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What is direct response marketing? 

There are 6 basic rules for Direct Response 
Marketing that you must follow when creating your 
marketing pieces and campaigns: 
• 1. Always make an offer (& Grab Attention) 
• 2. Give a reason to respond immediately 
• 3. Give clear instructions on how to respond 
• 4. Track and measure the campaign (how many 

leads, sales, responses generated, etc.) 
• 5. Follow up (have follow-up systems in place) 
• 6. Use strong copy (words/text) 



Website Rankings To Generate Leads 

• Get Your Own Website To Rank 

• Don’t Be Afraid Of Competition 

• Stick To The Basics 

• Get Leads 



highly competitive

number 1





My Exact Simple SEO Strategy  

• Basic Google Places Set-Up 

• Basic Initial SEO (Meta Tags, Meta Keywords, 
Meta Description) 

• Keyword Density – Mentioning the Keyword 2-
3 times every 100 words (bold, underlined) 

• Then: Press Release Syndication (Huge Trust) 

• Backlink Packages (.EDU links, Article 
Directories, Blog Commenting, Social Media, 
Forum Links etc.) – Using SEO Pressor 





Premium Pricing - Positioning 

• Now you know: 

• 1) Who I Am 

• 2) How To Find Clients 

• 3) How To Deliver The Service 

 

• Next: How To Charge Premium Thanks To 
Advanced Positioning Strategies 



How To Make Your Business Extraordinary 

• Answer: Find your own unique spot and claim 
it!  

• What is it your main competitors miss, 
neglect, ignore or do badly 

• In your local area, what do other SEO/Social 
Media consultants miss or not offer? 

• How can I be unique and stand out amongst 
all the other SEO Guys? 



Answer: Unique Selling Proposition & Positioning 

• Unique = It clearly sets you apart from your 
competition, positioning you as the more 

    logical choice. 

• Selling = It persuades another to exchange 
money for a product or service. 

• Proposition = A proposal or an offer 

• In order to stand out in the market place, you 
have to offer a unique an distinctive benefit or 
advantage above and beyond competitor 



USP 

• The best USP is a USP that addresses an 
obvious void, be sure though you can fulfill it 

 

• CRITICAL Question: Why should I choose to do 
business with you versus any and all other 
options available to me including doing 
nothing at all?”  



Real Life Examples – My Stuff 

 

• My USP: No yearly contracts, you can cancel 
anytime, no BS approach, no set up fee 

 

• Unique Guarantee: If I don’t get you on the 
first page of Google within 3 month we’ll work 
for free until you are there! 

 



The Search Engine Guys.com 



My Lawyer Site 



Ideas for your USP (Or your clients’) 

• Other Areas for USP: Broad service selection, 
Big Discounts, Hand holding, Customer 
service, Premium, Speed of results 

• The better and more clearly you telegraph 
your USP, the more often prospects are going 
to choose you – You are now the logical 
choice, you stand out! 

• Once you have it, make it part of ALL 
Marketing (website, brochures, postcards…) 

 



My Old Website – royalinternetmarketing.com 



My New Website – lawyer-internetmarketing.net 





The Search Engine Guys - Results 





Ultimate Positioning – Your Own Book 



Knowing What You Want 

• Why Are You Here – What Exactly Do You 
Want To Out Of This Event, Specifically? 



Questions & Answers 


