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Global 20: Orrick Herrington & Sutcliffe 

By Andrew Westney 

Law360, New York (July 22, 2015, 9:24 PM ET) -- Orrick Herrington & Sutcliffe LLP has played key roles in 
major deals worldwide over the past year, including a transformational $80 billion hydroelectric project 
in Africa and a $1.6 billion investment in Chinese auto-information website Bitauto, winning the firm a 
spot on Law360's Global 20. 
 
Orrick, which jumps back into the top 20 after appearing on the list from 2011 through 2013, focuses its 
global work in three areas — energy and infrastructure, tech, and finance — that provide around three-
quarters of the firm's global business, according to firm chairman and CEO Mitchell Zuklie. 
 
In Zuklie's two years serving in those roles, Orrick has built upon the solid global network of offices he 
inherited to provide clients with strong, unified transactional and litigation services in those sectors, 
which are areas of traditional strength for the firm, he said. 
 
"The challenge remaining for me was to integrate those offices into a very cohesive firm with consistent 
goals and quality, so a client would know if they're talking to a lawyer in Moscow or Munich or Milan or 
New York, they're getting the same high quality advice," Zuklie said. 
 
Orrick is a global partnership with 25 offices. Nearly a third of the firm's 1,103 attorneys work in its 
international offices, including its 16 locations in Europe and Asia. 
 
The firm's latest addition is an affiliate office in Abidjan, Cote d'Ivoire, established in October, making 
Orrick the only international law firm with an office in West Africa. The office, known as Orrick RCI, helps 
support the firm's strong team in Africa, which advises governments and foreign investors on energy 
and infrastructure deals on the continent. 
 
Opening the Abidjan office shows the firm is committed "not just to show up in South Africa like 
everybody else, but to focus on our strengths in West Africa," Zuklie said. 
 
Paris-based Pascal Agboyibor, who was named a 2014 Law360 Project Finance MVP, said the firm's 
prominence in francophone Africa helped him and the firm in advising the Democratic Republic of the 
Congo on the $80 billion Grand Inga Project, a hydroelectric dam expected to increase Africa's energy 
output by 50 percent. 
 
Orrick created a financing structure that allowed the DRC to bring in the Republic of South Africa as an 
investor, while allaying concerns about that country’s political power by giving the DRC part ownership 
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in the project. 
 
The Inga dam is the biggest industrial project in the world, with the first phase alone worth $12 billion, 
Agboyibor said. While Orrick draws much of its project finance expertise for the project from its Paris 
office, the London branch played a key role in negotiations between the DRC and South Africa, and U.S. 
attorneys have helped address environmental issues around the project, he said. 
 
Agboyibor, the head of Orrick's Africa practice and a member of its global board, says the firm is in a 
position to attract projects anywhere it practices worldwide, and prides itself on its appeal to the next 
generation of attorneys. 
 
"We want to be one of the best places where young professionals would like to work," Agboyibor said. 
"That's a big ambition." 
 
The areas the firm specializes in and the social value of the projects it pursues help attract new talent, 
Zuklie said. 
 
"We have a lot of people that are deeply interested in African development projects because they're 
interesting legal challenges, but also have enormous social value," Zuklie said. 
 
In France, the firm's energy attorneys advised the board of directors of Alstom SA on the sale of its 
power unit to General Electric Co., marking the biggest deal in GE's history. In April 2014, GE said it 
would bid $16.9 billion for the energy business of Alstom, with an all-cash, binding offer of $13.5 billion 
in enterprise value and $3.4 billion in net cash to acquire Alstom's thermal power, renewable energy 
and electricity grid businesses. 
 
In tech, Orrick stayed busy over the past year by providing advice on over 129 deals in the U.K., 
counseling French open source cloud computing company eNovance on its $100 million purchase by Red 
Hat Inc., and advising on six IPOs in China worth $505 million. 
 
In January, the company represented Chinese Internet company JD.com Inc. in its investment in Bitauto, 
with JD.com and Internet services provider Tencentagreeing to invest about $1.55 billion to expand 
Bitauto's platform and make it easier for China's growing number of car buyers to shop online. 
 
John V. Bautista, a partner in Orrick's Silicon Valley and San Francisco offices and head of its technology 
companies group, said the firm leverages its West Coast connections to serve its public and private high-
tech clients in technology transactions worldwide. 
 
"Most of our focus is in representing clients that are emerging-growth companies, but we also have a 
significant part of our practice representing investors in those companies," Bautista said. "That spans 
from the initial formation of the company to financing, building their teams and expanding 
internationally." 
 
While many international practices focus more on transactions, Orrick’s philosophy is to do most of its 
work on the company side and through lasting connections with investors, he added. 
 
"It enables us to expand more quickly because when you have long-term relationships with companies 
and they're growing very quickly, they're going to need help raising equity capital and debt capital, 
buying companies, IP protection, all kinds of things," Bautista said. 



 

 

 
The firm's full-service global platform lets it respond across continents to client needs, from hooking up 
European companies seeking capital from U.S. investors to Silicon Valley companies eyeing acquisitions 
in Asia, Bautista said. 
 
He pointed to a recent crop of lateral hires and promotions in the tech group as strengthening the firm's 
links with companies poised for growth. 
 
"With the nature of the companies we've got, which have younger groups of entrepreneurs, the 
partners we're promoting have great networks, amazing client relationships and connections," Bautista 
said.  
 
In finance, Orrick advised banking giant Sberbank as the arranger on a complex $570 million refinancing 
in June 2014 for MLP Group, an industrial distribution center in Russia and Ukraine, a deal that involved 
over 15 companies in three 
jurisdictions. 
 
The firm's finance team has proven especially strong in Italy, where partner Patrizio Messina was 
instrumental in creating a minibond market to give unlisted small-market businesses in the country 
credit access through the capital markets. 
 
Orrick has provided counsel to arrangers, underwriters, dealers and issuers on more than €400 million in 
minibond issuances, advising on about half of the 90 such issuances since the market began two years 
ago, Zuklie said. 
 
"It's a really good example of us doing something cutting-edge in finance, and recognizing a trend to do 
more lending to smaller-scale lenders, not just the large ones," Zuklie said. 
 
Looking ahead, Orrick continues to contemplate its options for expansion in the U.S. and abroad. 
 
While Zuklie likes the company's current global footprint, Houston could be a logical spot for the firm to 
consider for potential growth, he said. 
 
In Africa, Agboyibor points to East Africa as a developing hot spot for the firm, as well as South Africa, 
where the Inga project helped develop relationships in the power sector. 
 
And both Dubai and Abu Dhabi in United Arab Emirates are likely to be attractive choices for firms 
looking to launch new offices in the years to come, Bautista said. 
 
"Particularly with the change in climate with Iran, we think there will be lots of opportunities to do 
business now in the Middle East," he said. 
 
--Editing by Katherine Rautenberg. 
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