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Real Estate MVP: Orrick’s Michael Liever 

By Kurt Orzeck 

Law360, Los Angeles (November 19, 2015, 7:09 PM ET) --  Orrick Herrington 
& Sutcliffe LLP’s Michael Liever spearheaded a staggering $5 billion in real 
estate transactions over the past year, including a new sports arena in 
Sacramento and luxury apartment buildings in Seattle, earning him a spot 
on Law360’s 2015 list of Real Estate MVPs. 

As chair of Orrick’s real estate group — one of the biggest among U.S. law 
firms — Liever’s star rose as he handled high-profile deals for Silicon Valley 
office parks, a luxury airport hotel in his home city of San Francisco and a 
Beverly Hills building leased by AOL Inc. 
 
Beyond California, Liever also recently wrapped up Heitman Management’s 
purchase of a $340 million shopping center in Hawaii, and is helping a client 
navigate the acquisition of five shopping malls, believed to be valued in 
excess of $1 billion. 
 
Liever said the year lasting from Oct. 1, 2014, to Oct. 1, 2015, was probably 
his busiest ever, thanks to a widespread belief among investors that real 
estate is a relatively safe category, yields are strong and the potential for 
capital appreciation is even stronger. 
 
“This is a good time to be in real estate. There’s lots of money flowing in,” he said. “Orrick’s real estate 
team has a dominant position on the West Coast, and we’ve become a go-to shop for large, 
sophisticated deals.” 
 
In February, Liever and his team represented Stockbridge Capital Group in its $138 million acquisition of 
the Rollin Street Flats, a luxury apartment complex in Seattle’s South Lake Union neighborhood. The 
acquisition of the building — considered to be one of the most desirable in the city, according to Orrick 
— involved the assumption of a roughly $70.3 million loan secured by the property. 
 
In June, Liever advised RREEF America LLC as it acquired a majority stake in the Stadium TechCenter, an 
office complex in Silicon Valley, for about $148 million. The acquisition involved the concurrent 
negotiation and execution of a joint venture agreement with the seller, according to Orrick. 
 
Liever and his team will continue advising the client during construction, which is expected to wrap in 
March, the firm said. 
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At present, Liever is advising a company in acquiring large stakes in five malls. The shopping centers are 
almost 97 percent occupied and it is believed that they will generate sales strong enough to bring the 
company and its partners an annual yield of almost 8 percent. 
 
Additionally, Liever is leading the drafting and negotiation of a hotel operating agreement and other 
agreements for the city of San Francisco as it develops a $200 million, four-star hotel at the San 
Francisco International Airport. The building is due to be finished in early 2018, and the city is planning 
to hire a private company to manage the hotel, which is billed as the world’s most environmentally on-
airport hotel. 
 
“This will be a model for other hotels near airports across the country,” Liever said. 
 
The real estate pro is also currently advising JMA Ventures on the redevelopment of about 1.5 million 
square feet of mixed-use space that will be next to the new, $447 million basketball arena for 
the Sacramento Kings. 
 
Liever advised JMA as it successfully negotiated with the NBA’s relocation committee in 2013 to keep 
the Kings — which had considered a move to Seattle — in Sacramento. The Orrick partner also advised 
JMA in its sale of Downtown Plaza Center, where the Entertainment and Sports Center will be located, 
to the Kings’ ownership group in January 2014. 
 
Orrick says the Entertainment and Sports Center is expected to bring up to 4,000 jobs to downtown 
Sacramento and spur $11.5 billion in economic activity over the next 35 years. 
 
“This project has been a model on how institutional players can get together and formulate a venture to 
develop parts of downtown,” Liever said. 
 
He added that, going forward, Orrick’s real estate team wants to further burnish its reputation as 
experts in sophisticated deals but also expand into large investments in real estate and capital markets 
in the U.S. 
 
“Our clients are smart and savvy people who know that we’ve been in cutting-edge deals in the industry, 
that we can assess the legal risks and that we can separate the wheat from the chaff in deals,” Liever 
said. 
 
--Editing by Emily Kokoll. 
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