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The commercial auction that has 
become a time-honoured tradition 

and Australian real estate icon

industrial       retail       office     



“We see our role in property management as partnering with you in making your 
investment decisions and maximising your wealth from investing in real estate”

Contact The Commercial Team On:￼

P: 07 5555 8600

www.rwcgoldcoast.com.au

Level 4 ‘The Promenade’
18 Orchid Avenue, Surfers Paradise QLD

Ray White Surfers Paradise Property Management is a 
dynamic team of professional achievers who excel through 
enthusiasm, determination and a commitment to delivering 
a superior service; surpassing clients’ expectations at every 
opportunity.

We cover South East Queensland so call now to discuss 
your needs.

The Surfers Paradise Group

COMMERCIAL
PROPERTY MANAGEMENT

Gold Coast  |  Southport  |  M1 North  |  Coomera  |

http://www.rwcgoldcoast.com.au/
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Welcome to the new-look commercial magazine. 
We’ve made some exciting changes to the layout 
and content of our magazine, making it a go-to 
guide for those with an interest in commercial 

and industrial property on the Gold Coast. 

With some exciting new additions to our 
content, the magazine will no longer solely 

feature property advertisements. In this issue 
we have case studies on recent sales, a feature 

piece on The Event, a profile on our property management 
and commentary on issues that resonate with the real estate 
industry. 

The release of Commercial Yield comes at an exciting time 
for the Ray White Surfers Paradise Group as we approach 
The Event, our major annual auction showcase. Now in its 
21st consecutive year, The Event 2014 will feature upwards 
of 120 residential, commercial, industrial and prestige 
properties, as well as offerings from our Ray White Marine 
division. 

The release of this magazine also follows an exciting start to 
the year in the Gold Coast’s commercial real estate sector. 
As the leaders in commercial and industrial real estate on the 
Gold Coast, we have noticed a huge lift in tenant and buyer 
enquiry through our offices. This trend started in the last 
quarter of 2013 and has flowed through to the New Year - a 
promising sign for a slow but sure market recovery.  

Here at Ray White, we’re excited with the opportunities that 
lay ahead this year. With 2014 shaping up to be a promising 
year, we would welcome the opportunity to talk to you 
in confidence should you be considering either selling or 
leasing your asset.

We trust you will enjoy our first edition of Commercial Yield 
and we look forward to keeping you informed of the Gold 
Coast’s dynamic commercial and industrial market.

Disclaimer: We have in preparing this document used 
our best endeavours to ensure that the information 
contained in this document is true and accurate, 
but accept no responsibility and disclaim all liability 
in respect of any errors, omissions, inaccuracies or 
misstatements in this document. Prospective purchasers 
should make their own enquiries to verify the information 
contained in this document.

PRODUCTION

Editor-in-chief: Gregory Bell

Publisher: Camilla Jansen

Journalist: Rebecca Masters

Design: Martha Clegg

Contributors: Glenn Cream; Herron Todd White

Advertising: Emma Clarke e.clarke@rwsp.net

Photography: Jodie Shaw

Produced by BNP Media a division of  
Business News Publications Pty Ltd

T: 07 5575 7424
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event
The

The gavel will strike again this year 
as one of the largest marketing 
and promotional campaigns in the 
country culminates in a dynamic 
commercial auction.

4 February 2014



The Gold Coast is like no other property 
market in Australia.

Each year the warmth of summer brings 
huge numbers of international and interstate 
visitors to the golden beaches, many keen to 
join the locals and secure their own piece of 
paradise.

For over 20 years, January and February 
have enjoyed the best selling conditions 
of the calendar and provided the perfect 
atmosphere for one of the most significant 
events in Australian real estate.

The Event is the largest marketing program 
in the industry, culminating in the most 
number of buyers seen each year on the 
Gold Coast.

On February 20, tourists and locals alike 
will have the perfect opportunity to peruse 
an array of retail, office, warehouse and 
factories located throughout South-East 
Queensland at the newly renovated Gold 
Coast Turf Club.

Ray White Surfers Paradise Group will rely 
on its database of over 200,000 people, 
combined with the Ray White network’s 
database of over one million, to attract as 
much competition as possible in a dynamic 
auction environment.

Ray White Commercial Gold Coast Director 
Gregory Bell says The Event has consistently 
produced outstanding results for buyers and 
sellers.

“21 years ago we identified that something 
should be done to provide sellers with an 
opportunity of capturing the very best that 
January provides,” says Bell.

“It creates the most powerful environment 
and a wonderfully positive atmosphere for 
buyers to compete to secure their selected 
Gold Coast property.

“The demand is for properties right through 
the Gold Coast region.”

Right now commercial and industrial real 
estate on the Gold Coast represents some of 
the best value for money in the country.

The Queensland Government’s injection of $15 
million into promoting Gold Coast tourism, as 
well as a strong resurging real estate market 
driven by 50 year lows in interest rates, could 
deliver the best conditions for commercial real 
estate in over 10 years.

Occupancy rates on the Gold Coast 
traditionally reach almost 90 percent 
capacity in January as over a million people 
come here to relax, recharge and invest. 
Realcommercial.com.au advises that 
during the month of January 2013 unique 
browsers looking for property in Queensland 
increased by 40 percent compared to the 
rest of the year.

It comes as no surprise then, that Ray 
White Surfers Paradise records show that 
approximately 47 percent more sales occur 
in January than any other month.
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And while local buyers do make up the 
majority of purchases, international  
buyers are playing an increasingly significant 
role, with 184,000 visitors coming to  
the Gold Coast each year from China  
alone.

With such a wide cross-section of buyers, 
a real estate group with the backing of an 
international company is paramount to 
sellers finding the most compatible target 
market.

With offices in Singapore, China and 
Indonesia, and dedicated Chinese based 
offices on the Gold Coast, Ray White Surfers 
Paradise is well-poised to tap into this 
growing market of buyers.

Bell says Ray White Surfers Paradise is 
unmatched in the commercial and industrial 
markets.

“We have a high number of office locations 
and diversity across sales, leasing and 
property management,” he says.

“Our market share of up to 48 percent 
means we have access to more tenants and 
buyers and our international network is 
greater than any other network.”

“As Australia’s largest real estate office, Ray 
White promises maximum exposure and the 
largest audience of any Queensland agency.

“You are in the strongest and safest hands 
on the Gold Coast.”

It creates 
the most 
powerful 
environment 
and a 
wonderfully 
positive 
atmosphere 
for buyers to 
compete to 
secure their 
selected 
Gold Coast 
property

6 February 2014



auction
tips

Register your interest 
Don’t let another party sneak in and buy the 
property before the auction. Register your 
interest right away, to ensure you will be given an 
opportunity to submit a competing offer, though 
you won’t be told what the other offers were.

Prepare for auction day 
You wouldn’t turn up for an exam or job interview 
without preparing, so treat an auction the same 
way. 

 
By filling out the appropriate forms and notifying 
the marketing agent, you can have a representative 
bid on your behalf while taking directions over the 
phone, or with prior directions. The paperwork 
takes time to clear, so complete it early.

Set your limit 
Decide on the highest figure you are willing to pay 
for the property and then ask how you would feel 
if someone bought it for $1000 more than your 
highest bid.

Deposit 
Unless you have the cash to buy outright, make sure 
you have sorted out finance before the auction, you 
will usually need to pay a deposit of 10 percent of 
the purchase price.

Insurance 
If natural disaster strikes the day after you sign the 
contract, it is your responsibility. Make sure you 
organise insurance for peace of mind. For more 
information, call 1800 221 773.

Bidding by telephone or 
through a representative

Gold Coast Turf Club,  
Racecourse Drive, Bundall 

Thursday, 20th February 2014

rwcgoldcoast.com.au
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COMMERCIAL MARKET UPDATE

All signs point to
REVIVAL
Commercial markets across  
South-East Queensland are  
set to shine in 2014.

After an active final quarter in 2013, 
anticipation is rising for the return to 
a steady commercial and industrial 
market.

The signs are clear.

Interest rates have reduced over 
the last 18 months, there has been 
change in local, state and federal 
governments, changes to council 
zoning and approval processes, 
investors abandoning deposit 
bonds for higher secure investment 
opportunities and the southern states 
are recording solid real estate activity.

With renewed confidence in the 
Australian economy, the general 
feeling is that it’s time for south-east 
Queensland to receive some positive 
focus.

According to Ray White Surfers 
Paradise chief operating officer Glenn 
Cream, strong buyer and tenant 
enquiries have indicated a promising 
start to 2014.

“There is no doubt that the mood 
in the air from investors, end users 

and tenants alike, is that the worst 
is behind us and the South-East 
Queensland market represents the 
best value it has been for a long, long 
time,” says Cream.

He is confident that growth over 
the next three to five years will be 
consistent.

“This will see vacancy rates fall, 
reduced incentives and the return of 
national and international brands into 
the retail market,” he says.

The December Month in Review 
report from independent property 
valuation group Herron Todd White 
shows prices for medium-sized 
commercial properties are showing 
improvement.

Sellers are asking for higher prices, 
around the $1400 mark (up from 
$1000-$1300), but buyers are still 
holding the upper hand, especially 
the sitting tenants with first rights of 
refusal because the pool of investors 
is not large enough to push the 
market forward.

8 February 2014



COMMERCIAL REVIEW

An impressive marketing and leasing campaign has brought 
an influx of tenants and peace of mind to the new owner of 
a 2906m² freehold office building in Surfers Paradise.

The nine level property had previously been placed under 
contract unconditionally with an international buyer, 
on a six month settlement through a fellow Ray White 
Commercial Gold Coast agent. After a series of extended 
settlement dates the buyer failed to settle on the final 
12 month deadline date. The vendor was placed in an 
extremely vulnerable position, with a 48 percent vacancy 
rate and no surety from most of the existing tenants whose 
leases had not been renegotiated.

Knowing the vendor needed to sell immediately, Steven 
King and Gregory Bell of Ray White Commercial Gold 
Coast initiated an intensive five week marketing campaign. 
After national advertising and a canvas of the Ray White 
Commercial database, the campaign ended with 27 
interested parties and six tenders. Within five days of the 
tender close the property was placed under contract on a 
25 day conditional contract with a 60 day settlement.

64 Ferny Avenue, 
Surfers Paradise

SALES ANALYSIS

Lettable Area: 2906m² 
Vendor: Private Company 
Sale Date: September 2013 
Enquiries: 27

Steven King 
M: 0417 789 599      E: s.king@rwsp.net

This superbly appointed 
eighth floor office was 
originally listed for lease. 
An enquiry from a cash 
buyer prompted a call to 
the owner to discuss if they 
would sell. The buyer, a local 
barrister looking to purchase 
for his own use, inspected 
the 100m² office suite. It has 
four large offices, a separate 
meeting room and a well 
appointed kitchen. 

SALES ANALYSIS 
Floor Area:  100m² + 6m² 
balcony 
Car Park: 1 car park was 
included in the sale

SALES PROCESS 
Originally listed for lease, 
the buyer made a cash offer 
that enticed the owner to 
sell rather than lease 
Sale Price: $282,500 + GST 
Sale Date: 22nd June 2013.

1805/56 Scarborough 
Street, Southport

A McDonald’s Drive-
Thru and 7 Eleven petrol 
station property achieved 
an outstanding above 
market price negotiated 
by experienced Ray White 
Commercial Gold Coast 
agent David Djurovitch. An 
auction campaign sourced 
over 110 enquiries resulting 
in multiple offers on the 
premises. 

SALES ANALYSIS 
Enquiries: Over 110                         

Process: Auction/private 
treaty/part trade

Vendor: Private Company               

Marketing Budget: $21,000

Sale Price: $6,450,000 
including part trade value 
$800,000

87 BROADWATER AVENUE, 
HOPE ISLAND

David Djurovitch
M:   0411 133 307     E: d.djurovitch@rwsp.net

SALE PROCESS

Process: Tender 
Marketing Time Frame: 4 wks 
Marketing Budget: $12,667 
Sale Price: $6,187,000 
Rate Per Sq M: $2129

CONTACT AGENT

CONTACT AGENT

Wayne Devenport 
M: 0403 292 629      E: w.devenport@rwsp.net

CONTACT AGENT
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The Gold Coast industrial 
market has been a pillar of 
strength over the last five 
years, outperforming retail, 
office and commercial which 
struggled with high vacancy.

According to Ray White 
Surfers Paradise Group chief 
operating officer Glenn 
Cream, the market place is 
now positioned for growth 
in the latter half of the year.

positioned for growth

INDUSTRIAL MARKET UPDATE

INDUsTRIAL 
MARKET

He says average yields 
are now within 8 percent, 
showing signs of a slow 
reduction from the last four 
years which saw yields of 
over 10 percent. 

“The prices remain fairly 
consistent around $1,300 
per square metre, which is 
probably the benchmark 
for freehold property,” says 
Cream.

KNOW YOUR MARKET with Herron Todd White

Factor Brisbane Gold Coast

Rental vacancy situation Shortage of available property relative to 
demand

Over-supply of available property relative 
to demand

Rental vacancy trend Increasing Steady

Rental rate trend Stable Declining

Volume of property sales Increasing Declining

Stage of property cycle Start of recovery Bottom of market

Local economic situation Flat Flat

Value difference between 
quality properties with national 
tenants, and comparable 
properties with local tenants

Large Large

“With prices being so 
competitive, we have seen 
a transition in tenants 
coming to the end of their 
leases and purchasing their 
own properties due to the 
rates making it much more 
affordable.”

He says the next 12 months 
should see the industrial 
market start to climb out of 
the lows, with growth later 
in 2014.

According to independent 
property valuation group 
Herron Todd White, the 
construction industry holds 
the key to the market 
upturn.

 “The health of the Gold 
Coast industrial property 
market depends a lot on the 
construction industry and 
hopes are still alive of an 
upturn,” says the December 
Month in Review report.

The construction industry holds 
the key to an upturn in the 
industrial market.

10 February 2014



INDUSTRIAL REVIEW

A 5,371m² cold store facility 
at Yatala has been sold after 
auction through the clever 
collaboration of three Ray 
White offices, Commercial 
Queensland, Commercial 
Southport and Industrial M1 
North. A sale was eventually 
achieved with The Retail 
Group, who made an offer 
subject to vacant possession 
and settled for $2.4 million.

SALES ANALYSIS 
Site Area: 5,371m² 
Floor Area: 1626m² 
Car Parks: 55

SALES PROCESS 
Process: Auction 
Sale Price (Post Auction): 
$2.4million

Lisa Dunne 
M: 0420 208 891     E: l.dunne@rwsp.net

CONTACT AGENT
A high calibre industrial freehold on a substantial block 
on Supply Court, Arundel has sold in an offer to purchase 
campaign. The 3465m² warehouse has been built on a 
6135m² block, zoned Industry 1.

The property had been on and off the market for the past 
two and a half years before Ray White Commercial Gold 
Coast conducted a four week offer to purchase campaign. 
There were 18 enquiries with ten inspections conducted 
and six offers to purchase submitted before the closing 
date. With an undercover awning and secure lockable yard, 
the property has many positive features.

There is ample access with multiple roller doors as well as a 
rear loading bay and a massive 500 KVA of power available.

The property is also ideally located, just 15 minutes to 
Southport CBD, Bundall and Surfers Paradise, with easy 
access to Brisbane Road and the M1 Motorway.

3 Supply Court,
Arundel

SALES ANALYSIS
Method of Sale: Offer to Purchase 
Marketing Time Frame: 4 weeks 
Sale Date: May 9, 2013 
Enquiries: 18 
Inspections: 10 
Offers Submitted: 6 
Sale Price: $2,300,000 
Settlement: 40 days

Steve Macgregor 
M: 0410679664     E: s.macgregor@rwsp.net

CONTACT AGENT

24 Octal Street, Yatala

A well-presented industrial 
strata unit secured a new 
leasing in quick time and 
at $10,000 more than the 
previous tenant from a 
deal negotiated only 18 
months earlier. The property 
has 160m² on title with an 
additional 60m² mezzanine 
office. The unit has roller 
door access and also 
features onsite parking, 
street exposure and easy 
access to the M1 Motorway.

SALES ANALYSIS 
Floor Area: 160m² on title, 
plus 60m² mezzanine.

Car Parks: On-site, first in 
best dressed. 

LEASE PROCESS 
Process: Offers to lease 
Lease Price: $32,727pa 
Marketing Time Frame:  
One week 
Lease Date: 13 February 
2013

65 Township Drive, 
Burleigh Heads

James Young
M:  0417 601 987     E: j.young@rwsp.net

CONTACT AGENT
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In the heart of Varsity Lakes is the bustling retail hub Market 
Square. With an IGA, Australia Post and Subway and 
residential properties located above, the centre enjoys a high 
traffic flow in peak times.

But despite the central location, the owner of the property 
had often struggled to find enough retail tenants.

In October, Ray White Commercial Gold Coast sales agent 
David Djurovitch, who had negotiated the initial sale, took 
over management of the centre, determined to fill the final 
five vacant spaces, many of which had been sitting empty for 
years. 

Retail leasing consultant Shane Pierce says the team then 
began an intensive leasing campaign.

“We really focused all our resources on filling those spots,” 
says Pierce.

“Carrying the amount of stock that we do, we have a very 
large amount of enquiry coming through and in the end we 
were able to quickly source all of the tenants locally.”

The new tenants include a national food chain, a beauty 
salon, a florist and a clothing outlet.

OFF THE MARKET

PROPERTY MANAGEMENT UPDATE

FIVE minutes with
I’ve worked in real estate 
for… 6 years, and I love it!

The highlight of my career 
so far is… One would have 
to be the introduction and 
mentoring of my brother 
James in his real estate 
career who has established 
himself as a leading 
industrial agent – I am pretty 
proud.

Another would be the sale 
of 135 Nerang St, Southport. 
In that sale I worked for six 
different property owners 
(including a mortgagee in 
possession) and a business 
owner and sold the strata 
titled property in one 
line – at auction, under 
the hammer. This was a 
challenging task and a great 
result.

I love my job because… I 
get to speak with people 
from all areas of life, 
everyday. It’s the interaction 
with people that I most 
enjoy. I also enjoy the 
challenge and the diversity.

The hottest spot to invest 
right now is… Obviously 
anything commercial on 
the Gold Coast! Seriously 
though I believe this to be 
true. Depending on your 
budget and purchasing 
objectives there will be 
something out there for you 
and buying conditions are 
pretty ideal at the current 
time.

The most important thing 
I’ve learnt about the 
industry is… Honesty and 
integrity. This is vital in 

building quality relationships 
with clients, something I 
pride myself on.

My favourite thing about 
the Gold Coast is… 
Everything! The sun, the 
sand, the Broadwater, the 
golf courses (I am a mad keen 
golfer), the restaurants, the 
entertainment, the climate. 
The list goes on and on!

I’ve always wished I 
could… Be a pro golfer!

My favourite meal is… 
Anything  Italian! Pizza, 
pasta… especially Spaghetti 
Carbonara.

I’m inspired by… My Dad. 
He has beat cancer once 
and is doing it for a second 
time! 

Adam Young

12 February 2014



Bundall, 

86 & 88-90 Bundall Road

*approx

Expression of Interest
Closing Friday 21 February 4pm 
View By appointment
Steven King   0417 789 599
View rwcgoldcoast.com.au 
ID: 1077499

Outline & Location Indicative Only

Outline & Location Indicative Only

Ray White Commercial Gold Coast

• Total land area 7,236m2* with 76m* frontage to Bundall Road
• Building areas: 86 Bundall Road - 1,985m²*, 88-90 Bundall Road - 1,557m²*
• Located immediately next door to proposed Masters Home Improvement Centre
• Significant development potential with holding income
• Opportunity to redevelop or rejuvenate and future occupy
• To be sold in one line or 88-90 Bundall Road can be sold separately
• Rarely does an opportunity such as this arise

Gold Coast’s Premier Homemaker Precinct

Bundall Road

86 & 88-90 Bundall Road

Surfers Paradise

Bundall Road
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Nerang,

37– 39 Cotton Street

*approx

Offers to Purchase
Closing Friday 21 February 4pm 
Steven King   0417 789 599
View rwcgoldcoast.com.au 
ID: 1078015 

Outline & Location Indicative Only

Robina

Carrara

Ray White Commercial Gold Coast

• 4 + 3 + 3 year lease term, commenced December 2012
• Long term tenant has occupied since 1991
• Current nett income $652,192 p.a*
• 50 basement car parks
• Safe secure income stream investment
• Surrounding tenants include Community Child Health, Child Safety Service Centre, Main 

Roads District Office and QLD Police
• This is an exceptional opportunity

Australian Government Tenanted Investment - Centrelink

Broadbeach

M1 Motorway

Ferry S
treet W

hite Street 

Price Street

Cotton Street

Nerang

14 February 2014

http://www.rwcgoldcoast.com.au/qld/nerang/1078015


North Tamborine,

Main Street

*approx

Offers to Purchase
Closing Tuesday 28 February 12pm
View By appointment  
David Djurovitch  0411 133 307
View rwcgoldcoast.com.au 
ID: 1074437

Outline & Location Indicative Only

Ray White Commercial Gold Coast

• Unique 1,414m2* freehold property with dual street access
• New secure 5 year lease with option to established motor mechanic business
• Includes service station with 3 pumps and 24,000* litre capacity 
• Total nett income $85,000*
• Solid workshop building with additional rear sheds and yard areas
• Includes neat 3 bedroom residence fully leased with separate road frontage
• Zoned: Business Precinct of BPS Tamborine Mountain
• Can be sold as vacant possession with business

Hot Property On The Mountain

Coleman Square

Main Street

Main Street - Commercial

Coleman Square - Residence

15
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Ray White Industrial Gold Coast

• 17,740m2* land area (ex Bulletin site)
• Includes 3 buildings and large hardstand / car parking
• Prime location - fantastic frontage and exposure
• Leasehold property
• Zoned Industry 1
• Lot 5 on WD6660

Molendinar,

385 Southport-Nerang Road

*approx

Read All About It - Iconic Site!  
First Time Offered In Over 35 Years*, It’s Time To Sell

Offers to Purchase
Closing Wednesday 12 February 4pm
Steve Macgregor  0410 679 664 
Kristoffer Sonter  0410 082 283
View  rwigoldcoast.com.au 
ID:  1071831 

Outline & Location Indicative Only

Surfers City Holden

Bunnings

Gold Coast Hospital
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16 February 2014

http://www.rwcgoldcoast.com.au/qld/molendinar/1071831
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Ray White Commercial Southport

• Modern 167m2* architecturally designed gallery
• Extra space to establish a coffee shop
• 3 bedroom residence & garage
• Onsite parking
• Land area 1,755m2* 

Tamborine Mountain,

155 Long Road

*approx

Onsite Auction - Mortgagee Exercising Power of Sale Auction
Saturday 15 March 12pm
Venue  Onsite
Jim Payne  0417 635 611
View rwcsouthport.com.au 
ID: 1080828

Outline & Location Indicative Only

18 February 2014

http://www.rwcgoldcoast.com.au/vic/mccrae/1080826
http://www.rwcgoldcoast.com.au/qld/broadbeach/1074439


Ray White Commercial Southport

• High profile corner position - 2,024m2*
• Design and construct opportunities available
• STCA retail / convenience / service station
• Drive thru / fast food / take away
• Medical and/or professional office suites

Nerang, 

6-8 Ferry Street & 37 Nerang Street

*approx

Motivated Vendor Seeking All Interest - Sale Or Lease Expressions of Interest
Closing Friday 28 February 5pm
Brad Merkur  0414 389 300 
John Kyriazis  0404 155 984
View rwcsouthport.com.au 
ID: 1074496

Outline & Location Indicative Only

M1 Motorway

Nerang-Broadbeach Road

6-8 Ferry Street & 37 Nerang Street

Ray White Commercial Gold Coast

• Quality income producing commercial investment
• Fully leased to 3 quality tenants with $145,544 p.a* nett income
• Long term proven tenants, long term average lease expiry
• Affluent beachside location surrounded by Hedges Avenue, Albatross Avenue etc.
• Two level fully refurbished building; 5 onsite car parks
• Exposure to Gold Coast Highway located opposite a popular retail centre

Mermaid Beach,

43 Alfred Street

*approx

Beachside Freehold Investment Auction
Thursday 20 February 2pm 
Venue  
Gold Coast Turf Club,  
Racecourse Drive, Bundall
Steven King  0417 789 599
View rwcgoldcoast.com.au 
ID: 1081030

Outline & Location Indicative Only
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20 February 2014

http://www.rwcgoldcoast.com.au/qld/surfers-paradise/1083762


Coombabah,
21 Hansford Road

Expression Of Interest Lease  Closing Friday 21 February 4pm
Courtney Caraco  0404 083 873 
Lisa Dunne  0420 208 891
View  rwim1north.com.au ID  1081265

Calling All Offers Starting At $220/m2*

• 6 vacancies available ranging from 68m2* - 206m2*
• Can be used for retail or office
• 4,100* residential homes within Coombabah to accommodate to
• Ample parking available in centre with easy access
• Grease trap in place for selected tenancies
• Looking to relocate or expand?
• Do not hesitate, inspect today or miss out!

*approx

Outline & Location Indicative Only

Ray White Industrial M1 North

Oxenford,
Lot 501 Maudsland Road

Auction  Thursday 20 February 2pm
Venue  Gold Coast Turf Club, Racecourse Drive, Bundall
Jim Payne  0417 635 611
View  rwcsouthport.com.au ID  1080842

Drive Thru Fast Food Outlet With  
Caretaker’s Residence

• DA in place for 270.63m2* development
• DA allows for 10 car parks plus loading bays
• Land area 764m2*
• Rare opportunity in fast growing area

*approx

Outline & Location Indicative Only

Ray White Commercial Southport
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For Sale: Atlanta USA
Properties Managed By Ray White Atlanta

Stockbridge - Atlanta

304 Falling Timber Court

Price: $116,849 USD
Nett Income: $9,428 USD

College Park - Atlanta

3362 Sable Chase Lane

Price: $104,105 USD
Nett Income: $8,356 USD

Conyers - Atlanta

681 Almand Branch Road

Price: $100,051 USD
Nett Income: $8,064 USD

Lithonia - Atlanta

5801 Marbot Road

Price: $103,800 USD
Nett Income: $8,769 USD

USA Sales & Property Management Services   

DIVERSIFY YOUR PORTFOLIO TODAY
High Nett Return  -  Affordable Purchase Prices  -  High Capital Gain Growth  -  First Tenant Guaranteed

Contact:

Simon Worthington

M: 0412 145 551
E: s.worthington@rwsp.net

3    2    2 3    3    2 3    2.5    2 4    2    2 

No.1 
Rental 
Market 

- Forbes 
USA

Atlanta property has achieved 20% capital growth in the last 2 years . Prices are still low with 
the Australian dollar dropping it could be the best time to invest.

For current listings and for further information please visit www.raywhiteusasales.com

Mount Nathan,
463 Beaudesert-Nerang Road

Sale  
Jim Payne  0417 635 611
View  rwcsouthport.com.au ID  1073697

Outstanding Large Gold Coast Cash Flow Business
• Suit investor or family run operation
• 6.21* acres (25,140m2*) of land - nursery and shops
• DA for 750m2* of new shopping outlets
• Situated on busy main road (6,500* vehicles daily)
• Low cost operation with 9 years figures
• Income $227,968 p.a* excluding the nursery and landscaping 

business - price $2.2 million*
• Or will sell w.i.w.o. showing a nett close to $500,000 p.a* -  

price $2.65 million*

*approxRay White Commercial Southport

22 February 2014

http://www.raywhiteusasales.com/
http://www.rwcgoldcoast.com.au/qld/mount-nathan/1073697
http://www.rwcgoldcoast.com.au/qld/surfers-paradise/1082892


Marine Sales

The team at Ray White Marine has a wealth of Knowledge and expertise 

“Experience the difference”

Contact:

Gold Coast 07 5528 2338 
Sydney 02 9818 8859

To view vessel listings visit raywhitemarine.net or scan with your smart phone.

New Boat Sales  |  Brokerage  |  Auctions  |  Tenders  |  Concierge Finance  |  Insurance  I  
Property Trades  I  Sales & Marketing Programs

Australasia’s largest and most successful real estate group now provide their massive resources, data base and 
media buying power with the professional selling and marketing skills of its experienced team of marine industry 
specialists to the sellers of boats. We will show you a professionally tailored sales and marketing program that 

works! Call us today to list your boat, as no-one knows how to achieve success like Ray White.
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Call Us Anytime
Our consultants are available seven days a week.
If you’d like to discuss your requirements, or if we can provide you with 
more information, please don’t hesitate to get in touch with us.

Ray White Commercial Gold Coast
Level 4 ‘The Promenade’,
18-20 Orchid Avenue (PO Box 765)
Surfers Paradise QLD 4217
Phone:  07 5555 8600
Fax: 07 5555 8610
Email: commercial@rwsp.net

Ray White Commercial / Industrial M1 North
Unit 27, 28 Burnside Road, 
Yatala QLD 4207 
Phone:  07 3807 0001
Fax: 07 3807 6001
Email: yatalareception@rwsp.net

Ray White Industrial Gold Coast
Level 1, 26 Railway Street  
(PO Box 2029) Southport QLD 4215 
Phone:  07 5509 6006
Fax: 07 5509 6055
Email: industrialgc@rwsp.net

Ray White Commercial Southport
Level 1, 89 Scarborough Street  
(PO Box 1274) Southport QLD 4215
Phone:  07 5552 6388
Fax: 07 5532 0324
Email: commercialsouthport@rwsp.net

Ray White Upper Coomera
Shop H3 ‘Coomera City Centre’ Days Road
Upper Coomera QLD 4209 
Phone:  07 5530 8599
Fax: 07 5570 4621 
Email: coomerareception@rwsp.net

www.facebook.com/commercial.industrial

www.twitter.com/rwcommgoldcoast

www.youtube.com/rwspcommercial

Instagram @raywhitecommercial

“We see our role in property management as partnering with you in making your 
investment decisions and maximising your wealth from investing in real estate”

Contact The Commercial Team On:￼

P: 07 5555 8600

www.rwcgoldcoast.com.au

Level 4 ‘The Promenade’
18 Orchid Avenue, Surfers Paradise QLD

Ray White Surfers Paradise Property Management is a 
dynamic team of professional achievers who excel through 
enthusiasm, determination and a commitment to delivering 
a superior service; surpassing clients’ expectations at every 
opportunity.

We cover South East Queensland so call now to discuss 
your needs.

The Surfers Paradise Group

COMMERCIAL
PROPERTY MANAGEMENT

Gold Coast  |  Southport  |  M1 North  |  Coomera  |
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