T SE. 
Although an automatic, this high-option 
Hemi did come packin' a Dana 60 Super 
Track Pack 4.10 rea rend. Only last year 
this car would have struggled to break 
$150,000. This year she sold for $198,000. 

Savvy buyers catching onto the fact 
that Hem is have gone from overvalued to 

undervalued are competing for excellent 
examples. Perhaps the most remarkable 
Dodge sale of the week happened at RM 
Auctions. where a Mr. Norm's '71 Hemi 
Challenger R/T was offered. This 6,000-
mile car is the kind of treasure Geraldo 
Rivera was looking for in AI Capone's vault: 
an original-paint, unrestored Hemi in as
delivered condition from Grand Spaulding 
Dodge. The catalog description was as 
long as a magazine feature article to edu
cate a room of well-monied bidders. albeit 



• The AAR Recreation at Russo and Steele 
was an example of how not to represent a 
car: no build book, no fender tags on the car, 
paperwork reading "VIN unspecified," many 
details Incorrect on a recent restoration. The 
write-up of this re-creation was from another 
auction, dated September 2009, with the 
other auction company's letterhead ripped 
off. The last line read "Stunning Inside and 
out." Yeah, but not in the way the seller prob· 
ably meant. 

neophytes to the muscle car world. 
On a whim, the eventual buyer decided 

to go with his friends to check out how RM 
runs its show. He had lost out on an oppor· 
tunity to own this car when it was first dis
covered in 2006. and he always regretted 
it. The published primer was not enough 
to bolster the resolve of the RM crowd, so 
when the hammer fell, a priceless artifact 
of the muscle era found a new custodian at 
a bargain price: $308,000. 

Market Trends 
Overall, people are buying, and more 

confidently than ever, looking more for 
something to spend hard-earned money 
than a vehicle to invest in. Consequently, 
restomods and custom muscle prices were 
running on par if not stronger than factory
equipped cars. The core group of genuine 
collectors also turned out ready to spend 
large, but only if the cars were rare and of
fered no excuses. 

On the other hand, new enthusiasts 
looking for accessible collectibles did not 
turn out in large numbers, leaving more 
common production cars-or those that 
could use some refurbishment-as the 
value leaders of the week. At Barrett this 
meant a lot of cars selling at or slightly 
below common market, netting sellers 
less than if they had sold privately after 
accounting for the hefty buyer and seller 
fees. For the more conservative Russo 
seller, this prompted many of them to pack 
up their cars and trailer them back home. 

Most buyers aren't looking for cars to 
speculate on as much as they are looking 
for a cool toy to park in the garage and 
enjoy. Supply still outpaces demand, as 
everyday collectibles and even remarkable 
standard bearers represented great buying 
opportunities. We'll have to wait and see if 
this fair-weather trend prevails. MCR 

Barrett-Jackson 
www.barret-jackson.com 

RMAuctions 
www.rmauctions.com 
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www.russoandsteele.com 
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