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Strategic Imperatives

Strengthen and 
Grow Our Core

Maintain High 
Performance 

Culture

Continue to 
Innovate

Focus On Safety 
Excellence

Profitable Growth

Organic Growth
Strategic Acquisitions



Strong Backlog, Favorable Industry Dynamics & Opportunities

End Market Trends & Opportunities

Electric Power
• Significant electric T&D 

infrastructure investment 
needed for many years

• Aging infrastructure
• Reliability
• Favorable regulation
• Change in generation mix
• Regional grid congestion
• Sub-transmission 

interconnections
• System hardening initiatives
• More …

Oil & Gas
• Production of natural gas and 

liquids expected to grow over 
the long-term

• Unconventional formations in 
North America and Australia 
require significant pipeline and 
related infrastructure

• Natural gas distribution and 
pipeline integrity programs

($ in millions)

Strong Backlog Supports Positive Outlook
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Grow the Base Business
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Infrastructure Solutions

Organic Growth & Acquisitions 
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Renewed Opportunity For Multiyear Growth Cycle
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Out-year estimates tend to
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North America Major Planned Mainline Projects

Source: KeyBanc Capital Markets Source: Fiber Broadband Association

Significant, Multiyear Fiber Buildout Opportunity in the U.S.
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2015 Est.	Avg. '08-'11	Avg. '12-'15	'16	'17	'18	'19	'20	17.02599316072865	28.935359970993453	29.834572832356503	30.280211178315977	28.244208744527548	25.611853461348275	25.154707223815151	2016 Est.	Avg. '08-'11	Avg. '12-'15	'16	'17	'18	'19	'20	17.574999999999999	28.55	30.9	33	30.3	29.5	28.9	









15 & 16

				2008		2009		2010		2011		2012		2013		2014		2015		2016		2017		2018		2019		2020

		Total FERC Reporting Companies		9.3		9.2		10.9		11.5		14.1		17.3		19.4		18.4		17.9		18.2		16.9		16.1		15.7

		US Total Gov. + Coops		1.4		1.5		1.8		2.2		2.2		3.0		3.2		3.7		3.7		3.9		3.9		3.2		3.0

		Total US Non-Traditional Utilities		0.5		0.9		1.3		1.1		2.2		2.2		0.9		0.5		0.7		1.4		1.9		1.8		2.1

		Total US		11.2		11.6		14.1		14.7		18.5		22.4		23.5		22.6		22.4		23.5		22.7		21.1		20.7

		Total Canada		3.6		3.8		4.5		4.6		6.1		7.9		8.4		6.4		7.4		6.8		5.5		4.6		4.4

		Total North American Market		14.8		15.4		18.5		19.3		24.6		30.3		31.9		29.0		29.8		30.3		28.2		25.6		25.2



		2014 US Only Forecast		10.4		11.6		13.6		14.2		19.1		22.9		22.2		22.9		22.2		22.6		21.9		20.3		20.4

				2008		2009		2010		2011		2012		2013		2014		2015		2016		2017		2018		2019		2020

		Total North America - 2015		14.8		15.4		18.5		19.3		24.6		30.3		31.9		29.0		29.8		30.3		28.2		25.6		25.2

		Total North America - 2016		15.2		15.8		18.3		21		24.4		29.4		30.6		29.8		30.9		33		30.3		29.5		28.9

										Estimated North American Transmission Spending

				2015 Est.		2016 Est.

		Avg. '08-'11		17.0		17.6

		Avg. '12-'15		28.9		28.6

		'16		29.8		30.9

		'17		30.3		33.0

		'18		28.2		30.3

		'19		25.6		29.5

		'20		25.2		28.9







Out year estimates tend to have upward revision bias

2015 Est.	Avg. '08-'11	Avg. '12-'15	'16	'17	'18	'19	'20	17.02599316072865	28.935359970993453	29.834572832356503	30.280211178315977	28.244208744527548	25.611853461348275	25.154707223815151	2016 Est.	Avg. '08-'11	Avg. '12-'15	'16	'17	'18	'19	'20	17.574999999999999	28.55	30.9	33	30.3	29.5	28.9	









Aug '15

				2008		2009		2010		2011		2012		2013		2014		2015		2016		2017		2018		2019		2020

		Total FERC Reporting Companies		9.3		9.2		10.9		11.5		14.1		17.3		19.4		18.4		17.9		18.2		16.9		16.1		15.7

		US Total Gov. + Coops		1.4		1.5		1.8		2.2		2.2		3.0		3.2		3.7		3.7		3.9		3.9		3.2		3.0

		Total US Non-Traditional Utilities		0.5		0.9		1.3		1.1		2.2		2.2		0.9		0.5		0.7		1.4		1.9		1.8		2.1

		Total US		11.2		11.6		14.1		14.7		18.5		22.4		23.5		22.6		22.4		23.5		22.7		21.1		20.7

		Total Canada		3.6		3.8		4.5		4.6		6.1		7.9		8.4		6.4		7.4		6.8		5.5		4.6		4.4

		Total North American Market		14.8		15.4		18.5		19.3		24.6		30.3		31.9		29.0		29.8		30.3		28.2		25.6		25.2



		2014 US Only Forecast		10.4		11.6		13.6		14.2		19.1		22.9		22.2		22.9		22.2		22.6		21.9		20.3		20.4

				'08-'11		'12-'15		'16-'20

		US Avg Spend		12.9		21.8		22.1

		Canada Avg Spend		4.1		7.2		5.7

		North America Avg Spend		17.0		28.9		27.8

										Avg. 08-11		Avg. 12-15		'16		'17		'18		'19		'20

								North America T Spend		26.2		30.9		35.4		35.7		36.2		36.5		36.8



Est. North American Transmission Spending

North America T Spend	Avg. 08-11	Avg. 12-15	'16	'17	'18	'19	'20	26.21	30.93	35.43	35.67	36.19	36.53	36.840000000000003	

Billions



Estimated Canadian Transmission Spending

2008	2009	2010	2011	2012	2013	2014	2015	2016	2017	2018	2019	2020	3.62918324846	3.8131895429694005	4.4656197030940001	4.5610495556912003	6.0590474120815099	7.8857264427436	8.4000461178095005	6.3536466401892007	7.4394435053565005	6.7518585753159748	5.5468010945275505	4.5541514113482755	4.4067896238151505	

Billions



Out year estimates tend to have upward revision bias
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2016	2017	2018	2019	

2016	2017	2018	2019	6.8949999999999996	19.4894	19.261900000000001	15.4725	

Planned Mainline Capex ($B)







Fig 10









				Project		Lead Sponsor		Diameter		 New Pipe Miles		Region		Type		Est. Capex ($M)		Targeted Construction Start		Targeted Online Date		2016		2017		2018		2019

				Red River Pipeline		Plains All American		16"		230		TX		Oil		450		Jan-16		4Q16		450.0

				Waha/Pecos/Commanche		Energy Transfer		42"		345		TX		Gas		1,300		Feb-16		1Q17		975.0		325.0

				Dakota Access		Energy Transfer		30"		1,134		Midwest		Oil		3,700		2Q16		2Q17		3,515.0		185.0

				Sabal Trail		Spectra Energy		36"		474		AL/GA/FL		Gas		3,000		3Q16		May-17		1,500.0		1,500.0

				Florida SE Connection		NextEra Energy		30/36"		126		FL		Gas		550		3Q16		2Q17		275.0		275.0

				Diamond Pipeline		Plains all American		20"		440		TX/AR		Oil		900		4Q16		4Q17		180.0		720.0

				Leach XPress		Columbia Pipeline/TransCanada 		36"		160		PA/OH		Gas		1,400		1Q17		Nov-17				1,400.0

				Rover Pipeline		Energy Transfer		24/30/42"		710		NE/Midwest		Gas		3,700		1Q17		3Q17				3,700.0

				Utopia East		Kinder Morgan/Riverstone Investment Group LLC		12"		215		OH		NGL		500		1Q17		Jan-18				350.0		150.0

				Centennial Reversal 		Enterprise Products Partners 		26"		200		NE/Midwest		NGL		600

SANAL K: SANAL K:
KBCM assumption		1Q17		3Q18				300.0		300.0

				Valley Crossing 		Spectra		48"		168		TX		Gas		1,500		1Q17		2018				750.0		750.0

				NEXUS		DTE; Spectra		36"		255		Midwest		Gas		2,000		1Q17		4Q17

SANAL K: SANAL K:
Nov 2017, as per a SNL article				2,000.0

				Mariner East II		Sunoco Logistics		16/20"		330		PA		NGL		2,500		1Q17		3Q17				2,500.0

				Midland‐to‐Sealy		Enterprise Products Partners		24"		400		TX		Oil		1,500		mid-2017		mid-2018				750.0		750.0

				Atlantic Sunrise 		Williams Partners		30/42"		178		PA/SE		Gas		3,000		mid 2017		mid-2018				1,500.0		1,500.0

				Mountain Valley Pipeline		EQT Corp 		42"		301		WV/VA		Gas		3,250		3Q17		4Q18				812.5		2,437.5

				Northern Access 2016 		National Fuel Gas		16/24"		99		PA/NY		Gas		455		3Q17		1Q18/2Q18				227.5		227.5

				Atlantic Coast		Dominion Resources		20/36/42"		561		East/South		Gas		5,100		3Q17		late 2019				765.0		2,295.0		2,040.0

				Mountaineer Xpress		Columbia Pipeline/TransCanada 		36/24"		165		WV		Gas		2,000		2017 end		Oct-18				300.0		1,700.0

				TransMountain Pipeline 		Kinder Morgan		36"		715		Alberta/BC		Oil		5,647

SANAL K: SANAL K:
Updated project cost of $7.4B		Sep-17		Dec-19				1,129.4		2,258.8		2,258.8

				Line 3 Replacement		Enbridge		36"		1,032		Can/Midwest		Oil		5,925		2018		2019						2,962.5		2,962.5

				PennEast Pipeline		UGI Energy Services		36"		118		Northeast		Gas		1,200		1H18		2H18						1,200.0

				Saddle West		TransCanada		36"		18		Alberta		Gas		500		2018		2019						250.0		250.0

				Energy East Pipeline		TransCanada		42"		2,734		Canada		Oil		12,403		3Q18		2020						2,480.6		4,961.2

				Access Northeast		Spectra Energy; Eversource		26/30/36/42"		123		Northeast		Gas		3,000		2019		2019								3,000.0

						Total				11,230						66,080						6,895.0		19,489.4		19,261.9		15,472.5



				Figure 10: Major Planned Mainline Project Capex by Year (U.S. and Canada)



																Date		Capex

																2016		2017		2018		2019

																7		19		19		15





				Source: Company reports; KeyBanc Capital Markets Inc.
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Unmatched Resources & Expertise

• Transmission
• Distribution
• Substation
• Engineering
• Energized Services
• Emergency Restoration
• Smart Grid Deployment
• EPC Renewable Generation
• Asset Management

• Largest T&D contractor in North America
• Reputation and Track Record
• Unmatched Solutions Scope and Scale
• Safe Project Execution
• Manpower and Equipment Resources
• Lazy Q Training Facility
• Energized Services
• EPC Capabilities Across All Offerings
• Balance Sheet

Service Offering DifferentiatorsElectric Power

Service Offering DifferentiatorsOil & Gas Infrastructure
• Mainline Pipeline
• Shale Midstream Pipeline
• Compression, Metering and Pumping 

Stations
• Natural Gas Distribution
• Pipeline Integrity
• Pipeline Logistics Management
• Horizontal Directional Drilling
• Storage Facilities

• Largest Pipeline Contractor in North America
• Reputation & Track Record
• Safe Project Execution
• Turnkey Solutions
• EPC Capabilities
• In-House Automatic Welding
• In-House Pigging Technology
• Pipe Logistics Management
• Balance Sheet



Differentiated Competitive Position – In the Sweet Spot
• Quanta is uniquely positioned to meet 

customer needs versus both specialty 
contractors and traditional engineering and 
construction companies

• Customers understand that skilled labor is 
critical to project success

• Projects are getting larger and more complex 
and customers are increasingly seeking 
comprehensive solutions

• Demand for specialty construction resources 
is high and increasing, but supply is limited

• Quanta has the largest infrastructure 
specialty contractor workforce in North 
America, +28,000 employees globally

• Quanta has strategically invested in 
engineering and program management to 
provide true complete engineering, 
procurement and construction (EPC) 
solutions
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Foundation For Growth & Improved Profitability

Multi-Year Growth Opportunities

Innovative, Industry Leading Solutions

Scale & Scope

Financial Strength

Operational & Safety Excellence



Investor Day Key Takeaways

There is opportunity for a renewed multiyear growth cycle

Quanta is the leading specialty infrastructure solutions provider in 
the markets we serve

Quanta is executing on strategic initiatives that differentiate us in 
the marketplace and will allow the company to profitably grow 
over the near- and long-term

Our financial strength and disciplined and opportunistic approach 
to capital allocation is a strategic advantage



Questions and Answers 



Download the Quanta Services IR App
Available for iPhone, iPad & Android mobile devices

QuantaServicesIR

@QuantaIR

Connect With Quanta Services Investor Relations

Corporate Office
2800 Post Oak Blvd., Suite 2600
Houston, TX 77056
713-629-7600
www.quantaservices.com

Investor Contact
Kip Rupp, CFA
Vice President – Investor Relations
713-341-7260
investors@quantaservices.com
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