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Global 20: Orrick Herrington & Sutcliffe 

By Bonnie Eslinger 

Law360, Los Angeles (July 20, 2016, 7:50 PM ET) -- Orrick Herrington & Sutcliffe LLP continues to expand 
its substantial international presence in the finance, technology, energy and infrastructure sectors, with 
14 of its 25 offices on foreign soil and recent work in Africa advising the world’s largest energy project 
underway, landing the firm on Law360’s Global 20 list. 
 
Technology, energy and infrastructure are “real drivers”  of the global economy, with finance funding 
those sectors, Orrick Chairman Mitch Zuklie told Law360. To capitalize on the opportunities, in recent 
years Orrick has broadened those platforms, which now make up about 80 percent of the firm’s practice, 
he said. 
 
“We've been pursuing this strategy for about three years, and executing it with greater scale in the past 
year and a half, attempting to attract more top talent and bring on more laterals,” Zuklie said in a phone 
interview. “I think since 2015 we've added 59 partners. So it's been a big investment.” 
 
Orrick’s work spans 95 countries worldwide, according to the firm, with 1,179 attorneys at work in 25 
offices, including 352 who work in its 14 offices outside of the United States, in countries including 
Germany, Switzerland, Italy, the United Kingdom, France, Russia, Belgium, China, Japan and Taiwan. The 
firm also has an affiliate office, Orrick RCI, in Abidjan, Cote d’Ivoire. 
 
One-third of its new hires within the last year have been for Orrick’s international offices, and of those 
brought on board in the United States, many are doing cross-border work, the firm’s chairman said. 
 
For example, Orrick’s new 38-lawyer Houston office, which opened in January as a hub for the firm’s 
energy and infrastructure work, includes a Latin America team focused on cross-border work. 
 
Last summer, Orrick also added an energy team to its London office to help meet the increasing needs of 
clients in energy markets across Europe, Africa and the Middle East, solidifying that outpost’s trilateral 
focus in the energy, finance and tech sectors.  
 
Additionally the firm expanded its “top tier” Africa energy and infrastructure team, Zuklie said, and added 
lateral partners to its Paris office. 
 
“I'm not aware of any other firm that has demonstrated a greater commitment during that same period of 
time to expanding their global energy segment across all segments,” Zuklie said. 
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Although Orrick currently does more work in the technology and finance sectors, with tech being being its 
leading segment worldwide, the firm has made more investment in its energy and infrastructure practices 
in recent years. Much of that work is happening in emerging markets like Africa and Latin America, Zuklie 
said. 
 
In the aforementioned energy project, the $100 billion Grand Inga dam in the Democratic Republic of 
Congo, Orrick represented the government earlier this year in its updated tender offer for the first phase 
of the construction, the $12 billion 4,800-megawatt Inga 3 hydro project, “a hugely important project,” 
Zuklie said. 
 
Orrick also advised Africa Finance Corporation (AFC), a pan-African multilateral financial institution 
focused on infrastructure investment in Africa, in its $140 million investment in the Gabon Special 
Economic Zone, announced in April. The GSEZ, a public-private venture between agribusiness Olam 
International and the Republic of Gabon, is tackling large-scale infrastructure projects, including a port, 
toll road and power plant. The firm’s team on that effort was led by Paris-based partner Pascal Agboyibor. 
 
Integrating the AFC’s investment in the GSEZ, done through direct equity and convertible bonds, was 
challenging and rewarding, Agboyibor said. 
AFC was “joining a situation where there were already two shareholders, [where] you organize 
governance and dilution of the state, and the situation of the equity after the conversion of the bonds,” 
Agboyibor said. “Those were quite tricky questions in a very challenging time period, but it was absolutely 
exciting.” 
 
In February, Orrick’s Africa team also closed a “very important deal” between client Gécamines, a state-
owned mining entity in the Democratic Republic of Congo. and a Chinese company for the financing and 
development of a major copper deposit, Agboyibor said. 
 
Orrick’s global work includes representing foreign clients with domestic projects and transactions, as 
investors from other countries, said Blake Winburne, global co-head of Orrick’s energy and infrastructure 
practice and a new member of the Houston team. 
 
In Latin America, the firm mostly represents clients from the U.S., Asia and Europe in investing in those 
markets. But in Mexico, for example, Orrick represents Mexican companies in investing capital in their 
own local market, but “accessing that from a sort of Wall Street, New York-law governed financing 
transaction,” he said. 
 
Among energy and infrastructure projects outside of Latin America that Orrick advised on, Winburne 
highlighted a land reclamation project in Monaco that will extend the country into the sea by more than 
14 acres, work done on behalf of international industrial group Bouygues, a project announced in August. 
The biggest infrastructure project in Monaco, slated to cost approximately $2.2 billion, Winburne called it 
a “completely novel project to expand the size of a country.” 
 
Winburne said he made the decision to join Orrick earlier this year because of the “breadth of the 
commitment” that the firm has made to the energy and infrastructure sector globally. “If you look around 
at different law firms, many of which say they have a well-known and leading energy practice, they really 
are not particularly global; they'll focus on one geography without significant investments elsewhere,” 
Winburne said, adding that firms also usually limit themselves to one type of energy. 
 
“That is not Orrick’s strategy," Winburne said. "We see that there are a tremendous number of synergies 



 

 

between the different sectors that we focus on: from power, renewables, oil and gas infrastructure and 
mining, lots of cross-pollination between the players in those markets from corporations to private equity 
players; the real capital providers in those industries are on a global basis. The world is getting more 
global in terms of where those resources are being developed and exploited.” 
 
Notable global work Orrick has done in its other sectors includes a decisive victory in Louisiana federal 
court in March in product liability litigation involving an allegation of faulty Chinese gypsum-based 
drywall, in which the firm won dismissal for CNBM Group, the state-owned enterprise, on the basis of 
sovereign immunity. “That was a huge win for us,” Zuklie said. 
 
Another "big victory” for the firm was work it did defending Microsoft Corp. in shareholder derivative 
litigation arising out of a $732.2 million fine issued by the European Commission related to a violation of a 
2009 European Union antitrust commitment involving Windows Explorer, Zuklie said. In October, the tech 
giant announced it had agreed to impose corporate reforms, including spending up to $42 million on an 
internal antitrust compliance office, to end the derivative suit. 
 
Orrick has also been doing “a lot of innovative work in Italy,” said Zuklie, including representing SNAM 
S.p.A., one of Europe’s largest gas companies, in the first-ever intermediated buy-back in Italy. The 
transaction involved a fixed-rate note issue valued at over $827 million aimed at an exchange with notes 
already issued by itself. At the end of last year, the firm also represented SNAM in its acquisition of the 20 
percent interest held in the Trans Adriatic Pipeline by Statoil ASA, a Norwegian multinational oil and gas 
company, a deal finalized at the end of 2015. 
 
Within its finance sector, Orrick touts a complex multijurisdictional real estate financing transaction 
arranged for CBRE European Industrial Fund, a transaction involving 14 assets in six European countries 
that totaled more than $165 million, according to the firm 
 
“That was a large important, big cross-border deal,” Zuklie said. 
 
Orrick’s global success can be credited to the firm’s collaborative mindset across geographical regions, the 
firm's chairman said, adding that a lot of international work “is happening in the seams between 
practices.” 
 
Having the right expertise is also key, Zuklie said. 
 
“I think a huge part of global success is having talented people, focusing on the same industries, the same 
high level of quality and having a compensation structure that incentivizes collaboration, which we do,” 
Zuklie said. The firm rewards attorneys who bring in business that requires “broad teams geographically 
and in terms of practice,” he said. 
 
Landing new business from across the globe hasn’t been difficult for Orrick, Zuklie said, because the firm 
approaches potential clients with results-backed confidence. 
 
“The proof is in the pudding and the deals you've done and the cases you've won, and we feel great about 
our track record, both on the transactional side and the litigation side,” Zuklie said. 
 
--Editing by Bruce Goldman.  
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