Page 3 of 3

[image: ]  
WORKBOOK – AUCTION TACTICS
Content
The video presents auction tactics to help you get that deal you want. It also acquaints you with what the whole auction process and what you can expect to usually happen in an auction.
Questions
1. What are some of the things you need to do before the auction starts? Give at least three.




2. If no one starts the bidding, what should you do?




3. What should be considered the right price for a property?







4. What happens when you are an unsuccessful bidder and the property remains unsold?




5. Describe a situation where it’s advisable to walk away from the sales?
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1. What are some of the things you need to do before the auction starts?

· Do your Due Diligence before Auction 
· Get to the Auction early  
· Talk to the sales agent  
· Check attending bidders 
· How firm is the vendor on price 
· Show you’re a serious buyer 
· Tell agent you are willing to negotiate after auction 
· State your position again with your agent
· Decide on the ultimate price you are willing to pay and the yields that gives you 
· Have deposit ready 
· Read the sales contract before auction

2. If no one starts the bidding, what should you do?

Start the bidding at the lower end so you can slow down the auction.

3. What should be considered the right price for a property?

It’s fair price in the market.

4. What happens when you are an unsuccessful bidder and the property remains unsold?

You are taken to a separate room where you can negotiate with the agent and see if you can come to an agreement.

5. Describe a situation where it’s advisable for you to walk away from the sales?

The price is too high and not enough yield
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